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The Personality of a Salesman 


[By J. M. Fitzgerald, M. D., Vocational Counselor] 


N the first and last analysis we are 
all salesmen; we must sell our serv- 
ices, our knowledge, our skill, and 
our goods, and all the time we sell our 
personalities. 

Personality is the greatest dynamic 
there is in the world. Therefore 
any science, philosophy, or art that 
ean throw light upon this important 
matter, help clear up its mysteries 
and explain its contradictions and 
make it a matter of practical help 
should be interesting to all progres- 
sive persons. 

No newspaper reporter’s sketch or 
journalist’s write-up of a noted or 
notorious person 
would be complete 

or acceptable with- 
out giving a word picture of the physical ap- 
pearanee and of the traits, disposition, or 
charaeteristies of the person interviewed—at 
least as to how they impressed the writer. 


What Kind of Personality Have We? 


(he question that affects each one of us is, 
What kind of personality have we? Have wea 
colorless or puny personality ; a magnetic, at- 
tractive, impressive, or overpowering personal- 
ity: or are we so unfortunate as to develop 
a cold and repellent personality? Carlyle said 
lat Daniel Webster was the greatest libel on 
itiure he had ever seen, that no one could 
ossibly be as great as he appeared to be. 
\MeKinley was characterized as possessing a 
ignetiec and attractive personality. Roose- 
‘lt was always spoken of as having a mag- 
‘ie, attractive, and dynamic personality. You recall how 
ak and undeveloped he was physically when he was grad- 
ated from Harvard University. He was advised to live out 
iit (he open for four or five years and to exercise, morning, noon 
aid night. A friend of mine who lived on the ranch adjoining 
here Roosevelt lived in the West said when Roosevelt first 
‘sme among them he was not a very prepossessing looking fel- 
ow. They all thought lightly of him, but he insisted on taking 
sysieal exercise every morning, noon, and at night, besides 
ling a broneo. Within a year’s time he took up boxing with 
‘em, and in another year’s time he had developed such quick- 
ness and physical strength that when they boxed with him it 
was diffieult to see the man because of a boxing glove being con- 
‘antly in their eyes. Most men wish that they had such a virile 
physical organization and personality as did Roosevelt. They 
only wish it; they do not want it, or they would develop their 
»hysieal personality. 
We should take an inventory of ourselves. A man attracts, 


he is negative, or he repels. Each person must have something 
in his personality that distinguishes him from his neighbor. 
The question is, What is this thing? How does it affect one’s 
life? How does it affect the lives of others? It can be taken 
as a certainty that one can not understand others until one 
understands oneself. 


The Size of Things 


We are affected instinetively and profoundly by the size of 
things; hence, we move quickly out of the way of a limousine, 
but we let the little Ford rattle right along close to us and we 
don’t mind. Instinetively men turn out of the way of a Jack 
Johnson, a Jess Willard or a Jim Corbett. 

I have observed these facts on the streets of Chicago. I had 
an opportunity to walk with Bob Fitzsimmons from the Palmer 
House to the Auditorium, and I observed that tho we were 

talking in a easual way, Fitzsimmons had no 
intention of impressing himself on men of 
the street; nevertheless the broad shoulders, 
the strong, determined look in his face, together 
with his height and the pose of his head, served 
warning on men generally, and they moved out 
of his path as if by command. 

Large men command attention, provided 
they are physically well organized and their 
muscle tone and health is all that it should be. 
Large men, on the other hand, are more likely 
to depend upon their formidable size and great 
good nature, which so many of them possess, 
or, if need be, to resort to bluff or use physical 
foree, than they are to develop every ounce of 
gray matter in front of their ears. 

Smaller men must make up for this de- 
fieieney 
in height and 
brawn by us- 
ing their 

minds more effectively. They 
must have more courage and 
self reliance, more taetfulness 
and friendliness, or far great- 
er intellectual resourcefulness 
to win their share of success in 
competition with larger men. 

Most people flatter them- 
selves that they act upon judg- 
ment and reason, but the facts 
are that they act generally asa 
result of impressions formed 
by _instinetive —_ tendencies 
toward things that please or 
displease. Fear is a funda- 
mental instinctive element of 
displeasure in the human mind as well as in the animal nature. 

(Concluded on page 37) 





AMERICAN LUMBERMAN;:: DECEMBER 10, 192] 

















lil 





The World’s Greatest 
Lumber Terminal to 
Serve Pacific Coast 
and Southern Lumber 
Producers and Shippers 


For rates and detailed 
information address 


Its construction, long under way, will plac 
at the disposal of distant lumber manufacturer. 
and shippers a reshipping center excelling in 
many respects their own facilities—and en- 
abling them to make prompt deliveries to th: 
vast market surrounding New York City. 


Learn more about this great Terminal be 
ing built specifically to aid Western and South 
ern shippers in the development of the World’: 
greatest lumber market. 


Fulton Lumber Terminal Company 


21 East 40th Street 


New York City 
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3-8" and 13-16" 


Made with infinite care 
in a City noted the world over for 
its skilled woodworkers. 


We are members of the Maple Flooring Manutacturers’ Association 
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Antitrust Law Should Be Amended 


( N MANY OCCASIONS since the heydey of “trust busting” men 
) of sense and authority have said that the Sherman Law is an 

obstacle to such a development of industry and commerce as 
vill in truth promote the public welfare. That law forbids any com- 
ination in restraint of interstate trade, even tho the results are 
wholly beneficial. The United States Supreme Court, by introduc- 
ing the “rule of reason” into its decisions, has somewhat mitigated 
the rigors of the law, but the statute still retains its essentially 
arbitrary character. 

The English common law forbade acts that are made illegal by 
the Sherman Law, which in fact is founded upon the customary law. 
However, as F. K. Nebeker, former assistant attorney general of the 
United States, points out in the Nation’s Business for December, 
English judicial interpretation has not followed the course laid 
(own by American courts. The same writer observes that an Aus- 
tralian statute forbids combinations “with intent to restrain trade 
or commerce to the detriment of the public.” He then cites an Aus- 
tralian case which was carried to the British Privy Council on the 
'ssue of public detriment and that body held the act complained of 


not illegal. Tho its intent and effect were detrimental to one class 
of interests, the council held, that fact was not conclusive as to its 
effects upon the public as a whole. 

Mr. Nebeker points out that the Sherman Act forbids combina- 
tions even for the benefit of the public, and he cites as an example 
of that sort of combination the proposal of the millmen during the 
runaway lumber market to stabilize the price on a basis of $35 a 
thousand. Regarding the outcome, he says: 

“They found, of course, that such an agreement would be con- 
trary to the Sherman Act, and so the plan was abandoned. Within 
a very short time thereafter the price * * * advanced to $59 
a thousand with an abnormal demand still in prospect. * * * 
Manifestly, an agreement of the kind suggested would have been 
beneficial under the circumstances mentioned. Indeed, it is not 
improbable that if agreements of this character could have been 
lawfully entered into during the period which immediately followed 
the armistice the business men of the country would have preferred 
to enter into combinations for the purpose of stabilizing prices which 
were reasonable rather than to suffer the results of the reaction 
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which all farseeing business men knew were bound to follow.” 

Unquestionably the public interest requires the greatest possible 
economies and efficiencies in production and distribution of com- 
modities, and the utmost freedom of combination and coéperation 
to effect those economies should be permitted. The law should forbid 
cooperation and combination only when they would operate to the 
detriment of the public generally. This purpose would be served, in 
the opinion of Mr. Nebeker, by so amending the Sherman Act as 
to forbid agreements and combinations in restraint of trade “only 
when found detrimental to the public interest after all factors are 
given consideration.” 

There is reason to believe also that the tendency to form combi- 
nations violative of the public interest is less dominant now than 
it was when the Sherman Law was enacted, and sentiment on such 
matters is more enlightened both inside and outside of industry. It 
is quite probable therefore that such an amendment of the law as 
will remove its objectionable provisions will have very general 
support. 





Executive Oversight of the Budget Needed 


HEN THE COUNTRY learned last June that the years of 
\ ) agitation for a more businesslike administration of the 
nation’s finances had found fruition in the enactment of 
a budget law the satisfaction, particularly on the part of the busi- 
ness interests, was general and profound. Later, when Gen. Charles 
G. Dawes was appointed director of the budget, approbation was 
universal. The business and military record of Gen. Dawes, coupled 
with untiring energy and a forceful personality, gave assurance 
in advance that the difficult and ticklish task assigned to him would 
be ably performed. Again, the publication of the budget this week, 
with proposed reduction in expenditures for the fiscal year of 1922 
of over a billion and a half dollars as compared with 1921—and for 
1923 of almost a half billion dollars as compared with 1922—was 
greeted with satisfaction. The public in general feels that the work 
of the budget bureau and its director has been well done. 

But there is a fly in the budget ointment. Under the present 
system executive leadership and responsibility for the budget cease 
as soon as the budget is presented to Congress. That denouement 
is not one to be viewed with satisfaction. The prospect of the 
budget becoming a football for factional squabbles or a target for 
pork-grabbing politicians, instead of being considered a chart scien- 
tifically drawn for the financial guidance of the nation, is depress- 
ing to say the least. Perhaps as time goes on we shall be able to 
work out a system of executive oversight that will curb or balance 
the dangers that now seem only too obvious. 

Recognizing the need for “responsibility and visible executive 
leadership” in the administration of the budget, the National Eco- 
nomic League, the membership of which consists of about three 
thousand business and professional men, recently sent out a 
referendum, the results of which have just been announced from 
the Boston office of the organization, as follows in condensed form: 


1. For open, visible, executive leadership in matters of na- 
tional finance and administration. Yes, 984; no, 23. 


2. For a budget prepared under direction of the President 
and publicly explained and defended before Congress by mem- 
bers of the cabinet. Yes, 979; no, 37. 


3. For changes of the rules of Congress to give the cabinet 
the privilege of the floor, without a vote, when matters of 
finance and administration are under discussion. Yes, 949; 
no, 72. 


4. For changes in statute law making it the duty of the cabi- 
net to take leadership before Congress and the country in mat- 
ters of finance and administration. Yes, 866; no, 121. 


5. For amendment to the Constitution to provide for such 
procedure, in case Congress refuses to take the necessary 
changes. Yes, 740; no, 225. 

This impressive body of opinion, in view of the representative 
character of the membership replying to the questionnaire, shows 
not only that the people are thinking, but that they are forming defi- 
nite conclusions as to what should be done. 

To the frequently urged objection that giving cabinet members 


the privilege of the floor of Congress would be an unconstitutioy.] 
surrender of legislative power to the executive branch of the Govern- 
ment, it is pointed out by high constitutional authority that in the 
view of Washington and Hamilton the Constitution makes it the 
duty of the executive to come before Congress with an account of 
its stewardship and to defend and explain plans for the support of 
which appropriations are asked. 


In whatever way it can best be brought about, the President aid 
Cabinet should be enabled to retain such leadership and respon:i- 
bility in budgetary matters as will insure the wise distribution and 
economical expenditure of the public funds. 





A Commendable Convention Feature 


OTENTIALLY and theoretically at least, the “general discws- 
sions” and “round table conferences” that usually form a part 
of the programs of lumbermen’s conventions, are among the 

most practical and valuable features of such meetings. In prac- 
tice, however, the value of such discussions is often much reduced 
by the reluctance of some of those most competent to contribute good 
ideas, to participate. This is sometimes due to natural diffidence, 
but more often, it must be admitted, to a failure to “open up” the 
subjects to be discussed in a way that will tap the reservoirs of prac- 
tical knowledge and experience to be found on the floor of every 
convention. The lay member, especially if unaccustomed to public 
speaking, and perhaps of a retiring disposition, often finds it difficult 
to organize his thoughts on the subject, altho he knows in his heart 
that he could say something helpful and to the point if he could only 
get started. Occasionally a self-starter is found, but the ordinary 
rank-and-file lumberman needs a little cranking. So it happens that 
when the chairman announces the subject and says “The meeting 
is now open for discussion,’ he sometimes states an unintentional 
untruth—for instead of being open, it is, and remains, closed—like 
an oyster communing with itself within its shell. 


This is not to say that general or round table discussions should 
be eliminated. On the contrary they should be encouraged and ex- 
tended, for in such interchange of thoughts and experiences many a 
lumberman has picked up an idea or a bit of information that has 
more than paid all his convention expenses. What is needed is not to 
eliminate but to organize and practicalize—if a word may be coined 
to express the idea sought to be conveyed. On this line, it seems to 
the AMERICAN LUMBERMAN that the plan of the Southwestern 
Lumbermen’s Association, of offering liberal cash prizes for the 
best papers on certain practical subjects of special interest to lumber 
retailers, affords just the impetus needed for a discussion that will 
bring out all there is in the topic. The subjects of the papers to be 
written in this contest are: 


“Retail Lumber Distribution; How Can Cost Be Lowered?” 


“Credits—How Far Can the Retail Lumberman Go in Extending 
Credits Under Present Conditions on the Farm or in the City?” 


The best papers submitted in this contest are to be read at the 
annual convention of the Southwestern to be held at Kansas City, 
Jan. 25 to 27. The details of the plan will be found on page 45 of 
this issue. 

With the incentive of not only a substantial cash prize if success- 
ful, but also of the satisfaction that will come from coéperating 'n 
making the convention helpful in a practical way, no doubt a larve 
number of retailers will prepare papers on the subjects named. 
Here the diffident and unpracticed have a chance to shine equa! y 
with the most polished convention speaker. There should be wi- 
earthed a store of helpful ideas that never would have come to light 
otherwise. Furthermore, the reading at the convention of the win- 
ning papers will furnish the best possible introduction for a general 
discussion of the subjects from the floor. With the topics thus fu!!y 
opened up, others naturally will want to have their say pro and cun. 
Secretary Moorehead and the Southwestern association are to be 
congratulated upon having evolved a convention program feature 
that promises to add materially to the interest and value of the 
gathering. 





THE SEEDS of hackberry have been found 500 miles from the near- 
est known tree. It is supposed they were carried by adhering to the 
muddy feet of migratory birds. 
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OFFERS CZECHO-SLOVAKIA PATENTS 
friend who is an inventor holds patents in 
Czecho-Slovakia for articles of the following char- 
acter: 
i. Step ladder—similar to those used in shoe de- 
partment stores, which is absolutely safe and 
handy and more uptodate than any used in this 
country. 

2. A boring and polishing machine for buttons 
ov steam pipe. 

My friend offers these patents to me and sug- 
gests that I can obtain patents in the United 
States in my own name and resell the rights. Do 
you know of any American manufacturer who 
would be interested ?—INQuIRY No. 439. 


{There is always room in this country for a 
patent which is practical and which will permit 
work to be done better, more cheaply and more 
quickly. Probably the safest way to determine 
whether the articles mentioned can be patented 
in this country is to submit the necessary infor- 
mation to a competent and reliable patent attor- 
ney, if it is not desired to submit the informa- 
tion first to the Patent Office. The inquirer has 
been given the name of a good, reliable patent 
attorney. Any readers interested in these pat- 
ents will be supplied with the name of the in- 
quirer upon request.—EDITOR. | 


WANTS BASEBALL BAT SQUARES 


We are anxious to get into communication. with 
a mill that is manufacturing 214”x214"- ash 
squares for baseball bats.—INQuIRY No. 440. 


[The above inquiry comes from California. 


rails, stiles and mullions. As a general rule, 
rather small compartments are built for each 
size, as a number of pieces can be put into com- 
paratively small space. In fact, by the use of 
2 x 4s or 2 x 6s several bins, one on top of 
the other, can be easily made. The top rails 
are generally stored in one alley, bottom rails 
in another alley and so on, just as different 
widths of finish are stored. Either at the top 
or bottom of each bin the size of the contents 
is marked. Then when it is desired to make up 
a specific number of sash of a given size it is 
quite easy to select the proper number of pieces 
from the pile and put them together in a short 
time. 

Any further information on this subject from 
lumbermen will be weleome.—EDITOR. | 


ASKS FOR RETAIL INVENTORY BOOK 

Have you a regular stock book for a retail lum- 
ber inventory? The present system of income 
taxation demands a record of three items, ‘“cost,”’ 
“market,” or “cost or market whichever is low- 
est,” and we want to get a book which provides for 
these classifications.—INQuIRY No, 434. 

[The present income tax laws have caused a 
change in the keeping of practically all records 
and undoubtedly a book containing three col- 
umns would be quite desirable to meet present 
requirements. Since the above inquiry was re- 
ceived the AMERICAN LUMBERMAN has had the 
pleasure of examining a book with three columns 
for prices. This book is indexed and, according 
to the firm printing the book, was ‘‘ gotten up 
last year by a man thoroly informed as to the 


HAWKEYE LUMBER & COAL COMPANY 


INVENTORY of stock on hand at the close of business . 19 
Located in yards, sheds and warehouses on ground between H and F Avenues and 


Vernal St. and the River, West, Cedar Rapids, Iowa. 


Priced by 


Extended by__---. .._--. 





URGES REPEAL OF RAILROAD LAWS 


Referring to the Oct. 29 issue of the AMERI- 
CAN LUMBERMAN regarding the railroad situa- 
tion I can not understand why business in gen- 
eral does not bring such pressure to bear upon 
President Harding that he will send a special 
message to Congress asking for the repeal of the 
Adamson law and the Esch-Cummins trans- 
portation act. You know those are class laws 
pure and simple and the rest of the people should 
not be held up to raise money for freight and 
passenger rates so that railroad employees can 
enjoy a greater wage scale than that which 
existed during the war time. 

Now is the time to bring about such action, 
not waiting until business revives somewhat. 

Some of the writers to the AMERICAN LuM- 
BERMAN do not seem to realize that the fight 
was between the United States Labor Board 
and the men, not with the railroads. The hands 
of the railroads are tied now. 

If the Esch-Cummins law is repealed rates will 
come down to such a basis that no one will 
kick, and will be equitable to all. The farmers, 
too, will have to go out of business if some- 
thing is not done for them.—W. A. ATKINS, 
Elgin, Il. 


DESIRES MARKET FOR PULPWOOD 


Do you know where I can sell between 20,000 
and 25,000 cords of cottonwood, maple and willow 
suitable for paper mills?—INqurry No. 437. 


[The above inquiry is inserted on behalf of a 
resident of St. Louis, Mo., and it is presumed 
that the timber in question is loeated not far 
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The manufacture of ash squares for baseball bats 
is somewhat of a specialty. Producers of this 
class of stock will gladly be put in touch with 
the inquirer.—EDIToR. | 


DOES IT PAY TO CARRY K. D. SASH? 
We would thank you to advise us of anyone 
‘indling K. D. sash; to be more explicit any retail 
ember or sash and door factory that carries a 
‘ock of K. D. windows. We have in mind buying 
‘. D. windows in place of open sash already put 
gether, The information we desire is what kind 
‘ racks to make for holding K. D. sash, whether it 
a satisfactory and profitable proposition to buy 
D. sash in carload lots and assemble them 
cally or whether it is desirable to buy sash 
‘iready put together.—Inquiry No. 438. 


_ [Some retail lumber companies carry all sash 
‘\. D, and are very enthusiastic over this method 
o* handling the business. In the first place they 
maintain that it is easy to store lumber and far 
easier to ship lumber than it is to ship sash even 
where the sash are open. Then, too, there is the 
matter of freight rate to consider. The most 
important of all, however, is the fact that many 
Sash are the same width altho they may vary 
in height. Therefore, top and bottom rails as 
well as mullions of the same width can be used 
in making a number of different sizes. 

_ The storage of K. D. sash is quite simple. 
the top rails of the same length are put in one 
bin and the same policy is followed with bottom 

















requirements of the Government in the matter 
of inventory of lumber stock.’?’ 

The AMERICAN LUMBERMAN offers for sale 
‘¢The Barry Inventory Book’’ but this book was 
compiled before the passage of the present in- 
come tax law. In commenting upon this book 
O. T. Barry says: ‘‘ At first we ourselves adopted 
the expedient of using this book as it is, utilizing 
the price column for our third column or making 
the extension only at the lowest figure which was 
used as the inventory. For the last year, how- 
ever, for our own purposes we have been using 
a special form, a copy of which we enclose. It 
is loose-leaf, so that we may readily type the 
inventory for a permanent record. The advan- 
tage of the loose leaf is considerable in our 
business, for we are then in position to shift 
the pages according to our inventory classifica- 
tion, placing one class of items—2x4s for exam- 
ple—on a sheet similar to a ecard index proposi- 
tion. When the extensions are all complete, the 
pages are then assembled, numbered consecu- 
tively and bound, and a summary sheet attached. 
Our accountants last year told us we had the 
best devised system for showing the facts and 
figures in connection with our inventory that they 
had seen.’’ 

The AMERICAN LUMBERMAN would like to hear 
from retailers generally regarding their opinion 
as to the desirability of publishing an inventory 
book of the character referred to above.—Eb- 
ITOR. } 
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Sample of loose leaf inventory form used and advocated by O. T. Barry, Hawkeye Lumber & Coal Co., Cedar Rapids, lowa 




















from St. Louis. The inquirer has been fur- 
nished with a list of paper mills in Missouri 
and Illinois. The market for paper pulp is not 
so keen as it was a year ago, for depression has 
hit the paper industry as it has every other in- 
dustry, tho paper prices have not declined in 
proportion to the decline in lumber prices. The 
name of the inquirer will be supplied upon re- 
quest.—EDIToR.]} | 


WANTS JUNIPER BOAT BOARDS 

We would like to have the names and addresses 
of manufacturers of white cedar or juniper boards 
and plank; also of flitch sawn boat boards. If 
you have on file at your office such information, 
we would very mueh appreciate your forwarding 
it tous. Or, if you do not, could you advise where 
such information could be procured ?—INQUIRY 
No. 436. 

[The inquirer, who is located in New Jersey, 
has been furnished the names of a number of 
companies which the AMERICAN LUMBERMAN 
has listed in its records as manufacturing white 
cedar or juniper. Undoubtedly, however, there 
are other companies which handle this wood and 
the name of the inquirer will be passed on to 
anyone interested.—EbITor. | 


De i id 


THE AVERAGE YEARLY OUTPUT of the sawmills 
of the United States for the years 1914-1918, 
both inclusive, was 36,376,000,000 feet of lum- 
ber. 
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The. General Business Situation 


Industry and trade in general during Novem- 
ber continued to hold all the gains made during 
the late fall, tho the first week of December has 
witnessed a falling off, which of course is a 
seasonal development and affords no ground for 
alarm, The unusually warm weather which pre- 
vailed during November practically thruout the 
country was a considerable factor in stimulating 
trade during that month; and the slack which 
has lately occurred in many lines is being taken 
up by the holiday buying, now becoming heavy. 
This, of course, does not affect a great many of 
the primary industries, and it is in them par- 
ticularly that the quieting has been observable. 
However, there is no lack of optimism in any 
branch of trade, all but confirmed pessimists 
looking forward with confidence. The funda- 
mental difficulty that has existed thruout 1921— 
disparity between prices of farm products and 
all raw materials and prices of manufactured 
goods—continues to hamper the return of indus- 
trial activity, but that progress in that direction 
is actually being made is illustrated by the bi- 
monthly survey issued during the latter part of 
last week by the National Industrial Conference 
Board, which shows that the unemployed in this 
country at present number not more than 2,000,- 
000, compared with 3,500,000 at the time the 
recent unemployment conference. 


In North Carolina Pine Territory 


Last week witnessed another expansion in 
the volume of business in both rough and dressed 
lumber transacted by the North Carolina pine 
mills. This increase was noticeable especially in 
the sales of flooring, partition, thin ceiling and 
stock boards. Roofers, tho bought in small lots 
only, are also moving freely, and it is now near- 
ly impossible to buy sizable blocks of the differ- 
ent widths. Prices on dressed lumber have shown 
some further slight advances recently and the 
tendency is strongly upward. On most rough 
items, however, prices remain stationary. The 
mills generally are said to be pretty well covered 
with orders for December and part of January, 
tho heretofore most buyers have bought only 
for immediate requirements as a rule and are 
holding off wherever possible until after the first 
of the year. Of late there has been no increase 
in production, which remains at approximately 
61 percent of normal, and it is said that out- 
put will be little -increased before February. 


Trade in Southern Pine 


Altho December has brought a seasonal lull 
in the lumber trade, the southern pine market 
retains a great deal of its former activity. The 
slackening has been almost entirely in demand 
for yard and shed stocks, due to the desire of 
the retailers to carry over as small stocks as 
possible. But as retail stocks everywhere are 
very light the manufacturers look forward with 
much confidence to a heavy volume of buying 
soon after the first of the year, and are pre- 
paring for it. Practically all the larger mills are 
operating full time and intend continuing to do 
so even if demand should show further consid- 
erable decrease, as their stocks are very low and 
assortments are badly broken and it is their 
desire to build them up before spring buying 
begins. Reports from the South say that a 
vreat many of the small outfits which have been 
inactive during the months of dull demand and 
uncertainty are beginning to feel that the time 
of big business is close at hand, and are prepar- 
ing to begin cutting within the next thirty days 
or so. As a result of the decline in demand, 
prices, notably those of yard and shed stocks, 
have shown some recessions. Car material prices 
appear to show a little weakness, despite the 
continued sizable demand for this class of mate- 
rial, but timbers and heavy construction material 
of all sorts remain very strong and have been ad- 
vanced by some mills. This is in part due to 
the good demand for oil rig material from the 


Texas and Oklahoma oil fields, where activity 
remains very great. The railroads also are 
buying quantities of timbers, as is the export 
trade. Southern pine exporters report the con- 
tinuance of a good foreign movement, tho most 
orders call for only parcel lots for Europe, the 
West Indies and South America. Inquiries 
have recently been received for large quantities 
of railroad material for Mexico, and it is gen- 
erally felt that the time is rapidly approaching 
when something definite will be done toward the 
rehabilitation of the Mexican railway system. 


Cypress Market Conditions 

Cypress manufacturers report that in point of 
bookings November was the best month they 
have had this year and, tho some distributing 
centers report a slightly decreased volume of 
trade, manufacturers say that loss in some sec- 
tions has been made up by increased demand in 
others, and that in the aggregate no letup either 
in demand or inquiry has been witnessed so far 
this month. It is reported that orders exceed 
production, so that the mills have been unable 
to round out their stocks in preparation for the 
1922 season, as they had hoped to do. Stocks, 
in fact, are still in quite poor condition and, 
while some mills are accepting orders from 
regular customers for January delivery, such 
bookings are carefully restricted. Prices are 
reported very firm, with an upward tendency. 


Hardwood Trade Features 

In the hardwood market, as in that for soft- 
woods, there has been noticeable a decline in 
demand, but trade nevertheless remains of quite 
satisfactory volume and the market is very 
strong, showing no tendency toward weakness. 
It is true that some concerns that previously had 
no desire to book additional business, quoting 
high prices, now respond to inquiries with more 
moderate quotations; but so far as the actual 
market price is concerned there has been no 
change. It is generally predicted that if any 
early change is made it will be upward rather 
than downward, due to the poor stocks at prac- 
tically all mills. The furniture industry is busy 
and is said to have large orders on the books or in 
immediate prospect, and altho the old policy of 
buying for immediate requirements only is still 
in effect, demand from those concerns is char- 
acterized as very good. The flooring and inte- 
rior trim factories also are active and these 
rank with the furniture people as the heaviest 
buyers of hardwoods on the present market. The 
box manufaeturers also continue to buy big 
quantities of the common grades and some busi- 
ness is being transacted right along with the 
automobile industry, while wholesalers are in the 
market for fair quantities of lumber of various 


descriptions. Export buying continues strict! 
limited, despite the announcement that the oces 

freight rate of 30 cents a hundred pounds fron: 
southern Gulf ports to the United Kingdon. 
which was to have been raised substantially « 

Nov. 30, will be continued for the remainder o: 
this year. Inquiry from all sources continu: 

heavy and some offers of business for futur 
delivery have been made, but the mills, con! 
dent of higher prices after the first of t! 

year, usually are unwilling to book very fi 
ahead, 


The Douglas Fir Market 


A big west Coast wholesaler who makes « 
specialty of yard and shed stocks, referring to 
the dullness of the present retail yard demand 
in a recent market letter, asks this question: 
‘*Ts it the calm before the storm?’’ And he, t: 
gether with most of the Coast lumbermen heard 
from this week, is convinced that it is. A con 
tinued heavy volume of Oriental and California 
business is monopolizing the output of prac 
tically all tidewater mills, and of many interio: 
mills, and apparently will continue to do so in 
definitely. These mills are cutting to order, and 
are accumulating no stocks. The other mills 
have for some time had about all they could do. 
pending the absence from this market of a great 
number of their competitors, in filling the regu 
lar domestic business, and they have been un 
able to accumulate stocks, or even to begin 1 
building the badly broken ones on hand, Thi 
retail yards are about to enter the new year with 
very light stocks, and face a period which it 
is believed will be one of much increased acti\ 
ity. All these facts indicate that a continued 
strong market for Douglas fir is ahead, if not 
actually a ‘‘runaway’’ market, as was predicted 
during the week by one prominent west Coast 
manufacturer who has just completed an exten 
sive business trip thru the East and middl 
West. This manufacturer expressed his con 
viction that when the next buying season opens 
up the requirements will be so heavy, and avail 
able supplies so low, that buyer will outbid 
buyer, repeating conditions which prevailed two 
years ago, and that the market is likely to as 
sume as chaotic an aspect as it then did. Doug 
las fir remains very firm, with a persistent up 
ward tendency. While not so much new railroai 
business is being offered as a few weeks ago, i! 
is understood that considerable quantities of w: 
placed ear, material business are being held by t 
Coast wholesalers, who are merely awaiting 
favorable opportunity for placing it. Mue! 
more business from the railroads and ear buil 
ers is in prospect, but it is not believed thot 
placements will be made until after the ne\ 
year. 





Lumber Movement for Forty-Seven Weeks* 


Southern Pine 
Nov. 26 
Totals 
West Coast Lumbe rmen's 

Nov. 

Totals 
Western Pine Manufacturers’ 

Nov. 26 


Totals 


gar Pine Manufacturers’ Association. . 


Nov. 


North Carolina Pine : 
vov. 2 
Totals 


Northern Hemlock & Hardwood Manufacturers’ Association. . 


TOV. 
Totals 


Totals for forty-seven weeks............e0e0e. 





pecasernaee 7,466,854,504 


Cut Nhipments ye 
.. 3,232,618,858 — 3,420.767,602 — ¢ 7 . hy 
TO.228,172 _f 1: 
3,499,990,774 508.977. 600 
2,507,093,656 2, ‘559, 455, = 
31 52.286,897 56,644,8° 
2 196. 929. 138 2,559,380,553  2,616,100,578 
658, 784.082 639,353,728 649, 250,0 ( 
4.881,000 11,048,000 14,175.06 
663,665,082 650,401,728 663, 425. 0 a) 
$238.121,000 241,714,000 414,447,000 
. 870,000 427.000 
414,874,000 
191,257,000 191,241 0m 
7,088,000 6,022,008 
198,345,000 197,263,00 
296,408, 846 297, O25 544 
5,677,516 
302,703,360 
82,026,000 
2,131,000 1,338,000 
93,639,000 83,364,000 
7,548,717,298  7,786,707,607 





No cut 
$23,121,000 242,584,000 
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576 
313, 703, 40 


89 O31, 000 91,508,000 


89,338, ‘000 


Michigan Hardwood Manufacturers’ Association, January to 


October, inclusive 
Grand totals 


131,145,000 110,391,000 Not report ed 
597,999,504 7,659,108.298 — 7,786,707.607 


* Beginning week ended Jan. 8, 1921, and incl uding pain ended Nov. 26, 1921. Compiled by the 


National Lumber Manufacturers’ Association. 
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University to Test Southern Pine 

special telegram to AMERICAN LUMBERMAN] 
SHINGTON, D. C., Dee. 8.—A committee 
veek selected thirty pieces of southern pine 
‘ural timber for tests at the laboratory 
olumbia University. The idea is to demon- 
« the character and quality of timbers 
able in the yards in the New York district 
der that lumber may be assured of a 
juire deal in the building codes. D. F. Holt- 

1, construction engineer, represented the Na- 

«| Lumber Manufacturers’ Association. The 

ithern Pine Association and the New York 
Lunber Trade Association were represented, 
and the building departments of four of the 
tive New York boroughs also had representa- 
tives on the ground. 

Ten pieces of merchantable dense southern 
pine of excellent quality, 6 by 12 by 16, were 
obtained in the yards of the Hunterspoint Lum- 
ber & Supply Co. It was found that this mate- 
rial came from the Bessmay (Tex.) plant of 
the Kirby Lumber Co. In the yards of the 
Jolin C, Orr Co., Brooklyn, four pieces of mer- 
chantable dense timbers and seven pieces of 
souid timbers were chosen. This stock had 
been shipped from southern Georgia. The yards 
of Church E, Gates furnished seven pieces of 
merchantable dense, and three pieces of sound 
timbers, 

Mr. Holtman has been designated by the 
National Lumber Manufacturers’ Association to 
represent it upon a codperative committee fath- 
ered by the American Wood Preservers’ Asso- 
ciation for the purpose of developing a plan 
for reducing the fire hazard of wooden bridges. 
In view of the widespread program of highway 
development, the work of this committee prom- 
ises to be highly important. 

The National Lumber Manufacturers’ Asso- 
ciation has been invited by the American So- 
ciety for Testing Materials to appoint a repre 
sentative on the committee on leather belting, 
ollicers of the society feeling: that this is the 
hest way te get codperation with the lumber 
mutustry, 





Congress Responsible for Timber 

SA FRANCISCO, CALIF., Dec. 3.—G. X. 
Wendling, president of the Paeifie Wirebound 
Box Co. and well known to the lumber trade 
thruout the eountry as one among the leaders 
ot the industry, has been devoting considerable 
eht to the question of a national forestry 
‘y and the perpetuation of America’s for- 
Mr. Wendling believes that the most prae- 
plan to seeure this desirable result is for 
covernment to acquire all the denuded forest 
not suitable for agricultural purposes, and 
approved forestry methods reforest these 
and thus assure to future generations an 
« timber supply. He has addressed a letter 
Col. W. B. Greeley, chief forester of the 
ed States, on this subjeet, in which among 

things he says: 


te remedy lies with Congress and the mode of 
edure is very simple; namely, that a construe- 
law should be passed without delay thru the 
s of the Department of Agriculture, empower- 
hat department to buy denuded forest lands 
Federal funds, so that the burden will lie 
tly on every citizen. Cities, counties and States 
not and will not engage in such a stupendous 
rhe future results and needs are too remote 
any county or State action of our national 
nization, but the United States Government has 
‘rpetual charter, has the keeping of all citizens 
‘1 (rust, and will perish only when the citizenry 
| shes in the ages that are yet to come; hence, 
t United States Government is the only political 
or capable of carrying this long work forward 
verpetuity. 
ir, Wendling says that ranting about ‘‘tim- 
barons’? will avail nothing, and that while 
mich has been said about the rapid devastation 
°' our Torests no really constructive step toward 
hat end has been taken except the work being 
‘one by the Forest Service. Further in his let- 
‘ . 

to Col. Greeley, Mr. Wendling says: 

With the secretary of agriculture, a Republican 


Senate, and a Republican House working in har- 
mony with the President, a sound law can be passed 
that will be fairly and honorably administered by 
the Agricultural Department whereby the nation 
can acquire all the denuded forestable lands, all 
the timbered lands intermingled with present forest 
reserve lands to solidify the Government’s holdings 
at fair appraised values, then perform the work of 
reforestation on cutover lands on practical and 
sane lines, and the children of the future should 
rise to call our work blessed. They are entitled 
to this and no less than this at our hands, and we 
of the present should receive fair treatment, and 
all should be well with the nation in perpetuity so 
far as a constant, available and never ending sup- 
ply of timber is concerned. 

Mr. Wendling concludes his letter with this 
statement: 

If this or some other workable plan be not 
designed and carried into action, none should be 
blamed but our legislators of this time for lack 
of true vision. They have it in their hands. Are 
they big enough for the job? I think they are, if 
not overly engrossed with other seemingly more 
important matters, while in fact no other matters 
ean possibly compare in importance with this na 
tional problem, 


For a Greater Illinois Association 


RockrorD, IuL., Dee. 7.—Robert L. Jones, 
president of the Illinois Lumber & Builders’ 
Supply Dealers’ Association, expressed himself 
today as being highly gratified with the complete 
suecess of the drive for a working fund recently 
inaugurated by the association. Discussing this 
drive Mr. Jones said: 

The working fund drive is now completed. We 
have gone over the top. The amount it was pro- 
posed to raise, as a fund with which to clean up all 
accumulated deficits and to provide a sufficient 
working fund for the future, has been fully sub- 
scribed. 

Mr. Jones expressed himself as feeling that 
the foundation now is laid for the upbuilding of 
the greatest association Illinois lumbermen have 
ever known. As to plans for building up the 
association, President Jones said: 

Cc. W. H. Schuck, of Springfield, who has been 
appointed general in command of the intensive 
membership drive that soon will be under way, 
now has a substantial, conerete proposition to lay 
before prospective members. Our association is 
not in debt; it is a going concern and has money 
in the bank. Not only should the intensive mem 
bership drive into which we now are going pro- 
vide the strongest membership we have ever had, 
but the resulting membership dues should provide 
ample funds with which to finance future opera 
tions. 

Mr. Jones says there will be no radical de- 
partures from the plan of operating in the past 
but such a gradual development of the work as 
resourees and inereased membership may justify, 
and that the greatest economy will be practiced 
in handling this working fund as well as future 
income. This drive for a special working fund 
Was authorized at a meeting recently held in 
Springfield and in the intensive effort that fol 
lowed more than $10,000 was subscribed to it. 


Interstate Commerce Decisions 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Dee. 7.—The Interstate 

Commerce Commission has postponed, to a date 
to be announeed later, oral argument in investi- 
gation and suspension docket No. 1421, involving 
the penalty charge of $10 a day on ears of 
lumber held for reeconsignment. This is the 
Clover Leaf ease. Oral argument was to have 
been heard tomorrow. 

The commission also issued today an order 
permitting the California Redwood Association 
to intervene in docket No. 13211—West Coast 
Lumbermen’s Association et al vs. Abilene & 
Southern Railway Co. et al. 

The Neal Veneer Co. has filed with the com 
mission a complaint in which the blanket rate 
on southern pine and hardwood lumber, veneer 
and other forest products is sought from MeNeal, 
Fla., on the Marianna & Blountstown Railroad. 
Complainant now pays the local rate to the 
Louisville & Nashville junction point, making the 
thru rates to destination 31% to 4 cents higher 
than the group rate, which is declared to be 
unreasonable, unjust, excessive and unduly dis- 
eriminatory. 


Dealing With the Wood Ships 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Dee. 7.—The Shipping 
Board Emergency Fleet Corporation has offered 
for sale under private competitive bids the wood- 
en steamer Fort Seward, which has been lying at 
Naples, Italy, since last May. Bids received up 
to Dee. 27 will be considered, whether from 
American citizens or aliens, and the vessel may 
be placed under a foreign flag. The Fort Seward 
is considered a sample ship and is said to be 
one of the best of the Ferris type. It was built 
by the Grant-Smith-Porter Shipbuilding Co., 
Aberdeen, Wash. The vessel was sold to private 
interests in Italy in July of last year for $210,- 
000, but owing to the slump in shipping the 
purchasers defaulted in their payments. 

The hearing of evidence in the wooden ship 
builders test ease, filed by the Tampa Dock Co. 
against the Emergency Fleet Corporation before 
the Shipping Board claims commission, was con- 
cluded today. An opportunity was given counsel 
for the ship builders to file briefs. Seventy-six 
firms are represented in the action, with claims 
aggregating $21,000,000. Witnesses for the 
builders testified that certain verbal promises 
were made to them by former officials, principally 
by Edward N. Hurley, ex chairman of the Ship- 
ping Board. While several former officers of the 
board and fleet corporation were called upon to 
testify, Mr. Hurley was not asked to appear. 


Rules on Uniform Bill of Lading 


[Special telegram to AMERICAN LUMBERMAN] 

WasHINGTON, D. C., Dee. 8—The Interstate 
Commerce Commission today handed down a 
formal report in docket No. 4844, embodying 
rules and regulations prescribing the form of 
a uniform domestic bill of lading. The rules 
and regulations prescribed in the earlier case for 
the domestic bill are modified to conform to the 
requirements of the Interstate Commerce law as 
amended on Feb. 28, 1920. The report likewise 
includes rules and regulations prescribing the 
form of a uniform live stock contract. 


Organize to Reforest Missouri 
[Special telegram to AMERICAN LUMBERMAN ] 
Sr. Louts, Mo., Dee. 8.—The Missouri Forestry 

Association was formerly organized at an en- 
thusiastie meeting at the Missouri Athletic Asso- 
ciation last night and Dr. Hermann von Schrenk, 
timber engineer and plant pathologist, of the 
Missouri Botanical Gardens and a leader in the 
movement to conserve the timber resources of the 
State, was elected president. Dr. von Schrenk 
presided at the meeting, which was attended by 
sixty representative Missouri men and women 
from various parts of the State. 

The object of the association as set forth in 
the constitution adopted shall be to advance the 
public importance of timber crops in the eco- 
nomie life of local communities and the whole 
State and nation, so that due provision will be 
made for insuring particularly within Missouri 
a proper area of forests so maintained and eared 
for as to furnish a supply of timber sufficient 
for future needs and to make available all the 
other benefits of health, pleasure and profit 
which forests afford. The by-laws provide for 
annual memberships at $2, sustaining members 
at $25 a year and honorary memberships addi- 
tional. 

The following officers were elected: 

President—Dr. Hermann von Schrenk, St. Louis. 

Vice presidents—J. W. Fristoe, president, Moss 
Tie & Timber Co., St. Louis, and Mrs. Marie Turner 
Harvey, Porter School, Kirksville. 

Treasurer—W, P. Gruner, Philip Gruner & Bros. 
Lumber ‘Co., St. Louis. 

Secretary—Prof. Frederic Dunlap, forest depart- 
ment, University of Missouri, Columbia. 

These officers and the following constitute the 
advisory council: John H. Himmelberger, Cape 
Girardeau; Ross E. Burns, Joplin; Charles C. 
Bell, Boonville; S. S. Connett, Fauecett; C. F. 
Bruton, Sikeston; Walter C. Goodson, Macon; 
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R. B. White, Kansas City; John A. Reheis, War- 
ren E. Nixon, Edward J. White and Mrs. John 
S. Payne, St. Louis, and Mrs. W. W. Martin, 
Kirkwood. Mrs. Martin is president of the 
eighth district of the federation. They and Mrs. 
Harry 8S. Sprague, president of the Wednesday 
Club of St. Louis, pledged the support of their 
organizations to the movement. The hosts at 
dinner were the St. Louis Lumber Trade Ex- 
change and the tie and timber division of the 
St. Louis Chamber of Commerce. 


~ ~ 


Coast’s Brief on Millwork Rates 


{Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Dec. 8.—Counsel for the 
West Coast Lumbermen’s Association in dockets 
No. 6490 and No. 8819, involving rates on sash, 
doors and millwork, filed with the Interstate 
Commerce Commission a brief requesting that 
the following findings be made: 


1. Rates on sash, doors and millwork from Ore- 
gon and Washington to points east of Chicago 
should not be required to be maintained on any 
fixed percentage relationship to the lumber rates 
between the same points. 

2. Rates on sash, doors and millwork from Ore- 
gon and Washington and from the Mississippi 
Valley to destinations east of Chicago should be 
reasonable relatively in comparison with each 
other. Whether such rates are relatively reason- 
able depends largely upon the average car loading 
thereof and the consequent return therefrom to the 
carriers. 

3. Reasonable joint rates should be published and 
maintained from points in Oregon and Washington 
to destinations in eastern trunk line territory on 
sash, doors and millwork in straight and mixed 
earloads. Such joint rates should be substantially 
a than the lowest combination of intermediate 
rates. 

4. In lieu of comparative loadings, values, risk, 
equipment and transportation service required. the 
rates on knocked-down sash and knocked-down 
frames and common unglazed stock doors should 
be the same as on lumber from points in Oregon 
and Washington to destinations east of Chicago 
moving in either straight or mixed carloads, and 
the present minimum weights on fir lumber should 
be maintained in connection with such rates. In 
view of their lighter loading character, set-up sash 
and set-up frames and other light loading mill- 
work properly might take somewhat higher rates 
than lumber. 


If mixed cars of the above mentioned articles 
are shipped, the rates and minimum weights to 
be applied should be as follows: If different rates 
should be made on different articles, the charges 
on a mixed car should be based on the carload 
rate and actual weight of each article in the 
ear, the whole to be subject to the highest mini- 
mum weight applicable for any of the articles 
when shipped in a straight carload. But where 
the actual weight does not equal the minimum 
weight so determined, the difference should be 
charged at the rate applicable to the lowest rated 
article in the car. 

5. The complaint in docket No. 6490 and the 
intervening petitions in docket No. 8819, to the 
extent that they charge unjust discrimination and 
undue prejudice against Mississippi Valley parties 
and undue preference and advantage to Oregon 
and Washington parties, should be dismissed for 
failure to prove. The complaints in docket No. 
8819 are entitled to awards of reparation as 
prayed for. 


Warns Against Pseudo Wholesaler 


New York, Dec. 6.—The National Wholesale 
Lumber Dealers’ Association, in a special bul- 
letin just issued by Secretary W. W. Schupner, 
states that: 


Thru a confidential investigation made upon in- 
quiry for subscribers to the bureau of informa- 
tion, the attention of the trade relations commit- 
tee is called to a situation in the lumber busi- 
ness which may bring reproach on the industry 
and result in further confusing the minds of some 
who have already had unsatisfactory dealings with 
people of doubtful standing claiming to be en- 
gaged in the wholesale lumber business. 

The secretary’s bulletin a few weeks ago advised 
eare in accepting orders from commission men, 
and to have a clear understanding direct with 
their customers. Further complaints regarding 
such matters continue, indicating lack of investi- 
gation on the part of shippers, some of whom are 
not members of the association and are therefore 
unable to obtain information available to mem- 
bers thru the credit department. 

Recently inquiries have been received for credit 
reports on parties conducting so called “service 
bureaus” or “exchanges,” otherwise mediums for 
placing buyers and sellers into direct touch with 
each other and charging a fee or subscription 
price for the so called service thus rendered, but 
accepting no responsibility toward either buyer 
or seller as regards assisting them in satisfac- 
torily concluding their business relations. 

Your committee on trade relations recognizes 
that anyone can offer his services for sale on any 


proper basis, and that it is without the scop: 
this committee’s function to object to such ¢. }; 
tions, regardless of their standing in what is. , 
sidered fair competition. However, the compla 
filed with the association, covering transacti 
with irresponsible commission men, suggest op; ) 
tunities for further misunderstanding on deali:.¢: 
thru any other intermediary which assumes » 
direct responsibility in a transaction. Some 
these parties thru attractively printed letterh< 
advertise themselves as wholesalers, whereas t 
may not be wholesalers in any sense of the w 
and, while they may not intentionally misrepres 
the service they offer, they cleverly avoid any 
sponsibility. That, however, may not be the 
pression which either the customer or shipper 
tains by the misused word “wholesaler.” 

The function of the wholesaler as an econo: 
necessity in the lumber industry is and alwys 
has been clearly established, and the valuable s: 
ice available thru the responsible wholesale c 
mission man is also well recognized. Untor- 
tunately, however, dealings thru irresponsible 1's 
named wholesalers or exchanges may bring 
proach to wholesalers as a class, and your t 
relations committee therefore believes the a 
ciation can render a service to the entire lum 
industry by urging members to investigate c:ve- 
fully the standing of those offering any ini-r- 
mediary services and to have a thoro understa:(- 
ing and agreement direct with customers on ‘ny 
dealings thru unknown commission men, also to 
report promptly to the association any _ trans.ic- 
tion of this character which will helpfully guide 
other members, 


The trade relations committee, thru which 
publieity is given to this important matter, con- 
sists of O. E. Yeager, chairman, Buffalo, N. Y.; 
W. F. Brown, Baltimore, Md.; J. C. Donges, 
Pittsburgh, Pa.; W. J. Wickman, Cincinnati, 
Ohio; G. E. Lippincott, Philadelphia, Pa., aud 
E. H. Stoner, Pittsburgh, Pa. 


‘‘INDUSTRIAL SALVATION’’ 


The above is the title of an interesting 
brochure by Clinton E. Woods, of Philadelphia, 
Pa., head of the industrial engineering firm of 
that name, who is the author of a number of 
books on cost accounting and kindred subjects. 
Mr. Wood takes the ground that accurate knowl- 
edge of costs is the first essential of industrial 
salvation. The booklet is written in a clear, 
vigorous style, and is well worth reading. 





TENDER DINNER TO LUMBER CHIEF 


MEMPHIS, TENN., Dee. 7.—Axel H. Oxholm, 
chief of the lumber division of the United States 
Department of Commerce, told members of the 
American Hardwood Manufacturers’ Associa- 
tion, at the dinner tendered him this afternoon 
at the Hotel Gayoso, that the United States Gov- 
ernment, thru the Department of Commerce, is 
prepared to back up exporters of lumber in this 
country in much the same manner as Germany 
supported its exporters prior to the World War, 
with the single exception that, after the lumber 
division is better organized, it will surpass Ger- 
many in this respect. 

Mr. Oxholm also vouchsafed the information 
that, in his opinion, more general trade-marking 
of lumber and the advance information which his 
division proposes to gather regarding foreign 
trade conditions, as affecting lumber, would ac- 
complish the almost, if not quite, complete stop- 
page of indiscriminate consignment of lumber 
to foreign destinations. 

James E. Stark, chairman of the executive 
committee, presided at the luncheon at the spe- 
cial request of President R. M. Carrier, who, 
tho present, was unable to perform this function 
because of a painful injury which he recently re- 
ceived at his sawmill at Sardis, Miss. 

Mr. Oxholm stated that the lumber division is 
interested, to the extent of 90 percent, in the 
exportation of lumber as contrasted with do- 
mestic business therein, and in outlining the re- 
sources and equipment of the division, said that 
it has more than 1,000 agents in foreign coun- 
tries, including special representatives, trade 
commissioners and consuls, and that it is re- 
ceiving something like 40,000 special trade re- 
ports on lumber annually. 


Contemplated Activities 
_ Among the contemplated activities of the divi- 
sion, he referred briefly to the following: 


Compilation of statistical reports on exports and 
imports of lumber, to be made public within three 


weeks after the end of each month. This work, he 
said, is to be in charge of a man who has had wide 
experience in both the United States and abroad. 
These . statistical reports for the present are to 
deal principally with the United States, but ar- 
rangements are now being perfected by which simi- 
lar data can be obtained from foreign countries. 





Stockings hold more rents than rent 
BUILD YOUR OWN HOME 








He expressed the hope that such arrangements 
with the United Kingdom would be completed in a 
very short time. 

Issuance of prices of lumber for distribution 
among American exporters. 

Formulation of more desirable “specifications” 
so as to prevent foreign buyers, in case they are 
so disposed, from taking advantage of sellers in 
the United States who are not as careful as they 
might be in setting forth their terms of sale. 


Special representation is now being arranged 
for London, Mr. Oxholm stated, and he added 
that special representatives are to be provided 
for in all the principal cities of the world, men 
who are familiar with the lumber industry and 
who are, at the same time, in position to gather 
information that will disclose the political situa- 
tion as well as the economic background. 

John W. McClure, when the meeting was 
thrown open, stressed the desirability of securing. 
thru the lumber division, advance information 
{hie conditions abroad as soon as _ possi- 
ble. 

Suggests Questionnaire 


Mr. Oxholm replied that it is the plan of the 
division to secure advance information just as 
far ahead as possible and to give this prompt 
dissemination thru the mimeograph letters which 
are to be mailed to all subscribers to ‘‘ Commerce 
Reports.’’ He suggested that tne American 


Hardwood Manufacturers’ Association compile 
a questionnaire which would set forth the infor- 
mation most desired, promising that he would 
immediately forward such questionnaire to 
trade commissioners, consuls and special repre 
sentatives of the department, with the request 
that they be given immediate attention. 


In response to a question from S. M. Nickey, 
Mr. Oxholm said that the department would 
gladly give letters of introduction to all export 
ers desiring to go abroad if they would send in 
their names and the numbers of their passports. 
He pointed out, in this connection, that these 
letters of introduction would put exporters i 
immediate touch with sources of informatio. 
that would save them both time and money a)! 
enable them to accomplish far better results. 


He did not believe it would be possible, as | ¢ 
stated in response to a question from H. |! 
Weiss, of George C. Brown & Co., to chang», 
for the immediate present, the classification no\\ 
being used in the compilation of export and i) 
port lumber statistics. He suggested, howev: 
that, in the case of figures covering forei; 0 
countries, it might help materially if a sta‘ - 
ment were attached to the report, showing t!c 
uses to which the lumber imported was put. I'e 
also urged the appointment of a committee |\ 
the association to confer with the lumber di»: 
sion regarding the subject of classification ai! 
this will be done, it was stated, at the next « 
nual of this organization. 

Mr, Stark, at the conclusion of the luncheon, 
warmly thanked Mr. Oxholm, on behalf °f 
the association, for the message he had broug!:! 
and for the spirit of codperation he had, 
behalf of the lumber division, manifested. 

[Norre.—Mr. Oxholm touched upon a numb! 
of other matters which had been discuss! 
before the Lumbermen’s Association of Cl) 
eago, a report of which appears elsewhere ‘9 
this issue.—EDITonr. |* 
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‘ END OF A BIG NORTHERN OPERATION 
(ANAH, WIs., Dee. 5.—Secrapping of seven- 
tee miles of railroad tracks, not including 
spurs, of the Ashland, Odanah & Marengo rail- 
ron. in Ashland County, is the final act in the 


log. ing of the Bad River Indian reservation. 
0’ this road and its numerous spurs, a grand 
toi | of one and a third billion feet of logs has 
bec hauled to the sawmill at Odanah. 

e official figures are, 1,267,579,303 feet of 
timber, including white and Norway pine, hem- 
lo spruce, jack pine, tamarack, balsam, and 
soe hardwood, including hard maple and birch. 


Over this railroad, nearly $7,000,000,000 worth 
of »ine has been brought to Odanah and sawed 
by the J. S. Stearns Lumber Co., and the money 
paid over to the Bad River Chippewas. 


There is some cedar left on the lowlands, and 
the Bell Lumber Co., of Ashland, has begun win- 


tei operations on a 2-year contract. But the 
pive for logging operations on a large scale is 
gone, and the mill at Odanah is being dis- 
mantled, the trams torn down. The immense 


lumber yard is still well filled with lumber, which 
will be put on the market as business conditions 
improve. 

The Ashland, Odanah & Marengo road ran 
from Odanah and erossed the Duluth, South 


Shore & Atlantic near Gurney, a few miles west 
of Saxon. 


The reservation was logged from 





instructed that he must not accept any cars show- 


ing evidence of bad order or loss, until notation 
of such condition is placed on the freight bill by 
the agent. These instructions should also be given 
to teamsters or motor truck drivers of concerns 
employing their own help. 


Documents That Support a Claim 


A claim of this nature should be supported by 
the following documents: Original bill of lading, 
if not previously surrendered to carrier; original 
destination paid freight bill; original or certified 
copy of invoice; weight certificate of unloading; 
correspondence with shipper or carrier regarding 
the loss; copy of inspector’s report (if the car 
was inspected by carriers before unloading) ; full 
statement of any additional facts or information 
that may have material bearing upon the question 
of carrier’s responsibility for the loss claimed. 


Car-Weights Prove a Loss 


Claim for loss should be made up as follows: 
If the car is reweighed at destination and the 
marked tare of the car is used at point of ship- 
ment, the marked tare should be subtracted to get 
the net weight at destination. If the net weight 
at destination is less than that at point of ship- 
ment, a claim should be filed for the difference. 
Occasionally, however, the car is weighed empty by 
the consignee at destination and the actual tare 
secured. In such case, it should be proper to use 
this actual tare in getting at the net weight both 
at origin and destination. 

Incidentally, it may be mentioned that some car- 
riers insist on a percentage allowance of 1 percent 
for variance in scales and for evaporation or 
natural shrinkage on coal claims. Wagon scale 
weights are often the object of suspicion but, when 
shown to have been taken with reasonable caution, 
they do constitute evidence to establish proof of 


PREDICT A BANNER YEAR FOR LUMBER 


New York, Dee. 5.—W. M. Beebe, president 
and treasurer of the Burton-Beebe Lumber Co., 
of Seattle, who has been in New York for the 
last week or ten days studying conditions from 
every angle, said today in an interview expressly 
for the AMERICAN LUMBERMAN that he expects 
the lumber business on the Atlantic seaboard next 
year to eclipse that in any other direction. 

He declared there are many disappointments 
in shipping by water and unless the lumbermen 
have an organization at both ends of the line 
it is the most hazardous undertaking in their 
business. He declared that he has been amazed 
at the lumber outlook in the East and that ar- 
rangements are being made for enormous ship- 
ments on account of the increased popularity 
of the Coast product. 


Mr. Beebe’s views are interesting from the 
fact that he was for fifteen years with the Long 
Bell Lumber Co. as sales manager and has been 
on the Pacific coast only a year and a half. He 
declared that California business is enormous 
and is keeping all the water mills in Oregon and 
Washington supplied with very desirable busi- 
ness. He says that west Coast lumbermen are 
much more optimistic than those in the South. 
Of conditions in the country generally, Mr. 
Beebe said: 

Coast stocks are lower than ever, being only 50 
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During his recent trip thru the United States Marshal Foch of France took occasion to visit a modern lumber manufacturing plant. The marshal 
and his party are shown in the accompanying illustrations inspecting the plant and operations of the St. Maries Lumber Co., St. Maries, 





Idaho, manufacturer of western pine, which they visited Nov. 29. The inspection was in charge of Charles B. Kroll, vice president and 
manager of the St. Maries company, who was greatly pleased with the inquiries made by the marshal regarding operation of the various 


machines, the kind of lumber manufactured and the storage capacity of the plant. 


Idaho.) 


(Photographs by Anderson Art Studio, St. Maries, 








1894 to 1921 inclusive, and it is the last really 
: job of logging in northern Wisconsin, out- 
le of the operations near Mellen, which are 
| progressing. 


TELLS HOW TO FILE FREIGHT CLAIMS 


\IILWAUKEE, WIs., Dee. 6.—Advice to retail 
iiber dealers as to what to do when they have 
shortage and as to how to file claims for 
rtage on carload shipments of coal, has been 
sued by the Wisconsin Retail Lumbermen’s 
sociation. Aecording to Secretary Don S. 
ontgomery, in many instances claims for loss 
declined because of the insufficiency of evi- 
ice presented by claimants. He says: 
When the car plainly discloses from outward ap- 
‘rances that it has been roughly handled or when 
‘here is a denression in the load, if the consignee 
will immediately communicate wittr the carrier’s 
ent, tne car can be examined and notation placed 
the freight bill that car was in bad order or 
it there was a depression in the load before de- 
very to the consignee. This makes a prima facie 
‘se for loss and results in expediting adjustment 
ith the carriers. 





Examine Car Before Unloading 


if arrangements have been entered into with the 
drayman should 


socal drayman, the be properly 


loss, altho they are not ordinarily accorded as high 
respect as track scale weights. 

The association is prepared to advise members 
further on this subject if any additional infor- 
mation is required. 
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TRAVEL TO YOUR ANNUAL TAX FREE 


MILWAUKEE, WIs., Dec. 5.—In the opinion of 
D. 8S. Montgomery, secretary of the Wisconsin 
Retail Lumbermen’s Association, the repeal of 
the transportation tax that becomes effective 
on Jan. 1 should be reflected in a larger at- 
tendance at the lumber conventions during the 
coming year. In a circular sent out to his 
members Mr. Montgomery says: 

The new internal revenue law to be effective 
Jan. 1, 1922, repeals the transportation taxes of 
8 percent on passenger fares and 3 percent on 
freight charges which have been in effect since 
1918. No taxes on freight or passenger charges 
ean be collected legally after Jan. 1. This, of 
course, means that when you come to the conven- 
tion in February your car fare and sleeper will be 
8 percent less than last year. It is estimated 
that these taxes have amounted to the sum of 
$350,000,000 annually. 








percent of normal. The water mills are loaded up 
with Oriental business, principally Japanese, for 
sixty to ninety days. Jap squares, big sawn tim- 
ber running from 18 by 18 inches and up, are the 
feature of the market. Japan will take over 
200,000,000 feet in 1921 and during the coming 
year will more than double what she has taken 
this year. In 1922 we are going to have a wonder- 
ful business, for the reason that the Oriental 
and the California business will be so much in 
excess of what it ever has been. 

The Atlantic coast business will be bigger than 
ever before and is expected to be “‘the top-notcher” 
in the amount handled. Kansas City, Chicago and 
Minneapolis are going to have much better busi- 
ness, owing to the fact that the lumber in the 
hands of retailers does not exceed 50 percent of 
normal. 

We have had a very nice business this year and 
are very much pleased. With the outlook for the 
coming season we are more than pleased. 

J. H. Burton, president of J. H. Burton & 
Co., vice president of the Burton-Beebe Lumber 
Co. and president of the American Wholesale 
Lumber Association, in speaking of business 
here said: 

Business has been so fine this fall that I could 
hardly ask for better. I am most optimistic of the 
future and I will not be disappointed. Large orders 
are still coming in at a lively rate and we are 
having to hustle to keep up with the trade. When 
we finish our business next year we will look back 
upon it as a banner year. 
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Display Windows a Great Aid to Merchandising Building Materials— 
Gravity Conveyors Cut Unloading Cost in Half—A Good Business Year 


Last week this department attempted a 
description of the general organization of the 
‘*Cavin Chain Lumber Yards.’’ These yards 
and their respective local managers are as fol- 
lows: Niles Lumber Co., Niles, Mich., M. 8S. 
Rudisill, manager; White Pigeon Lumber Co., 
White Pigeon, Mich., William J. Ruckel, man- 
ager; Edwardsburg Lumber Co., Edwards- 
burg, Mich., Ray Brown, manager; Kendall- 
ville Lumber Co., Kendallville, Ind., E. H. 
Sabrosky, manager, and Quincy Lumber Co., 
Quincy, Mich., Elmer Anderson, manager. 

Those who read last week’s article will 
remember that Will A. Cavin, of Sturgis, 
Mich., was the founder of the line and is now 
the principal owner and general manager; also 
that each yard is in itself a separate and inde- 
pendent business with no formal connection 
with the other yards in the line beyond the 
fact that Mr. Cavin 
owns the majority of 


Educating Customers to Standard Lines 


The yards, I understand, are making careful 
efforts to educate their customers to the use 
of lines that will be standard in all the yards. 
Such a move would simplify buying problems, 
but it has to be undertaken with some caution. 
Otherwise it will get snagged on the old blunt 
statement that if you haven’t got what I want 
I’ll go where they do have it. Herein lies the 
importance of investigating with care before 
taking on a new line. The difficulties, which 


are not so very bad at worst, in the Cavin 
yards are inheritances from management that 
antedated the Cavin ownership. But the cau- 
tion of the average dealer is well placed to 
this extent, at least, that he make as sure as is 
practicable that his new line will be useful and 
serviceable and that it will not needlessly 





the stock in each 
company. It may seem 
a little unusual that 
Mr. Cavin has not in- 
troduced his own name 
into the firm name 
of any one of these 
yards. He has fol- 
lowed the simple rule 
of naming each after 
the town where it is 
located, and the rea- 
son for this is quite 
plain. He wants each 
company in the full- 
est sense to be in and 
of its own community, 
to be a community 
servant and to have 
all its interests and 
ambitions centered 
there—to be a com- 
munity institution. 
For this reason he 
will not use the name 
of a non-resident in 
designating the yard. 
And as a result of this 
policy customers com- 
monly speak of the 
local companies as 
‘¢Rudisill’s yard’’ or ‘‘Brown’s yard’’ instead 
of referring to it by its corporate name. The 
manager is definitely a citizen of the com- 
munity with all his interests there, and for his 
community he personally is the lumber com- 
pany. When a person remembers that the 
manager is in every case a stockholder this 
seems logical as well as natural. Mr. Cavin 
considers it a definite aid in making sales. 

The five yards are located in towns of dif- 
ferent size and show variations not only in the 
amount of stock sold but also in the kind. 
Niles, for instance, is a pretty good sized little 
city with a number of important factories; so 
the trade there has an industrial character as 
well as an agricultural. But there is also a 
difference due merely to buying habits. One 
yard, for instance, sells a larger proportion of 
shiplap than do any of the others. Hardly a 
jag of lumber goes out that does not contain 
some of it. ‘‘It’s got to the point,’’ Mr. 
Cavin remarked, ‘‘that if a man buys a piece 
of paint we rather expect him to buy a piece 
of shiplap to try it on.’’ Drop siding is sold 
in large quantities in this general area, but 
the five yards can not agree upon the one most 
popular pattern. The big seller in one yard 
will be a poor seller or be entirely neglected 
in another. 


Display window of the Niles Lumber Co. 
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complicate his stock and that he can continue 
handling it on a reasonable price basis at a 
profit. Almost any stuff if carried in stock 
and advertised will gain its group of buyers, 
as every person finds when he tries to close 
out some unprofitable line. Every person has 
to take a chance now and then, but taking un- 
necessary chances in this part of the business 
is to lay up unnecessary trouble for the future. 


Manager Studies Merchandising Methods 


The Niles yard is the largest in the line, and 
Mr. Rudisill is Mr. Cavin’s right hand man. 
As the line is extended Mr. Rudisill probably 
will devote more of his time to general man- 
agement. He, like the big boss, is a careful 
and constant student of merchandising, of 
both its theory and of its practice. I saw a 
set of carefully made graphs that he had fig- 
ured and drawn showing comparative sales 
and costs and the like at all five yards. Dur- 
ing my visit Mr. Rudisill was considering a 
plan for putting on a model house building 
contest among the school boys of the com- 
munity, country and city alike. He had sev- 
eral objects in mind. One was the advertising 
value of the miniatures in his show window 
and at the various fairs and other public 
gatherings. Another was the selling power 


A display in this window caught the eye of a stranger, 
pulled that stranger into the office and resulted in the sale of a $700 noncompetitive bill 


of the little houses in showing a prospect 
customer just what a given building wox 
look like. And still another was the inter 
he could create among the young people a: 
their parents by the contest and the pri 
and the exhibition of all the completed mod: 
This department is waiting with interest 
see just how the campaign is planned 
what results it gets. 


Women Workers Attract Women Buyers 


The Niles yard staff is a pretty large o1 
and among the office workers are seve 
young ladies. The gentler sex has not always 
had a place in lumber offices, and not so many 
years ago the work of the Niles office was 
done by men. Mr. Rudisill hired a few girls 
at a time when this move was rather trowne:! 
upon by some lumbermen, but he found that 
he was right and that 
his critics were wrong 
Young women are to 
be found in most r 
tail offices now, ani 
general experienc 
doubtless has been 
about what the Niles 
experiment disclose: 
The young wome! 
proved to be efficient 
workers, but this is 
not the whole of th: 
story. Before the, 
were hired very fe\ 
women customers 
came to the offic: 
They felt ill at eas: 
in a place apparent!) 
frequented only } 
men, but after tli 
girls were added t: 
the staff this feeling 
gave way. Women 
are recognized as ii 
portant persons in tli 
selling of lumber fv: 
houses, and they con 
| to the office to consu 
about plans and t! 
like as freely as thi 
would go to a groce! 
store. The advent »! 
the girl workers came at about the time th 
change was effected, and Mr. Rudisill giv’ 
generous credit to the feminine wing of |: 
office staff in helping fit the yard’s servi 
to new conditions. 

The Niles yard is a big one and equip) 
with modern appliances. At the time of 1 
visit the big main shed was being extend: 
farther back and a railroad siding was bei) 
laid. As soon as these improvements 
finished much of the unloading will be do: 
by means of gravity rollers. The practice 
unloading by gravity is followed in the K« 
dallville yard and has proved successful. ™ 
Sabrosky said that it cut the cost of unlon 
ing lumber 50 percent. The rollers are us 
in unloading cement, and the saving here 
also large. This method not only shortens t 
time of unloading a car but also makes t! 
work lighter. It keeps workers separat: 
and this in itself makes for efficiency. A) 
force of men working in a group will pa 
or slow down while a discussion or an argu 


ment is in progress, but if they are not wor'- 


ing in a group this loss of time is avoided. 
There is an end storage molding rack | 
most or all the yards that I should like ' 
describe; but doing so will not be easy. T! 
idea of the rack is that stock tends to fa 
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naturally into the rear corner instead of eol- 

lecting at the bin opening and choking the 

‘ up even when it lacks much of being 

i. Suppose the alley thru the molding 

om runs north and south. You enter thru 

loor at the north end of the alley and see 

ow of bins on either hand. All these bins 

to the south so that the stock instead of 

‘ing against the back of the bin leans 

inst the south side. This makes for a 

ng of space; for stock will not stand 

ight up, and if it were leaned against the 

k of the bin there would be a vacant space 

af the baek a foot or more in width at the floor 

ul tapering off to nothing at the top. With 

stock leaned against the side whatever 

waste space there is comes at the ends of the 

row of bins. The bins are not set at right 

angles with the alley, for the rear of the par- 

tition is set perhaps a foot farther south than 

the front, and the rear slopes a little more 

sharply to the south than does the front. The 

result of this double slant is that stock falls 

easily into the back corner instead of colleet- 
ing at the mouth of the bin. 


Show Window Gets Most Direct Results 


The Niles and Kendallville yards have each 
au show window. Mr. Rudisill, I think, has 
used his longer than Mr. Sabrosky and so has 
more stories to tell of its suecess as an adver- 
tising medium. At the time of my visit Mr. 
Rudisill was showing a window display that 
included French doors; and before these had 
heen in the window more than a few hours he 
had had two inquiries about them. He says 
that the show window gets more direct results, 
and results that ean be traced directly to the 
source, than any other avenue of publicity he 
has tried. Some time ago he showed lattice 
work and trellises and the like. A man and 
his wife happened to drive by and saw the 
display. They came back to look at it more 
closely, and the following day they returned 
to ask questions. It developed that they lived 
in a town at some distance from Niles. They 
in their turn found that the Niles yard not 
only could display these lawn decorations but 
that it also could make any necessary plans 
for building such things to suit the needs and 
desires of the customer. The result was a 
sale, without competition, of a bill amounting 
to $700, 

Mr. Rudisill, like his chief, is always on the 
trail of information. He not only studies 
markets and customers and methods of other 
retailers but he is also at some pains to avail 
himself of his helpers’ ideas. He has had a 
number of conferences with his yard and office 
forees, and he asks them beforehand to make 
any suggestions or criticisms they may have 
in mind. In this way he gets the advantage 
of points of view often overlooked. Some 
aluable changes in methods have originated 
in these conferences, 

Nhe Kendallville yard is comparatively new. 
the time it was opened this journal ear- 
ed a story and a number of pictures of it. 
lhere is a characteristic story connected with 

‘he securing of the ground upon whieh the big 
led stands. For a generation or two a desir- 
ile pieee of railroad land near the station 
iis been vaeant. Attempts to buy or lease 
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A section of elevation of a molding bin. This 
section is the back of the bin. Cross pieces 
are put at every two feet beginning two feet 
above the floor and, therefore, when these 
cross pieces are marked showing the height 
above the floor a piece of molding of any par- 
ticular length can be picked out instantly 


it have been made by many different indi- 
viduals and corporations, but without success. 
Mr. Cavin decided he wanted this ground for 
his yard, so he had prepared some plans of 
the layout of the yards and of the buildings 
he would put up. He showed these plans to 
the proper railroad officials and took them 
around to see his other yards. As a result 
they told him that if he would build the yard 
he had planned and would keep it looking as 
attractive as his other yards he might lease 
the land. Those who read the story of the 
opening of this yard know that it is a big, 
modern, convenient plant. As was mentioned 
before, this yard has convineed the other 
managers of the line of the utility of gravity 
unloaders. 

The other companies in the line are in their 
way just as interesting and important as these 
two. They are located in smaller towns, and 
I suppose a larger percentage of their busi- 
ness comes from the surrounding farms. All 
these yards have definite plans for extension 
and for putting up additional sheds and ware- 
houses; but they will make these improve- 
ments as they go along. Trade has been good 
this year, and the managers feel confident that 
next year will be as good and perhaps better. 
With a combination of sound policies and man- 
agerial energy and naturally wealthy com- 
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Plan of molding bins of the Niles Lumber Co., showing arrangement described in the accom- 
panying article 


munities it would seem that this confidence 
has much upon which to rest. 

Mr. Cavin and all his managers are believers 
in the value of trade associations. At the 
recent convention in Chicago of the National 
retailers, Mr. Cavin and at least three of his 
managers were present and attended all the 
sessions. It is a safe guess that no one took 
away more information of constructive value 
than these four young men did. Mr. Rudisill 
was especially interested in the discussion of 
model buildings, and doubtless the things he 
learned along this line will reappear later, 
amplified and shaped to fit, in his projected 
contest and campaign in Niles. 

The four men paid much attention to the 
big display of retail advertising at the conven- 
tion. This display was a revelation of the 
immense strides that have been made in this 
department of our business and also an indi- 
cation that interest and momentum are carry- 
ing it on to still more important developments. 
All kinds of publicity were on display, suited 
to yards of all sizes and promoting all kinds 
of selling campaigns. City and village are 
alike working out their respective problems 
with a shrewdness and skill that is refresh- 
ing and inspiring. 

One of the most interesting bits of pub- 
licity that we saw was a little 8-page house 
organ published by the Quincy Lumber Co., of 
Quincey, Ohio. Maurice Albaugh, who man- 
ages this company, tells us that his town is 
small and that there is no one local paper that 
covers his community. He could cover it by 
advertising in several papers, but this would 
require him to pay for much circulation that 
would be wholly useless to him. Instead of 
doing this he spends his advertising money 
in publishing The Tack. Following the date 
line on the copy is the information, ‘‘ Driven 
By the Quincy Lumber Co. as often as we 
think you ean stand it. The next will appear 
when the effects of this one wear off.’’ 

Not every lumberman ean publish such a 
house organ. He may have the money and be 
willing to spend it in this way; but unless he 
has it in him to write a kindly, shrewd com- 
bination of humor, useful facts, personalities 
and skilful selling talk he will not produce 
a second Tack. We have seen quite a few 
house organs like this and some worthy of 
taking rank alongside of it. But if all the 
issues of the Tack are as good as this one, 
Mr. Albaugh comes near to being the Poor 
Richard of the retail lumber business. 


House Organ of Modern ‘‘Poor Richard’’ 


One thing gives such organs as this a very 
high advertising value: They are thoroly 
read. We doubt if many people pick up a 
number without reading it thru, unless they 
have an appointment with a man who owes 
them money. It would be a pleasure to reprint 
the entire number of the Tack, which we have 
lying on the table beside the typewriter, but 
perhaps a few paragraphs picked at random 
will indicate the interest compelling power 
of such a sheet: 

‘*Not many folks try to bake a pie without 
apan. But you find a man once in a while who 
tries to do cement work without a form. Our 
advice is to put good lumber and good labor 
on the form, because that’s what makes your 
job of cementing satisfactory. Go to a foun- 
dry and see how much longer it takes to make 
the mold than it does to fill it. 


‘A parallel ease.’’ 


‘«There’s a lot of joy in this old world after 
all, and a great deal of it is possessed by those 
sensible folks who use their back porch the 
year around. 

‘Tf the porch isn’t big enough, there’s a 
bare possibility that it could be enlarged, mak 
ing a nice big usable year-’round room with- 
out much cost. 

‘*Tf the porch ‘is already large enough, it’s 
a positive crime to leave it open to flies and 
snowdrifts. 

‘*We believe in crime prevention.’’ 


‘*There may be a large and faney crack in 
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a flue, without its being visible above the roof. 
Look ’em over, under the roof.’’ 


‘Those Hog Troughs ‘de luxe’ are saving 
hogs, slop and tempers right along. Can you 
afford to lose any of the three?’’ 

We hope this will give some idea of the 


flavor of this little publication. If any reader 
is thinking of putting out a similar sheet he 
would do well to communicate with Mr. Al- 
baugh. As a matter of fact Mr. Albaugh did 
not say he would counsel any aspiring Horace 
Greeleys, but he’s a friendly and obliging fel- 
low, and if I were starting a house organ I’d 


take a chance on his answering a letter. 

[The next issue of the Realm of. the Retail »r 
will be very interesting. It deals with the stejs 
one lumberman took to get building started and 
relates that once building began, business wis 
excellent. Be sure to read this chapter of tie 
Realm.—Ebirtor.] 





NEWS AND 


A Retailer’s Fine Display 
At the recent Mississippi Valley Fair & Ex- 
position held in Davenport, Iowa, one of the 
most attractive exhibits was that of The White 
Yard, one of Davenport’s alert and progressive 
Jumber firms. The display was to emphasize 


POINTERS FOR 


siderable waste. In view of the limited appro- 
priation under which the work of this division 
is being carried on, and the expense involved 
in the preparation of the drawings and prints, 
we find it necessary to husband our supply in 
order that the greatest possible number of in- 
dividuals may be served.’’ 





The display of the White Yard at the mee sg Valley Fair & Exposition held recently in Daven- 
port, lowa 


the fact that the retail dealer is the direct 
means of passing lumber from the manufacturer 
to the consumer and the idea is brought out very 
well as may be observed from the accompanying 
illustration. The size of the display was 6x18 
feet. At the left end of the illustration a small 
forest will be noted with a toy log train carry- 
ing logs from the forest to the mill pond. On 
the other side of the mill the finished products 
are loaded on cars and another toy train may be 
seen carrying this lumber to a retail yard. From 
the retail yard the scene shows some of this 
Jumber being trucked to a partially completed 
farm house. To make it all attractive and nat- 
ural, there was erected on the tarm a silo, a 
barn, a windmill, a water tank and even a few 
farm animals were scattered about. On the 
roof of the shed there was a sign ‘‘The White 
Yard,’’ while on the roof of the sawmill a sign 
was placed in honor of the Weyerhaeuser Tim- 
ber Co., Everett, Wash. The whole display was 
painted to suit the occasion, the sawmill being 
dark brown with a black slate roof, while saw- 
dust and shavings are scattered about the plant. 
The lumber yard and buildings as well as the 
fence surrounding it were painted white, while 
the completed farm buildings were painted red 
and drab. Regarding this display, August F. 
Becker, manager of the yard, said, ‘‘We were 
very well satisfied with the results, as it drew an 
endless amount of attention from both young 
and old.’’ 


Government Plans for Farm Buildings 

The Government does a great deal of experi- 
mental work in all lines, and the Department of 
Agriculture has been particularly active in this 


respect. For example, by careful study and 
thought the department has designed a great 
many farm buildings, the designs in many cases 
being particularly desirable for the retail lum- 
berman. Altho apparently it is not generally 
known that the Department of Agriculture dis- 
tributes free plans for a number of farm build- 
ings, some retailers have been finding these 
plans very helpful. They are distributed by the 
division of agricultural engineering, bureau of 
public roads, Department of Agriculture, Wash- 
ington, D. C. The chief of the division of agri- 
cultural engineering, 8S. H. McCrory, states that 
due to the limited appropriation it is not feas- 
ible to supply lumbermen with blueprints of any 
number of plans to be kept on file in their 
offices. On this subject Mr. McCrory said: ‘‘ We 
realize that if we could do this it would benefit a 
large number of farmers but, on the other hand, 
many of the prints would never be used and their 
distribution in this way would constitute a con- 


There will be sent to any retail lumberman, 
however, a list describing briefly the different 
farm building plans available and, when a lum- 
berman has specific use for one or two plans, 
the prints will be furnished upon request. The 
list names plans for the following types of build- 
ings: Dairy barns, horse barns, general barns, 
sheep barns, cattle barns, bull and calf barns, 
feeding barn, cattle sheds, sheep sheds, feed or 
hay barns, hay sheds, poultry houses, milk 
houses, creamery, cheese factory, implement 
shed, wagon shed and shop, smoke house, garage, 
manure pit, feed trough, breeding rack, septic 
tank, silos, corn cribs and granaries, farm houses, 
bunk houses, root storage houses, hog houses 
and self feeders for hogs. 


From Old to New Lumber 


MaspeTH, L. I., Dec. 5.—Attracted by the 
great era of house building in the suburban dis- 
tricts of Greater New York, many lumber ven- 
tures have been launched within the last six 
months. Some of the firms have enjoyed 
meteoric success and without exception they are 
better than holding their own in the scramble 
for business. 

So great has been the demand for lumber in 
certain directions that some men have virtually 
been forced into the business. Such is the case 
with I. H. Stein and Nathan Epstein, who just 
now are improving four acres in this village. 
Already they are numbered among the success- 
ful lumbermen in a flourishing section. Building 
in and around Maspeth has been booming ever 
since last spring and it is destined to keep on 
going ahead with the construction of homes. 

When Maspeth’s boom started the section was 
considered overstocked with lumber yards and 
Stein and Epstein were 
content to go along with 
their business as_ the 
‘‘Empire Wrecking 
Co.,’’ dealing exclusive- 
ly in second-hand lum- 
ber. Suddenly, last 
spring, they found the 





demand for second-hand 
lumber falling off and 
with this decrease came 
a continual demand for 
new lumber, so the two 
men decided to lay in 
supplies and cater to the 
lumber trade. Their first 
stocks were disposed of 
quickly. They bought 
larger stocks and these 
went rapidly. 


Office and Part of Shed of 


RETAILERS 


Calls for lumber continued to pour in wiih 
increasing frequency and in greater volun 
The Empire Wrecking Co. decided to stop buy- 
ing second-hand lumber altogether and to go ini‘o 
the market for fresh supplies. 

Their decision was well timed. Late in t 
summer, about three months after the boon 
started, they decided to go into the lumber bu 
ness exclusively and to divorce themselves ©ii 
tirely from second-hand dealing they determined 
to change the name of the concern to the Elm 
hurst Lumber & Trim Co. This change care 
on Sept. 1 and today the 4-aere tract is fitted 
out as one of the most attractive retail lumber 
establishments on Long Island. The Elmhurst 
Lumber & Trim Co. is under precisely the same 
management as that which controlled the Em- 
pire company, and there is every indication that 
the size of the yards will be considerably more 
than four acres within a few months. 


In disearding the old company, the two own- 
ers decided to do away entirely with all traces 
of their second-hand business. Accordingly 
there are very few sticks of old lumber on the 
site at present. Every shed used by the Empire 
company has given way to a new and modern 
lumber shed. A new office building has been 
erected and the four acres have been enclosed 
with an attractive, neatly painted fence. The 
housing facilities of the company have been 
quadrupled by the improvements. The new 
buildings extend for a block and a half and 
front on Grand Street, in a community where 
there are several other large retail lumber estab 
lishments. 

With its increased facilities, the company has 
greatly broadened the extent of its operations. 
It now is in the market to supply customers in 
every section of Long Island, but at present the 
bulk of its trade is coming from Elmhurst, 
Corona, Fresh Pond, Long Island City and Mas- 
peth. Deliveries are made with a large, brand 
new Packard truck and it is the aim of the com- 
pany in the near future to establish a fleet of 
motor-driven apparatus for delivery purposes. 


Acquires Control of Kansas Company 


TopEKA, KAN., Dee. 5.—The Ash Lumber Cv., 
of this city, is sending out announcements ‘0 
the trade to the effect that Clinton L. Scott, 
who has been secretary-treasurer of that coi 
pany since the date of its organization, has pu 
chased the stock held by Charles 8S. Ash. Mr. 
Ash has severed all connection with the Ash 
Lumber Co. The’ wholesale lumber departme:t 
of the company will continue under the manag 
ment of W. N. Baird, who is a wholesale lu: 
berman and practical millman of ability, wio 
recently became associated with the Ash Lu 
ber Co. 


Ee meneame 


the Elmhurst Lumber & Trim Co. 
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How “Retail Service” Wins Business 


On the front cover page and pages 45 and 46 of the Dee. 3 
issue of the AMERICAN LuMBERMAN there were given the names 
‘{ the winners in the ‘‘Retail Service’’ contest and of those 
ceiving honorable mention. The entry of Sarah M. Roberts, 
ho won the first prize, appeared, as well as the entry of Robert 
iiingsbury, one of those accorded honorable mention. 
entries in this contest have shown how retail lumbermen are 
endeavoring to make service to the customer a real part of the 
A study of the entries in this contest reveals that 
‘‘service’’ actually enters into every feature of the business. 
in a way, the meaning of ‘‘service’’ is somewhat elusive. 
practice according to any definition will fail to bring in an 
uninterrupted flow of trade when a business itself or those who 


husiness. 


business. 


The tained. 


Its mention. 


run it do not in some way put sentiment or ‘‘heart’’ into that 


The entries in this contest speak for themselves and from 
them a number of excellent business building tips may be ob- 
In this issue the AMERICAN LUMBERMAN takes pleas- 
ure in presenting the entry which won the second prize, that 
of J. W. Adams, an economist in the employ of the Federal 
Trade Commission, Washington, D. C., and that of W. J. Me- 
Hale, of Soperton, Wis., whose entry was given honorable 
Mr. Adams states that his knowledge of the lumber 
business comes from studying it as an economist several times 
in the past and has been freshened lately by renewed study. 





The Second Prize Winner 

Retail service consists in having the goods best 
suited to satisfy the consumer’s wants available 
when he wants or needs them; where he wants 
or needs them; in the quantity or form that he 
wants or needs, and finally in making the neces- 
sary connection between the consumer’s wants 
and needs and the retailer’s stock in the form 
of sales that yield satisfaction to both parties. 

Such a definition of service places upon the 
retail lumberman the responsibility, first, of 
studying the needs and requirements of his 
market, both present and future; second, of 
providing stocks of the right sizes, grades and 
quantities; third, of providing storage; fourth, 
of providing display, advertising and _ sales 
media that will make the connection between 
the purchaser’s wants or needs and the firm’s 
stock in trade; fifth, of providing facilities for 
the comfortable accommodation of and polite 
attention to prospective purchasers, including 
advice and assistance in making estimates, speci- 
fications and purchases when such advice is 
needed; sixth, salesmanship based on under- 
standing of the needs of the consumer and 
advice in the choice of material best adapted to 
his needs, and, seventh, such facilities and 
service in delivery as the purchaser is willing 
and able to pay for. 

The intelligent rendering of such service 
means intensive study of the market, including 
the needs of purchasers. For instance, if build- 
ing is slow and only repair work is being done, 
or if the type of building being constructed 
changes from the 2-story shingle-roofed house to 
the tile-roofed, pebble-dashed bungalow, the size 
and character of the retailer’s stocks should be 
adjusted accordingly. In short, the consumer’s 
need is to be matched with a stock of materials 
to meet that need in the retailer’s yard. 

It also recognizes that a need for a certain 
ype material may exist which may not express 
itself in the form of orders, because the use 
o* the material may not be habitual in the 
ommunity. Under such conditions the highest 
form of service may be the changing of the 
customer ’s habit of buying by salesmanship that 
atroduces kinds or types of materials that 
reviously were not habitually used, and in- 
siruets the purchaser in their use. But under 

ch a definition of service there is no room for 

llng the customer more than he needs or 
eaterial unsuited to his needs. 


Service should include the maximum of effi- 
‘ieney in providing stocks, display and sales- 
vanship that will attract the consumers’ dollar 

d insure maximum stock turnover at minimum 
‘orchandising cost, and, in connection there- 
with, such delivery facilities and service as the 
ealer can perform more efficiently than the 
onsumer can provide for himself. It should in 
cneral recognize that the main object in every 
ale is twofold, first, a fair profit from the sale, 
«td, second, a satisfied customer who will come 
again to buy with assurance that every con- 
sideration possible will be given to supplying 
lis need in the most efficient manner with the 
material best .suited to his need. Such service is 
‘ased on a recognition of the principle that in 
seneral the consumer knows what his want is, 
but that he may not know what will best satisfy 
‘{, and is willing to take advice and will call 


nt 


again if the advice is sound. Thus service is 
made to include the type of responsibility to 
the consumer in supplying expressed wants and 
in creating new wants that result in the confi- 
dence and goodwill on which repeat orders are 
based. Its essence lies in making available the 
form, kind, quality and quantity of material 
best suited to meet the customer’s need on a 
fair price basis, delivered when and where the 
consumer wants it. It may, and often does, 
mean adding to the breadth and quality of the 








J. W. Adams, Washington, D. C.; 
Winner of the Second Prize 


customer ’s satisfaction by introducing hitherto 
unknown goods to supply felt needs, or of 
creating new wants where a need exists that 
has not yet taken the form of an expressed 
demand for a hitherto unknown product. 

J. W. ADAMs, 
Federal Trade Commission, Washington, D. C. 


An Entry Given Honorable Mention 


A certain workman in need of a pair of 
overalls went to a little drygoods store ’round 
the corner that advertised specialties in that 
line. He named his size and got what he called 
for at a fair price. At the workshop next day 
he had occasion to stoop suddenly. The overalls 
gave way at a critical point on his anatomy, and 
to legalize his appearance on the street going 
home that evening he found himself compelled 
to wear his hat on his hip. He was deeply 
enraged, attributing his embarrassment to in- 
ferior quality in the goods rather than to his 
own error in not getting a larger size. 

He returned to the store, in an explosive state 
of irritation, and demanded an adjustment. The 
proprietor listened courteously, sympathetically. 
Perceiving at once the futility of argument, he 
magnanimously accepted the blame (which was 
not his) and said: ‘‘You bet, John, we’ll fix 
you up. These are 34-36,’’ glancing at the size 


tag. ‘‘Don’t you think, John, that 36-36 would 
fit you more comfortably?’’ 

John fell in with the suggestion, for he wanted 
to make it himself but lacked the courage. He 
got a new garment and was so wholly pleased 
that in a transport of gratitude he unconsciously 
made the incident a byword among his friends. 
And beyond a doubt John sold more overalls 
for that store than the store’s best clerk. 

John is dead, but he is still selling overalls. 

This incident, trifling in itself, is, like many 
another of similar import, perpetuated because 
it illustrates concretely and strikingly a particu- 
lar phase of human psychology. There is the 
story of the Good Samaritan. It is a simple 
story, simply told. A certain man went down 
from Jerusalem to Jericho and fell among rob- 
bers, who stripped and wounded him and left 
him half dead. A priest and a Levite, whose 
profession was service to humanity, chanced that 
way and, seeing him, passed by. It was their 
business to minister to him and for their failure 
they are reproached. But a certain Samaritan, 
seeing him, was moved with compassion to bind 
up his wounds. And setting him on his own 
beast, took him to an inn, where he arranged 
with the host to take care of him at his (the 
Samaritan’s) expense. For this act of neigh- 
borliness, this slight humanitarian service, the 
Samaritan is commended to generations and gen- 
erations of men. 

Few of us can feel that in the circumstances 
we should have done less than the Samaritan. 
But that may perhaps be because the incident, 
as set forth, is so clear cut and so far lifted 
above the maze of petty selfishness, small en- 
mities, jealousies and reason-warping prejudices 
that the right course obtrudes itself on the mind. 
The path of duty in the premises is inescapable. 
But*if we substitute for the certain man in 
the narrative a burly foreigner, toil stained and 
ignorant of our country’s ways, a man of little 
knowledge and no influence, who comes down 
to a local Jericho to buy a thousand feet of 
choice No. 1 boards for a service we as lumber- 
men know may be met as well, and much less 
expensively, by an inferior grade, the question 
whether to be a neighborly Samaritan or a 
eold, indifferent Levite assumes a more complex 
character. And yet, reduced to first principles, 
it is plain enough that the retailer in this in- 
stance would be giving best service by assuming 
the réle of the Samaritan. 

Retail service, by its very nature, combines 
two phases of human activities: Business and 
neighborliness. 

It is business to be courteous, to be honest ; 
to handle only honest goods; to sell at honest 
prices; to regard one’s spoken promise in the 
least of dealings as sacred and inviolable as 
one’s bond. It is a retailer’s business to acquire, 
by diligent observation and inquiry, a definite 
knowledge of the needs and possibilities of his 
locality. It is his business to study how to 
meet those needs in the quickest and most eco- 
nomical manner. It is his business to point the 
way to artistic embellishment of those proper- 
ties whose owners can afford improvements and 
will fall in with a suggestion to make them. It 
is his business, if he has rural patrons, to make 
a study of farm management and to determine 


(Concluded on Page 55) 
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BUILDING NEWS IS ENCOURAGING 


ENFORCING THE LANDIS AWARD 

The Citizens’ Committee to Enforce the Landis 
Award is proceeding vigorously in the task of 
cleaning up the building situation in Chicago. 
With practically all the building contractors of 
any importance signed up in an agreement to 
abide by the Landis wage scale the committee 
has turned its attention to enlisting the hearty 
support of the realtors, mortgage bankers and 
other interests that are important factors in 
the building situation, in which effort it has met 
with very marked success. 

The committee is now engaged, among other 
activities, in raising by subseription from 
business concerns. and the public generally a 
war chest of .$3,000,000. The response thus 
far has been prompt and generous, and no difti- 
culty is anticipated in raising the full amount. 

A blanket policy for several million dollars 
has been taken out for the protection of con 
tractors carrying on building operations under 
the Landis award. The insurance covers any 
damage caused by union ‘‘wrecking crews,’’ 
vandals, riot ete. In addition, the committee is 
furnishing guards wherever required. Thus far 
there has been no serious trouble reported, altho 
some of the other unions are grumbling at the 
necessity of working alongside of non-union 
carpenters, of whom there are now about 2,000 
at work, at the wage named by Judge Landis— 
$1 an hour. Some of the non-union men come 
from other cities, but the majority are recruited 
locally. Following is a typical advertisement 
carried in the ‘‘help wanted’’ sections of the 
Chicago newspapers one day last week, which 
resulted in securing more than enough carpenters 
for the job: 

WANTED: Carpenters. Open shop. Wages $1 
an hour. Conditions as per Judge Landis’ award. 
Report with tools ready to work at office of Empire 
Construction Co., 32 South Canal Street. (Signed) 
CITIZEN’S COMMITTEE TO ENFORCE THE LANDIS 
AWARD. 

With the carpenter situation now well in hand, 
other trades which have refused or failed to 
‘*go along’’ with the Landis award will be 
taken up by the committee at a very early date. 

The applications of a number of trades for a 
reconsideration of the wages fixed by Judge 
Landis for those crafts are still in abeyance. 
The unions petitioning for a rehearing are: 
Machinery movers, structural iron workers, 
architectural workers, marble finishers, cement 
finishers and drain layers. On Nov. 1 these 
unions filed briefs with Judge Landis declaring 
that they were observing the terms of the 
award, following which initial step several in- 
formal hearings or conferences were held be 
tween Judge Landis and the union representa- 
tives, but to the present time he has not an- 
nounced any revision’ of his original scale. 





YEAR’S BUILDING SHOWS BIG GAIN 


PHILADELPHIA, Pa., Dec. 7.—Thus far this 
year permits have been issued for about 800 
more houses than in the same period of 1920. 
the total for this year being over 2,000. The 
average cost per house this year is now $5,365 
as against $8,049 last year. The figures for 
November of this year—$5,796,695—are more 
than double those of November, 1920, when 
the total was $2,303,445. There is more building 
lumber moving now than other kinds, as stocks 
generally are low, and consumption is equal to 
receipts. 


DENVER HAS BIG BUILDING YEAR 


DENVER, CoLo., Dec. 6.—Building operations 
in Denver for the year will total approximately 
$10,000,000, making 1921 the best year from the 
building standpoint that Denver has experienced 
in a long time. ’ 

November permits brought the total since 
Jan. 1 up to $9,423,825, leaving slightly more 
than half a million dollars to go to attain the 
ten million mark. Last year at this time the 
permits aggregated only $6,869,020. The No- 
vember permits totaled $981,600, as against 
$159,060 for November, 1920. 

One of the outstanding features of the build- 
ing situation in Denver this year has been the 











extraordinary number of frame houses erected. 
This circumstance is held to be largely due to 
the intensive campaigns conducted by the lead- 
ing lumber dealers for the building of small, 
moderate-priced homes. 

Denver dealers this week announced a cut of 
20 per cent in the price of plate glass. 





BUILDING IN SAN FRANCISCO 

San Francisco, Cauir., Dee. 3.—While local 
building activities are quieting down a little 
with the rainy season at hand, there is still a 
moderate volume of work in progress. Many 
dwellings and apartment houses are under con- 
struction. Several large structures are going 
ahead, including theatres and office buildings 
downtown. The Standard Oil Co. is erecting a 
22-story office building at Bush and Sansome 
streets. 

The year’s building program falls very much 
short of expectations because of the building 
trades‘ strike which lasted for several months 
and resulted in the industry being placed on an 
open shop basis. An arbitration board is now 
working on a revised schedule of wages for build 
ing mechanics, which is expected to reduce the 
cost of building construction. With this in ef 
fect, if there are no further labor troubles, the 
local housing situation should be greatly im 
proved during the coming year. The demand is 
here and when conditions are right capital will 
be available for the erection of buildings. 





SOUTHERN PINE’S SHOW MAKES HIT 


BIRMINGHAM, ALA., Dec. 5.—One of the most 
instructive demonstrations of the ‘‘Own Your 
Own Home’? idea ever seen in the South is now 
in progress here, under the direction of L. W. 
Sigur, of the trade extension department of the 
Southern Pine Association and the Birmingham 
Realty Board. The demonstration includes 300 
designs, blueprints, plans and_ specifications; 
also the Southern Pine Association’s recently 
issued plan book entitled ‘‘How to Plan, 
Finance and Build Your Home,’’ which accord- 
ing to Mr. Sigur cost approximately $75,000 to 
prepare and publish. ‘Complete house plans are 
furnished to those interested at a very nominal 
figure. 





TO CONDEMN UNSANITARY DWELLINGS 

INDIANAPOLIS, INnD., Dec. 5.—Evidence on 
which to base condemnation orders against 
houses and tenement buildings in a number of 
cities, in many instances providing for the de- 
struction of structures now used for human 
habitation, or repairs necessary to make them 
safe and sanitary, is being collected by A. E. 
Wert, investigator for the housing division of 
the State Board of Health. Dr. J. N. Hurty, 
secretary of the State board of health, and 
Director Sharp of the housing division are giv- 
ing, close attention to the work. The State 
authorities will not act severely against persons 
owning small homes who are doing the best they 
ean with limited funds to keep their properties 
in a sanitary condition, but will proceed with 
vigor against persons renting unhabitable houses 
to poor people. 

Deplorable situations in housing tenants in 
some of the nine Indiana cities investigated re- 
cently have been disclosed, involving numerous 
alleged violations of the housing law of 1913. 
Gary, Michigan City, Vincennes, Evansville, 
Princeton, Lebanon, Crawfordsville, Frankfort 
and South Bend have already been visited and 
other cities of the State are to be inspected as 
the work develops. 





BUILDING CONTINUES ACTIVELY 

EVANSVILLE, IND., Dec. 6.—Building opera- 
tions in Evansville are quite active for this 
season of the year. Ideal building conditions 
have prevailed in southern Indiana all fall and 
winter. Considerable building is now going on 
in Evansville and a great deal more has been 
planned for 1922. It is expected that 500 resi- 
dences will be built next year to rent for $20 
to $25 a month. 


SEEK EARLY WAGE READJUSTMENT 

CLEVELAND, OHIO, Dec. 6.—An aid to buildin, 
operations here next spring and summer is sec 
by material interests in the move of pvuildin 
trades employers and operatives to get togeth: 
on wage and working agreements now. Presen 
agreements expire March 1. In former years t} 
expiration date was May 1, and usually mue|: 
time was lost in coming to a settlement on worl 
ing and wage agreements. This year leaders i 
the Building Trades Council and the Buildin, 
Trades Employers’ Association seek to have : 
executive committee appointed from both fa: 
tions to frame agreements. 

Questions likely to have consideration i) 
framing new agreements are embodied in in 
quiries now being sent out by the Associated 
General Contractors of Cleveland to members 
They ask: Shall wages be lowered to conform 
to living costs? Shall uneconomie working rules 
and restrictions be permitted in agreements 
with unions, contrary to the decision of Judge 
Landis in Chieago? Shall the 100 percent 
closed shop condition be continued ? 


_—m 


COAL MINERS WILL NEED 1,400 HOMES 

PRINCETON, IND., Dee. 6.—William Johnson, 
president of the Franeiseo Mining Co., in an 
address before the business men of this city 
said that within two years from 5,000 to 6,000 
additional coal miners will be employed in the 
vicinity of Princeton, and that the population 
will be more than doubled. Mr. Johnson 
pointed out that it will be necessary to build 
1,400 new homes in Princeton to take care of 
this increased population. 








~~ 


ARKANSAS TOWN HAS BUILDING BOOM 

ELDorapo, ARK., Dee. 5.—Building operations 
now being carried on in this little city of less 
than 4,000 population aggregate almost half « 
million dollars. The structures under way in 
elude 25 residences and five business buildings. 
Ineluding buildings undergoing repairs an esti 
mate of $500,000 for total building is conserva 
tive. 





SEEK TAX REDUCTION ON RESIDENCES 

CLEVELAND, OHIO, Dec. 6.—Senator J. «| 
Rowe, who is head of a building supply firm 
here, proposes a resolution seeking amendment 
by the legislature during its present session, 
making a reduction in the rate of taxation on 
the first $5,000 invested in houses occupied by 
owners as residences. The present rate of 1s 
mills would be reduced to about 14 mills by th: 
Rowe plan. Acceptance of the resolution will 
mean that the voters will have an opportunit) 
to pass on the measure at the next election. 


eee 


TO VOTE ON WAGE REFERENDUM 

Str. Louis, Mo., Dee. 5.—The 14,000 unio: 
workers represented in the Building Trades 
Council are expected to begin balloting this wee! 
in the referendum on the proposition of the 
Master Builders’ Association to reduce wage: 
20 percent from base of $1.25 an hour to $! 
an hour. The referendum also bears the fo 
lowing seven principles involving working eco: 
ditions as a whole: 

1. There shall be no limitations as to the amou! 


- work a man shall perform during his worki! 
ay. 

2. There shall be no restriction of the use « 
machinery or tools. 

3. No person shall have the right to interfer 
with workmen during working hours. 

4. The use of apprentices shall not be prohibit: 

5. The foreman shall be the agent of the e1 
ployer. 

6. Workmen are at liberty to work for whomso 
ever they see fit. But they shall demand an: 
receive the same wages agreed upon by the join! 
board in this trade under all circumstances. 


7. Employers are at liberty to employ and dis 
charge whomsoever they see fit. 

More than $15,000,000 in large building pro/ 
ects will be released as soon as a readjustmen'! 
of wages is reached. 
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THE PERSONALITY OF A SALESMAN 


(Concluded from front page) 

\W. \ill anything that we fear that the law allows 
kill; thus we kill a fly or a mosquito. They 
infect us or our food, and in that way injure 
at least they annoy us, and we kill them if 
can, and thru their sense of fear they instinc- 

ly try to protect themselves. 
he salesman should, therefore, be very careful 
not be offensive in his appearance or words; 
h more, he should be careful not to arouse 


vobt, suspicion, or fear in the mind of the buyer 
he does not gain his confidence, for the sale 

t be consummated as a consequence of confi- 

ce in the salesman and in his intelligent presen- 
ition of his proposition, his services, or his goods, 
aiso confidence in the honesty of his statements. 
rhus the confidence he begets in these matters 


passes over to the firm he represents as to the 
tirm’s disposition, willingness, and ability to fulfill 
the contract obtained by the salesman. A positive 
doubt or’ distrust’ in any of these factors will 
irrest judgment very likely, and it may divert the 
decision indefinitely. Thus the sale is a matter 
»¢ confidence from beginning to end. 

it I may digress a moment to illustrate fur- 
ther the matter of fear, trust, and confidence, I 
would say that it appears Germany’s leaders had 
never read and understeod fully, at least they did 
uot take to heart, the observation of Edmund 
Burke in his essay on “The Sublime and the 
Beautiful.’ He remarks in this essay that we 
fear a giant, and that this fear must be calmed 
or else we will out of self protection annihilate 
the giant. The giant must smile and show friendli- 
ness and kindliness. Germany did not smile; hence, 
we as a nation helped kill her fear making poten- 
tialities, Lincoln, the giant, smiled and had benev- 
vlence and great sympathy, and no one feared him 
personally 

Curved Lines 


We are pleased by curved lines much more than 
by straight lines. Psychologists have not given 
us the reason why, but I believe that it is because 
our first happy impressions received in this world 
from observing and sensing things of a 
spherical nature. Our first meal was thus ob- 
tained. ‘The mother’s face and body is much more 
likely to be built on curved lines than on straight 
Our cup, plate, and saucer appeal to us 
repeatedly. The round, warm sun appeals to us 
similarly. We usually could get around mother in 
some Way or other, but the straight-lined face, 
head, and square shoulders and hands of dad 
made us walk a straight line, and we met these 
straight lines oftener-than was pleasurable. Caesar 
tells Antony that he does not like the straight- 
line faee, head, and body of Cassius, but would 
lave about him men “that are fat, sleek-headed 
men, and such as sleep o’ nights.” 

We have here the key to the physical personality. 
lf a man is built on the spherical plan, he should 
square his chin, bring his upper lip straight and 
firm against his under lip. He should cultivate 
faculties and qualities that give him a 
siraightforward gaze, steady eye and hand, firm 
and firm legs. These promise directness and 
sirength and a fixed purpose; since the rounded 

os of the head and body dispel fear, such a per- 

i. if a salesman, would have a splendid combi- 
ustion: friendliness, with the possibilities of direct 
‘ud intelligent action, 

the buyer or business man to whom such a 
silesman would present himself would feel that 

‘ was worth listening to, for nothing is more 

« than a highly developed, intelligent, and earn- 

vigorous purpose; even if the buyer did not 

porchase anything from such a salesman, he would 

| that he might get a fact or idea that was 
th his five minutes’ time. 


were 


ones, 


those 


heck, 


Square and Straight Lines 


‘m the other hand, if a salesman is built on the 
are and straight-line make-up, he should curve 
» mouth and eyes in such a manner as to radiate 
pefulness, kindliness, and sensitiveness as to the 
‘\ims of others, I know three men who have in 
\ve years’ time raised their earning power as book- 
“per, clerk, and draftsman from $25 a week for 
‘he first two and $35 for the third to $5,000, 
‘7,000, and $10,000 per year. They caught the 
‘irit and purpose of this message and put the 
vrves into their mouth and eyes, and friendliness 
‘(0 their veice, so that the remark that greets 
Uiem is: “Here Comes That Smiling Salesman,” 
‘ustead of, “Here comes that darn grouch.”’ These 
ire their own words to me. 
avery salesman should be “in condition” as to 
his physical state. He should keep every muscle 
of his body in excellent tone, that he may have all 
varts of the will areas of his brain coupled up 


and acting concordantly. This is one of his best 
assets. 


Pose of Head and Body 


We are affected by the pose of the head and the 
body in general. If the head is held firmly upward 
and slightly backward, with the chin pulled in 
and the hat properly placed on the head, it gives 
the command of attention and respect, and some- 
thing of authority. The whole carriage of the 
head and body is such as to affirm that a person 
thus constituted has a complete and perfect con- 
trol over his feelings, and that his knowledge is 
on tap. 

Test this matter out for yourself in the follow- 
ing way: Place your hat on your head slightly to 
one side; push your cravat to one side; open the 
first button to your vest; leave your coat unbut- 
toned, and put your hands in your pockets, allow- 
ing a neutral tone to possess the muscles of your 
body, spinal column, and legs. Then walk down 
the main street in town and even a messenger boy 
will not move very much out of your way. On 
the other hand, if you straighten up your spinal 
column to full height and rearrange your necktie, 
button up your vest and coat, put your hat squarely 
upon your head, pull your lips together firmly, 
square your chin, stiffen your neck and spinal col- 
umn by arousing self confidence and determination 
of mind and continuity of purpose, get your atten- 
tion upon some definite place, have some task to 
perform, and move forward with fair speed and 
bring each foot firmly down upon the walk, giving 
little or no attention to 
the people about you, 
and moving forward 
with this certainty, 
seven out of every ten 
men or persons on the 
street will move aside 
quickly and allow you 
to proceed. Thus is em- 
phasized what some one 
has said, that the world 
makes way for the man 
who knows definitely 
where he is going and 
what he wants to do. 

The positive man who 
asserts his judgment 
and his will to do 
things affects other men 
favorably; at least fa- 
vorably to the accom- 
plishment of his pur- 
pose. I know a man 
who has taken this 
thought and who in 
twenty years has come 
from a position as bond 
salesman to the presi- 
dency of a corporation 
that employs thirty-five 
hundred people. In a 
conversation with me 
recently he put his O. K. on these statements. 


Personality a Cultivable Thing 


Personality is a cultivable thing. The salesman 
should have a flexible personality. He should be 
socially disposed so that he will instinctively and 
naturally suppress his egotism, that he may please 
a customer and make a sale. The sales manager 
should have more of a fixed or directive person- 
ality. He must supply the salesman with plans, 
ideas, information and initiative. He must aid 
the salesman in fixing his belief and will in him- 
self and his goods and the work he proposes to 
carry out. He must have the power of arousing 
enthusiasm, initiative, self confidence, and re- 
sourcefulness ; otherwise the sales manager is mis- 
placed—he is a round peg in a square hole. 


The Segments of Personality 


The personality may be divided into three seg- 
ments: The physical, mental, and spiritual. 

One’s physical personality is determined by the 
age, health, height and weight of body, and the 
athletic tone of the muscles; that is, one’s general 
appearance. 

One’s mental personality is detérmined by one’s 
training, education, responsiveness to certain de- 
mands, one’s sense of humor, and by the force 
and character of one’s thinking, or by the lack of 
these. 

One’s spiritual personality can be defined as 
one’s affection, sympathy, and enthusiasm, one’s 
interest in others and capacity for conscientious 
action, or the lack of these. 

We are, first of all things, affected profoundly 
by the physical personality. More people are 
affected thus than by the other elements of per- 
sonality. However, the higher the development of 


a person’s mind, the more keenly he is sensitive to 
and appreciative of the mental personality and the 
spiritual personality of others, and the better he 
understands them. 

Undoubtedly certain situations in life require a 
powerful physical organization to deal with them 
effectively. Lincoln not only had a finer spiritual 
personality, but a more powerful and impressive 
physical personality than did Douglas, “the little 
giant.” His intellectual personality—faculty for 
faculty—was innately superior to the same ele- 
ments of Douglas’ nature, and directed by his 
great love, sympathy, intuition, and conscience, he 
became the supreme man of his age. 

While a member of Congress, after having heard 
Alexander Stevens make a speech, Lincoln wrote 
his friend Herndon as follows: “A little, slim, 
pale-faced, consumptive man with a large head has 
just concluded the very best speech of an hour’s 
length I ever heard. My old withered, dry eyes 
are full of tears yet.” Here the mental and spirit- 
ual personality of Stevens completely transcended 
the physical limitations. 


Faculties a Salesman Should Possess 


Briefly summarized, the salesman should possess 
these faculties in this relation, tho some lines of 
business undoubtedly require less of one faculty 
and more of another. These I believe are funda- 
mental; namely, friendship, energy, acquisitive- 
ness, pride, sensitiveness, self confidence, conscien- 
tiousness, firmness, hope, perception, power in 
using language, power to make comparison, and 
the quality of being human. 

Thus he should be friendly, energetic, a student 
of business, ambitious to excel and to gain the 
good will of other men; self confident, that he may 
earry his goods and his knowledge to men who 
stand high in their business or work ; conscientious, 
that he will not lie about his goods, nor about 
his firm once he leaves it; hopeful, altho he may 
be turned down nine times, to succeed the tenth, 
because he comes back with a smile; firm of pur- 
pose, so that he does not give up nor work in a 
half-hearted state of mind; perceptive, that he 
may see the country thru which he travels, and 
know from the appearance of the homes and the 
people living there what sort of towns and cities 
must be the outgrowth of such a developed people 
and country. 

When he gets off at the railway station, he 
should be able to picture something of the busi- 
ness buildings of that town; and as he passes 
these buildings he should be able to determine to a 
considerable degree the character of the business 
that is carried on within them. On entering a 
store or place of business he should see from the 
counters, show cases, goods, condition of the store 
etc. what kind of man is at the head of that con- 
cern. He should have a fact observing and analyz- 
ing mind ; he should know the type of man that he 
has to deal with and have a sufficiently broad and 
varied vocabulary that he may be able to converse 
with him in the language which that man is ac- 
customed to use in expressing his thought, views 
ete. 

In short, he must remember that the law of use 
is the law of growth. He as well as the sales 
manager or executive must keep in mind the fact 
that it is a self evident psychological law that the 
strong turn to the strong for companions and 
associates and for those to whom they wish to 
delegate responsibility. They never turn to the 
weak, except out of sympathy or pity, or to make 
use of them, 


REVERSE PHILIPPINE MAHOGANY DECISION 


BuFFa.o, N. Y., Dee. 5.—Word from Rochester 
states that the appellate division of the supreme 
court has reversed the decision in the case of the 
New York Central Railroad Co. against the 
Warren Ross Lumber Co., of Jamestown, and 
the complaint is dismissed with costs. All con- 
cur except Justice Hubbs, who dissents. It was 
only a few days ago that a decision was rendered 
that the road might not collect from the lumber 
company additional freight charges, based on the 
contention of the plaintiff that Philippine ma- 
hogany should be classified as a foreign wood 
and, therefore take a higher rate. The defend- 
ant claimed that a domestic rate should be paid. 
Justice Sears then held that Philippine mahog- 
any was not real mahogany and that it did not 
come under the special elassifieation named by 
the road as requiring a higher freight rate. 
[Note: A report of the earlier decision in this 
case appeared on page 41 of the Dee. 3 issue of 
the AMERICAN LUMBERBMAN.—EDITOR. ] 
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Right Way to Take and Price the Annual Physical Inventory 





If it be true, and it is, that nothing has ever 
been approved by public opinion without pos- 
sessing in a high degree some kind of sterling 
worth, it is because all erroneous opinion is in- 
consistent and all ungrounded opinion transi- 
tory; so that opinions formed on right grounds 
by those who are competent to judge communi- 
cate themselves gradually from mind to mind, 
descending lower as they extend wider, until 
they leaven the whole lump and rule in absolute 
authority, even where the grounds and reasons 
for them are not entirely understood. 

On this gradual victory of what is consistent 
over what is vacillating depends, at least for 
the most part, the decision of the internal 
revenue department on Dec. 30, 1920, that the 
one basis for pricing inventory, acceptable to 
the Government, was ‘‘cost or market, which- 
ever is lower.’’ 

Now, an inventory is part of a statment of 
the financial position and operating condition 
of a business upon a certain day. It is not to 
be assumed that the statement gives the con- 
dition and position of the business on the day 
before or on the day after. Hence an inventory 
is in the nature of a photograph, a snapshot, 
of the value of the stock on a particular day. 
It is not an impressionistic painting that brushes 
into the values either the hopes or fears of the 
future. Neither is it in the nature of a fore- 
east of what the business will be in a week, 
a month, or six months hence. 

There should be no pretense, no hypocrisy, no 
legerdemain about inventory figures; there 
should be nothing to be found out, or sifted, or 
surprised in them; they should bear their mes- 
sage simply and clearly, so that in that message 
the mind of the business man may dwell upon 
the facts ot his situation, rather than upon an 
agglomeration of opinions. 

Hence our endeavor should be to ascertain the 
best. manner in which to price the inventory 
after it is taken. What we are interested in is 
getting at the facts. We want to know what 
the goods are worth on a certain day as an 
asset of the business. 


Method of Pricing to Follow 


First, we are compelled to be guided by gov- 
ernmental rulings, whether or not we are in 
agreement with them. As previously noted, the 
Government says all business men shall price 
their inventory at ‘‘cost or market, whichever is 
lower.’’? By this is meant: 

1. If the market price (the price you would 
have to pay if the merchandise was purchased 
on the inventory date) is higher than the price 
actually paid for the goods, the cost price (or 
price actually paid) is to be used. 


* Manager, G. W. Hafner (Inc.), Audits, Sys- 
tems, Federal Tax Service, Industrial Engineer- 
ing, Chicago. 
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[By G. W. Hafner*] 








The problem before the large or the small 
retailer is to show accurately the amount 
and value of stock on hand on the date of 
taking the inventory. Therefore it is first 
essential that an absolutely careful inven- 
tory of physical stock be taken and that 
this record be thoroly checked. There- 
after the greatest care must be followed 
in pricing and extending the items of the 
inventory. The inventory should be priced 
at cost or market, item by item, which- 
ever is lower. Assume that the following 
figures are found to prevail: 


Cost Market 
Price Price 
2x4-12 No. 1 Com. S. P. 
TE oi ois acai ainsars ways aia $24.00 $25.00 
2x4-14 Noa. 1 Com. S. P. 
Ds. Ki dceewcaeesaeewe $25.00 $24.00 


In the 2 x 4-12, the cost price is lower than 
than market price and therefore the inven- 
tory should be extended at $24 the “cost” 
price; in the 2 x 4-14, however, the market 
price is lower than the cost price and the 
inventory, therefore, should be extended at 
$24, the “market” price which in this case, 
is the lowest price. Thruout the inventory, 
item by item, the extensions should be at 
the lowest price. 

Last year lumbermen were given their 
choice of the method of pricing the inven- 
tory, it being stipulated that in the years 
to come this method would have to be 
followed. Permission to change the meth- 
od of pricing has to be secured from the 
Government. 


Two people should always check up the 
stock. The writing on tags should be as 
clear as possible and at this season of the 
year in most of the United States, it is not 
possible to write clearly or distinctly un- 
less the hands are kept warm and the man 
who does the actual counting will have 
difficulty in doing this. 

Retailers who this year find that stock 
is not piled so that it can be easily 
counted should remember that the time 
to correct this condition is when the stock 
is unloaded from cars. One retail lumber 
company which has its stock particularly 
well piled for taking inventory places a 
l-inch cross piece every ten courses in 2- 
inch stock and every fifteen courses in 1- 
inch stock. Much of the confusion and dif- 
ficulty of taking inventory can be overcome 
by proper piling and the time to overcome 
this is when the material is first received 
and put in pile-—Epitor. 
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ENTERED BY CHECKED BY 


INVENTORY 
TAS NO. 


DESCRIPTION 


FIGURE 4 


INVENTORY SHEET 


UNIVERSAL LUMBER CO. 


2. If the market price is less than the « 
price, the market price is to be used. 

The idea behind this governmental ru! 
is to prevent a business from becoming ext»: 
agant on paper profits, which is a perfectly so.» | 
commercial theory. Whether the goods actu 
cost more or less than these prices has nothiv + 
to do with the matter. The endeavor is to i:.- 
sure business against inflated values, ani! 
making its ruling the Government undoubte:!\: 
had in mind the danger which lies in apprevi 
ing an inventory. It is a real danger, since | i:c 
net result of pricing the inventory high is 
show an increase in the profits earned, some 
part of which is a prospective profit which may 
never be actually realized. 

After a long advance in price, there is always 
a long decline. The lumber dealer who, in a 
declining market, refuses to cost his inventory 
at the market price rather than at the price he 
paid for his merchandise, simply insures a larger 
future loss. If we take the best possible view of 
the situation, and assume that prices have 
touched bottom, still it is advisable to take the 
loss immediately, for prices commonly trail 
along on bottom for a fairly long period—too 
long a period to carry stock over. 

The logical thing to do, in a descending mar- 
ket, is to value the inventory at the market 
prices, where these are lower than the prices 
actually paid for the materials on hand. Cet- 
ting at the market prices is sometimes difficult, 
but there is no mystery about getting such 
values. Quotations can always be secured for 
the various items of lumber and its products 
on hand which are sold in the same form as 
they are bought. 

The material part of any manufactured prod- 
ucts, such as sash and doors, trim, moldings and 
the like, where a planing mill or millwork fae- 
tory is operated in connection with a retail 
yard, would also be priced at market, plus labor 
and manufacturing overhead. This matter of 
securing market prices will be simplified if it 
is borne in mind that the inventory is a snap- 
shot, and that the prices in it are prices on a 
certain day. They have nothing to do with 
market trends. 

It would be a foolish lumberman who would 
carry his inventory at the cost price, when he 
could take it at the lower market price and 
thereby show a decreased profit, and conse- 
quently pay less tax to the Government. 

The mechanical detail of collecting the exact 
amount of stock on hand is of the utmost im- 
portance, Nevertheless, there are few other 
functions of business which have been treated 
with less consideration by the retail lumber 
trade in general. Few fundamental causes exist 
for poor inventories, and yet as often as not the 
figures on tags, sheets or other memoranda wil! 
be erroneous. Unless proper provision is mae, 
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Extensions Should Be Made Item by Item at “Cost or Market, Whichever Is Lower.” Thus in the 2x4’s Above the Extension for 12-Foot Stock Shoulc 
Be at “Cost” Because It Is Lowest and the 14-Foot at “Market” Because It Is Lowest 
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it is a foregone conclusion that an annual in- 
ventory taken by employees will be inaccurate 
as to the quantity of stock on hand. 

The taking of a true inventory involves some 
nsiderable preparation. The organization for 
the work of physically inventorying the mate- 
inl in yard and warehouse should take place 
-onsiderably in advance of the inventory date. 
Where the concern is a large one written in- 
-truetions should be distributed to all those 
Yeeted, so that each individual may know pre- 
cisely what his duties are. 


Taking Inventory for a Large Company 


When in the case of a large company written 
instruetions are distributed, it will be found 
that the figures for the financial statement will 
he more aecurate and will be available for use 
in a much shorter time than would have been 
possible with less careful planning. Any in- 
ventory, no matter how complicated, may be 
suecessfully handled, if the work is well organ- 
ized and the necessary instructions issued be- 
fore the inventory is started. The funda- 
mentals of such instructions for a large concern 
are as follows: 

PHYSICAL INVENTORY INSTRUCTIONS 
UNIVERSAL LUMBER Co. 

The following instructions outline the means of 
taking a physical inventory of stock at the close 
of business Dec. 31, 1921. In order to obtain de- 
pendable information these instructions must be 
understood by the executives of the company, as 
well as by all the individuals who will handle the 
detail work of counting, checking, pricing, extend- 
ing and working up the inventory figures. 

After carefully studying these instructions, make 
up a list of questions regarding points which are 
not clearly understood by you and the manager will 
call a meeting for the purpose of discussing and 
explaining such questions, 

1. Arrangement of Merchandise 

All goods thruout the warehouse and yard shall 
be cleaned up, and arranged in such a manner as 
will permit of taking an accurate count and de- 
scription. All lumber and other materials not 
identified with orders shall be put in the regular 
stock piles, bins or other storage places. Materials 
in process, that is, sash, doors, trims, moldings 
ete. shall be arranged in order at the machines 
or work places which at the time of inventory are 
performing the operations to be inventoried. 


2. Establishing Inventory Sections 


On the evening of Dec. 29, after all goods have 
been arranged for inventory, each department shall 
be laid out in sections. Each section should con- 
tain such merchandise as can be inventoried by 
two individuals, and each section shall bear a 
section number. 


3. Organization of Inventory Staff 


The general manager will assume the entire di- 
rection and responsibility for carrying out instruc- 
tions and taking inventory. He will determine 
that all persons in any way connected with the 
work understand the instructions and are thoroly 
familiar with just what will be required of them. 

The foreman, or individual in charge, in each 
department will be held responsible for the count 
of all material which is within the boundary of 
his department at the time of taking inventory. 

Each foreman will assign certain individuals in 
his department, who are competent, to the various 
sections to make the count of all stock within such 
sections, Since the foreman will be held responsi- 
ble for the accuracy of this work, he should use 
‘are in choosing men who write legibly, know the 
stock thoroly and are careful and accurate. 

The men shall work in gangs of two, one count- 
ing the stock, and the other writing up the de- 
scription and other necessary information on the 
Ags and attaching such tags to the proper bin, 
pile, or other lot of stock. The tags marked 
‘General Stock” (Fig. 1) shall be used for listing 
all lumber, shingles, lath, sash, and doors etc. ; the 
tags marked “Work in Process” (the same as Fig. 
1 except for the heading and color which is yellow) 
shall be used for all partly manufactured product 
(this applies only in case a planing mill is oper- 
ated), and the tags marked “Supplies” (the same 
as Fig. 1 except for the heading and color, which 
is red) for sundry items of supplies on hand. 

Every tag will be numbered, and all of them 
must be accounted for. In case an error which 
can not be corrected is made in writing out a tag, 
under no circumstances must it be destroyed. It 
Shall be marked void, and given to the foreman. 

As soon ‘as an entire department or section has 
been completed, the foreman will notify the in- 
spection committee, which will make a sufficient 
examination to determine that all stock has been 
tagged; that the description on ea¢h* tag is~cor- 
rect; that the proper unit appears on the tag; 


and that the quantities appearing on the tags are 
accurate. 

As this is done, the inspectors will tear off the 
bottom portion of the tag, place their initials in 
the space marked “Checked By” and turn the tags 
over to the foreman. The foreman will see that 
all tags received by him are accounted for, and 
will turn them over to the office, for checking with 
the issue records. The stubs must remain with 
the merchandise, and no stock shall be removed 
until all tags are accounted for. 

When the tags are received in the office, and 
are cheeked with the issue records, they will be 
turned over to the pricing clerks, who will price 
the tags under the direction of the general man- 
ager. , 

When all tags are accounted for and priced, they 
shall be assorted, first by the following classifica- 
tions, and then by particular items: 


1—General Stock. 


2—Work in Process 
planing mill is operated). 

3—Supplies. 

Having been thus assorted, they shall be listed 
on inventory sheets (Fig. 4) and the first exten- 
sion made on the stub of these sheets. 

After this extension has been made, all sheets 
will be numbered, the stub to bear the same num- 
ber as the sheet. The stub will be torn off and the 


(applies only in case a 
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The inventory tag described by G. W. Hafner. 
The tags for “‘Supplies’’ and ‘“‘Work in Prog- 
ress” are the same except for the headings 
named. Different colors, however, are used 
for the different tags. Mr. Hafner suggests 
for “General Stock”’ white; for “Supplies,” red, 
and for “Work in Progress,” yellow 


final extensions made in the column provided on 
the sheet proper. By comparing the total of each 
sheet with the total of its respective stub a proof 
of the clerical accuracy of extensions and footing 
will be obtained. 


Method for Small Retailer 


The inventory problem of the small retail 
lumberman who has from two to three employees 
is fundamentally the same as that of the large 
retailer. The inventory should be taken accu- 
rately and carefully and the price extensions 
should be made just as carefully as possible. 
Particular attention should be paid by the 
small retailer to pricing his inventory at ‘‘cost 
or market, whichever is lower.’’ 

The forms used by the small retailer are the 
same as those used by the large retailer. It 
is not essential that written instructions be 
issued, tho it is well to draw up in writing the 
plan of taking the inventory. If this is done 


the method to follow will be plainly outlined 
in the mind of the retailer and therefore it will 
be easier to pass this information on to the 
employees who assist in taking the inventory. 
If it is at all possible, two people should take 
the original inventory and their work should 
be checked. It is best for the retailer himself 
to do this checking because he will be more apt 
to detect errors. 

It is not essential for the small retailer to 
have tags and inventory sheets printed. Where 
comparatively few are to be used, it will be best 
to make the tags out on a typewriter and num- 
ber them either at the time of making them or 
afterwards by hand. Probably it will be easier 
if several carbons are made and the numbers 
afterward put in by hand. A small yard will 
not need a great many of the large sheets for 
pricing and extending the inventory; therefore, 
a few sheets may be ruled by hand. This method 
of taking inventory is not complicated and yet, 
if the directions are followed, the results will 
be accurate either for the large or the small 
retailer. 


LUMBER’S CASE CLOSED IN OUSTER SUIT 


Sr. Louis, Mo., Dec. 5—When the hearing of 
the ouster suit brought against the members of 
the St. Louis Lumber Trade Exchange by At- 
torney-General Barrett, alleging violations of 
the Missouri antitrust law, is resumed on Dee. 
16, the State will offer evidence in rebuttal. The 
lumbermen closed their case last Thursday. The 
hearing is before former Congressman Dorsey 
W. Shackleford, special commissioner appointed 
by the Missouri supreme court. 

The first witness Thursday was Lieut.-Gov. 
Hiram Lloyd, of Missouri, who was a contractor 
for thirty-one years. He told of bad conditions 
which previously existed in the lumber business. 
He was unaware of conditions of today. 

Paul W. Brown, editor and publisher of Amer- 
ica at Work, a journal of finance, industry and 
commerce, told of investigations he had made of 
the causes of business depression, with special 
reference to construction, making comparisons 
of the prices of commodities and labor. Mr. 
Brown quoted from an article in his publication 
to show that southern pine is 44 percent higher 
than it was in 1913, while lime and cement are 
100 percent higher than they were eight years 
ago; common bricks 103 percent higher. Mr. 
Brown showed that the carpenter is 100 percent 
higher in his charge per hour than he was in 
1913, while the concreter—common laborer—is 
139 percent higher and the bricklayer and the 
plumber are 66 percent higher. He said that one 
of the causes of the advance in lumber was the 
inerease in freight rates. 

W. H. Putman, of the Putman Lumber Co., a 
nonmember of the exchange, told of certain sharp 
practices indulged in by lumber dealers prior to 
the organization of the exchange, such as short 
measure and substitution of grades, which had 
been greatly improved since 1917. Mr. Putman 
said that his company had bid in competition 
with members of the exchange, sometimes get- 
ting the order and sometimes losing it. He said 
that no effort was made to force him to join the 
exchange. 

George L. Walters, of the Mound City Lumber 
Co., was recalled to the stand to tell of the serv- 
ice charge. He testified that in 1920 the service 
charge of all members was $15.62, while the serv- 
ice charge for the ten efficient yards on which 
the uniform charge was based was $15.09, 
a difference of 53 cents. The members of the 
exchange sold 82,542,515 feet of lumber in 1920, 
representing a loss to the dealers of $43,747.53. 
In 1919, he testified, the service charge of all 
members was $16.57, while the service charge for 
the ten efficient yards on which the uniform - 
charge was based was $15.96, a difference of 61 
eents. As the sales in 1919 were 81,458,195 feet, 
the loss to the members was $49,689.49. The 
service charge did not include depreciation. Mr. 
Walters said that the smaller yards were among 
the most efficient, because the overhead is not 
so great and they could reduce their forces to'a 
greater extent when business: became slack. 

R. E: Gruner, presidéat: of Philip Gruner & 
Bros. Lumber Co., was the last witness. He 
testified that freight rates were largely respon- 
sible for the increases in the price of lumber. 
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New and modern longleaf pine mill at Kurthwood, La., which has a daily capacity of 150,000 feet 





The planing mill at Keltys, Tex.; daily 
capacity 125,000 feet 











UDDEN SERVICE 


IN ACTUAL OPERATION 


One of the finest things about the lumber industry 
is that sturdy sons follow the footsteps of stalwart, far- 
visioned fathers, ‘‘Once a lumberman always a lum- 
berman’’ is no more invariably a truth than that the 
sons of lumbermen become lumbermen. This pictorial 
story by a staff representative of the AMERICAN 
|LUMBERMAN has for its purpose a description of the 
present day manufacturing facilities of a large southern 
pine organization, but to appreciate the present in- 
volves the necessity of knowledge of the past, a past 
that in this case includes nearly forty years in the man- 
ufacture of southern pine lumber, participated in to a 
great extent by one family, a father and two of his sons. 
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Planing mill at Kurthwood, La.; daily 
capacity 150,000 feet 


Dry kilns at Kurthwood, La.; capacity 100,000 feet 





The company claims that no finer tract of longleaf timber exists than its Vernon Parish (Louisiana) holdings 
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Section of dressed lumber shed at Keltys, 
Tex.; capacity 5,000,000 feet 





The company specializes 


in longleaf 
southern pine structural timbers and 
railroad material 


The Angelina County Lumber Co. 
Ine.), of Keltys, Tex., and the Vernon 
irish Lumber Co. (Ltd.), of Kurthwood, 
4., With their large mills having a daily 
cutting capacity of 300,000 feet and own- 
ing timber resources which assure a run 
of many years more at maximum eapacity, 
had their ineeption in the early ’80s, 
when J. H, Kurth, sr., operated a small 
sawmill at what was then called Kurth 
‘tation, near Corrigan, in Polk County, 
Texas. In 1888 he bought a small saw- 
ill at what is now Keltys and the home 
or the Angelina County Lumber Co. and 
the San Augustine County Lumber Co., 
subsidiary. 
'hree sawmills have been built at 
\eltys by J. H. Kurth, sr., and his asso- 
ites during this period of thirty-three 
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years, during all of which time Mr. Kurth, sr., has de- 
voted a great deal of his time to their operation, as- 
sisted by his sons J. H. Kurth, jr., and E. L. Kurth. 
J. H. Kurth, jr., now president and general manager of 
the Vernon Parish Lumber Co. (Ltd.) at Kurthwood, 
La., received his early training at Keltys, but has been 
away from there for the last ten years, during eight of 
which he was conducting the operations of the Pawnee 
Land & Lumber Co., of Pawnee, La., which cut out in 
1919. From there he went into the heart of what was 
once known as the great tract of Southland (Weyer- 
haeuser) timber, on the headwaters of the Calcasieu 
River, to erect a large, new and modern sawmill plant 
and to build a modern town about it, to which he gave 
the name of Kurthwood. 

While the ‘‘Old Reliable’’ plant of the Angelina 
County Lumber Co. continues to be the first love of the 
Kurth family and associates, the new plant of the 
Vernon Parish Lumber Co., at Kurthwood, is their 
pride. No finer longleaf timber can be found in the 
southern pine belt than in the Vernon Parish Lumber 
Co.’s holdings. The Caleasieu basin timber is known 
for its quality wherever southern pine structural tim- 
bers are used, and the famous Caleasieu River, which 
has long been regarded as cutting thru the heart of the 
finest southern longleaf pine timber grown in this fast 
diminishing forest, has its headwaters in the Vernon 
Parish holdings. 

The complete mill town of Kurthwood stands today 
where two years ago was a silent forest. It is located 
at the west terminal of the Red River & Gulf Railroad, 
which connects at Long Leaf, La., with the main line of 
the Missouri Pacific, and at Lecompte, La., with the 
Texas & Pacific, Rock Island, and Southern Pacific. 
The town is modern in every sense, with its light and 
power plant, ice plant, hotel, large store, comfortable 
homes equipped with electric lights and running water, 
a good school, and taken all in all it provides splendid 
working conditions for the men. It is an achievement 
to be proud of and a witness to the genius and ex- 
perience of its founder, J. H. Kurth, jr. It is situated 
in the heart of 20,000 acres of virgin longleaf timber, 
averaging a cut per acre which will equal any tract of 
southern pine timber. 

The mill equipment consists of two 14-inch single cut- 
ting bands and bull edger. It specializes in both 3- and 
4-inch heart and sap rift flooring, an item to which 
this class of timber is particularly suited. Timbers 
are cut up to 50 feet long and surfaced up to 20 inches 
in thickness. A specialty is also made of railroad and 
car material, and of course all items of yard and shed 
stock for the retail trade are manufactured in propor- 
tionate quantities. All grades of No. 2 common and up 
are kiln dried, the kiln capacity being 100,000 feet a 
day, the kiln used being of Moore moist air type. The 
sawmill machinery was built and furnished by the 
Lufkin Foundry & Machine Co., of Lufkin, Tex., which, 
by the way, is another concern in which the Kurth 
family is interested and of which J. H. Kurth, sr., is 
president. The bull edger used at the Kurthwood mill 
is thought to be one of the best made and is the special 
achievement of the Lufkin Foundry & Machine Co. 

The planing mill at Kurthwood is the last word in 
modern equipment. S. A. Woods fast feed matchers, 
equipped with profile, Woods’ molders, a band resaw, 
edger, and a 30x20 Yates sizer, comprise the equipment. 
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The accompanying view is of the ‘‘Old Reliable’’ plant at Keltys, Tex., which has a daily capacity of 150,000 feet 





A fair sample of the quality of logs cut 
at Kurthwood 


Section of the Vernon Parish Lumber 
Co.’s yard and rough shed—an average 
stock of 9,000,000 feet is carried 


The logging machinery is of the same 
character, including a Clyde 4-line rehaul 
skidder, a McGiffert loader, a 65-ton Shay, 
a 30-ton Shay, and a rod engine. 

One of the recent orders in which the 
Kurthwood organization takes a justi- 
fiable pride, was for nearly 400 8x17-inch 
30-foot stringers. This shipment was made 
complete at the time and consisted of 
seven carloads. 


**Sudden Service’’ at Keltys 


The Angelina County Lumber Co. or- 
ganization at Keltys takes as much pride 
in the output of its plant as does the 
Kurthwood unit. Its timber is of the 
best quality found in the longleaf virgin 
pine belt of eastern Texas. Whether 
bridge and car material or yard and shed 
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stock, the Keltys plant emphasizes two prin- 
ciples: ‘‘Quality’’ and ‘‘Service.’’ Keltys 
adopted for its motto many years ago the 
slogan ‘‘Sudden Service’’; and it consistently 
performs up to this motto. E. L. Kurth, secre- 
tary and general manager of the company, 
takes a keen, personal pride in giving ‘‘sudden 
service’’ to his customers, many of whom 
bought lumber from Angelina ten to thirty 
years ago. If a customer, either far or near, 
gets in a hurry for a car of lumber he can 
depend on Angelina to give him a car number 
with little, if any, delay. And this is possible 
because of the continuous spirit of codperation 
on the part of the workers at Keltys, many of 
whom have been working in the mills there for 
more than a generation. 

The present modern plant of Keltys is 
equipped with a single cutting band and cireu- 
lar, a large planing mill, and ample shed ecapac- 
ity. The kilns are of such size as to take care 
of the entire output with the exception of tim- 
bers. 

The Keltys and Kurthwood plants each has its 
own sales organization, but the sales in Texas 
for the Vernon Parish Lumber Co. are handled 
by the Angelina County Lumber Co. This ar- 
rangement facilitates the selling for Kurthwood 
because of the sales connections long established 
in this State by the Angelina County Lumber Co. 

The officers of the Vernon Parish Lumber Co. 
are: President, J. H. Kurth, jr.; first vice presi- 
dent, S. W. Henderson; second vice president, 
Eli Wiener; treasurer, E. L. Kurth, and secre- 

tary, J. L. Spotten. 


The officers of the Angelina County Lumber 
Co. are: President, Eli Wiener; vice president, 
S. W. Henderson, and secretary-treasurer, E. L. 
Kurth. J. H. Kurth, sr., and S. W. Henderson 
resigned from active office in the Angelina 
County Lumber Co. four years ago, but both live 
at Keltys. Along with Mr. Wiener they are 
directors in both this company and the Vernon 
Parish Lumber Co. and are also president and 
vice president, respectively, of the Lufkin Foun- 
dry & Machine Co. 


WISCONSIN MILL RESUMES OPERATION 

Eau CuairE, WIs., Dee. 7.—The New Dells 
Lumber Co., of this place, resumed operation 
of its sawmill on Dec. 6. Extensive repairs 
have been made on the sawmill during the last 
four or five months of enforced idleness. The 
company found itself with an unusually large 
stock, as did most northern mills, with market 
prospects poor, so that it became necessary 
about the middle of last June to shut down its 
mill. 

This was the first time in the history of the 
company’s affairs that its sawmill did not 
operate almost continuously the year around. 
Situated as it is in a wonderfully developed 
country, with some business always coming in, 
it was able to dispose of enough of its stock 
so that a resumption of operations became pos- 
sible. While so far as stock was concerned, 
it was not absolutely necessary to open the saw- 
mill, the directors decided that in view of the 
prevailing unemployment it was their duty to 





do everything possible toward getting thinys 
moving again. 

The New Dells Lumber Co. will put in pra: 
tically a normal amount of logs this wint: 
having three camps in full operation alrea: 
with a fourth to be started in the near fui, 
and possibly a fifth later on. It has. made 
cently several large timber purchases, wi) 
together with its already large holdings will ; 
vide a timber supply for many ‘years. | 
holdings of the company are in Price, Saw, 
and Ashland counties, and the quality of 
timber is unsurpassed. 

The officials of the New Dells Lumber ‘| 
believe that the worst of the present dep 
sion in the lumber industry is over, that im: 
diately after the beginning of the new year a 
much improved market will be enjoyed and ti): 
years of uninterrupted prosperity lie ahead. 


A HAPPY XMAS FOR VETERANS 
CINCINNATI, OHIO, Dee. 5.—Saturday, D 
17, has been set aside as Forget-me-not Day, io 
give the people of Cincinnati an opportunity to 
make this Christmas one long to be remembere:| 
by thousands of disabled veterans. On that day 
a great national drive will be made under the 
direction of the Disabled American Veterais 
of the World War for the purpose of rais 
ing $250,000 to enable that organization to 
sare for its helpless members. All of the money 
raised will be collected and its expenditures 
supervised by disinterested prominent citizens 
and all will go to the relief of disabled veterans. 








EUROPE’S LUMBER BUSINESS GAINING SLOWLY 


New York, Dec. 5.—Charles A. Bigelow, 
president of the Kneeland-Bigelow Co., of Bay 
City, Mich., set foot on American soil Satur- 
day for the first time since Oct. 4, when he 
sailed for Europe on a three-fold mission— 
the study of lumber conditions on the conti- 
nent, to rest and to have a good time. He made 
the voyage going and coming on the steamer 
George Washington and from the standpoint 
of recuperation and pleasure he pronounced his 
visit a perfect success. 

One of the first to greet Mr. Bigelow on his 
arrival today was a representative of the AMER- 
ICAN LUMBERMAN and almost his first words 
were: 


The George Washington is a good ship. She’s a 
bully ship; a fine ship. Good meals, good music 
and always pleasant traveling companions. I can 
recommend the George Washington to any lumber- 
man who is planning a trip to the other side. 


Altho delighted with his trip, Mr. Bigelow 
brought back anything but a glowing account 
of lumber conditions. His interview, however, 
put a roseate hue upon the outlook for business 
abroad and he believes that conditions will come 
back as fast as they have come in this country. 
He said: 


Europe is just where we were four or five months 
ago. In another six months I believe they will 
be where we are now. The United States has the 
jump on the countries of Europe and indications 
are that it will hold it for some time. They have 
been very slow to rally over there and even at 
this time something is lacking. 

There is some building going on in England, but 
very little is being done in France except in the 
devastated areas and even there I was disappointed 
in the construction activities. The consumption 
of lumber in Europe, I should say, is on a very 
small scale. There is very little American lumber 
in any of the countries, and this is especially true 
of hardwoods. In some items they have small 
stocks, while in others their supply is absolutely 
depleted. 

I can see no influence now that will bring 
about a material change in the export situation 
so far as we in the United States are concerned. 
Birch and maple are especially scarce in France 
and England, and in both these countries the pre- 
ponderating wood is fir, most of which the builders 
are getting from Sweden. There is little demand 
for United States lumber over there under present 
conditions and just as we were doing a short time 
ago, the lumbermen of Europe are operating on a 
hand-to-mouth basis, 

Mr. Bigelow several times placed emphasis on 
the similarity in which the lumber business on 





CHARLES A. BIGELOW, BAY CITY, MICH. ; 
Lumberman Who Has Returned from European 
rip 


the continent and that in the United States is 
going about throwing off the effects of the war. 
He continued: 


I saw some indications of a slight awakening 
in the furniture trade both in France and in Eng- 
land. This applies also to the automobile indus- 
try. In some sections of Emgland, just as there 
was in America before building became general, 
there is considerable construction work going on. 
Most of the buildings are tenements, but this spas- 
modic building activity does not interest the Amer- 
ican exporter for the reason that Swedish fir is 
being used almost exclusively. 

The English builders are also getting a good 
deal of fir from Scotland. I visited Scotland and 
there as in England I found a good deal of op- 
timism for. the new year. Lumbermen of the 
United States who have not had the pleasure of 
visiting in Europe will be surprised to hear that 
in Engiand they are cutting down their great hard- 
wood forests. Their wonderful birch and oak 
trees are fast falling victims to the lumber short- 
age and it seems a great pity that America can 
not step in and supply the lumber that would 
make these extreme steps unnecessary. A way 
may be found to accomplish this, something may 
arise that will alleviate this situation, but I can 
not see immediate relief nor can I define anything 
that will alter conditions in the immediate future. 

Most of the building going on in the devastated 


areas of France is repair work. I don’t believe 
there is any market there for American hardwoods, 
As a matter of fact, I did not see anything going 
on there that will require a great amount of lum- 
ber. The French are building many houses of 
stone and clay products, which are cheap and near 
at hand. 

But we must bear in mind that France has 
raised a big crop of grain and a large crop of 
sugar beets, The large sugar output is especially 
interesting as it is a dependence of many persons. 
I found the French people generally very optimistic 
and I for one believe France will come back in 
splendid shape. 

Mr. Bigelow said he had done some business 
in England but would not attempt to build up 
an extensive export trade until conditions im- 
proved. He was accompanied on the trip abroad 
by his wife. They left Saturday afternoon tor 
Chicago. 


LIVE STOCK SHOW TO BENEFIT COMMUNITY 


FreepurG, Mo., Dec. 5.—In connection with 
the campaign being put on by the agricultural 
department of the Rock Island Lines, in con- 
junction with the State board of agriculture, to 
conduct a’special central Missouri poultry, dairy, 
hog and sheep campaign beginning Dee. 5 at 
Chilhowee, and ending Dee. 17 at Barnett, 4 
meeting will be held in Freeburg on Dee. |}. 

The business men of the town held a meetiny 
recently at which plans were perfected and « 
chairman, to preside at the meeting, and a | 
ception and publicity committee were appoint: 
Every effort is being made to get a large a'- 
tendance by advertising the meeting in all 0! 
the local papers in adjacent towns and by ¢ 
distribution of handbills. All of the businc:s 
men have also agreed to advertise a special b: 
gain sale on some line of goods for the day. 

B. I. Wegman, secretary-manager of f° 
Farmers Grain & Lumber Co., of this place, ® 
vises that his company will make a special be 
gain price on roofing material on that day. |! 
expects as good results to follow the meet: 
to be held on Dee. 14 in Freeburg as follow: 
the meeting held in the early months of 1-' 
by Alexander Jackson, of the Rock Island Lincs 
and W. D. McKee, of the State board of ag) 
culture. At that meeting a dairy club was 0° 
ganized and during March of that year My’. 
Wegman was sent to help select a carload « 
dairy cattle in Wisconsin. As a result they g«t 
some mighty good dairy cattle and feel tht 
the results of the meeting have been benefici:! 
to the community. 
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"CONTESTS STATE ASSESSMENT ON STOCK 


‘ATTLE, WASH., Dec. 3.—A lumber tax hear- 
ing that very likely will become a leading case 
ov that subject, and certainly will have an im- 
poriant bearing on lumber assessments in Wash- 
invton State, oceupied the attention of Superior 
Jucze Mitchell Gilliam at Montesano last Tues- 
day. It was the action of Grays Harbor Lum- 
her Co. demanding a reduction in the tax levied 
in aecordance with the assessment of 1920. The 
testimony showed that the company had been 
obliged to pay about $5,000 more than it had 
previously paid during the combined period of 
tei years; that the assessor had caught the 
stovk at the peak of the runaway market in 
Mareh of that year, and had levied the assess 
ment on the value of stock loaded on ears in- 
stend of what the stock sold for eventually; 
furthermore, that the assessment happened to be 
mide during a car shortage, when the lumber 
on the ears was at a premium. Testimony was 
heard from lumbermen representing concerns in 
various part of the Pacific Northwest in an 
effort to establish the actual value of the lum- 
ber, instead of the reported price on a peak 
market. 

Among the expert witnesses were: Charles 
Dant, of Dant & Russell, Portland; E. H. Meyer, 
of the Charles R. McCormick Co., Portland; M. 
H. Williams, of the J. E. Morris Lumber Co., 
Seattle; Samuel E, Hayes, of Lumber Buyers 
(Ine.), Seattle; A. L. Dunn, of the Dunn Lum- 
ber Co,, Seattle; Walter Hamilton, of the 
Pioneer Lumber Co., Seattle; Robert Arkley, of 
Chehalis; Robert B. Allen, secretary-manager of 
the West Coast Lumbermen’s Association, Seat- 
tle. It was stipulated that the testimony given 
by Mr. Allen should apply also in a similar suit 
brought by the Eureka Lumber & Shingle Co. 

The decision may not only determine the 
filing of additional tax reduction suits involving 
probably $200,000, but is likely to have a de 
cisive effect on the assessment policy of the 
State. 


TWENTY MILLS JOIN EXPORT COMPANY 


_ SeaTTLE, WasH., Dec. 3.—One of the most 
impressive features of the monthly meeting of 
the Douglas Fir Exploitation & Export Co. 
Thursday, was the announcement by Secretary 
Charles E. Hill that twenty inland mills in 
Washington and Oregon had become members of 
the organization. The growing importance of 
the export business, along with the direct inter- 
est of the inland mills in extensive port de- 
velopments on the Pacifie coast, explains the 
tendeney of those operations to identify them- 
selves with the Douglas Fir Exploitation & Ex 
port Co. 

President W. H. Talbot, of San Francisco, 
in the chair. 

{n addition to general routine business, to 
which the greater part of the session was di 
rected, the manufacturers listened to a com 
prehensive verbal report by George ©. Thomp 
sou, of San Franciseo, acting manager, out- 
lining market conditions. 

"he next meeting of the trustees will be held 

Seattle Jan. 26, immediately prior to the 
niecting of the West Coast Lumbermen’s Asso- 
ution. The annual meeting of the export 

‘pany will be held in this city in February. 

rustees present at Thursday’s meeting were: 

i. G. Ames, Puget Mill Co., Seattle; Ralph H. 

rnside, Willapa Lumber Co., Portland; P. J. 
lvix, Knappton Mills Lumber Co., Portland; J. H. 

del, Bloedel Donovan Lumber Mills, Seattle ; 

\j. E. G. Griggs, St. Paul & Tacoma Lumber Co., 

‘coma; W. H. Boner, Weyerhaeuser Timber Co., 

crett; J. T. Gregory, Tidewater Mill Co., Ta- 

ia; H. Kirk, the Whitney Co., Portland ; Charles 

wis, Raymond Lumber Co., Raymond; A. H. Mid- 

vton, Anderson-Middleton Lumber Co., Aberdeen ; 

l., Paine, National Lumber & Manufacturing Co., 

uiam ; G. K. Wentworth, Portland Lumber Co., 


Porthena’ M. C. Woodard, Westport Lumber Co., 
ortiand, 





Wiis 


Members in attendance were: 
WASHINGTON 

_ Aberdeen—William Donovan, Donovan Lumber 
0. A. 8. Hoonan, Western Lumber Co. 
Bellingham—kE. T. Gierin, Puget Sound Sawmills 
« Shingle Co, 

emopolis—Nell Cooney, Grays Harbor Com- 
mereia ’ 

Patonville—T, 8S. Galbraith, 
er Co, 


Eatonville Lum- 


Everett—R. Hambridge, Canyon Lumber Co. 
Hoquiam—Thorpe Babcock, Northwestern Lum- 
ber Co.; Alex Poulson, Eureka Lumber & Shingle 


Co. 
Mukilteo—A. A. Scott, Puget Sound Mills & Tim- 
ber Co. 
Onalaska—J. C. 
ber Co. 
Port Blakeley—Victor H. Ellendahl, W. A. Ran- 
kin, D. E. Skinner, Port Blakeley Mill Co. 
Raymond—H, 8S. Cram, Siler Mill Co., Hanify 
Lumber Co. 


Smith, Carlisle-Pennell Lum- 


Seattle——Curtis Bostwick, Seattle Mill & Logging 
Co.: R. W. Condon, Puget Mill Co.; Walter B. 
Nettleton, Nettleton Lumber Co.; C. W. Stimson, 


Stimson Timber Co.; W. A. Whitman, West Water- 
way Lumber Co. 
Tacoma—T. Y. S. Ballantyne, Tide Water Mill 
Co.: J. C. Buchanan, Jerome C. Hill, North End 
Lumber Co.; E. W. Demarest, Pacific National 
Lumber Co.; Neal Dempsey, Dempsey Lumber Co. : 
J. E. Dickson, Pacific States Lumber Co., Mineral 
Lake Lumber Co.: W. Yale Henry, Clear Fir Lum- 
ber Co.: K. B. Kellogg, Ship Lumber Co.; L. L. 
Knapp, Puget Sound Lumber Co.; L. L. Whitman, 
Western Fir Lumber Co. 
Vancouver—W. B. DuBois, 


OREGON 


DuBois Lumber Co. 


Astoria-- George B. McBride, Hammond Lum- 
ber Co. 

Portland-—William Anderson, Peninsular Lum- 
ber Co. 

St. Helens—-J. W. Thompson, St. Helens Lum 
ber Co. 





JUNIOR HAS A BIRD OF A MOUNT 


SEATTLE, WAsH., Dee. 3.—The accompanying 
illustration is not a picture of the famous Fritz 
ot Swiss Family Robinson, but it is a correct 











Billy Frit2 and His Tempestuous Steed 


representation of Billy Fritz Wahlenmaier 
mounted on an ostrich during a recent visit to 
Pasadena, Calif. Billy Fritz is the promising 
son of a Seattle lumberman, W. F. Wahlenmaier, 
who proudly stands in the foreground as a sort 
of a contrast to the beautiful bird of a mount 
on which the dashing youngster is poised. 


—_: 


STEAMSHIP RATES MAY SOFTEN 


SEATTLE, WaSsH., Dee. 3.—A slowing up of 
intereoastal business, due to winter sluggishness, 
has been accompanied by a prospective softening 
of steamship rates. While the conference rate 
on fir is $18, two of the steamship lines in the 
intereoastal trade are not parties to the confer- 
ence and are reported to be willing to take 
business, even in small lots, for less than the 
conference rate. There has been a revival of 
the discussion of a possible $15 rate. 

Competition for business by way of the Pana- 
ma Canal has extended to British Columbia. It 
is reported that steamship representatives in 
Vancouver are now quoting in Canadian funds, 
whereas heretofore the quotations have been 
made in American funds. This applies to shingle 
offerings at 75 cents (Canadian) per hundred. 
Since the exchange amounts to about 9 percent, 
the shifting in price is taken to mean a soften- 
ing in rates. 


. John McMaster Shingle Co. 


NEW YORKER ADDRESSES WHOLESALERS 


SEATTLE, WASH., Dec. 3.—Complimentary to 
George M. Stevens, jr., of the Stevens-Eaton Co., 
New York City, about forty wholesalers gath- 
ered at luncheon Friday in the Red Room of the 
New Washington Hotel. Mr. Stevens, as guest 
of honor, gave an interesting and instructive 
talk on the affairs of the American Wholesale 
Lumber Association, particularly with refer- 
ence to its activities on the Pacific coast. Waldo 
E. Holmes, of the Pacific Fir Co., presided. The 
luncheon was conducted by a committee con- 
sisting of Mr. Holmes; W. C. Lawton, Nettleton 
Lumber Co.; J. E. Morris, J. E. Morris Lumber 
Co.; W. A. Foster, Foster & Morgan; and Fred 
H. Parks. Brief talks were made by Roy A. 
Dailey, secretary-manager of the Pacific Coast 
Shippers’ Association; Robert B. Allen, secre- 
tary-manager of the West Coast Lumbermen’s 
Association; C. O. Prentiss, of Toledo, Ohio; 
F. N. Hendricks, of the Hendricks-Caskey Co., 
Buffalo, N. Y.; 8S. L. Johnson, of the Washing- 
ton Cedar & Fir Products Co.; and Lloyd L. 
Hillman, of Carstens & Earles (Inc.). 





THREE COMPANIES TO LOG VAST TRACT 


SEATTLE, WasH., Dec. 3.—Thru the incorpora- 
tion of the Monroe Logging Co., in which three 
of the leading timber concerns of Everett are 
interested, arrangements have been completed 
for tapping the famous Brown Bros.’ tract, 
widely known as one of the finest stands of tim- 
ber in Washington State. The three concerns 
are the Canyon Lumber Co., the Sultan Railway 
& Timber Co. and the Stephens-Bird Lumber & 
Logging Co., each of which is represented on 
the board of trustees of the Monroe Logging 
Co. For the Canyon Lumber is J. A. Theurer; 
for the Sultan Railway & Timber Co., Joseph 
Irving, and for the Stephens-Bird Lumber & 
Logging Co., Senator Milt Stephens. Senator 
Stephens is manager of the new company. The 
timber is old growth, running about 65 percent 
to fir. The company has a railroad under con- 
struction, running nine miles east of Machias, 
where the line will connect with the Northern 
Pacific, to Lake Rosiger. Eventually the com- 
pany will probably extend its own line to tide- 
water. Logging operations in the tract will be 
directed at about 600,000,000 feet, in addition 
to which there is tributary stumpage raising the 
estimated grand total to not less than a billion 
feet, without reference to timber in the Gov- 
ernment reserve, which is also tributary to the 
logging road. The offices of the Monroe Log- 
ging Co. are in the American Bank building, 
Everett. 


DECIDE TRADE NEEDS TRANSIT CAR 


SEATTLE, WASH., Dec. 3.—It is now ‘‘ horse 
and horse’’ in the series of debates on transit 
cars, which subject has been made a feature of 
the shingle men’s luncheons recently. Wednes- 
day’s statement of the question was, ‘‘ Resolved, 
That no effort should be made by the shingle 
industry to eliminate the transit privilege on 
red cedar shingles.’’ The affirmative was pre- 
sented by D. V. O’Brien, of Carstens & Earles, 
and Jack Drescher, of J. F. Drescher Co.; and 
the negative by Charles C. Hone, of Krauss 
Bros. Lumber Co., and W. C. MeMaster, of the 
The judges were 
A. T. L. Wilkinson, of the Metropolitan Na- 
tional Bank; W. H. Horsley, of the Izzard Co., 
and Fred J. Larkin. They decided in favor of 
the affirmative. Donald H. Clark, of the shingle 
branch, presided over the debate, and sustained 
the affirmative in submitting a report by the 
Interstate Commerce Commission bearing on the 
transit privilege. It appeared that among 1,010 
yards in ten States, 12.2 percent had been able 
to anticipate their demand, while 87.7 percent 
had been unable to do so. 

Two weeks ago the transit debate centered 
on the question, ‘‘Shall the transit car be 
abolished?’’ with decision in favor of the af- 
firmative. On each occasion the hall was crowded 
to overflowing. by wholesalers and manufac- 
turers. 








Success doesn’t consist of always holding a 
good hand; but in playing a poor hand well. 
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HAVE IN PROSPECT 








Spruce 





Extension Ladders 
Single Ladders 
Step Ladders 
Trestles 


Everything in Ladder Line 








Buy Spruce Ladders 


“08 

afest 

You ) Strongest 

Get < Lightest 
Latest 

the Satisfaction 
Profit 


Write for Latest Reduced List. 





LADDERS 








W. W. Babcock, Bath, N. Y. 








Dec. 18—North Carolina Pine Association, Ruegers 
Hotel, Richmond, Va. Monthly meeting. 

Dec. 13—Interassociation Arbitration Committee, 
Congress Hotel, Chicago. 

Dec. 13—Evansville Lumbermen’s Club, New Ven- 
dome Hotel, Evansville, Ind. Annual, 

Dec. 18—Builders Exchange of Memphis, Memphis, 
Tenn. Annual. 

Dec. 15—-Southern Pine Association, Gayoso Hotel, 
Memphis, Tenn. Special meeting. 

Dec. 15-16—Pacific Northwest Foreign Trade Con- 
ference, Tacoma, Wash. 

Dec. 15-16—Western Forestry & Conservation Asso- 
ciation, San Francisco, Calif. Annual. 

Dec. 16—Northern Wholesale Hardwood Lumber 
Association, Milwaukee Athletic Club, Milwau- 
kee, Wis. Quarterly meeting. 

Dec, 17—Lumbermen’s Club of Memphis, Memphis, 
Tenn, Annual. 

Jan. 6—Southern Hardwood Traffic Association, 
Hotel Gayoso, Memphis, Tenn. Annual. 

Jan, 11—Southern Lumber Exporters’ Association, 

ew Orleans, La. Annual. 

Jan. 11-12—Canadian Lumbermen’s Association, 
King Edward Hotel, Toronto, Ont. Annual. 
Jan, 11-12—Southwestern Iowa Retail Lumbermen’'s 
Association, Hotel lIowana, Creston, Iowa. 

Annual. 

Jan, 12-14—Mountain States Lumber Dealers’ Asso- 
ciation, Brown Palace Hotel, Denver, Colo. 
Annual, 

Jan, 17-19—Northwestern Lumbermen’s Associa- 
tion, West Hotel, Minneapolis, Minn, Annual, 

Jan. 18-19—Retail Lumber Dealers’ Association of 
Indiana, Claypool Hotel, Indianapolis, Ind. 
Annual, 

Jan, 19-21—Retail hamehet Dealers’ Association of 
the State of New York, Powers Hotel, Rochester, 
N. Y. Annual. 

Jan. 20—Pacific Coast Shippers’ Association, Seattle, 
Wash, Annual. 

Jan. 20—Indiana Hardwood Lumbermen’s Associa- 
tion, Claypool Hotel, Indianapolis, Ind. Annual. 

Jan. 24—Yellow Pine Wholesalers’ Association, Ho- 
tel Sinton, Cincinnati, Ohio. Annual. 

Jan, 24-25—American Wood Preservers’ Association, 
Hotel Sherman, Chicago. Annual, 

Jan. 25-26—National Lumber Exporters’ Association, 
Hotel Sinton, Cincinnati, Ohio. Annual. 

Tan, 25-27—Ohio Association of Retail Lumber 
Dealers, Cincinnati, Ohio. Annual. 

Jan, 25-27—Union Association of Lumber & Sash & 
Door Salesmen, Cincinnati, Ohio. Annual, 

Jan, 25-27—Southwestern Lumbermen’s Association, 
eckionaen Hotel, Kansas City, Mo. Annual, 

Jan, 25-27—Western Retail Lumbermen’s Associa- 
res (of Canada), Fort Garry Hotel, Winnipeg, 
Man. Annual. 

Jan, 26-27—Southern Illinois Retail Lumber Deal- 
ers’ Association, Lawrenceville, Ill, Annual, 
Jan, 26-27—Pennsylvania Lumbermen’s Association, 
Bellevue-Stratford Hotel, Philadelphia, Pa, 

Annual. 

Jan. 26-27—National Association of Railroad Tie 
Producers, Hotel Sherman, Chicago, Annual. 

Jan. 28—Massachusetts Retail Lumber Dealers’ 
Association, Boston, Mass. Annual. 

Feb. 1-2—Southeastern Iowa Retail or? 
Association, Hotel Burlington, Burlington, Iowa 
Annual. 

Feb. 2-3—Michigan Retail Lumber Dealers’ Asso- 
ciation, Durant Hotel, Flint, Mich. Annual, 
Feb. 6-12—Southern Forestry Conference, Jackson, 

Miss. Annual. 

Feb. 7-8—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Seelbach Hotel, Leuisville, Ky. Annual, 

Feb. 8-10—-Nebraska Lumber Dealers’ Association, 
Rome Hotel, Omaha, Neb, Annual, 

Feb. 8-10—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, 
Pa. Annual, 

Feb. 14-16—Wisconsin Retail Lumbermen’s Asso- 
ciation, Pfister Hotel, Milwaukee, Wis. Annual. 

Feb. 15—Northwestern Lumber & Sash Door Trav- 
eling Salesmen’s Association, Hotel Pfister, Mil- 
waukee, Wis. Annual, 

Feb, 16—Lumber Dealers’ Association of Connecti- 
cut, Bridgeport or Hartford, Conn. Annual. 
Feb. 16-17—West Virginia Lumber & Builders’ Sup- 
ply Dealers’ Association, Wheeling, W. Va. 

Annual, 

Feb. 22-24—Illinois Lumber & Builders’ Supply 
Dealers’ Association, Hotel Sherman, Chicago. 
Annual, 

March 22-23—National Wholesale Lumber Dealers’ 
Association, New Willard Hotel, Washington, 
D.C, Annual. 

March 25-April 1—Own Your Home Exposition, 
Coliseum, Chicago. Annual. 

April 4-5—National Lumber Manufacturers’ Asso- 
ciation, Congress Hotel, Chicago. Annual. 
April 6-7—American Lumber Congress, Congress 

Hotel, Chicago. Annual. 

May 9-11—Appalachian Logging Congress, Sinton 

Hotel, Cincinnati, Ohio, Semiannual. 








WISCONSIN PRELIMINARY PLANS 

MILWAUKEE, WISs., Dec. 3.—In a preliminary 
announcement sent out from Secretary D. 8. 
Montgomery’s office here for the coming annual 
convention of the Wisconsin Retail Lumber- 
men’s Association to be held at the Pfister Hotel 


here on Feb. 14, 15 and 16, 1922, it is stated t! 
the usual building material exhibit will occ 
the lobby and the second, third and fom 
floors. The Retail Lumbermen’s Mutual Ins 
ance Co, will hold its twenty-sixth annual me: 
ing in the Red Room of the hotel on Tues: 
afternoon, Feb. 14. A Hoo-Hoo coneatenat 
will be staged on the evening of Feb. 14 
all the old cats are requested to be present 
put the kitties thru the ropes. 

The Northwestern Lumber & Sash & 1) 
Traveling Salesmen’s Association will holid 
annual meeting in connection with the retail 
at Room 10 of the hotel on Wednesday mornii 
Feb. 15. 


INDIANA HARDWOOD DATE 


Morris, IND., Dee. 5.—Frank L. Donnell, this 
city, second vice president of the Indiana Har 
wood Lumbermen’s Association, announces thi! 
the annual convention of the organization wil! 
be held at the Claypool Hotel, Indianapolis, «: 
Jan. 20, 1922. 





an 


PINE MEN MAY CONSOLIDATE 

San Francisco, CALIF., Dec. 3.—At tli 
weekly luncheon of the pine manufacturers «1 
the San Francisco Commercial Club here, D: 
2, there was an informal discussion of the pro 
posal to consolidate the three soft pine manuf: 
turers’ organizations. Thomas A. McCann, ge: 
eral manager of the mills controlled by tix 
Shevlin-Hixon interests, explained what took 
place at the meeting of the Northern Pin 
Manufacturers’ Association in Minneapolis. !t 
is proposed to consolidate with the Western Pin: 
Manufacturers’ Association, of Portland, ani 
the California White & Sugar Pine Manuta 
turers’ Association, of San Francisco. This will 
facilitate the standardization of dimensions aiid 
grades, No action was taken on the consolids 
tion. Messrs. Chisholm, Day, Cale and Taylor, 
of the Shevlin-Hixon organization, were preseit 
and took part in the discussion. 








—eo 


APPALACHIAN SPRING MEETING 

KNOXVILLE, TENN., Dee. 5.—Secretary | 
Sunderland, this city, of the Appalachian Loy 
ging Congress, announces that the place ani 
date for the spring meeting of the organizatio 
have already been chosen, these being, respe: 
tively, the Sinton Hotel, Cincinnati, Ohio, a1! 
May 9, 10 and 11, 1922. 





NORTHERN HARDWOOD WHOLESALERS 

MINNEAPOLIS, MINN., Dec. 5.—Oflicials of t! 
Northern Wholesale Hardwood Lumber Ass: 
ciation announce that the regular quarte: 
meeting of the organization will be held at 
Milwaukee Athletic Club, Milwaukee, Wis., 
10 a. m., Dec. 16. The announcement adds thi! 
‘present conditions in the hardwood lum) 
trade make it extremely important that ev 
member of the association be present at t! 
meeting. ’?’ 





CANADIAN RETAILERS TO MEET 


WINNIPEG, MAN., Dee. 5.—Tae thirty-ti 
annual convention of the Western Retail Lu 
bermen’s Association will be held in this 
at the Fort Garry Hotel, on Jan, 25, 26 and » 
Secretary Fred W. Ritter has prepared a co 
prehensive program, and a good attendance 
looked for. 

Among the foremost problems that will 
tackled is one relating to costs in the reti 
lumber industry. It is believed that the tine 
has come when a uniform cost system shou!'! 
be adopted for the members of the associati: 
The Western Retail Lumbermen’s Associati: 
is of the opinion that there is not the least dou! 
but that if the lumber dealers knew their cos! 
as they should be known, a great many of t!: 
lumber yards in the country today, instead : 
showing a profit, would actually be showing 
loss. If the facts necessary for comparisons 4!) 
intelligent administration could be obtain! 
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thru a uniform cost system and put to use not 
by one individual concern, but by all, it 
uld be worth more than could ever be meas 

| in dollars and cents. 

It is expected that there will be a very in 
structive discussion of this very important sub- 

‘ at the convention, and it is confidently ex- 
pected that a plan will materialize that will 

sist the industry to adopt a standard uni- 

m system that will benefit all. 

Parson P. A. Simpkin, Salt Lake City, will 
jeliver two addresses. Another speaker, who 
vill address the delegates on salesmanship, is 
Andy Hay, of Pratt & Lambatt, Minneapolis, 
Minn. 

The convention has been styled the ‘‘ Better 
Business’’ convention this year, and President 
Theodore A. Sparks looks for a record-breaking 
meeting. 





SECRETARY OF MISSOURI RETAILERS 


Sr. Louts, Mo., Dee. 5.—J. A. Lowe, a mem- 
ber of the firm of the J. S. N. Farquhar Lumber 
Co., has been appointed secretary of the South 
east Missouri Retail 
Lumbermen’s Associa- 
tion, to sueceed W. B. 
Massey, president of the 
Miners’ Lumber Co.., 
Flat River, who resigned 
because of press of busi- 
ness. Mr. Miner was 





J. A. LOWE, 
St. Louis, Mo. ; 
Appointed Secretary of 
Southeast Missouri Re- 
tail Lumbermen’s 
Association 





elected at the annual 
meeting held in Poplar 
Bluff last Mareh. Mr 
Lowe is a former secre- 
tary of the association, 
and was prevailed upon 
to resume these duties 
beeause of his knowledge 
of its affairs. This is a 100 percent organiza- 
tion, every retail lumberman in the district be 
ing a member. The next annual convention of 
the assoeiation will be held in Cape Girardeau 
the latter part of March. 





— 


SOUTHERN TRAFFIC ASSOCIATION 


Memputs, TENN., Dee. 6.—The ninth annual 
of the Southern Hardwood Traffie Association 
will be held at the Hotel Gayoso, Memphis 
January 6. 

This was decided at a meeting of the board 
of governors at the exeeutive offices of the asso- 
ciation last Friday, Dee. 2, and invitations have 
already been mailed to the 500 firms identified 
with this organization. 

At this meeting President 8S. M. Nickey ap- 
pointed the following to select candidates for 
‘resident, fourteen vice presidents, treasurer and 
seven directors to serve as the official family 
for the ensuing year: John W. McClure, James 
i. Stark and J. F. MeSweyn, of Memphis; Max 
Miller, of Marianna, Ark., and T. V. Ashby, of 
Jackson, Tenn. Nomination is equivalent to 

tion as only one set of candidates will be 

the field. 

One of the outstanding features of the annual 
‘il be the report of J. H. Townshend, secretary- 
inager of the association, dealing with the 
oad activities of this organization in rate and 
ifie matters during 1921. The ‘‘big’’ work 

the year, it will be shown, lay in the filing 
' the formal complaint against present ‘‘ destrue- 
tive’? freight rates on hardwood lumber and for- 

» produets and the presentation of evidence be- 
tore the Interstate Commerce Commission tend- 
ig to bear out the claims that present rates im- 
Ose a too severe burden on the industry. It is 
oufidently expected that, long before the an 
nual, the result of this fight will have become 
«own and that it will prove favorable to the 
organization which conducted it with sueh vigor 
and intelligenee. 

_ the program is now being arranged by Mr 
townshend. 
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CONTEST TO FEATURE CONVENTION 

Kansas City, Mo., Dee. 6.—One of the fea 
tures of the convention of the Southwestern 
Lumbermen’s Association here in January will 
be a contest for prizes aggregating $100 for 
papers on two subjects of interest to retail 
lumbermen. The papers must be of not more 
than 1,000 words on either of these subjects: 

‘* Retail Lumber Distribution—How Can Cost 
Be Lowered?’’ 

‘*Credits—How Far Can the Retail Lum- 
berman Go in Extending Credits Under Present 
Conditions on the Farm or in the City?’’ 

On the first subject the contestants are asked 
to go into every phase of the cost of doing busi- 
ness, such as delivery, free delivery, the use of 
motor trucks or horse-drawn wagons, reduction 
of the number of yards, increase in the volume 
ot business and the handling of side lines to 
help. 

On the second subject the contestants are 
asked to go into the matter of tiding over the 
farmer, special discounts for cash, taking corn 
or wheat instead of notes or any other methods. 

For the best paper on each subject, a prize 
of $30 will be given and for the second best a 
prize of $20. The prize winning papers will be 
read at the convention at the Muehlebach Hotel, 
Jan. 25, 26 and 27. 

All papers entered in the contest must be in 
the office of the secretary of the association, 
room 502, R. A. Long Building, by Jan. 1 in 
order to give the committee time to examine 
them. The contest is open to all owners of and 
to men or women employees of line yards or 
single yard owners who are members of the 
association. 


CALLS ALL PINERS TO CONFER 


NEw ORLEANS, La., Dee. 5.—What is expected 
to prove one of the most important meetings 
of the year for the southern pine industry will 
be held at the Gayoso Hotel, Memphis, on Dee. 
5 next. The eall has been issued by President 
Phil S. Gardiner, of the Southern Pine Asso- 
ciation, but it is understood that the gathering 
is to be a mass meeting of southern pine manu- 
facturers, whether subseribers to the associa- 
tion or not. Among the important matters listed 
for consideration are: 

First——Report of the transportation committee 
of the Southern Pine Association, which is holding 
a conference at Chicago this week. It is expected 
that the committee report will deal with proposed 
reductions of lumber rates, and the bearing of 
those reductions upon competitive conditions, par- 
ticularly with respect to the markets for southern 
pine, 

SeEconp—Report of the association’s forestry 
committee, covering the outlook for State and na- 
tional forestry legislation. The House agricul- 
tural committee is about to begin hearings on the 
Snell and Capper bills. In addition, Texas, Missis- 
sippi and Florida are considering forestry legisla- 
tion and the levy of a severance tax such as Louisi- 
ana has imposed. Lumbermen from those three 
States probably will wish to hear from their 
Louisiana confreres regarding this tax and its 
operation in Louisiana. fs 

THIRD—The export market situation, conditions 
and outlook will be discussed by lumbermen in 
close touch therewith. 

FourtH—Report of the committee on statistics 
and economy, reviewing the unusual conditions now 
existing in the industry, following a 75-day period 
during which shipments have steadily exceeded 
production. 

It is hoped that the mass meeting will draw 
a record attendance, as the matters listed for 
discussion are of timely interest to all manu- 
facturers of southern pine. 

On Dee. 14, the day preceding the mass meet- 
ing, the Southern Pine Association directors 
will meet in Memphis, and the associations grad- 
ing committee will meet at the same time and 
place. Among the subjects to be taken up 
by the latter are the report on standardization 
of sizes as proposed in the campaign launched 
by the National Lumber Manufacturers’ Asso- 
ciation; and plans for an exhaustive investiga- 
tion of dry kiln operation, to determine the 
causes of ‘‘de-grading’’ which affeets a vary- 
ing percentage of the stock sent thru the kilns. 
It has been suggested that experts be employed 
to do research work on this line during the com- 
ing year. Individual mill reports show that the 
percentage of ‘‘de-grading’’ ranges from 2 to 
15 percent, so that identification of the causes 
thereof and discovery of a preventive process 
would result in a large aggregate saving to the 
industry. 
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; Showing Real Speed 


It makes no difference where you 
are located. We'll fill your orders 
the same day they are received for 
any amount of 


Hardwoo 


“Bruce Oak Flooring is the Best Oak 
Flooring’’ and our Chicago warehouse is : 
well stocked with it; also hardwood lum- = 
ber and Michigan Maple Flooring. Crder : 
straight carloads or L.C. L. shipments. 


E. Bartholomew 


4052 Princeton = Ffardwood Co. 


Avenue 
Storage facilities for Western lumber. CHICAGO, ILL. 
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Flooring 
and Lumber 




















EAST COAST 


Lumber Storage 

—just what Rail and Cargo ,', 
Shippers need who would 

serve the Eastern trade. 


I You Ship Transits 


You Ship on Consignment 





avail yourself of our facilities at Hulst Street, Long Island 

ity, N.Y. From our storage shed and yards we'll give you 
maximum service, obtain the best market prices, at mini- 
mum cost. Get full particulars today. 


BLAIR Company 
at Grand Central Terminal, 
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NEW YORK CITY 
“‘ Stock Lists Solicited ’’ 














ty, MFE.CO as 
TT WHOLESALE go 
1) Ny wenuracruaces,y a5 
, th Shi ene ee 900 : 
GLAZED Wibae:s Fg AlN SCREEN 
poors 
F wie fils 09 
SP ee eet ty, 8g 
: pb CMEXCELLED FRENSINS 
( QVER/S ACRES FLA SIS. 





“DUBUQUE ,\ONR.* 











PLAN ,%ou8, HOME NOW 
Send for Stillwell Building 
Books with Economy Plans 
of new California Styles suitable for any 
climate. Famous for comfort and beauty. 
“* Representative Cal. Homes’” 
50 Houses—7 tol0 Rooms—$1 
“* The New Colonials” 
60 Houses —6tol0 Rooms-—-$1 
“*West Coast Bungalows” 
50 Houses—6 to 7 Rooms—$1 
** Litt'e Bungalows” 
75 Houses—3-4-5 Rooms—$1 







SPECIAL OFFER: Send $2.50 
for anythree of these books 


and get Garage Folder FREE. 
Money back if not satisfied. 
E. W. STILLWELL & CO., Architects, 536 Calif. Bldg., Los Angeles 





GET WHAT YOU WANT 


By advertising in the Wanted and For Sale Department. 
Do it now. 
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FOR HIRE! 


Skill, energy, intelligence, 
adaptability; a collection 
needed in many big produc- 
ing properties. 


Lumberman with successful 
record in nearly every activ- 
ity of the trade desires con- 
nection as Auditor, Secre- 
tary - Treasurer, Executive 
Assistant, Mill Manager, 
General Manager. 


Age 40, active, healthy, in- 
tensive worker, wide knowl- 
edge of affairs, lately Gen- 
eral Manager of large South- 
ern Corporation. 


Salary little object to start. 
Rather an opportunity to 
exercise the talents and ex- 
perience available and to 
demonstrate fitness and 
earning power. 

Address: Lumberman, care The 


Chambers Agency, Maison Blanche 
Bldg., New Orleans, La. 
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TIMBER ESTIMATORS 





Jasper Lemieux Frederick Lemieux F. H. Day 


Lemieux Brothers & Co. 


TIMBER ESTIMATORS 
1319-20 Whitney Bank Bid 





Phone Main 2479" NEW ORLEANS 








TIMBERLAND estimates ‘Maps 
SERVICE Graphic Methods 
JAMES W. SEWALL, Forest Engineer 


Old Town, Sanford, Munsey Bldg., 
Maine Florida 


Washington, D.C, 
Ss Largest Cruising House in America 








Timber Estimating 


Maps and Reports carefully prepared. 
Quick Cruises, or Detailed Estimates, 
as required. 


P. T. COOLIDGE 
Forest Engineer 


31 Central Street, 


BANGOR, MAINE 











on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 


osophy. Abeautiful book. 


AMERICAN LUMBERMAN, Publisher 





The Woods 


Every sentence an essay 


good common-sense phil- 
$1.25 postpaid. 


431 South Dearborn St., CHICAGO 








Baltimore Lumber Exchange in Annual 


BALTIMORE, Mp., Dee. 5.—The annual meeting 
of the Lumber Exchange of Baltimore, the forty- 
seventh in the history of the organization, was 
held this afternoon at the Southern Hotel, the 
usual banquet being dispensed with, a decision 
generally approved especially in view of the 
recent death of Rufus K. Goodenow, for years 
a member of the managing committee and 
former president. W. Hunter Edwards, the 
president, occupied the chair, and the proceed- 
ings consisted mainly of the reading of the re- 
ports of officers and various committees. 

One of the most important of these reports 
was by the committee on transportation, drawn 
up by Chairman P. M. Womble and read by 
William M. Burgan. This report dealt largely 
with the subject of switching charges, which has 
been under consideration for some time and has 
not yet been brought to a satisfactory conclu- 
sion. The committee expressed the opinion that 
a reciprocal switching charge would be of great 
benefit to the trade generally and especially to 
the export business, but that the railroads op- 
posed such a _ reciprocal arrangement, the 
stronger lines contending that they would get 
too little in return for what they yielded. The 
matter had been placed before the public serv- 
ice commission of the State, but without any 
result so far. The former charge of $5 a car 
was declared to be satisfactory, and the com- 
mittee was even willing to accept for the time 
being the proposed tariff of $1 a ton to see how 
it worked. Any uniform arrangement, in the 
opinion of the committee, was better than none. 

The report of the inspection committee, pre- 
sented thru Ridgeway Merryman, its chairman, 
showed that during the last year 43,139,997 feet 
of southern pine and 3,782,471 feet of hardwoods 
had been inspected by the inspectors of the ex- 
change, against approximately 75,000,000 feet 
last year, which indicated the recession that 


had taken place in the lumber trade. The mei 
bership committee, George E. Waters, chairmai 
reported, stating that sixty-eight firms and co) 
porations are now on the list; while Secretary 
treasurer L. H. Gwaltney stated that the fina: 
cial condition of the exchange is enecouray 
ing, presenting a detailed statement of receipt 
and disbursements. 

Lewis Dill, councilor of the exchange in tl 
Chamber of Commerce of the United States. 
briefly reviewed the impressions he gained whi 
attending the annual meeting of that body in 
Atlantie City. 

Calling Mr. Dill to the chair, President E | 
wards then made a few remarks anent the cor 
clusion of the year and the ending of his term. 
He also briefly reviewed the results of the las: 
twelve months, which, he said, had been th: 
most unprofitable in the history of the ex- 
change. 

The election resulted in the secretary being 
instructed to cast the vote of the exchange fo: 
the ticket put up by the nominating committee, 
which was presented by 8. Robb Eccles, as 
follows: 

President—W. Hunter Edwards. 


Vice president—George E. Waters, George F. 
Waters & Son. 

Treasurer—L. H. Gwaltney, John H. Zouck 
‘ Co. 
Managing committee—Pembroke M. Womble. 
William M. Burgan, Lewis Dill, of Lewis Dill & 
Co.; George E. Waters; Theodore Mottu, Theo. 
Mottu & Co.; Henry D. Dreyer, H. D. Dreyer & 
Co. ; Daniel MacLea, MacLea Lumber Co.; Freder- 
ick A. Ascherfeld, James Lumber Co.; H. Rowland 
Clapp, Baltimore Box & Shook Co.; John L. Alcock, 
John L, Aleock & Co., and Ridgeway Merryman. 


Owing to the death of Mr. Goodenow there 
is a vacancy in the managing committee, which 
the new board was authorized to fill at its next 
meeting. 





Pennsylvania Dealers 


PITTSBURGH, Pa., Dec. 6.—Mixed reports, 
some of which were not encouraging, were made 
by directors of the Retail. Lumber Dealers’ Asso- 
ciation of Pennsylvania at their monthly meet- 
ing last Friday. 

President W. H. Reese, of Monessen, who pre- 
sided, reported that in the Monongahela Valley 
the tin mills are increasing their capacity. The 
scarcity of houses there, he said, has been con- 
siderably relieved on account of the decrease 
in operations. Building, he stated, will be re- 
sumed in proportion to the way the mills are 
operated. 

G. L. Evans, chairman of the association’s 
plan book committee, reported that practically 
all details in connection with the book have 
been closed. Two thousand copies are to be 
issued and will be sold to members of the asso- 
ciation only. Members were urged to purchase 
as many as possible. 

Vice President G. F. Hoge, of Canonsburg, re- 
porting for the Washington (Pa.) district, stated 
business there is not in a very flourishing condi- 
tion, altho prospects are good for 1922. 

Director H. R. Miller, of Cumberland, Md., 
said business there was going along in good 
shape, the dealers doing about the same as last 
year. The outlook for 1922 is good. 

O. P. MeDanel, of New Brighton, Pa., re- 
ported business very slow in the Beaver Valley. 
Some factories, he said, are starting up, but the 
outlook for 1922 does not seem exceedingly 
bright. 

Director J. R. Wishart, of Sharon, declared 
business there and in other parts of the Shenango 
Valley was very slow and seemed to be getting 
slower. The building outlook seems to be only 
fair. 

Director A. E. Kerr, of New Castle, Pa., said 
that industrial conditions in that city and vicin- 
ity were improving, the tin mills starting up, 
while money seemed to be loosening. 

Director George N. Glass, of Pittsburgh, 
stated that business for November in Pittsburgh 
was better than heretofore, especially in the 
industrial field. 


Report on Conditions 


Director E. M. Hill, of Pittsburgh, said the 
planing mills seemed to be busy, but the yard 
business had dropped off considerably. Busi 
ness conditions in general, he asserted, have a 
healthier tone. 

Mr. Evans, reporting for the Fayette County 
district in the absence of Director J. C. Wilson, 
of Uniontown, who was unable to attend, said 
business had been good there during most of 
1921. During the last two or three weeks, he 
stated, there had been a decided slump, as prac 
tically all the independent coal operations were 
closed. The steel corporation there, he said, i 
operating 45 percent of its coke ovens. Mr. 
Evans said the business outlook for the futur 
was fair. 

Director Lyman Felheim, of Erie, reported 
that building in that city has been going aiong 
satisfactorily. Prospects are fair. 

L. L. Smith, of Johnstown, said that the bus) 
ness of the dealers in that city during 1921 ha: 
been confined to the spring of the year. Th 
Midvale Steel Co. there is operating its plan‘ 
about 50 percent of capacity, which is an i 
crease of 30 percent recently. The Unite 
States Steel plant is operating to capacity. T! 
business outlook in Johnstown is fair. 

Director 8. W. Means, of Pittsburgh, repo: 
ing for the outlying yards, said business hi 
been good. A great many plans are out now fi 
building and he predicts good building activity ‘" 
the Steel City and vicinity thruout the winter, 
weather permits. 

Director W. R. Cole, of Punxsutawney, 1 
ported business had been poor in Jeffers: 
County, this being caused by the fact that t! 
unions have failed to agree with the operators 
in the coal fields. Contractors there, he said, 
are paying war prices for labor, while practica!! 
all other labor has accepted a reduction. 

Secretary W. B. Stayer provided all comers 
with copies of a poster boosting the association’ 
annual convention in the William Penn Hote! 
here Feb. 8, 9 and 10. It will be the bes’ 
ever, Mr. Stayer asserted, urging a full attend 
ance of the membership. 
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VINNIPEG, MAN., Dec. 5.—Realizing the neces- 
siiy of trying to encourage more mixed farm- 
ing in Western Canada, the Western Retail 
mbermen’s Association started in last April 
to interest its members in promoting the use of 

he association started by having 100,000 two- 
red broadsides printed which were to be 
tiled out to the farmers for the purpose of 











Silo Erected by a a Company at Balcarres, 
ask. 


giving them some idea of the great value of 
silos on the farm, These were followed up with 
various newspaper articles dealing particularly 
with the subject of sunflowers as silage. Sta- 
tistics were given from tests made by the differ- 
ent agricultural colleges, showing the wonderful 


feeding value of sunflowers, as well as the re- 
markable yield per acre. The official organ of 


the association also gave considerable space in 

each of its issues, dealing with the entire subject 
| urging the retail lumber dealers to eneour- 

age the use of silos and to make it their duty to 

educate the farmers in their particular com- 
inity as to the great value of silos. 

The campaign proved most suecessful, con- 
sulering that it was started a little late to show 
the best possible results this year, but from sta- 

ties that have been gathered it is estimated 

it about 500 silos were constructed during 
last season. 

(he farmers in western Canada are pretty 
well convinced now that if they are to make a 

cess of farming in Canada they must get 

vay from ‘‘one-string’’ farming and get more 
to the mixed-farming method. This last fall 
convineed them of this fact more than 

‘r. The best thought is that if farming in 

stern Canada is going to be carried on sue- 


Sunflowers Make Good Silage. 





Canadian Retailers Push Silo Campaign 


cessfully the farmers have got to turn their 
attention to something else besides wheat grow- 
ing. 

Consequently, the Western Retail Lumber- 
men’s Association is going to ‘‘carry on’’ its 
silo campaign during 1922 with more vigor than 
ever. The secretary of the association, Fred 
W. Ritter, is working on a direct-mail advertis- 
ing campaign which he proposes to submit to 
his members at the annual convention in 
January, and if the scheme is approved it will 
be started on Feb. 1. 

Secretary Ritter is also trying to enlist the 
support of the department of agriculture, the 
bankers and the railroads, for he believes they 
are all interested in a campaign of this nature, 
as much as the lumbermen are, and with their 
support and codperation it is felt that wonder- 
ful results can be obtained. 

Already a great many members of the asso- 
ciation are having sunflower seed distributed 
among their various branches, which in turn are 
disposing of it to the farmers at the actual cost. 
They realize that if the farmers secure the sun- 
flower seed now they will be sure to plant a crop 
in the spring, and every farmer who puts in a 
crop is going to be a mighty likely prospect 
for a silo. 

The various silo manufacturers are becoming 
interested as well as some of the mills at the 
Coast and mountains, which are already arrang- 
ing to manufacture special silo stock. Thus 
everything points to a wonderful year in this 
new activity which, if carried on efficiently and 
systematically, will result in a turn for the 
better in farming conditions in western Canada. 


HEADS LARGE COAL MINE COMPANY 


BEAVER Dam, WIs., Dee. 8.—C. A. Stark- 
weather, general manager of the Central Wis- 
consin Supply Co., of this place, has been elected 
president of the Saline Gas Coal Co., of Har- 
risburg, Ill. The Saline Gas Coal Co. is an 
Illinois corporation controlling 4,250 acres of 
No. 2 and No. 5 Saline County coal. Its No. 1 
mine has a capacity of 1,500 tons a day and has 
been in operation for the last three years. The 
shaft of its No. 3 mine is already down 110 
feet and when completed will have a capacity 
of 3,000 tonsa day. The Central Wisconsin Sup- 
ply Co. is a sales organization that covers 
twenty-seven states, handling western and 
southern lumber, shingles, posts and poles, coal, 
fuel wood and building material. 








THE VALUE of forest products of Maryland 
farms, according to the census bureau, in 1919 
was double that for 1908. These products, 
which include fence posts, cross ties, pulpwood, 
swings, poles, bark,- turpentine, rosin ete., 
amounted in value to $4,673,536, the number 
of farms reporting being 23,331, as compared 
to 27,231 farms reporting the previous decade. 
This number was 48.7 of all the farms in the 
State as against 55.7 reporting in 1909. Of the 
total the value of products sold or cut and 
held for sale on the farms reporting in 1919 
was $2,638,491, the rest being products used 
on the farms. The area of merchantable timber 
on the 12,835 Maryland farms reporting in 1920 
was 305,758 acres. 











Three Acres Planted for Silage at St. Rose du Lac 









































Start 


1922 Right 


Dealers! 


Make up your mind today that you’re going 
to have all the profit to which you are entitled 
from that lumber business of yours during 
1922. 

It’s simply a question of proper account- 
ing control. ; 

You must know what it costs you to do 
business if you would know at what figure 
you must sell to make a profit. 

You must have a proper analysis of your 
expenses if you would stop the leaks and 
losses that curtail profits. 

You must have a correct analysis of your 
expenses to prepare accurate Income Tax 
Returns. 

And, these are just three of the important 
functions of the 


BOYCE UNIFORM 


LUMBER 


Accounting 
SYSTEM 


This practical and thorough System is 
the direct result of years of experience in 
studying the needs of, and installing Systems 
for, Lumber Dealers in all parts of the coun- 
try. 

It is based on accepted, modern account- 
ing practices and is so simple and direct 
that it reduces your accounting work to the 
minimum. 

It gives you all the figure-facts you must 
know to direct your business along the most 
profitable lines—and at nominal cost. 

Let us tell you how easily and economically 
the Boyce Uniform Lumber Accounting Sys- 
tem can be installed in your business with- 
out interruption in your office routine. 


Write today—without obligation 
—for more detailed information 


A. E. Boyce Company 


Accounting Systems Engineers 
e Manufacturing Stationers 


a Rn gg Muncie, Ind. 


Building, 
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“Oncte inol 





a 












48 


AMERICAN LUMBERMAN 





DECEMBER 10, 192! 








Baill HAT SUAUCUALCUALUUEU TEAL UEUL EAA AAACN 


: Northwestern Hardwood Association’s Annual 


Fire Insurance 


Service 


Through the Department 
of 
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Inspections and Surveys 


Is Included in Premiums 


Paid to 


= 


i 


The Lumbermens Mutual Insur- 
ance Co. of Mansfield, Ohio. 


The Lumber Mutual Fire Insurance 
Co. of Boston, Mass. 
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The Indiana Lumbermens Mutual 
Insurance Co. of Indian- 
apolis, Ind. 


The Pennsylvania Lumbermens 
Mutual Fire Insurance Co. 
of Philadelphia, Pa. 


The Central Manufacturers Mutual 
Insurance Co. of Van Wert, Ohio 


TH 





Write for Details 
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Established 1910 


Schnackel, Rausch & Co. | 


Auditors and Constructive Accountants 


458 Hanna Bldg., 511 Metropolitan Bldg., | 
Cleveland, Ghio AKRON, OHIO 


FOR THE LUMBER INDUSTRY 











marce-B RC FA -seeca 


For high grade stock, well milled 
and uniformly graded, send us 
your orders. 


Monteola Hardwood Mills 


GLENFIELD. N.Y. 


Manufacturers 











New Hampshire 
Stave & Heading Mill 
BIRCH, 8/4, 10/4, 16/4 


MAPLE, 5/4 and 8/4 


Mill at Sales Office: 
No. Stratford, N. H. 79 Wall St., New York 




















_ Dunn Lumber Company 
: SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 
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MINNEAPOLIS, MINN., Dee. 6.—The North- 
western Hardwood Lumbermen’s Association, at 
its annual meeting here today, adopted resolu- 
tions urging the National Hardwood Lumber 
Association to grant representation on its board 
of directors to this section. The election of 
officers resulted as follows: 


President—N,. C. Bennett. 

Vice president—Charles Oliver. 

Treasurer—F. H. Lewis. 

Secretary—J. F. Hayden. 

Board of arbitration—H. Booraem, J. M. Okone- 
ski, T. E. Youngblood, G. C. Merrick, D. F. Clark. 

Membership committee—C. L. Kellogg, J. W. 
Fryberg, D. Dworsky. 


The Bartelme Lumber Co., which was out of 
this market for some time but has resumed, was 
voted back into membership, and the Cornelius 
Lumber Co., of St. Paul, was also taken in. 

The resolutions committee, consisting of P. M. 
Parker, A. F. Wrbsky, D. F. Clark and J. M. 
Okoneski, reported the following resolution: 


WHEREAS, The members of the Northwestern 
I{ardwood Lumbermen’s Association, at a meeting 
held in Minneapolis, Dec. 6, 1921, find upon in- 
vestigation that this section, comprising our asso- 
ciation, is not now represented on the board of 
directors of the National Hardwood Lumber Asso- 
ciation, we request that the officers and board of 
directors of the National Hardwood Lumber Asso- 
caition grant our request for representation on the 
board of directors, for the reason that the mem 
bes of our association for years have been loyal 
supporters of the National association, its inspec- 
tors and its inspection, and therefore believe it is 
due us to be represented at all times on your 
board, in view of our standing in the association, 
as to volume of business, which we believe to be 
third in amount of feet inspected, and fourth in 
the value of lumber inspected. In view of the 
foregoing facts and figures we trust that you will 
grant our request. 


Action on the railroad rate question was de- 
ferred, awaiting announcement of the rate re 
ductions to be made on hardwood. 


President Makes Suggestions 


The meeting took place in the rooms of the 
St. Anthony Commercial Club. President H. 
Booraem presided, and after Secretary J. F. 
Hayden had read the minutes of the last annual 
meeting, Mr. Booraem gave his address as re- 
tiring president. He congratulated the asso- 
ciation on the attendance and enthusiasm at 
monthly meetings thru the year. He suggested 
making them more successful by a small fine for 
non-attendance. He also proposed a new de- 
parture, saying: 

I feel that our association should have more 
money at its disposal. I think we could do more 
good and make our association of more value to 
ourselves if we were represented at such meetings 
as the sales managers in Chicago, and various other 
meetings of this sort. I believe we should have 
sufficient money in our treasury to enable the asso- 
ciation to send a representative when needed so 
that we could have reports once a month from 
sources more remote than the confines of the Twin 
Cities. We need a broader view point. It is true. 
that we get this spasmodically from our members 
here and there who take in gatherings of the sort 
I have in mind, but there is nothing regular about 
it and I feel sure we lose out by not being able 
to appoint committees to take in certain gather- 
ings and report to us the result. If it costs us 
$25 a year apiece I believe it would be money well 
invested and that the return would be huge. The 
vision of this association at present is large but 
the possibility of using it is often limited by the 
association pocket book. In view of the dreary 
business conditions existing this year, it speaks 
magnificently for the spirit of the individual mem- 
bers of this association, that the monthly meetings 
have been so well attended. 

Mr. Booraem paid a high tribute to the serv- 
ices of the late Arthur H. Barnard, who died 
during the year. 


Reports of Secretary and Treasurer 


Secretary J. F. Hayden presented a brief re 
port, saying that association meetings in the last 
year have been better attended than ever be- 
fore, indicating ‘‘either greater interest in the 
affairs of the association, or that misery loves 
company.’’? He'chronicled the death of A. H. 
Barnard and the accession of M. L. Jordan dur- 
ing the year as a new member. He also pre- 
sented some figures as to logging prospects, 
showing hardwood logging projected on a much 
smaller scale, indicating production for the com- 





ing year of 138,000,000 feet against 229,000,001 
feet in the last year. 

F. H. Lewis, as treasurer, reported a balance 
of $44.73 on hand. Harry Sutton, chairma 
of the arbitration committee, reported no de 
mand for its services in the last year. A. } 
Wrbsky reported for the railroad committe 
He urged concerted action to hasten the reduce 
tion in hardwood rates, and noted the effect o: 
high rates in shutting off the market on muc! 
low grade hardwood. ‘‘We believe,’’ he said 
‘“that 


the railroads should be impressed with the neces 
sity of providing low rates on lumber which goes 
for crating and boxing, as this is a class of lumbe) 
on which the value is so low that unless we hay: 
an equally low rate on the same, it is impossibk 
to ship it, resulting in loss of tonnage to the rail 
roads which goes a long way toward helping them 
make up tonnage for their freight trains and give 
them volume—their principal cry at present. 

One of the most noticeable features since the re 
turn of the railroads to private ownership is the 
service maintained—lumber from the Coast coming 
thru in about two weeks, and from the South to 
Minneapolis in ten days—this service when com 
pared to what we received during the time previous 
to their return is excellent. Switching service at 
the terminals also is very good, and the railroads 
should be complimented for their manner of co 
operating at present with shippers in placing cars, 
expediting movement enroute, giving records and 
the prompt payment of claims. 





Reports of Other Committees 


Brief reports were offered by P. M. Parke: 
for the forestry committee, A. 8. Bliss for th 
publicity committee, and 
Payson Smith for the 
program committee. T. 
E. Youngblood, for the 
statistical committee, re 
ported on market condi 
tions of the last year. 
After a steady decline 
lasting up to Oct. 15, he 








N. C. BENNETT, 
Minneapolis, Minn. ; 
Elected President 





said, prices began to 
show an upturn, espe 
cially maple and oak for 
flooring, and gum fo! 
furniture making. Pro 
duction being at such a 
low ebb, buyers recent], 
concluded there was no 
use to wait for lowe: 
prices and all came into the market. This tends 
to stimulate winter production somewhat, thi 
too late to influence it in many places. 


The question of the sales code was taken uj 
and a motion by Payson Smith was carried, cr 
ating a committee of three to examine the pro 
posed code and report changes it suggests to 
the association members, for action before an) 
representations are made to the committee fran 
ing the national code. 


A statement was read from Ed Borgerso: 
national inspector, showing 4,579,845 feet o! 
lumber inspected in the last year, quite a de 
crease from other recent years. 


H. B. Sutton suggested agitating for a rule o! 
voting by proxy in National association meet 
ings. This was opposed by Payson Smit! 
D. F. Clark and A. 8. Bliss. 

F. H. Lewis, T. T. Jones and G. C. Merrick 
were appointed a nominating committee. Whe! 
their report was presented and adopted, the r« 
tiring president escorted President Bennett to 
the chair. He briefly thanked his associate 
for the honor. 


Following the meeting, association member: 
and guests to the number of seventy sat down 
to the annual banquet in the St. Anthony Com 
mercial Club dining rooms. Entertainment fea 
tures consisted of songs by a male quartet, a1 
instrumental trio from the Minneapolis sym 
phony orchestra, and songs by Mrs. Eleanor 
Poehler, soprano. 
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CLUB VISITS NEW HARDWOOD YARD 
LOUISVILLE, Ky., Dee. 5.—The Louisville 
Hardwood Club on Tuesday evening last held a 
meeting at the new home of W. P. Brown & 
mus Lumber Co. in South Louisville, this being 


a sort of ‘‘housewarming’’ arranged by the lum- 


her company for the elub and a few invited 
guests from hardwood organizations not rep- 
reseuted in the club. The lumbermen were 
shown over the yard, offices ete. and treated to 
of those dinners that are remembered. Gen- 
lumber discussions were sidetracked, there 
being a good deal of shop talk between mem- 
bers and visitors and talks by some of the old- 
timers on conditions years ago. Charles Davis, 
ot the Mengel Co.; R. R. May, of the R. R. May 
Hardwood Co., and E. B, Norman, of the Holly 
Ridge Lumber Co., were among the visitors. 
eee 


CLUB HAS MERRY HOUSEWARMING 

NeW ORLEANS, La., Dee. 5—The New Or- 
jeans Lumbermen’s Club gave a very enjoyable 
‘‘housewarming’’? party to its members and 
their ladies last Tuesday night by way of cele- 
brating the complete equipment of its new quar- 
ters in Carondelet Street. The entertainment 
program ineluded vaudeville and musical num- 
bers and an informal dance. Fruit punch, ice 
cream and cakes were served during the evening. 
The party proved successful in every way and 
drew a very large attendance. 


NEED NEW EXPORT SALES METHODS 
Tacoma, WASH., Dee. 3.—Business conditions 
Kurope were described to members of the 

Tacoma Lumbermen’s Club by T. E. Ripley, 

president of the Wheeler, Osgood Co., who 

attended the elub meeting Nov. 30 for the first 
time sinee his return to Tacoma more than a 
month ago. Mr. Ripley declared: 


there will be no business in Europe for our 
lumber until present stocks are absorbed. Fir is 
not yery favorably known anyway. At present, 
especialiy in England, there are enormous stocks 
umber on hand and while there, as everywhere 

they are six years behind on building, I can 
no present prospect for a market. That there 
ni immense potential market is certain, but our 
‘resent methods of selling thru English agents 
ll never get us any of it. 


22s 


Ralph Clark, of the Bloedel Donovan Lumber 
Mills, urged Tacoma manufacturers to make a 
special effort to boost the sale of common lum- 

and not to specialize on uppers. 

‘resident Johns, a member of the Tacoma 
Chamber of Commerce, 
ed lumbermen to give greater support to this 

lizntion. 


ENTERTAINS AT STAG DINNER 
MPHIS, TENN., Dee. 6.—The Lumbermen’s 
!) of Memphis entertained its members and 
ir out-of-town guests at a stag dinner at 
Hotel Gayoso Saturday evening, Dee. 3, 
ch was attended by more than 200 and which 
ved a highly enjoyable affair. 
brief addresses were delivered by a number 
prominent members of the club while others 
tributed some very laughable stories. Wit, 
nor and good fellowship characterized the 
ling, 
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CLUB MEETS DESPITE RAINSTORM 
!ACKSON, Miss., Dee. 5.—The Lumbermen’s 
‘) met at the Edwards House last Thursday 
a Juncheon. The attendance was very 
ood, but a severe rainstorm prevented several 
mn attending. Vice President: O’Brien pre- 
led. The meeting was devoted entirely to club 
isiness. The matter of a traffie bureau for 
kson was discussed fully and new angles 
— up were referred to committee. Presi- 
t Klumb has invited Roger Babson to address 
‘lub some time in January. 
{n a recent issue of the AMERICAN LUMBER- 
\N mention was made of an address delivered 
1D) swe ard Hines, of Chicago, before the Lum- 
men’s Club of Jackson, in which he referred 


to negotiations he had carried on in connection 
with the effort to sell 300,000,000 feet of south- 
ern pine to the French Government. In the re- 
port of this address the statement was made 
that Mr. Hines spoke of conducting these nego- 
tiations as a representative of the Government. 
— was stated in error. What he really said 

vas that in his effort to sell this 300,000,000 
feet of lumber to the French Government he had 
every assistance that our own Government could 
give him. 





WHOLESALERS BANQUET AND DANCE 
BIRMINGHAM, ALA., Dec. 5.—The annual ban 
quet and dance of the Birmingham Wholesale 
Lumbermen’s Club were held at the ballroom of 
the Southern Club here Thursday night, Dee. 1 
Jay Smith, new president of the organization, 
acting as toastmaster. Dr. John A. MacSporran 
and W. H. Saddler, jr., were the principal speak- 
ers. The meeting was attended by nearly all 

of the wholesale lumbermen of the city. 


“oC 


LUMBERMEN HEAR OF FAR EAST 

PHILADELPHIA, Pa., Dee. 5.—At the Lumber- 
men’s Luncheon last Thursday the chief speaker 
was Dr. Philip Jaisohn, editor of the Korea 
Review, and to say that he kept his hearers 
interested, and told them some things that are 
food for reflection, is putting it mildly. His 
mission is to spread the appeal of Korea for 
its rights under treaties with this country and 
Japan. He claims that Korea is the crux of 
the far eastern question and that this country 
need have no fear of war with Japan unless 
Japan has complete control of the hordes of 
Chinese. 

After the talk President Amos Y. Lesher in- 
troduced a feature that is to be regular at these 
Thursday mixings, and that is to have guests 
rise and be introduced. That these meetings are 
to become a great feature of the lumber fra- 
ternity here was evidenced by the fact that all 
the places were taken and some could not be 
accommodated who came late. 

After the luncheon there was a special meet- 
ing of the directors to consider proposed sales 
codes and other matters of immediate im- 
portance, 





TO FORM COUNTY FORESTRY CLUBS 

ATLANTA, GA., Dee. 5—The Georgia Forestry 
Committee of the Southern Forestry Congress 
has formulated an extension plan, approved 
Nov. 22, which provides for the establishment 
of forestry clubs in each county of the State. 
| Mention of this appeared on page 69 of the 
Dee. 3 issue of the AMERICAN LUMBERMAN. 
Epitor.| These clubs are to consist of five or 
more members each. Each elub automatically 
beeomes a voting member of the Georgia For- 
estry Committee, and is entitled to two votes, 
to be east by the chairman and secretary, in 
person or by proxy. Existing organizations 
such as federated woman’s clubs, boy scouts, 
girl scouts, chambers of commerce, farmers’ 
organizations ete. now having or creating for- 
estry departments or committes may join on the 
same basis as individual forestry clubs. 

Each club admitted to membership in the 
Georgia Forestry Committee makes a voluntary 
annual contribution of from $1 to $10. 

The aims of the local forestry clubs are set 
forth as follows: 

The primary object is for each individual mem- 
ber to resolve to avoid any wasteful use of lumber, 
or other forest products; commit no injury to a 
useful tree or to a forest; encourage others by 
example and advice to take sober thought of our 
dependence upon wood in one form or another, and 
the dependence of commerce and industry upon 
products derived from trees; and that membership 
in any forestry club in Georgia will be taken to 
mean a type of citizenship which wants to provide 
for the future supplies of timber necessary for the 
welfare of the community, county, State and nation 
and which will codperate in every reasonable way 


in our effort to serve the State board of forestry 
in its investigation work. 


C. B. Harman is seecretary-treasurer of the 





Supplying Manufacturers with 
han DING TIMBER 


in Southern and 
Pacific Coast 
Territories 
Also 
Timber Financing 


Hardwood Lumber 


EVERY DETAIL IS 
“*QUALITY SERVICE” 


Our recognized service, 
—protective and con- 
structive — with over 
twenty-five years ex- 
perience, is a substantial 
aid in this period of re- 
adjustment. It provides 
opportunities for doing 
some of the desirable 
things. 

Please let us know how 
we can serve you. 


uit 


The United Timber 
and Mercantile Co. 


£06 Maison x New Orleans, La. 



















Rotary Cut 
Northern 
Veneers 





URNITURE fact d factory buyers who 
insist on having high quality veneers should send us 
their orders. We are specialists in Northern Veneers. 
We aiso manutacture Northern Pine, Spruce, Hem- 
lock, Cedar Posts and Poles, Lath and Shingles, which 
we ship in straight cars and cargoes or mixed with 
our “‘Peerless Brand’ Rock Maple, Beech or Birch 
Flooring. 





Get Our Prices. 


The Northwestern Cooperage 


Gladstone, Mich. 1 & Lumber Company 
Chicago Office: 812 Monadnock Block. 











, \ 
A name that should be 7 


on your inquiry list for 


Hardwood Lumber 


The American 
Column & Lumber Co. 


Brunson Building, COLUMBUS, OHIO 
Manufacturers of 


West Virginia Band Sawn 

















Soft Yellow Poplar Chestnut Butternut 
Plain WhiteOak Basswood Wainut 
Plain Red Oak Cherry Sycamore 
Quart’d White Oak Maple, Beech Black Gum 
White Oak Timbers Buckeye Hickory 
and Plank Birch Ash, Hemlock 
SMALL DIMENSION STOCK 
\ Y 
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Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers 
Selling products of the 


Babcock Lumber & Boom Co. 
DA VA. 





we 


Babcock Coal & Coke Co. 
SEWELL, W. VA. 
Babcock Lumber & Land Co. 
MARYVILLE, TENN. 


Tellico River Lumber Co. 
TELLICO PLAINS, TENN. 


Babcock Bros. Lumber Co. 
BABCOCK, GA. 


BRANCH OFFICES: 

New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Building 
Detroit, Mich., Dime Savings Bank Bldg. 
South Bend, Ind., 261 Farmers Trust Bldg. 
Johnstown, Pa. 








Lumber 


ellow Pine tin 


. Ties and 
ailroad and sae 
Car Materlal Piling 





THE GERMAIN COMPANY 
PITTSBURGH, PA. 








FOREST LUMBER CO. 


facturers and Wholesalers of 


White & Yellow Pine, Spruce 
. Hemlock and Hardwoods 


a, PITTSBURGH, PA. 


Konnarock, Va: 



































All Lumbermen 
make their head- 
quarters at the 


Radisson 
Hotel 


MINNEAPOLIS 





OPENED 1910 


Three Beautiful Cafes 


Room Rates: 


With Running Water, 
$1.50 per day. 
With Toilet 
$2.00 per day, 
With Bath and Toilet, 
$2.50, $3, $3.50, $4.00 











THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publisb- 
ers, 431 S. Dearborn St., Chicago, Ill. 


Georgia Forestry Committee, with headquarters 
at 1003 Candler Building, Atlanta. 


MEMPHIS BUILDERS TO ELECT 


MEmPHIS, TENN., Dec. 6.—The annual elec- 
tion of officers by the Builders Exchange of 
Memphis will take place from 1 to 6 p. m., Dee. 
13. F. L. MeKnight is candidate for president 
on the ‘‘Red’’ ticket, while his opponent on the 
‘*Blue’’ ticket is George C. Kaucher. J. W. 
Williamson, treasurer, is a candidate on both 
tickets and his reélection is assured. 


OHIO EXCHANGE CHOOSES OFFICERS 


CLEVELAND, OHIO, Dec. 5.—What the Illinois 
building investigation commission is doing and 
has done to eliminate evils in the construction 
industry in Chicago was detailed to members of 
the Builders’ Exchange of Cleveland at the an- 
nual meeting last week by State Senator John 
A. Dailey of Illinois. Senator Dailey spoke at 
the banquet in Hotel Hollenden, at which di- 
rectors for the exchange for 1922 were elected. 
Those named, including lumber interests, were: 

F. H. Peters, the Peters Mill Work & Lumber 
Co.; A. O. Preyer, the Goff-Kirby Co.; George 
Frey, the J. H. Libby Co.; J. Edward Aylard, 
W. E. Corrin, William Dunbar, the William Dun- 
bar Co.; George Donley, the Donley Bros. Co. ; 
I. B. Hiller, the Cleveland Metal Roofing & Ceil- 
ing Co.; W. J. Warden, the Warden & Leese Co.; 
F. C. Werk. 

The directors reélected the officers for the new 
term, as follows: 

President—George Donley. 

Vice president—William Dunbar. 

Treasurer—F, C. Werk. 

Secretary—E. A. Roberts. 

Assistant secretary—J. M. Schultz. 


CLUB HEARS ABOUT PORT PROBLEMS 


NEw ORLEANS, La., Dee. 6.—L. J. Folse, presi- 
dent and general manager of the Marine For- 
warding & Shipping Co., was the principal speak- 
er at the weekly luncheon of the New Orleans 
Lumbermen’s Club today, and by invitation dis- 
cussed port problems, with which he is thoroly 
acquainted. Mr. Folse recalled that he had long 
urged the organization of the dock board upon 
a non-political basis as a first essential step 
toward correcting wrong conditions. This finally 
has been achieved under Gov. Parker. He also 
approved the board’s appointment of a general 
manager. Next in importance he rated the 
labor question, which is still far from satisfac- 
tory. He also urged closer co-ordination be- 
tween the dock board and the Public Belt Rail- 
road commission. 

President Lanier announced the visit to New 
Orleans, on Dec. 15, 16, 17, of Axel Oxholm, 
chief of the lumber division of the Department 
of Commerce. It was tentatively arranged that 
the club should tender Mr. Oxholm a luncheon 
on Friday, Dee. 16. 


SHOULD THESE CATS HAVE A HOME? 


ATLANTA, GA., Dee. 6.—A debate on the sub- 
ject as to whether or not the Atlanta Hoo-Hoo 
Club should establish a club house, led by Mil- 
ton Klein, president of the organization, and 
R. Burnett, prominent Atlanta lumberman, and 
participated in by most members, featured a 
special meeting Dee. 5. M. L. Brittain, State 
superintendent of education, was the principal 
speaker. 


PURCHASES SPOKANE YARD 


SPOKANE, WASH., Dec. 3.—The Potlatch Lum- 
ber Co. purchased the yard of the Dixon Lumber 
Co. in Spokane last week for a consideration 
understood to be approximately $150,000. The 
yard, which is located at East 3208 Sprague 
Avenue, covers several acres and is reputed the 
largest retail yard in the city. 

A private spur connected with both the Mil- 
waukee and the Oregon-Washington Railroad 
& Navigation main line rights of way which are 
adjacent. A planing mill and shop, extensive 
lumber sheds, four delivery trucks, approximately 
2,000,000 feet of lumber and the office are in- 
eluded in the purchase. The Potlatch company 
has already taken possession and is proceeding 
with an inventory upon which the final price will 
depend. 


The Potlatch Lumber Co., one of the larges' 
in the Inland Empire, is one of the Weyerhaues» 
group and owns forty-six line yards thru t), 
Northwest. While it has done a certain amouw: 
of retail business in Spokane thru its yard 
Yardley just outside of Spokane, this is the fi: 
city yard owned by the company and marks i: 
entry into active competition in Spokane. 

J. R. Vandermeer, now in charge at Yardle\, 
will have charge of the new yard. Frank 
Kendall, retail yards manager for the compan. 
negotiated the deal. Officers of the Dixon Lu: 
ber Co., which is going out of business, ; 
Grant Dixon, W. R. Mackey and Frank Abbot: 
They founded the business nine years ago. 


HONORED BY HIS HOME TOWN 


MALVERN, ARK., Dec. 5.—The citizens of M 
vern gave a dinner Thursday night, Dee. 1, 
honor of G, E. Mattison, who has been manag 
of the Arkansas Land & Lumber Co. since | 
inauguration and who is now leaving, due to t!.c 
absorption of that company by the Wiscons 
& Arkansas Lumber Co. 

The dinner was under the auspices of tlie 
Laymen’s Club, J. E. Finch, president, presi: 
ing, and was participated in by about forty of 
Mr. Mattison’s friends and associates. The in- 
vocation was made by C. P. Bridewell, after 
which a turkey dinner was served. One of the 
features of the decorations of the banquet room 
was the word ‘‘ Mattison ’’ in large letters. 

After the banquet, talks of appreciation of 
Mr. Mattison as a citizen and friend were given, 
the first being by C. W. Dixon, who spoke on 
‘“‘Mr. Mattison in Polities,’’ telling of his 
service to the city as alderman, mayor and 
water works commissioner. John Lindahi told 
of ‘‘Mr. Mattison in the Chureh,’’ stating that 
his work in the church had been of the same 
high order as the other activities in which he has 
participated and told of his service as deacon 
and elder. A. E. Lamont, discussing ‘‘ Mr. 
Mattison in Business,’’ told of his experienve 
for the last nine years as a business associate 
of Mr. Mattison, who he said had the qualities 
only found in the big men of the country. F. |. 
Medford spoke on ‘‘ Mr. Mattison as a Friend,’’ 
saying, ‘‘ Before any man can attain success lhe 
must know what it is to be a friend. It has 
been my good fortune to have been intimately 
associated with him for the last few years anid 
IT have found him to be a friend indeed and a 
man worthy of the esteem and trust of all.’’ 
Dr. C. P. Bridewell, in telling of ‘‘Mr. Mattison 
as I Knew Him,’’ said that he had won the 
good old name of ‘‘ gentleman.’’ 

Mr. Mattison responded to the many talks, 
expressing his great appreciation of his frien:s 
in Malvern and his deep regret in leaving them. 
He told of his experience when he landed in 
Malvern twenty-two years ago and of the warm 
southern hospitality he had found. 

Mrs. B. O. Butler voiced the sentiment of the 
women of Malvern in stating that there was no 
man in Malvern that they would so regret to 
lose as Mr. Mattison, and many other impromptu 
talks were made by different citizens, all e 
pressing their sorrow at losing Mr. Mattison 
and expressing the wish that he may come back 
to them. 

Mr. Mattison had been surprised by the eni- 
ployees of the Arkansas Land & Lumber C:. 
earlier in the day, when he was presented with 2 
handsome gold watch. He was taken complete! v 
unawares, as he had been asked to appear © 
a business matter and when he arrived he foun: 
all of his former employees gathered in the offic. 
A. E. Lamont, on behalf of the employees, ma:'s 
the presentation speech. Mr. Mattison r- 
sponded, thanking the men for their kindne:s 
and for their loyalty during his period as man- 
ager. 

Thursday surely was to Mr. Mattison, as !e 
put it, ‘‘A great, fine day in my life,’’ for 
when a man’s own home town endorses him *s 
strongly as Malvern did Mr. Mattison it ‘3 
about as fine an endorsement as any citizen 
can receive, 

POPPA PPP DDD 


WEsT VIRGINIA’S lumber cut in 1920 was 697,- 
600,000 feet, a decrease of 9 per cent over 1919, 
when a total of 763,100,000 was reported, a de- 
crease of 65,500,000 feet. 
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SNOW 

Th. fellah who can’t stand a little frost, 

little winter, ten or twelve below, 

A ‘ellah who don’t like it when he’s tossed 
‘yom beds of clover into beds of snow— 
Vell, I suppose a fellah ought to know 

Wiint he likes best, and know what he can stand— 
sut I ain’t got no use whatever, tho, 

For pussyfooters in this northern land. 


Tiis ain’t no place for fellahs raised by hand, 
‘or hothouse posies in their B.V.D’s.; 
And I don’t think creation ever planned 
‘he northern country for such guys as these— 
Who, ev’ry time it blows begin to sneeze, 
And hug the stove, and kick about the cold, 
Who stay indoors for fear their feet’ll freeze, 
And damn the weatherman, and kick, and scold. 


God made some men and left ’em five years old; 
This ain’t no place for them a home to plan; 
These forties ain’t for them to have and hold— 
To tame the tamarack requires a man. 
To stand the cold it takes a man who can; 
And, tho you may be just as good as me, 
It you prefer straw hat and palm-leaf fan, 
This ain’t no place at all for you to be. 


But, as for me, I love it!—every tree 
Borne down with snow, all blanketed in white; 
I love, like any sailor loves the sea, 
The roar of avalanches in the night. 
I love to face the blizzard and to fight 
My way thru drifts, and breathe the wintry air; 
No place on earth I’d rather be tonight!— 


_ No other proposition anywhere! 


Wherever snow is I’m right home right there! 
And I’ve been thinking (tho’ I may be wrong) 
That, in this life, the mort we have to bear, 
The more we struggle, more it makes us strong. 
That comforts me when trouble comes along, 
A little winter, ten or twelve below, 
And helps me keep my grin and sing my song 
In beds of clover or in beds of snow. 





BETWEEN TRAINS 
'OUGHKEEPSIE, N. Y.—Secretary Budd, the 
new and lively executive of the Chamber of Com- 
merce of Poughkeepsie, told us tonight some- 
thing about the famous ‘‘ Poughkeepsie Plan’’ 
for the relief of unemployment conditions which 
\as offered Secretary Hoover and has since been 
idely adopted. The unemployment conference, 
t will be remembered, asked the cities to initiate 
locally measures for relieving unemployment. 
Within twenty-four hours after the request the 
Voughkeepsie plan was functioning, within 
rty-eight hours it was in Secretary Hoover’s 
‘ids, and within seventy-two hours was being 
rculated in printed form to other cities. 
\ll this was possible because Poughkeepsie 
| not attempt to create new machinery to take 
ve of the unemployment situation but codrdi- 
‘ated the various machines already at hand. 
mediate funds were secured by establishing 
dit on a note for $5,000 thru the signatures 
fifty business men, individual liability being 
‘ited to $100. The personnel of the Pough- 
psie organization, called into being on a few 
urs’ notice, was as follows: 
Steering committee—Mayor, president of the 
umber of Commerce, and president of the Asso- 


iited Charities, with secretary of the Chamber of 
smmerce as manager, 

Employment committee—Secretary of the Manu- 

icturers’ Association, superintendent of the board 
{ public works, county agent and employment 
‘ilicer of the American Legion. 
Finance committee—Treasurer of the Chamber 
* Commerce, treasurer of the Associated Charities 
nd chairman of the finance committee of the 
ommon council. 
Relief committee—Secretary of the Associated 
‘harities, adjutant of the Salvation Army, a repre- 
sentative of Catholic charities, superintendent of 
‘he City Home, Home Service A. R. C. and chair- 
man of the merchants’ bureau of the Chamber of 
Commerce, 


_ It will be seen by this that the men expe- 
rienced in the very matters to be handied were 


} 








thus brought instantly together. 


The secretary 
of the manufacturers’ association knew the 
factory situation and the feasibility of part-time 
employment; the superintendent of the board of 
public works knew what public works might be 
started—and over on the finance committee was 
the chairman of the finance committee of the 
common council, who knew in just what shape 
the city was to start any; the county agent knew 
what labor might be placed on the farms ’round 
about; so each member had some special oppor- 
tunity for immediate service and immediate use 
of his special knowledge—with those expe- 
rienced in handling charity ready on the relief 
committee to give immediate relief where re- 
quired. 

There is no need to tell just how the unem- 
ployment board as above constituted operated 
or what it accomplished, as that is self evident. 
One of the most interesting phases of its work 
was the immediate financial relief afforded. As 
noted above, a fund of $5,000 was immediately 
raised. Loans from this fund were then made 
by this committee upon the recommendation of 
the manager of the board after a careful investi- 
gation, loans being classed as moral loans, the 
individual borrower’s note being accepted. 
Loans are classed as follows: 

(a) To individuals who are essential bread win- 
ners, loans are made in amounts not to exceed 
$100 after a careful examination and investigation 
of the man’s character. 

(b) To the single unemployed man whose refer- 
ences are satisfactory, loans are made in amounts 
not to exceed $50. 

(c) To applicants who might be classed as doubt- 
ful, loans are made in amounts not to exceed $25. 

Notes are issued for a period of ninety days 
with the privilege of renewal if a substantial 
payment has been made and the circumstances 
warrant it. A small amount of interest is 
charged to remove any idea of charity which 
might enter therein and to cover any loss which 
might acerue from failure to pay on any indi- 
vidual note. 





RANDOM 

The Southern Pine Association will hold a 
SPeciAl meeting in Memphis Dee. 15. 

Alder and birch are said to belong to the same 
family, and we reeall very distinetly the birch 
that belonged to ours. 

A new sawmill town in Oklahoma will be 
named ‘‘Gilstrap’’; and, as an old teamster, we 
would like to inquire what a gilstrap is. 

It is gradually dawning on Japan that, if she 
doesn’t consent to serap her battleships herself, 
we may come over sometime and scrap them 
for her. 

A correspondent writes in and wants to know 
when freight rates will come down, but the fel- 
lows to ask are the mine operators and the 
labor leaders. 

As we understand it, one of the reasons 
freight rates are so high is because of the price 
of coal, and one of the reasons coal is so high 
is because of the freight rate. 

Bob Kerr says that ‘‘there are a multitude 
of reasons why men enter the retail lumber 
business’’; and, we may add, after that a multi- 
tude of things happen to them. 

Emerson Hough, as we recall it, once wrote a 
book called ‘‘54-40 or Fight’’; and, with some 
change in the figures, that might be a good 
sentiment for Uncle Sam to hand to Japan. 

American lumbermen are working for the 
standardization of American lumber; and, after 
that is accomplished, maybe they will be ready 
for the standardization of lumber in general. 

Will Cavin, one of America’s most prominent 
and distinguished retail lumbermen—who can, in 
fact, be distinguished for a considerable dis- 
tance because of the aforesaid prominence—be- 
gan the lumber business sticking lumber into 
the top of an unventilated shed in August. We 
don’t know what it did to Will then, but we 
would like to see what it would do to him now. 
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The Kneeland-Bigelow Co. 


Manufacturers BAY CITY, MICH. 


L J) 
The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturcrs of 


Hemlock *, Hardwood 


Lumber, Lath and Shingles 


Northern Forest Products 




















Bradley, Miller & Co. 


Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 











REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 

$1.25 postpaid. 
AMERICAN LUMBERMAN, Publisher 
431 South Dearborn St,, CHICAGO 
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UNIFORM EXPORT BILL OF LADING 

WASHINGTON, D. C., Dec. 5.—After rehearing 
in Docket No. 4,844 the Interstate Commerce 
Commission has prescribed a new uniform thru 
export bill of lading and has issued an order 
putting into effect on or before Feb. 15, 1922, 
the rules and regulations prescribing the form 
of the bill. The carriers are notified and re- 
quired to cease using the present thru export 
bills of lading to the extent that the general 
provisions and the rules and regulations relat- 
ing to the service until delivery at the port of 
export are inconsistent with or different from 
the rules and regulations made by the commis- 
sion. The thru bill is for use only in connec- 
tion with American ships. 

Reference is made by Commissioner Hall, who 
prepared the report for the commission, to the 
commission’s report of April 14, 1919, in which 
it prescribed a uniform domestic bill of lad- 
ing and a uniform export bill of lading. The 
former order of the commission was enjoined 
by the district court of the United States for 
the southern district of New York, the major- 
ity holding that the commission had no author- 
ity to preseribe bills of lading for either do- 
mestic or export traffic. This proceeding was 
docketed as Alaska Steamship Co. vs. United 
States. 

On appeal the Supreme Court held that the 
passage of the Transportation Act made the 
case a moot case and reversed the order of the 
district court with directions to dismiss the 
petition without prejudice to the right of com- 
plainants to assail in the future any order the 
commission might make prescribing bills of 
lading after the enactment of the new legisla- 
tion, 

The Interstate Commerce Act was amended by 
the Transportation Act of 1920, including the 
addition of a new section 25, providing for thru 
bills of lading from point of origin in interior 
United States to destination by ocean carrier. 











SOUTHEASTERN RATES SUSPENDED.. 

WASHINGTON, D. C., Dec. 5.—Division 3 of the 
Interstate Commerce Commission in Investiga- 
tion & Suspension Docket No. 1,378, orders ear- 
riers to cancel schedules increasing rates on 
lumber and lumber products in carloads from 
southeastern territory to local points on the 











Dealers, Here’s Proof 


If any of your customers 
doubt the suitability of 


The Bessler 
Movable Stairway 


for fine residences, show them the 
above photo of F. H. Mason’s beauti- 
ful summer home in Akron; Ohio. 
It is fitted with two Besslers. 

Let us tell you how you can sell 
Besslers at good profit without carry- 
ing any stock. 


Write today for folders. 


The Bessler Movable 
axron, oH10 Stairway Co. 


























Norfolk & Western railroad. Protests against 
the proposed schedules were filed by H. B. Box 
and the EK. K. Jackson Lumber Co. 

Specific joint rates apply from points in 
Georgia, Florida, Alabama and a part of Ten- 
nessee and from points in Mississippi east of 
the line of the Mobile & Ohio to Virginia cities, 
but not to local points. The proposed schedules 
would make higher combination rates applicable, 
violating the fourth section. 





RATES FROM COAST ABOVE 1918 


Notwithstanding the various reductions in 
lumber rates from the Pacific coast to midwest- 
ern and eastern points, they are still above those 
prior to June 24, 1918. This is true even after 
the reductions made in the tariffs becoming 
effective Dee. 24. This fact is well set out by 





Lower Coast-to-Coast Lumber 
Rates 


The Interstate Commerce Commission 
has granted the Transcontinental Freight 
Bureau, R. H. Countiss, agent, authority 
to publish tariffs for thru lumber rates 
from north Pacific coast points to territory 
east of Chicago. The new rates, which will 
become effective Dec. 24, follow: 

Cents per 

To— Hundred Pounds 
New England and 


Trunk Line Territory. 90 
Buffalo, Pittsburgh and 

common points....... 88Y, 
Cincinnati, Detroit and 

common points ...... 85 


The usual differentials over the fir lum- 
ber rate will apply on shingles, cedar lum- 
ber, etc., and the rates from Spokane and 
Montana groups will be based on differen- 
tials of 3 cents under the rates from the 
Coast. 

Present rates will be continued on ship- 
ments destined to the points on or routed 
in connection with the New York, New 
Haven & Hartford railroad, the Bangor 
& Aroostook and the Maine Central, as 
well as to eastern destinations in connec- 
tion with southern lines. However, it is 
understood that the reduction will amount 
to about 12, cents to Virginia points and 
to points in North and South Carolina, 
8 cents. To Louisville and Cincinnati 
common points the reduction will be 
2% cents. 











8S. IF. D. Meffley, secretary-manager Lumber- 
men’s Association of Chicago, in the following 
table of comparisons: 

Lumber Rates from Pacific Coast 


(In Cents per Hundred Pounds) 
June 24, 1918, to Dec. 24, 1921 
To 


To To To Pitts- To 

Chi- De- Cin- burgh- New 

IN BEFECT eago troit cinnati Buffalo York 
June 24, 1918 .55 65% 65% 691% .75 


June 25, 1918 
(General Or 
@er 28)... 60 

Aug. 26, 1920 
(Ex Parte 


10% .70% 74% .80 


ene. 80 944% 94% 1.01 1.06% 
March 31,1921 .73 87% .87% .94 1.06% 
Dec, 24, 1921. .73 85 85 88% .90 
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RATE CUT AWAITS INVESTIGATIONS 


WASHINGTON, D. C., Dec. 7—Orders have been 
issued by the Interstate Commerce Commission 
authorizing the railroads to disregard the fourth 
section and other restrictions in making effective 
a nation wide reduction of 10 percent in the rates 
on substantially all farm and orchard products, 
this in accordance with the railroads’ own pro- 
posal. Tho the commission authorized the roads 





to put these rates into effect on one day’s notice 
and to continue them for six months, they have 
not yet become effective and so far as known the 


roads have taken no definite steps to ms} 
them so. 

The impression prevails that in view of {)), 
proposed general investigation of rates to bevi; 
before the commission Dee. 14 the roads 
make no further move to put the 10-percent 
duetion into effect. Another reason for 
may be found in the activities of the congy 
sional commission of agricultural inquiry, w)i-| 
with forty-four committees of shippers is wor 
ing in conjunction with the railroads in seeuri). 
data regarding marketing and transportat 
facilities of the country. The scope and purp 
of the investigations by the interstate com: 
sion and by the congressional commission \ 
set out in reports on page 58 of last wo 
AMERICAN LUMBERMAN. 





CANCEL TARIFF SUSPENDING RATE 

WASHINGTON, D. C., Dee. 5.—In Investigat 
& Suspension Docket No. 1,399 Division 3 of {}, 
Interstate Commerce Commission orders 
celed a schedule which proposed to cancel thi 
commodity rate of 12.5 cents and leave in effect 
the sixth class rate of 14.5 cents a hundre 
pounds on lumber in earloads from = Novrth 
Tonawanda to Canandaigua, N. Y. 





OPPOSES TWO RAILROAD BILLS 


WASHINGTON, D. C., Dee. 5.—The Chamber 
ot Commerce of the United States announced 
tonight that it is preparing to oppose vigorously 
any movement at this session of Congress to 
repeal provisions of the Transportation Act 
which authorize the Interstate Commerce Com 
mission to make rates that provide adequate 
revenue for the railroads and to regulate intra- 
state rates. Until the provisions have had a 
fair test, the chamber contends, they should 
not be tampered with. 





STATE TO INVESTIGATE COAL RATES 

MILWAUKEE, Wis., Dec. 6.—Investigation of 
coal and coke rates will be made by the rail 
road commission of Wisconsin, which announces 
that a public hearing will begin at Madison 
Dee. 19, covering every phase of the subject. 
Effort will be made to show that lake ports are 
as important in shipment of coal and coke and 
furnishing of tonnage to carriers as the mining 
districts are. If this can be proved, a red 
tion in rates from the lake ports to a parity 
with rates from the mines may be expected, 
according to officials of the Wisconsin Retail 
Lumbermen’s Association, the traffie depart 
ment of which is compiling data and will he 
represented at the hearing. 





GEORGIA RATE HEARINGS RESUMED 

ATLANTA, GA., Dee. 3.—The Georgia railroad 
commission has again taken up the hearings on 
the petition of carriers for increased freight 
rates. Among the commodities scheduled are 
furniture, building materials and naval stores. 
The same ease will be carried to other soutiiern 
states by the carriers on completion of thi 
Georgia hearing. The Alabama hearings will 
begin Jan. 9 before its publie service com's 
sion. 

In Georgia increases of about 100 percent 
asked on logs and lumber, averaging $4 a thou 
sand feet. 





DULUTH GETS TRANSIT PRIVILEGH®S 


DuLutH, MINN., Dec. 6.—Announcement 
been issued by the railroad companies 0} 
ing from this point that a milling-in-trars'' 
freight rate on poles, ties and piling at ! 
cents a hundred pounds above the total 
the local rates has been made effective on !) 
1 upon shipments of that material from Was! 
ington, British Columbia, Idaho, Wisconsin, Mi 
nesota and Ontario points for shipment wit!) 
twelve months to eastern or middlewestern pol!''s- 
Lumber intended for creosoting is also accor'e! 
the same privilege at $2 a car additional. ‘))' 
erators here regret that this privilege was '" 
accorded the Duluth market a year ago as 1!" 
Minnesota transfer has had it for years. ‘fh! 
has resulted in three concerns who formerly (| 
erated in wood products at this point mov''l 
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Jown to Minneapolis and it is contended that 
puilding up the lost trade will therefore be 
diffieult at this late day. 


—_——eeet 


REOPENS FUEL AND PULPWOOD CASE 
Was:uNneton, D. C., Dee. 5.—The Interstate 


Comme , Commission has ordered the reopen- 
ing of Investigation & Suspension Docket No. 
1.251--Fuel W rood, Pulpwood and Wood Bolts 
between North Pacific Coast Points. The case 
ig reopened for such further hearing as the 
commission may direct upon the question 


its order of March 26, 1921, shall be 


whether 


modified with respect to the units to which the 
rates on fuel wood shall apply. 


LOG TARIFFS SUSPENDED BY STATE 


SEATTLE, WASH., Dee. 3.—Under orders of the 
State department of public works tariffs on saw 
logs filed by carriers Nov. 7" to apply within 
the State and effective Dee. have been sus- 
pended for ninety days. The department held 
the rates to be increases that would be to the 
publie detriment. It is set forth that the way 
is now open for the State to establish such rates 
as it may deem reasonable. 








NOTES FROM 





WASHINGTON. 








BUSINESS STEADILY IMPROVING 


WASHINGTON, D. C., Dee. 7.—Continued im- 
provenie nt in industrial and commereial condi- 
tions is shown by figures just published by the 
Departinent of Commeree in its monthly survey 
of current business. Greater output of iron 
and steel, and of textile products is shown, while 
a widespread increase in building, stimulated to 
a large extent by the President’s recent con- 
ference on unemployment, has made itself felt 
in lumber, cement, brick and related industries. 

The department notes further declines in 
prices during October but on a much smaller 
scale than earlier in the year. This relative 
stability of prices and the improved banking 
situation, as evidenced by increased reserves, 
smaller loans and lower interest rates, are con- 
sidered favorable to further business improve- 
ment. The most serious drawback is stated to 
be the low price of agricultural products and 
the consequent decreased buying power of the 
farmers. 


Building costs declined and the volume of 
business, residential and industrial building 


rose, the latter by 50 percent during the month. 
Residential building was twice as large as a year 
ago. Orders, production, shipments and exports 
of lumber were larger than in September. Ship- 
ments of brick inereased but production and 
stocks remained virtually unchanged. Cement 
production for Oetober was the highest on 
record, 





CHAMBER’S TARIFF REFERENDUM 

Wasuineton, D. C., Dee. 7.—Today the 
Chamber of Commerce of the United States is 
putting to a referendum vote a suggested tariff 
policy for the country which would mean a rad- 
ical departure in some respects from past prin- 
ciples and practices, 


During the last few months a special com- 
mittee of the chamber has given close study to 
the tariff from the viewpoint of national com- 


iercial welfare. Seven recommendations of the 
committee deal solely with principles. An eighth 
question has to do with the advisability of post- 
ip ag th a lap: ge 
sion on aeeount of unsettled conditions. 

The proposals on which a vote will be taken 
follo 

Iecislation should permit, in the 
hances of economic factors, 
rates by administrative authorities within limits 
Prescribed by Congress for the purpose of main- 
ttining a consistent tariff policy. 

Creation of a tariff adjustment board to admin- 
istev adjustable rates. 
Ke: sonable protection for American industries 

' to destructive competition from abroad and 

efit to any considerable section of the coun- 


event of 
adjustment of tariff 


antidumping legislation of May, 
‘e iiaintained in principle. 

_the principle of maintenance and encouragement 
oF our export trade should be observed in tariff 
legislation so far as consistent with protection of 


1921, should 


American industries of benefit to any considerable 
seclion of the country and subject to destructive 
cor tition from abroad, 

: ‘vif legislation should be framed and admin- 
istered with a view to meeting discriminations, 
direct or indirect, by other countries against Amer- 


ean trade, 
the present system of valuation for levy of ad 
valorem duties should be maintained and the so 
called “American valuation” should not be adopted. 
Do you favor a postponement of general tariff 


revision until conditions in international trade and 
finance are sufficiently stabilized to form a basis 
for legislation possessing permanent value? 

The committee was unanimous except with 
respect to American valuation, which one mem- 
ber favored. 





WEEKS LAW APPROPRIATION REDUCED 

WASHINGTON, D. C., Dee. 6.—In the proposed 
budget for the fiscal year 1923 the appropria- 
tion for acquiring land under the Weeks law is 
eut from $1,000,000 to $50,000. This will en- 
able the Forest Service to retain a force only 
sufficient to complete acquisitions already ap 
proved. 

Service officials recognize the urgent need for 
economy and are prepared to take their medicine 
if necessary. 

Little hope is expressed that Congress will 
turn down the recommendation of the director 
of the budget. It was with difficulty that the 
item was held in the agricultural appropriation 
bill. The controlling factor was the wisdom of 
maintaining the expert organization as nearly 
intact as possible in order to complete advanta 
geous projects already under survey. 








FEDERAL OUTGO CUT IN BUDGET 

WASHINGTON, D. C., Dee. 5.—The Federal 
budget for the fiscal year 1923 transmitted to 
Congress today by President Harding calls for 
an appropriation of $3,505,754,727, which in- 
cludes an estimated deficit of $21,509,666 in the 
postal revenues. The aggregate appropriation 
called for is close to a half billion dollars 
below the estimate of $4,000,000,000 made not 
long ago as the average annual outgo of the 
Federal treasury for a period of years. 

The figures worked out by Gen. C. G. Dawes, 
director of the budget, show that appropriations 
for the next fiscal year will be $462,167,639 be- 
low those for the current year. 

Director Dawes points out that economies 
were made possible only because President Hard- 
ing immediately after the budget bill became 
a law assumed full responsibility for its admin- 
istration and has constantly exerted strong pres- 
sure upon all heads of executive departments 
and other administrative branches to reduce 
expenditures and estimates to the utmost. 





ALASKAN FOREST DEVELOPMENTS 

WASHINGTON, D. C., Dee. 5.—The annual re 
port of the secretary of the interior has the fol- 
lowing to say about the National Forests of 
Alaska: 


There are two great national forests—-the 
Chugach, comprising 5,130,034 acres, and the 
Tongass, comprising 15,449,302 acres. 

The total receipts for the national forests for 
the fiscal year ended June 30, 1921, were $61,325. 
The total cost of administration of the two forests 
for the same period was $60,581.71. 

The total number of applications received for 
forest homesteads on the Tongass is 275; 23 of 
these were received during the last fiscal year. 
The total number of applications received for lands 
within the Chugach is 418, only 6 of which were 
received during the last fiscal year. 

From the Tongass forest sales were made cover 
ing 140,749,490 board feet of saw timber and pil- 
ing, and 32,636,570 board feet were actually cut 
during the fiscal year. From the Chugach forest 
79 sales were made, covering 4,146,480 board feet; 
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Puget Sound Saw Mills 


South Bellingham, Wash. 


to demonstrate our ability 
to satisfy you on your re- 
quirements in old growth 
Yellow Douglas Fir lum- 
ber. 
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values and prompt service 
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General Offices, QUINCY, ILL. ) 


Write for prices. 


W:-I|-MSKEE LUMBER CO. 
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and Finish, Long Bevel Siding, 
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WE are manufacturing 40,000,000 ft. annually of Idaho and West- 
ern Pine at Dalkena, Washington. 


IDAHO |WALLACE-BALLORD bad 2 
WHITE LUMBER CO. 
PINE 609-614 Lumber Exchange, | We ee a ane 
All Grades Minneapolis, Mina. ty of Shop. 


Send us your inquiries. 

















Eureka Cedar Lumber & Shingle Company 


Fir and Hemlock Lumber 


HOQUIAM, WASH. 





Service Is Our Specialty. 








LET US BE YOUR SALESMAN 


our advertisement in the Wanted and For Sale De- 


partment 


will reach the people. 
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Track and Car 
Material 


Timbers 

Dimension 

Bridge Spruce 

Material 

Shiplap 

eer Plank 

Yard Stock 
We make prompt shipments. 
Get our list before you buy 
elsewhere. Write today. 





Newbegin Lumber Co. 


1052 Pacific Ave. 
TACOMA, WASH. 


Duluth—Lyceum Bldg. 
H. S. Robb, Mgr. 








ALIFORNIA 
White Pine 


Our stock is soft and light and is 
naturally suited to 


Box, Shop and Clears 


Let us quote you prices today on future needs. 


Clover Valley Lumber Co. 
Sawmill, box factory General Office: 


and planing mill at 
RENO, NEVADA 





Loyalton, California 























CALIFORNIA 


REDWOOD 


Siding Finished Tanks Shop 
Finish Tank Stock Ties 
Ceiling Silo Stock Timbers 
Mill Work Squares Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Croker Building, - 
Merchants Nat'l Bank Bldg., 
Grand Central Terminal, - 


McCormick Building, - . 


San Francisco 
Log Angeles 
New York 

Chicago 

Minneapolis 








Plymouth Building, - - 
Cuts. | 


LONGFIRJOISTS —— 
avo BIG TIMBERS 


wees | pal! CEDAR AND SPRUCE 
IFORNIA REDWOOD 
RED CEDAR SHINGLES 


YARDS: —s«H.B. WAITE LUMBER CO. 
Transfer MINNEAPOLIS, MINN. 








4,244,160 board feet of saw timber and piling were 
cut during the fiscal year. 

The Forest Service has been making strenuous 
efforts to have the pulp and paper industry de- 
veloped on the national forests. Equitable timber 
sale conditions have been formulated, 14 large 
areas of pulp timber tributary to as many power 
sites have been blocked out, and timber survey 
parties have to date cruised and mapped 145,000 
acres of these lands. All information on timber 
and water power that is obtained is placed at the 
disposal of prospective purchasers. 

A sale of 100,000,000 board of feet of timber 
was made last year to a company that has since 
started a small ground wood pulp mill at Port 
Snettisham. Two pulpwood units, containing 600,- 
000,000 and 2,000,000,000 board feet of timber, re- 
spectively, are now being advertised for sale on 
the applications of interested companies. The 
outlook for the early development in Alaska of the 


as 
pulp and paper manufacturing industry 


: > Very 
encouraging. 





NEW CLASSIFICATION OF EXPORTS 


WASHINGTON, D. C., Dec. 5.—A revise) and 
extended export classification has been approved 
by Secretary of Commerce Hoover to become 
effective Jan. 1. Commodities in the new sched. 
ule will be arranged in ten great groups, a: ord- 


ing to the origin of component material cr ae. 
cording to use, thus bringing together re!ateg 
items for each industry or line of trade. The 
great groups are subdivided according to miate. 
rials or products, this arrangement by groups, 
subgroups and headings facilitating compari 
sons of the exports with the imports and with 
statistics of production. 
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HOW “RETAIL SERVICE” WINS BUSINESS 
(Continued from page 35.) 


what buildings and improvements actually pay 
dividends; for it can be shown that the propo- 
sition which will pay is the proposition that 
‘‘voes across’’ of its own momentum. It is a 
retailer’s business to equip his yard with a 
house planning service and a truck delivery 
service, if it is evident that the trade of the 
community warrants, and there is not a proba- 
bility that such service will in time drift to the 
wrong side of the ledger. If his location is such 
that these desirable ends can not be attained 
after the manner of the city dealer, it is his busi- 
ness to inform himself, to secure and study a 
variety of approved plans suited to the needs 
of his community and put them and his knowl- 
edge at the service of his patrons. ‘It is his 
business to advertise and advertise and adver- 
tise. If he lacks ability, and can not afford the 
services of an expert to make his ads fresh and 
readable and interestingly informative, it is his 
business to study the advertisements of others. 
Or, better yet, read a first rate lumber journal 
and consult with its experts about his problems. 
It is his business to read, digest and assimilate 
the thought of the best minds of the country 
engaged on the very problems that perplex and 
bafile him. 

So much for business. 

It is a neighborly service to tell John Smith 
that a 2x10 and a 2x12 will make a hog trough 
instead of two 2x12’s; to tell him that the cost 
of his house may be diminished, without detri- 
ment to its serviceability, by substituting good 


No. 3 studding and sheathing for the No. 1 
called for in his bill. It is a neighborly act to 
point out that while the original cost of the 
shingles he has chosen to put on his new barn 
will be less than for a better grade, the better 
grade will be cheaper in the long run. It is 
neighborly to discuss with a customer his wants, 
to give him the benefit of one’s knowledge of the 
serviceability and adaptability of the different 
woods, to the end that he may buy more intel- 
ligently. Neighborliness requires that a man 
be not overexacting where trivial issues are at 
stake; that he be not imprudently eager to 
reap a profit on every little deal; that he exer- 
cise a strong constraint on his temper and swal- 
low his pride under aggravations that will be 
dwarfed by the light of calm reflection and soon 
forgotten. And, finally, it is neighborly to be 
cheerful, kind, generous, sympathetic; not re- 
serving the exercise of these qualities for the 
wealthy and influential, but bestowing them on 
the poor and ignorant with equal liberality 
and grace. 

Retail service, then, I would define as busi- 
ness plus neighborliness; comprising under 
business the development of all those legitimate 
self-interests necessary to the largest degree of 
success, and under neighborliness the exercise 
of those humanitarian qualities that build up 
confidence and faith and harmony and universal 
good will. W. J. McHALE, 

Soperton, Wis. 


[The entry winning the third prize, that of 
M. L. Cooper, of Denver, Colo., and other entries 
in this contest, will be printed in early issues. 
—Editor.] 








NECROLOGICAL RECORD OF THE WEEK 











Cc. W. HUMES, who had been connected with 
the Chicago Lumber & Coal Co., of St. Louis, 
for thirty-nine years, died suddenly in that city 
of apoplexy on Nov. 30. 
He had been attending 
to his duties as manager 
of the invoice depart- 
ment as usual on that 
day and until he was 
stricken was apparently 
perfectly well. Mr. 
Humes began his service 
with the Chicago Lum- 
ber & Coal Co. when 





The Late 
Cc. W. Humes 





that concern was located 
in Atchison, Kansas, go- 
ing to St. Louis with it. 
Previously he had been 
in the coal business. He 
was born in Madison, 
Ind., and served in the 
Civil War with the 
139th Indiana. The ‘ 
funeral took place on j, e ee 

Dec. 3. from the late , 

residence to Wagoner U®* 

lemorial Church, with 

nterment in Valhalla. Mr. Humes leaves a 
widow, a daughter, Mrs. Lillian R. Schwartz, 
1nd three sons, William H., Charles J. and Har- 
y F. Humes, the last being manager of the 
\ilroad and special stock department of the 
hicago Lumber & Coal Co. 











JAMES T. WELDON, who established the 
Weldon Planing Mill at San Diego, Calif., some 
irs ago, died at his home in that city on 
v. 28 as the result of being hit by an auto- 
bile as he was alighting from a street car. 
\ir. Weldon was born in England seventy-five 
irs ago, but came to this country as a_boy. 
‘wiece while he was in business in San Diego 
s plant burned to the ground. His interests 
the planing mill were recently taken over by 
his partner, William J. Glasson, who has con- 
nued the business under name of Weldon & 
ilasson Planing Mill. 





FISHER DALRYMPLE, secretary and_ treas- 
urer of the S. B. Vrooman Co., of Philadelphia, 
mahogany dealer, died at his home in that city 
on Dec. 1, of apoplexy. Mr. Dalrymple was 
active in many lines outside the lumber busi- 
ness, was an active churchman, and official in 
many charitable organizations. He was a be- 
loved and active member of the Philadelphia 
“umbermen’s Exchange. A widow, one son and 
one daughter survive. 





JOHN G. HOFFMAN, lumberman and box 
manufacturer of Cleveland, Ohio, died at his 
home in that city after several months’ illness. 
He was head of the Acme Box & Lumber Co., 


and had been identified with the industry for 
nearly half a century. He was connected with 
the Fred Hempy Box Co., for more than twenty- 
five years, later organizing the Valley Box Co. 
The plant of the latter firm was destroyed by 
fire, but rebuilt, and the Acme then created. 
Mr. Hoffman was 63 years old and is survived 
by a widow, three sons and two daughters. 


WILLIAM A. HUDDART, a retired San Fran- 
cisco lumberman, died suddenly on Nov. 30 at 
his home, 2350 Ellsworth Street, Berkeley, 
Calif., aged 78. Mr. Huddart went to the San 
Francisco Bay District about forty years ago. 
He was born in Cincinnati, Ohio, and was a 
member of the Ohio Volunteers in the Civil War. 
He was at one time commander of Lockout 
Mountain Post of the G. A. R. in Berkeley. 





J. W. MYERS, formerly of Myers, Howell & 
Condit, wholesalers and retailers at Detroit, 
Mich., died on Nov. 30 at St. Petersburg, Fia., 
where he had gone for his health. Mr. Myers 
had not been in good health for some time and 
on that account retired from Myers, Howell & 
Condit, causing the reorganization of that con- 
cern as Howell & Condit. Before the organi- 
zation of that business Mr. Myers had been 
salesman for a number of years in Michigan, 
first representing the Edward Hines Lumber Co., 
of Chicago, and later the International Falls 
Lumber Co., of International Falls, Minn. Be- 
fore coming north Mr. Myers was in the retail 
lumber business in Cincinnati. 


ADOLPHUS G. HUNTER, a former lumber- 
man, of Muskegon, Mich., died at the home of his 
son there on Saturday, Dec. 3, at the age of 87. 
Mr. Hunter was born in Grimsby, Ont., in 1835, 
going to Muskegon in 1878. He was manager of 
the lumber yard and box factory of James S. Kirk 
& Co., and when lumber became scarce in Mus- 
kegon in 1893 moved with the factory to Rhine- 
lander, where he managed the business for seven 
years. He then returned to Muskegon and en- 
tered the hardwood lumber business, operating a 
yard located on the old Racine Boat Co.’s dock. 
His health failed after a few years, and since that 
time Mr. Hunter had resided at his Lake Har- 
bor home, near Muskegon. He was a member of 
various Masonic lodges and a Knight Templar. 
He leaves two sons, Alfred J. and Harry K. 
Hunter, and five grandchildren, all of Muskegon. 





DANIEL ELMER HEWITT, hardwood manu- 
facturer of Huntington, W. Va., died in that 
city on Dec. 1 of apoplexy, at the age of 57. 
He was one of the most extensive lumber opera- 
tors of the Huntington section. Mr. Hewitt was 
born in Conneatville, Pa., and grew up in the 
lumber business, his experience embracing all 
details. He entered the Huntington field about 
twenty years ago. Probably his largest opera- 
tion at the time of his death was at Kermit, 
in Mingo County, W. Va., altho his company 
has large operations on Coal River and the upper 
Guyandotte Valley. Mr. Hewitt and his son 
carried on the lumber business thru the medium 
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of the D. E. Hewitt Lumber Co. Mr. Hewitt 
was one of the organizers of the Bank of Kermit 
and was president of that institution. He was 
a Mason and a prominent member of the Metho- 
dist church. He is survived by a widow, one 
son and a daughter. 


CAPTAIN MANLY, treasurer of John L. Roper 
Lumber Co., of Norfolk, Va., and also treasurer 
of the Norfolk Southern Railroad Co., and several 
associate companies, died Nov. 28 at Norfolk. 
Capt. Manly was a veteran of the Confederate 
Army and was wounded and captured at Chan- 
cellorsville. After the war Captain Manly en- 
gaged in business, but found time to act as in- 
spector general of the North Carolina state 
Guard and as mayor of New Berne, N. C. He 
represented that city at Berne, Switzerland, 
when the seven hundred and fiftieth year of 
civic freedom, won and enjoyed by that city, 
was celebrated. Capt. Manly was universally 





respected and esteemed. 
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Lumber Shipments from Pensacola 


PENSACOLA, FLA., Dec. 6.—Small parcel ship- 
ments of hardwoods featured the last week’s ex- 
port business at this and other Gulf ports, and 
three steamers clearing from here had both pitch 
pine and hardwoods in their respective cargoes. 
The steamer Maiden Creek carried an assorted 
cargo, while the Wildwood showed a number of 
parcels in her manifest. Naval stores keep mov- 
ing in good shape, and one of the distinctive ship- 
ments of the last week was a solid schooner load 
of rosin for New York. This was the schooner 
7. N. Barndal, and its cargo consisted of 6,869 
barrels, cleaning up the stock of the Newport Co. 
This company has been closed down for the last 
several months, with quite a stock on hand. It 
was thought advisable to store the same in New 
York, with a view of later disposing of the lot at a 
better price than obtainable in the local yards. 
Lumber shipments for the last week follow: 


To Cienfuegos, Cuba, on steamer Gaston, 55,000 
feet pitch pine lumber. On American steamer 
Sabatawan, for Las Palmas, with 25,730 feet pitch 
pine lumber; for Dakar, with 157,604 superficial 
feet of pitch pine lumber; 239,802 superficial feet 
deals and boards. On steamship Maiden Creek, 
for Birkenhead, with 37,439 feet pitch pine lum- 
ber, 85,693 superficial feet sawn pitch pine timber, 
90,305 feet hewn poplar logs, 19,765 superficial 
feet ash lumber, fifty-five mahogany logs; for Man- 
sca ol on same vessel, 273,170 feet pitch pine 
umber. 





Reviews Export Trade Situation 


BALTIMORE, MD., Dec. 5.—Harvey M. Dickson, 
secretary of the National Lumber Exporters’ Asso- 
ciation, is disposed to take a very conservative and 
cautious view of conditions in the lumber markets 
abroad and especially in the United Kingdom. He 
finds that a slow improvement is taking place, but 
discourages expectations of a boom in the near or 
even the more distant future, pointing out that 
there is no basis in general conditions for such a 
boom. He comments upon the export trade and its 
chances as follows: 


There is little new to be said regarding the 
foreign market situation, with changes in the con- 
ditions prevailing in the United Kingdom in the 
last two or three weeks very small. Inquiries 
from the United Kingdom have fallen off slightly, 
no doubt for the reason that when the reduced 
ocean rates went into effect buyers began immedi- 
ately to replenish their depleted stocks, and as a 
consequence inquiries sent over were quite numer- 
ous, and comparatively large quantities of Ameri- 
can lumber went forward. United Kingdom dock 
receipts two weeks ago were much heavier than 
they are at the present time. But while the state- 
ments from some of the ports indicate that the 
demand has fallen off slightly, there is apparently 
no feeling that lumber requirements are going to 
increase until there is anything like a boom in 
the trade. The fact, however, can not be gainsaid 
that the need for better grades of woods, at least, 
is growing greater day by day; and there probably 
will be a slow but steady increase in the demand 
from this time on. 

I think there is no doubt that brokers, importers 
and merchants have come to the conclusion that 
the bottom of the depression has been reached, 
and that confidence is slowly but surely return- 
ing. Any of the foreign buyers appear to feel 
that c. i. f. values should be somewhat lower than 
they were a little more than a month ago owing 
to the fact that the ocean freight rates have been 
lowered. Such buyers seem to have lost sight of 
the circumstances that all grades of American 
hardwoods have enhanced in value during the last 
month or six weeks and that the appreciation in 
values has more than overcome the 15 percent 
reduction in freight rates. It is admitted by buy- 
ers, in some of the United Kingdom ports at any 
rate, that American shippers are becoming more 
independent and that where these shippers have 
made ec, i. f. quotations they are standing firm on 
these quotations, notwithstanding the fact that 
eounter offers are submitted; and it is suggested 
that this is a good sign, for the reason that the 
market is always disturbed when shippers reduce 
quotations and accept orders when counter proposi- 
tions are submitted. 

There is a much better feeling in London than 
in any of the other United Kingdom ports. In 
Glasgow business remains extremely quiet, with 
little apparent indication of improvement in the 
near future. This is accounted for on the knowl- 
edge that the cabinet making industries are prac- 
tically at a standstill. But reports from Glasgow 
also state that the better grades of oak are scarce 
and that such stocks as are on hand are being 
firmly held. There must be a change in general 
conditions in Glasgow before any large volume of 
business is to be expected from there. 

As general business conditions improve in the 
United Kingdom the demand for American woods 
will naturally increase. As evidence of the gen- 


eral feeling that the bottom of the depression has 
been reached there, a quotation from an English 


‘ Boards, spruce... ..... 


publication will no doubt be of interest, ‘Phe 
article referred to reads: 

“Fifteen men, leaders of American business jy 
London, sat around a table the other night «is 
cussing the business situation in England. Es); 
one was asked in turn to give his view, based oy 
the experience of his own line of activities, il 
said in substance precisely the same thing: Ve 
have reached the bottom; the upturn has beg 
Some spoke in considerable detail, others but bri: 
all with knowledge. No sharp improvement is . 
pected, no sudden revival of prosperity, but ra r 
a slow and gradual return to better times wi) 
small orders ultimately giving impetus to pro: 
tion, with production bringing about increased 
tribution of wages, with buying power thus crea: (| 
bringing about an increased demand for go. !s. 
The unanimity of the opinion of these heads 
American firms in Great Britain is as signitic.it 
as it is encouraging.” 

The demand for American woods in the «.- 
tinental markets is extremely light and wil! <o 
continue until the continental countries get into 
a better financial position than they are at *le 
present time, The rates of exchange are gres{ly 
against the continental countries, and until |usi- 
ness there improves greatly and exports from those 
countries vastly increase—in other words, wnitil 
buyers have money with which to buy—the ex) «rt 
lumber trade with these countries will amoun! to 
little. 





October Exports Very Light 


BALTIMORE, MD., Dee. 5.—The report of the 
foreign business done thru Baltimore in October 
falls materially short of bearing out the hopetul 
forecasts previously made. In fact, the month 
was one of the leanest in the history of the trade, 
with a total declared value of all the shipments 
of not more than $66,861, as against $367,664 for 
the same month of 1920. The list contains only 
half a dozen items. Hardwood logs were taken 
up with some vigor, the shipments amounting to 
29,000 feet at very acceptable prices. The state- 
ment for last October, compared with the same 
month last year, is as follows: 


October, 1921 October, 1920 
Quantity, Quantity, 
Feet Value Feet Value 
Logs, hardwood. 29,000 $ 7,330 3,000 $ 752 
Sawn timber, 


softwood war O@acae. nance 35,000 1,433 
Boards, hard- 
bcs can iW eeee. ~ wenors 387,000 


cosee 25,000 
Boards, oak....449.000 29.063 793,000 
eS a sere 23.000 »110 
a a ee ae er 60,000 720 
Boards, white 

Se cece e nine “heess 
Boards, shor t- 

eee ee ee 21.000 1.750 
WOGTGS, PODIAT. ..255  svver 22,000 111 
NN fa ciieisiaic Pgiouiecsty axktesars 100 
Other manufac- 

tures of wood ..... 





61,000 10,500 


oe ee 17o.ob2 


WORE Soeseas eens $66,861 ea S$a07 04 





Export Notes from Beaumont 


Beaumont, TEX., Dec. 5.—Lumber and ti) der 
exports during November were the greatest for ‘he 
last six months, and run up to the very is 
factory total of 6,892,000 feet. The shipm its 
denote a return to old time conditions, when | al 
cargoes were shipped out of the local port.  be- 
fore the war, parcel shipments of lumber e 
the exception. Since that time they have n 
the rule. Formerly lumber and timber cargo: [0 
Europe almost invariably exceeded 2,000,000 t, 
but since the war European importers have «1 
fined themselves almost entirely to parcel ». | 
ments. In the first place, they do not now !) ve 
the demand for large cargoes, and in the sec vd 
place, they do not have the capital to inves! 11 
large stocks. Again, they are always looking ©! 
lower ocean freight rates and an improveme! n 
exchange which deters them from stocking up» °!! 
either of these factors might cause them a lo 

November shipment, however, indicates, tha! e 
European trade is again getting on its feet 
exporters expect a big business next year. Di \- 
ber, of course, will be a dull month in all bran: 
of the timber trade. 

Following is the record of foreign mover 
during the last month: Nov. 1, Else to , 
pico with 900 feet; Nov. 8, Afel to Har rg 
and Rotterdam with 241,000 feet; Nov. !4 
Victor de Chaverri to England and Holts 
with 2,970,000 feet;~ Nov. 21, Aylestine [0 
Cardiff and Rotterdam with 2,481,000 feet; 
23, Iago to Antwerp with 407,000 feet; Nos 
West Harshaw to Liverpool with 766,000 
The Jago carried almost a complete cargo ol 





Tum- 











bel 
tin 
| 


to 
of 
Jor 
2e 
W! 
he 
lea 


go 
Ba 
of 
of 
for 
30; 
for 
apt 
i 


bet 
the 
pro 
the 
oth 
the 
ku 
is 


out 


bile 
altl 
tim 
wee 
126 
Cie) 
oo 
Cub 


are 
fall 
On 
mon 
20,0 
yeal 
dent 
mar 
an a 
high 
with 
clos 


awa 
to b 
has 
coda 
price 
clea) 


a ett i 








er Ww 








Dec: MBER 10, 1921 


AMERICAN LUMBERMAN 57 





per “hile the other cargoes consisted chiefly of 


tim s. 

J. ©. Jones & Co. expect the steamer Kalemo 
to ive the latter part of the month for a cargo 
of rroximately 2,000,000 feet of timber. J. FE. 
Jor & Co, are a new English concern in the 
Jenrpnont territory, which is making a_ record. 
W! Mr. Jones located in Beaumont last October 
he ited that his company expected to have at 
lea one steamer out of Beaumont a month, and 
is king that prediction good. The cargo will 
go jo the United Kingdom and the continent. Hall. 
Banvs & Co, expects to have the steamer Jrmgard 
of ()e Ocean line in port about Dec. 20 for a cargo 
of avout 800,000 feet of green and creosoted ties 


for Mexico. In the early part of January the 
sex unont Forwarding Co. expects to have ready 
for shipment to Mexico 50,000 ties, which will 
approximate 1,600,000 feet. 

Yaken gltogether, the export trade is considered 
better than it has been for several months and 
the prospects are that it will show steady im- 
provement. Europe has apparently stayed out of 
the market as long as it can, and dealers on the 
other side must prepare to take better care of 
the trade. Manufacturers do not expect a rush of 
Eurepean buying, but a steady improvement. There 
is nothing in the economic situation, they point 
out, that would justify any other conclusion. 





Week’s Exports Are Light 


MoniLe, ALA., Dec. 5.—Lumber exports from Mo- 
bile during last week were lighter than usual. 
altho several vessels are now loading lumber and 
timber for foreign countries and will sail this 
week The American steamer Lake Kyttle took 
126,000 feet of rough southern pine lumber to 
Cienfuegos, Cuba; 52,000 feet of dressed and 128,- 
999 feet of rough pitch pine lumber to Santiago, 
Cuba 





Japanese Demand Shows Decline 

SEATTLE, WASH., Dec. 3.—Foreign markets in fir 
are quiet, noticeably Japan, where activities have 
fallen off on account of the approaching holidays. 
On the whole Japan has bought heavily, the 
monthly average for 1921 being estimated at about 
20,000,000 feet. Ata guess the grand total for the 
year will approximate 240,000,000 feet. Unprece 
dented demand has imparted a firm tone to the 
market for Japanese squares, which have recorded 
an advance of $10 during the last sixty days. The 
higher price probably has had something to do 
with the lighter demand as the year draws to a 
close. 

Japanese demand for cedar may have fallen 
away slightly, but in some quarters the tendency 
to buy is as strong as ever. One manufacturer 
has received an inquiry for 1,500,000 feet of clear 


cedar per month thruout 1922, at a satisfactory 
price, so that the tendency of Japan to absorb 
clear cedar seems to be increasing. 


Exports Thru Virginia Ports 


NORFOLK, VaA., Dee. 5.-—Below is a statement of 


exports of forest products thru the ports of Nor- 
folk and Newport News, Va., during October: 
| 14,000 feet oak lumber to Leith ........ $ 


000 feet oak lumber tolLiverpoo 
+000 feet oak lumber to Liverpool 
000 feet oak lumber to London ....... 
t.000 feet oak lumber to Glasgow ..... 
».000 feet oak lumber to Antwerp 
'.000 feet oak lumber to Manchester 
1,000 feet oak lumber to Buenos Aires. . 
».000 feet oak lumber to Bristol ...... 
»0,.000 feet maple flooring to Liverpool. . 
1.000 feet maple lumber to London .... 
».000 feet poplar lumber to Liverpool 
‘000 feet poplar lumber to London .... 
».000 feet poplar lumber to Glasgow ... 
»,.000 feet poplar lumber to Manchester. 


000 feet chestnut lumber to Liverpool. 500 
1S.000 feet chestnut lumber to Glasgow.. n54 
1,000 feet chestnut lumber to London.. . 1,700 
000 feet walnut lumber to London 15,351 
»,000 feet walnut lumber to Liverpool.. 13,828 
1,000 feet basswood lumber to London. . 4,025 


es 


16,000 feet total lumber—Total value... $183,305 

Total value all forest products 184,972 
\ comparative statement of lumber exports thru 
se ports during October, 1921 and 1920, fol- 











1921, feet 1920, feet 
! MS 5b ewe 54 has 1,290,000 631,000 
Maple flooring............ CT a as 
Poplar lumber............ 358,000 85,000 
\estnut lumber. .......+. 5,000 87,000 
\ Inut lumber........... 282,000 17,000 
! wood lumber.......... Cee 8 « & Kane 
RC WOOG TIMEDOE sc cciceae wrncaces 17,000 
MOGARY: TUMANOR 6 vie scs ds cceeee 22,000 
ROAD SeGG 36 s:5i2'. Sextews 2.116.000 859,000 
ROCHE WRIUG. .:66.6.cse5 $183,505 $109,393 
Average value per 1,000 
ROWE, Sider 6 Gk ore tb ace $86.60 $127.40 


The exports of lumber during October of this 





year were nearly twice as large as during Septem- 
ber, and over twice in value. The average value 
during September, 1921, was only about $68 per 
1,000 feet, as against $86,60 during October. 

While exchange conditions appear very much un- 
settled, banks in Norfolk report having in hand 
many American dollars to pay for large contracts 
entered into in this country for cotton, lumber and 
other commodities. Lumber exports are apt to 
continue brisk for some time. 





The West Coast Export Situation 

San FRANCISCO, CALIF., Dec. 3.—-The demand for 
Douglas fir is holding up well, as far as the 
Oriental markets are concerned. Business with 
Japan and China has exceeded expectations this 
year, and the total is expected to reach 275,000,000 
feet. The principal demand is for Japanese squares 
and business has been coming in faster than the 
mills could handle it. The Douglas Fir Exploita- 
tion Export Co. sold 8,000,000 feet during the 
week for shipment to Japan. While Australia 
is not taking much lumber just now, the outlook 
is improving for the coming year. With exchange 
rates on London advanced, the situation is better. 
The Redwood Export Co. has not taken on much 
new business during the week, but parcel ship- 
ments to Australia continue to be made and the 
outlook for 1922 is encouraging. Japan has made 
a start on redwood buying, and the Orient may 
prove to be a good market. 

R. J. Browne, vice president of the Globe Export 
Lumber Co., of Seattle, Wash., who is here on his 
way to the Orient, says that the export business 
with Japan has been very good and that the 
Douglas fir mills have more business than they can 
handle, with logs scarce. As a rule, they are 
refusing to book orders for loading Japanese 
squares further ahead than Feb, 1. His company 
is loading two steamers in Seattle with squares, 
flitches and car material for Japan. Shipments 
have also been made to South Africa. The outlook 
is improving for business with Australia and South 
America, and a shipment is being made to the 
Hawaiian Islands. Mr. Browne will sail Dee, 5 
on the Taiyo Maru for Japan and will be away 
three months. 





e e ° 

Ocean Freight Situation Reviewed 

Steamer chartering was light during the week, 
and the limited business reported was confined 
to a few of the transatlantic and West India trades, 
say Lunham & Moore, New York ocean freight 
brokers, in their bulletin for Dee. 5. Orders for 
additional tonnage are decidedly scarce, there be- 
ing but few inquiries for either grain or coal 
carriers in the transatlantic trades, and only a 
limited number of West India freights. Tonnage 
offers in ample quantities for both early and for- 
ward delivery, with rates holding fairly well under 
the circumstances. 

The sailing vessel market continues slow, altho 
a limited amount of chartering was reported in the 
West India and coasting trades. The general 
demand for tonnage continues limited, there being 
a moderate inquiry for coastwise carriers, and a 
few West India orders, but no demand in any of 
the South American or transatlantic trades. Rates 
continue steady, with sufficient tonnage offered to 
cover all requirements. 


DISCUSS WAGE SCALE FOR ORIENTALS 


Vancouver, B. C., Dee. 5.—The question of 
wages for Orientals was discussed at a meeting 
of the lumber manufacturers held on Dee. 1. 
For some time the manufacturers have been in 
serious straits over the cost of production in this 
Provinee, as in many instances the mills are not 
even pulling even. Practically no orders have 
been placed with local mills at the advance in 
prices made on lumber several weeks ago. The 
millmen lamented the fact that instead of log 
prices going down the companies are now asking 
$10, $15 and $22 for fir, instead of prices at $10, 
$14 and $20, ruling a week or two previous. 

Practically all mill operators stated that they 
would not eut the white labor wages, as the men 
were not getting any more than they could pos- 
sibly get along on. So the manufacturers turned 
their attention to the Oriental labor. A redue- 
tion was left to the discretion of the individual 
mills. Some mills pay 20 cents an hour and 
these may reduce to 15 cents; those paying 22 
cents and 25 cents were of the opinion that they 
could get this figure down to 20 cents and some 
even to 15 cents. 

SOOO 

ORHAM WOOD is a name used in some parts 
of Canada for elm. ‘It is a corruption of the 
French word ‘‘orme,’’ meaning elm. 
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Extensive Manufacturers of 


Western 


Red Cedar 


Posts 
Poles 
Piling 
Write or telegraph us at our expense 

for our latest price reductions. 


Northern Cedar Company 





We guarantee to handle every 
order to the entire satisfac- 
tion of our customers. 














L SPOKANE, WASHINGTON 
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Service You'll Like 


Take advantage now of our 
facilities for shipping by rail 
or cargo anything you need in 


Douglas Fir Red Cedar 
Western Hemlock 
Sitka Spruce Western Pine 
California White Pine 


We are particularly anxious to hear from a few more 
buyers in the central and eastern states who are 
seeking dependable connections. Let us quote you. 


Griswold - Sand Lumber Co. /; 


Gasco Building, PORTLAND, ORE. 





Associate 
Manufacturers 
and Wholesalers 


San Francisco Office: 
16 California St. 























, ) 
Common Boar ds 


Spruce 
S Box 
p rFUCE Lumber 
(Kiln Dried and S2S) 


Common Spruce 


Dimension 


BUEHNER 
Lumber Gompany 


General Sales Offiees: 


\e PORTLAND, fcecenieascil 




















| We Cater to i 


Eastern Buyers 


who demand uniform quality and 
millwork on all orders for 


Fir, Spruce, Noble Fir 
and 
West Coast Products 


We are wholesalers and direct 
mill representatives for 500,000 
feet of lumber daily. 


Gerlinger-Anderson Co. 








—— Portland, Ore. 
L Louis Gerlinger, Jr. H.J.Anderson Geo. T.Gerlinger , 
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LONG LEAF . 
Southern Pine 
CYPRESS 
Yard Stock 
Shed Stock 


Eastern Office: 


50 E. 42nd St., Timbers 
New York. Piling 
Western Office: Our Specialty: 


Hibernia Bank Bldg., 


New Orleans, La. Railroad and 


Car Material 


Stephens Lumber Co. 


Home Office : ‘pnienineasss FLA. 











g LONGLEAF Pee | 


HEAVY PITCH 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 


MILLS AT 
_ Point Howison TenMile Cedar asia 


“oax LIMBERS 


For all kinds of Construction purposes. 
Also POPLAR and other Hardwoods, 
LONG SHIP TIMBERS a Specialty. 


The Parkersburg Mill Co. 


PARKERSBURG, W. VA. 





Daily Capacity 
400,000 Feet. 


























Frank Spangler ‘“ussissipri 


Manufacturers and Wholesalers of 


YELLOW PINE, CYPRESS, GUM 


AND OTHER SOUTHERN HARDWOODS 








YELLOW 
PINE 


Timbers 


Both Long and Shortleaf 
Poplar, Oak, Ash, Gum 
AND OTHER HARDWOODS 
Straight and Mixed Cars 


Tims B. Quinn, Missin | 


LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
Forwarding Agents. Marine Insurance 
New York, Produce Ex.,3 Great St., Helena, London, Eng. 


Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle all classes of cargo and haves 

















Special Department handling Export Lumber Shipments. 








The Cost of Growing Timber 2?,ittssna neues 
By BR, 8S. Kellogg and E. A. Ziegler. 25 cents, postpaid. 
AMERICAN LUMBERMAN, 43) So. Dearborn St., CHICAGO 





BRIEFS IN SASH AND DOOR RATE CASE 


WASHINGTON, D. C., Dec. 5.—Briefs have been 
filed with the Interstate Commerce Commission 
for complainants and intervenors in Docket No. 
6,490—Anson, Gilkey & Hurd Co. et al. vs. South- 
ern Pacific Co. et al.—and Docket No. 8,819— 
West Coast Lumbermen’s Association et al. vs. 
Boston & Albany Railroad Co. et al.—involving 
rates on sash, doors and millwork from Iowa, IIli- 
nois and Wisconsin points and from Pacific coast 
points. The original complaint in this proceeding 
was filed by the Anson, Gilkey & Hurd Co. in 
1914. There have been several hearings and argu- 
ments and the commission handed down a de- 
cision years ago, but the issues involved have never 
been adjusted. The briefs now filed followed a 
rehearing. The lumber reclassification case, in 
which the commission did not issue an order, like- 
wise figures in the proceeding and is discussed in 
the brief filed by counsel for the Anson, Gilkey & 
Hurd Co. and the Wholesale Sash & Door Associa- 
tion, which intervened on the side of the original 
complainants. 

The original complaint charged unjust discrimi- 
nation against complainants and undue preference 
to various of their competitors in Oregon, Washing- 
ton, California and other western states with re- 
spect to the rates and transportation charges on 
millwork to the consuming territory of Chicago 
and east. 

Specifically, complainants charged that the rates 
they were compelled to pay for western lumber 
to their millworking plants at Oshkosh, Clinton, 
Dubuque and other points on the Mississippi River 
and in Wisconsin were unjust and unreasonable; 
that the rates on their outbound movements of 
sash, doors and other house trimming products 
were unjust and unreasonable, and that the rela- 
tionship of their rates on millwork to the corre- 
sponding rates from the Coast were prejudicial to 
the complainants and that the unequal treatment 
of their traffic and the traffic of their competitors 
constituted a violation of the act to regulate com- 
merce, 

Counsel for the Anson, Gilkey & Hurd Co. and 
the Wholesale Sash & Door Association after re- 
viewing the case on rehearing says: 


These cases have been pending more than seven 

years. The complainants received a prompt de- 
cision by the commission six years ago, recognizing 
the justness of their complaint, but since that de- 
cision they have been spending large sums of 
money and devoting a great deal of time to the 
prosecution of a litigation that has been long 
drawn out because of the obstructive defense and 
the bitter efforts of their opponents to retain the 
advantages heretofore enjoyed by them. While the 
complainants look forward to the expected decision 
by the commission with relief and confidence (re- 
lief in the hope of early termination of the fight 
and confidence as to the favorable outcome), they 
object to being forced to spend more time and 
money at a period of great business depression to 
work up data already sufficiently covered by their 
oral testimony and former exhibits. They would 
not object if this were a new matter not already 
fully covered by the record or if it were a point 
really determinative of the merits of the contro- 
versy. 
The issue of. unreasonableness was decided 
against the complainants in the original decision, 
but their charges of undue prejudice were sus- 
tained. In order that a final decision may be 
rendered, counsel urges that the commission follow 
these lines: 


1. Dismiss the complaint in Docket No. 8,819, 
which it alleges was filed as an offset to the orig- 
inal complaint. 

2. Require the continuance of substantially the 
existing relationship of carload rates on sash and 
doors as between Pacific coast shipping points and 
shipping points in Iowa, Illinois and Wisconsin 
to destination territory east of the Buffalo-Pitts- 
burgh line. 

8. Require the placing of columns, frames and 
other items of millwork, balusters, stairwork etc. 
on the same basis as hereafter to be applied on 
sash and doors as covered by the preceding para- 
graph. 

4. Require reduction of the rates from shipping 
points in Iowa, Illinois and Wisconsin to eastern 
trunk line territory so that the same shall not 
exceed 125 percent of the lumber rate. 

5. Require the rates on sash, doors and other 
millwork from the Pacific coast to Chicago to be 
— to not less than 125 percent of the lumber 
rate. 


6. Require the cancelation of milling-in-transit 
on sash, doors, frames etc. manufactured on the 
north Coast and in the Inland Empire, or in the 
alternative pours the establishment of similar 
privileges at Clinton, Dubuque, Muscatine, Rock 
Island, Oshkosh, Milwaukee, La Crosse and Chi- 
cago or the publication of reshipping rates on lum- 
ber to those points applicable in connection with 
subsequent outbound movement of the products in 








a form that will be equivalent to a transit privi- 


ee With this relief,” counsel states, “substantial 
justice will at last have been accorded the com- 
plainants, who for seven years have been applying 
to the Interstate Commerce Commission for a 
proper adjustment of transportation charges on 
the sash and door traffic of the country based on 
transportation considerations, and will remove the 
long-standing subsidy granted by Pacific coast 
roads to the industries on their rails.” 

Needless to say, the California complainants 
and intervenors, in a brief prepared by their 
counsel and traffic manager do not share the views 
of the Mississippi Valley complainants, but point 
out the disadvantages under which the latier 
labor as follows: 

A—Depletion of raw timber supply at or near 
plants. 

B—Remoteness from source of lumber supply, 
thus necessitating the shipping of raw _ material 
across the continent at a relatively high freight 
rate. 

C—wWaste in the milling of lumber into finished 
products, testified to as from 25 to 40 percent, 
according to grade and kind of lumber used, and 
not being able to use certain low grades of lumber 
used on the Pacific coast because these low grades 
can not profitably stand transportation charges. 

D—Paying on outbound products relatively 
short haul rates, plus long distance locals on low 
grade product to mills as compared with proper 
long haul joint thru rates from the Pacific coast 
(if properly adjusted) on sash and doors, it being 
recognized in rate making that _a continuous thru 
rate over long distances should or may properly 
decrease in tons—one mile as distances increase, 

As an offset to these disadvantages, counsel 
cites the following advantages accruing to the 
Mississippi Valley complainants: 

A—They have the advantage of being located 
3 or 4 weeks nearer the markets, thereby securing 
quicker deliveries. 

B—They are able to supply items for mixed 
car trade, such as glazed sash, mixed articles and 
millwork of more than one kind of wood. 

C—Nearness to markets enables them to carry 
smaller stocks. 

D—Their competition from the Pacific coast is 
therefore only on stock goods or standard makes of 
sash and doors and a few other millwork items. 

In the event that the commission should decide 
upon a higher rate from the west Coast, counsel 
for the California interests urges a flat arbitrary 
with a mixed car rule. 





Reports from various sections indicate no basic 
change in the situation during the last week, 
Factories generally are fairly busy cleaning up their 
orders preparatory to the annual shutdown and 
overhauling, and while there is not much new busi- 
ness developing just now that condition is nothing 
unusual, with the holiday season so near at hand. 
Manufacturers and distributers generally are look- 
ing for considerable business to develop early in the 
new year, and believe that by spring, if not sooner, 
the volume will be very satisfactory. Following are 
reports from a number of manufacturing and :lis- 
tributing centers: 

The Minneapolis and St. Paul (Minn.) factories 
are running on somewhat restricted schedules and 
find decreased business. There is little coming 
from country yards, now that storm sash and door 
trade is about cleaned up. City building goes «1, 
but has decreased with cold weather. Plants will 
have a fair amount of special work from city ¢on- 
tractors thru the winter, according to indicatious. 

The Buffalo (N. Y.) door factories and planing 
mills have a fairly good amount of business «1 
hand and the outlook is for business enough to kecp 
them running up to next month at least. Some of 
the mills are not able to take on more business for 
immediate delivery. The closing down for ‘.- 
ventory will probably be short in most cases. 

Plants at Kansas City, Mo., are doing a good 
winter business and are getting a good business |r 
spring delivery. The indications are that there wi!) 
be a heavy volume of figuring on specials after ‘n¢ 
first of the year. Prices have not changed in te 
last week, but there is an advancing tendency ani a 
rise of several points by Jan. 1 would not be sr 
prising. 

There is a decline in millwork, door and sash 
business in Columbus and central Ohio. ‘This “)- 
peared about the first of December, and business 
is reduced appreciably. Figuring is still going °0 
but there is not so much of it as formerly. With 
rather active home building expected during tle 
winter months, millworkers expect a fair volume of 
orders. Prices have weakened to a small extent but 
not: sufficiently to cause any anxiety. Most mills 
are still operating but forces in some cases are being 
reduced. 

The Baltimore (Md.) sash, door and blind dealers 
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are prompted by the results attained to take a 








decidedly optimistic view of the prevailing condi- 
tions s well as the outlook. They have been able 
all along to keep quite busy, and it has not always 


been icisurely running at that. Numerous orders 
have been coming in from out of town, which 
swelled the volume of business materially, and it 
is reported from the mills that these establish- 
ment« have business booked to keep them going for 
mon's to come, Local distributers, in fact, have 
foun | it necessary to go into the outside market to 


mak: up deficiencies. Quotations are well sus- 
taines, with all advances made in recent weeks 
firmiy held. 


J ery conservative view of the lumber and 
sas and door business voiced in Merrill, Wis., is 


that the spurt of business enjoyed by lumbermen 
and sish and door plants of late may be regarded 
as spurt which has now met with the usual 
dullness marking the inventory period, and that 


while there will be a renewal of business next year, 


there is apt to be less activity than the daily press 
and contractors’ reports now indicate, but as indi- 
cated the view is an ultra-conservative one. More 
general views are strongly in an opposite direc- 
tion. 

San Francisco (Calif.) sash and millwork plants 
have a fair volume of business, with considerable 
new work in prospect. Door factories in the Bay 
counties district are doing well for this time of the 
year, with a good outlook for 1922. Finished door 
factories connected with the white and sugar pine 
mills are operating at somewhat less than capacity 
and have a pretty good demand. Sash and door 
cut stock is moving. 

Plans for building an addition to its present plant 
are being prepared for the Whitmer-Jackson Sash 
& Door Co., Cleveland, Ohio. The addition is 
scheduled to rise adjoining the present property 
on West Third street, and will consist of a one-story 
brick, steel and wood building on a parcel of 
ground 70x125 feet. 








‘News of American Hardwood Industry 








LOUISVILLE, KY. 


Dec. 6.—Hardwood demand is not quite so keen, 
but prices are being well maintained, as good 
lumber is a bit scarce and is generally in strong 
hands. The furniture and cabinet trades continue 
to be active buyers, altho veneer and core stock 
manufacturers report that business is coming in 
spurts. Some of the panel manufacturers, how- 
eyer, report very fair volume. Reports indicate 
that many mills that are idle will start cutting 
in the new year. 

Prices are steady enough, with quartered oak in 
l-inch stock at $140; plain oak, $110; quartered 
gum, $135; plain gum, $125; sap, $50; poplar, 
$110; saps and selects, $85; walnut, $250, and 
selects, $170. Prices quoted are on FAS, 1-inch 
stock, Plain inch oak at $55 has been active. 
No. 1 common poplar has been fair, but A and B 
grades have been slow. Walnut is very active, 
even common moving well. 

The highest stage of the Ohio River in the fall 
season during a period of twenty years was re- 
ported last week, but, while it got into some indus- 
trial plants at Pittsburgh, it has caused no trouble 
at Cincinnati, Louisville, Evansville or lower river 
points 

0. I. Davis has recently joined the R. R. May 
Hardwood Co. as a buyer. Mr. Davis is a brother 
of Charley Davis, of the Mengel Co., hardwood 
department, and was with that company himself 
at one time, also having been with the Stimson 
Veneer & Lumber Co., Memphis; J. V. Stimson, 
Huntingburg, and other concerns. 


ANTIGO, WIS. 


Dec. 5,—The planing mill of the C. W. Fish 
Lumber Co. was totally destroyed by fire on 
Wednesday of last week. The mill operated up to 
2 lock and at 12:10 the whole mill was in 





flames. It is supposed that the fire was due to 
aa tive wiring, as the mill was electrically 
ariy 

The Yawkey-Bissell Lumber Co., of White Lake, 
Will put on a night shift in a few days and ex- 
pects to operate with two shifts this winter. The 
Lanelade Lumber Co.’s sawmill will start up next 
week, The company has put in a large number of 
jobbers, in addition to the six company camps. 
Its ck is lower than it has been since the organi- 
zation of the company, There is a shortage of the 
high erade hardwoods and yard stocks of hemlock 
are below normal, 

COLUMBUS, OHIO 

Dec, 5.—Despite the fact that dealers are now 
pre ing for their semiannual inventories, trade 
in ‘dwoods continues good in Columbus and 
centrol Ohio territory. Buying on the part of 
factories is brisk. Buying by retailers is hold- 
Ing up well, altho orders are not as large as for- 
meriy. Southern pine is showing weakness and 
Son declines in prices are recorded. Retailers are 
hok ing off, 

A M, W. Stark, of the American Column & Lumber 
Co.. reports that live inquiries are still numerous 
‘nv prices are strong all along the line. Low 
grades are showing up better and strength is devel- 
opius. Maple, which has been somewhat quiet, is 
showing activity. E. M. Stark, vice president and 
treasurer, has gone to New York on business. 
‘ li. D. Brasher, of the H. D. Brasher Lumber 
0.» 


left recently on a trip to Mobile and Glendon, 
Ala. Steps will soon be taken to put the Glendon 
mill in operation, 

_ B. Pryor, sales manager of the W. M. Ritter 
Lumber Co., speaking of conditions in the hard- 
Wood trade, said, “There is a slight slowing up, 


but dealers do not want to include any more 
stocks in their inventories than they can possibly 
help.” W. M. Ritter arrived in Columbus Dec. 5. 
Reports show that practically all of the company’s 
mills are now producing and those not yet started 
will be turning out lumber by Jan. 1. 

W. L. Whitacre, of the W. L. Whitacre Lumber 
Co., reports that weakness is developing in south- 
ern pine. There are a large number of transit 
ears on the market. 

J. E. MeNally, head of the J. E. MeNally Lum- 
ber Co., retailer, reports that trade is holding up 
remarkably well. There is still a good deal of 
building. 

W. E. Jones, of the E. J. & W. E. Jones Co., 
millworker and retailer, reports business in the 
millwork line thinning down considerable, altho 
the plant is still kept going with its usual force. 


EVANSVILLE, IND. 


Dec. 6.—Manufacturers of Evansville and south- 
western Indiana report that the demand for hard- 
wood lumber has not been quite so brisk. It is 
reported that in some sections the consumers 
rather object to present prices. Log supplies have 
been curtailed by heavy rains. Some manufac- 
turers, however, have all the logs they want for 
their own immediate use. Furniture, chair and 
desk factories here continue to run on an average 
of about fifty hours a week. Sash and door trade 
from out of town is better than it was last year. 
Box trade has been very good. Slack barrel trade 
has not been so good. Tight cooperage has been 
very dull. 


INDIANAPOLIS, IND. 


Dec. 6.—Little change is to be noted in the hard- 
wood situation here, except that trade with the 
retail yards appears to be falling off while buying 
on the part of the industrials is increasing. Thus 
far the furniture factories are all that have any 
great increases in production, tho there are indica- 
tions that box manufacturers, cooperages, music 
instrument manufacturers, body builders and 
others may increase production before spring. Of 
all the industrials body makers are likely the 
hardest hit. The outlook for the winter’s retail 
business in Indianapolis is very encouraging, but 
the situation in the rural communities is anything 


but good. 
MEMPHIS, TENN. 


Dec. 6.—While some members of the trade report 
a slight slowing down in both demand and orders 
for hardwood lumber, others insist that there is no 
decrease in business and that the industry is com- 
ing up to the Christmas holidays with a pretty full 
head of steam. Orders are being booked from man- 
ufacturers of furniture, flooring, interior trim, 
boxes, automobiles and other products, while 
wholesalers are in the market for reasonably large 
quantities of lumber. It is conceded that export 
buying is limited, altho it is announced that the 30- 
cent ocean freight rate from southern Gulf ports to 
the United Kingdom, which was to have been raised 
substantially Nov. 30, is continuing in full force 
and effect and will do so during the remainder of 
the current month. Prices are generally well main- 
tained, with a tendency to advance. Considerable 
inquiry is being made for lumber for shipment, at 
current prices after Jan. 1, but these are attract- 
ing very little attention for the reason that the 
majority of the trade do not wish, because of their 
belief in higher prices, to make forward delivery 
commitments on the present basis. 

Production is still being interfered with by 
heavy rains which have fallen in the southern 
producing territory. Every effort is being made to 
increase output because of the known shortage of 
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And that’s the rule we adhere to. If you're 
not quite satisfied with the values you're 
getting from your present source, try us. 
Rotary cut veneers a specialty. 


Write today for prices. 


Reynolds Bros. 


a’ TLumber Co. 
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POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 


MACON, GEORGIA. 


We are Equipped to Resaw and Surface 
J. H. Mackeldaff, Manager 


| General Sales Office, 1234 Commercial Trust Building, 
| Phone, Spruce 1593. Philadelphia, Pa. 














| Chicago New England St. Louis 

| JamesN. Woodbury, J. J.Bertholet Wm. Dings 

| 11 S. La Salle St. 30 Hemming St. Railway Exchange, | 
Chicago, Ill. Boston, Mass. St. Louis, Mo. 


Phone, State 9022, } 
| ‘Ine Largest Poplar Mill in the World. | 





VENEERS 


AND 


PANELS 


Birch 
Oak 
Brown Ash 
Grey Elm 
Maple 
Basswood 


Wisconsin Veneer Co. ° 


Manufacturers 


Rhinelander, Wis. 
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Logging Profits 


in mountainous work have always 
been subject to wide variation on 
account of the great risk accom- 
panying such work. The enor- 
mous losses in horse flesh have 
been practically eliminated thru 
the use of the 


Barienger 


Brake 


We could tell you of 
several concerns who 
since installing thisbrake 

~£s have not lost a horse 
Ws ws but have increased their 
capacity by at least 50% 


Can be mounted on wheels 





4 Fans. 
eI | 
Hay A 
Cae we 
7 — “a in|! 
| ey me d 












wv 
Ar == 


i = li or runners, making it ap- 
'f \ "4 plicable to uphill logging 
ori \\ \ ¢ in all parts of the country. 
My. f \ ' Write for illustrated 

__, Kh hit booklet and full 

Mf { particulars now. 


4 Ryther & 
‘yi, Pringle 
Wit Co. 
Carthage, 
New York 











A Trade Puller 


for the retail > 
lumberman who 
plans to hold 
trade at home is 
offered in the 


Monarch Meal and Feed Mill 


Retail lumber dealers in all parts of the 
country are using their “ Monarchs” to 
broaden acquaintance and build business 
among farmers. 

Let us tell you how to make two profits 
while grinding corn, oats, rye, buckwheat, etc., 
for your farmer friends. 








Write for catalog. 


| Sprout, Waldron& Co., wuncy.Pa._) 








More Than a Book 


Continuous Information 


Red Book 


Service 





46 Years of Successful Reporting and 
Collecting Lumber Accounts. 


Write and let us show you. 


Lumbermen’s Credit Association 





CHICAGO Established 1876 =NEW YORK 








the better grades of lumber and because of the 
radical improvement the market has undergone 
during the last few weeks. 3ut these are meeting 
with rather limited success because the mills, 
generally speaking, are so poorly supplied with 
logs, 

M. B. Cooper, assistant to President R. M. Car- 
rier, of the Carrier Lumber & Manufacturing Co., 
Sardis, Miss., who spent some time in Memphis late 
last week, says this firm has several million feet of 
logs on its yards or in process of delivery thereto. 
This company operates its own logging railroad 
and its mill lies reasonably close to its timber. 
These facts explain the size of its log holdings. 

The Penrod-Jurden Lumber Co. has resumed 
operations at one of its mills at Helena, Ark., but 
it has not enough logs on hand to justify start- 
ing up its other machinery. 


BAY CITY, MICH. 


Dec, 5.—Lumbermen in this section report a 
slump in orders, altho shipments are holding up. 
This condition is attributed to the usual seasonal 
decline. Prices continue firm and, with the short- 
age of stocks, it is improbable that values will de- 
cline. Sales of high grade birch show a substantial 
increase and it is predicted that other hardwoods 
will follow. Orders for maple flooring continue in 
good volume, recent advances being maintained. 
The Ross & Wentworth mill, of this city, was 
forced to close down last week for lack of logs and 
will remain idle the remainder of the year. The 
weather is very unfavorable for logging, so the 
industry is practically at a standstill. 


MILWAUKEE, WIS. 


Dec. 6.—Trade in the local hardwood market is 
fairly well maintained, demand shifting among the 
various wood consuming industries. The season 
has reached a period where cold weather is affect 
ing construction. However, lumbermen report a 
good demand for lumber, sash, door and interior 
finish, and other items. Retail yards are having 
a good run of business, 

The furniture industry continues to show im- 
provement and buying and inquiries are better. 
Box makers are more active. Requirements for 
railroads are a little more active but the demand 
on the whole is rather slow. The general situation 
is very favorable, as buying now is usually for 
immediate requirements. It is understood that 
lumber stocks generally are low, high grades being 
especially scarce, and production is limited. Firm 
markets on various items are maintained and 
prices are inclined to advance. Logging in Wis- 
consin this season promises to develop to nearly 


normal. 
MERRILL, WIS. 


Dec. 6.—The mill price of No. 2 8-inch hemlock 
shiplap is quoted at $22.25, No .25; No. 1 
hemlock dressed siding, 6-inch, $26.25, No. 2, 
$22.25; No. 1 6- and 8-inch S18 factory flooring 
13/10x214, $19. The flooring price is now on the 
verge of a dollar increase. All higher hemlock 
grades are becoming scarce. Hardwood prices vary 
considerably and there is practically no sale of 
high grades without a strong attempt to move 
some of the medium and lower grades at the same 
time. In some sales, the lower grades command a 
good price which is offset by a decreased price for 
the higher grades in the same purchase. At other 
times, the lower grades are sold at a comparatively 
low cost and the higher grades at a much better 
price. 

The Foster-Latimer sawmill at Mellen has started 
its wheels after nearly five months of idleness, the 
depression in the lumber business during the 
early summer making it inadvisable to operate. 
Present operations are on a single shift basis and 
about thirty men are employed. The New Dells 
Lumber Co.’s sawmill at Eau Claire resumed 
operation this week and will saw on hemlock for 
a month. 

From Ashland there is an employment office 
report, noting increased demand for woodsmen and 
a prediction that after the first of the year all busi- 
ness will show improvement. 


MARINETTE, WIS. 


Dec. 5.—Unless there is a material advance in 
the price of forest products, not many of the 
smaller operators in this district will operate log- 
ging camps. The prediction is that the coming 
season will witness the lightest logging in years 
and that only about half the input of last year 
will be logged. The main operators in this north- 
ern district are The von Platen-Fox Lumber Co., 
the Michigan Iron, Land & Lumber Co., the North- 
ern Sawmill Co., the J. W. Wells Lumber Co., of 
Menominee, and the Morgan Lumber & Cedar Co. 
The Michigan Land & Lumber Co., commonly 
known as the Ford company, has contracted for 
26,000,000 feet of logs in Tron Mountain. 





— 


Common laborers are being paid $26 a m ith 
this winter in the woods, while skilled men et 
$30 to $35. Drastic cuts have also been mad jn 
the piecework scale, tie makers being paid 10 « 
a tie and pulpwood cutters 1% cents a stick. 

Johnson & Connors, of Tioga, have pure} sod 
the entire logging interests in the firm of H nu 
& Johnson, of Escanaba, Mich. ‘The transfer jp- 
cludes thirty-two forties of timber land, th 
camps and logging equipment. 

The big sawmill of the Seott & Howe Lu. ver 
Co. in Lronwood, which has been closed since ly, 
will resume operation Dec. 10, according to « n- 
pany officials. 


MODERN CITY UNDER CONSTRUCTION 


LIvE Oak, FLA., Dee. 5.—G. E. Trimble, < jes 
manager of the Standard Lumber Co., of «jis 
place, has just returned from a trip to Ho !\y 


its 





wood by the Sea, which is being built hy «he 
Hollywood Land & Water Co., ineorporated ‘or 
$500,000, builder of Hollywood, Calif. Ir. 


Trimble was much impressed with this new « ity 
that is springing up within fifteen miles of 
Miami along the Dixie Highway, of whici he 
said: 

The Hollywood Land & Water Co. controls 
4,460 acres thru which runs the Dixie Highway 
the Florida East Coast Railway and the In{ind 
Waterways, having a frontage of over one iile 
on the Atlantic Ocean, and it is the only joint 
large enough for the erection of a city directly 
upon the ocean. The Gulf Stream is nearer |fol- 
lywood by the Sea than any other point. ‘The 
present development comprises 640 acres, being 
almost in the center of the tract, and this will be 
the center of the city always, and when the rest 
of the tract of 4,460 acres is laid out there will be 
room for a city of 100,000 population. <A 120 
foot boulevard runs from the Dixie Highway to 
the ocean, a distance of about two miles, and is 
bordered on each side with a 14-foot cement side 
walk. The boulevard is lighted with five-cluster 
are lights. The business streets are TO feet, 
residence streets 50 feet and alleys 15 feet wide, 
and all the streets will be decorated with flowers 
and trees. A 10-acre circle park located «bout 
one-third down the boulevard from the Dixie !ligh 
way, with the boulevard encircling it, will be 
made as beautiful as possible. Already nineteen 
company buildings in Spanish architecture are 
being constructed, including school, church, hotel 
and fire department buildings, and there are also 
fifty-six residences in Spanish architecture being 
erected. There is a 100-acre golf course and 
artesian water in abundance. Wires are ai! un 
derground and there are no poles in the town. 
There are electrie lights, telephones and 
thing strictly up to the minute. A_ large 
refinery is being built not far from Hollywe 
the Sea. Moving into Hollywood by the 
not like moving into a little village and waiting 
years for its development—-you at once live in an 
up-to-the-minute city, modern in every wa) 








TROUBLE AND LITIGATION 


BuFFALO, N. Y., Dec. 6.-—Two judgments have 
been entered against the H. T. Kerr Lumber o.. 
with office in Ellicott Square, Buffalo, one in ‘vor 
of the Sawyer Goodman Co. for $4,576 and the 
other in favor of the General Lumber Cu for 
$1,077. The company has been in the who! -sale 
hardwood trade here for a number of years. a 


INDIANAPOLIS, IND., Dec. 6.-—-Charles L., Ruvyan 


Was named receiver for the Dix Lumber ¢ ol 
Indianapolis, after a petition had been filed |) the 
Terre Haute Trust Co. in the Vigo circuit rt. 


Outstanding notes and accounts will probably otal 
about $165,000, the Terre Haute Trust Co., In. <est 
ereditor, holding a $15,000 note. Announce ent 
has not as yet been made as to whether the © om- 
pany will continue operation. 

HATTIESBURG, MISS., Dec. 6.-—-A decision i he 
ease of R. D. Moore, State land commiss! let, 
against the Edward Hines Yellow Pine Tru- es, 
if sustained means the recovery of thousan: ol 
dollars in timber and many aeres of land |} ‘he 
State of Mississippi. The case was tried at »p 
larville and resulted in a judgment for the ite 
of $15,000 for alleged cutting of timber by tli de 
fendants on 280 acres of land. This lan as 


claimed by defendants under patent issued ler 
the assumed authority of an act of the legis! ure 
in 1852 granting to the board of commission of 
the Southern District of Pearl River ‘all the s» mp 
and overflowed lands on Pearl River,” in « aun 
counties. The land in controversy is located « the 


Wolf River, an independent river system fron iat 
of the Pearl. The court held that because the ‘and 
is situated outside of the Pearl River waters!) ‘| it 
did not come within the terms of the grant the 
board of commissioners, and that board ha: no 
power to grant the patent to the defendants. ; 
case decides the controlling question in a nv ibel 
of other suits by the State against lumber «0m 
panies in Lamar, Pearl River and Hancock co: ‘le. 
wherein the State seeks to recover about °'.(00 
acres on Wolf River, claimed by defendants \ der 
the so called “Pearl River Land Grant.” The case 
will be appealed to the supreme court. 


T. 
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| News from America’s Lumber Center 











CENTRALIA, WASH. 


5.—Continued bad weather has caused most 


nm in this district to curtail production, and 
ou i for the week is about 50 percent of normal. 
TI » was also a slight reduction in bookings and 
sh ents. Shingles continue weak. Lath are in 
° demand. Uppers still command a good price, 
‘ logs being very scarce. Dimension is weaker, 
ol . few orders having been booked. Orders for 
ea iaterial are plentiful and there is a prospect 
0 bigger demand for this class of material after 


th rst of the year. 
e Broadhurst & Francis mill at Morton 


started up the first of the week. The Spalding 
‘I er Co. is operating its shingle mill at Morton 
full time again. The Chesser sawmill near Morton 


W resume operation in a few days. 

foward Jayne, of the Willapa Lumber Co., Ray- 
n i, has arranged for a monthly schedule of lum- 
In irriers sailing from Raymond to the Atlantic 


« i Cargoes are being distributed from New 
Yo sack hauls are made as far as Cleveland, 
ol on a combination rate base lower than all- 
rail Weather and other conditions permitting, 
Mr. Jayne states, his company will inaugurate a 
twice monthly schedule after Jan. 1 to take care 


of the greatly increased business in the East. 


BELLINGHAM, WASH. 


Dec. S—-Most of Bellingham’'s mills will operate 
until about Christmas. The last of the Bloedel 
Donovan Lumber Mills plants closed this week, 
but the company has a number of cargo orders to 
fill, one being 1,000,000 feet for Honolulu, and 
another being 500,000 feet for California. It is 
now loading 1,100,000 feet for Honolulu. The 
company hopes to resume operation in January. 

The Puget Sound Sawmills & Shingle Co. and 
the k. K. Wood Lumber Co., and probably also the 
cedar plant of the Whatcom Falls Mill Co., will 
run until Christmas. The Morrison Mill Co. will 
close for repairs, but the date has not been deter- 
mined. The Puget Seund Sawmills & Shingle Co. 
Will load three vessels within the next three weeks. 
Two of them called this week, one taking 300,000 
feet of Japanese squares and another 627,000 feet 
for California. About Dee. 12 a boat will arrive 
for 652,000 feet of “baby” squares for Japan. The 
hk. K. Wood Lumber Co, is loading one vessel for 


South America and will load several others before 
the year ends. The Pyramid Timber & Trading 
Co, has enough rail orders on hand to keep it 


running overtime, according to President W. C. 


laken as a whole, the vear has been a fairly 
good one for the cargo mills and it looks now 
the total shipments by water will approxi- 

te 75,000,000 feet, a good share of which has 
shipped to Japan. California and Hawaii 
taken the bulk of the shipments. Japanese 
loidings will continue until practically the end of 
vear and they will be good next year, accord- 

i! to a Japanese shipping agent who recently 
ted Bellingham, if prices are reasonable and 

* rates are fair. 


TACOMA, WASH. 


; Floods unprecedented for this time of 
have caused a marked curtailment in outlying 


ricts, especially at plants on rivers. Prac 
ly all the rivers flowing into Puget Sound 


Tacoma are higher than ever before. The 
\y rains of the last two weeks and warm 
ther that melted the snow in the mountains 
the causes. Logging operations in the Tacoma 
ict are approximately 8O percent of normal 
this time of year. There is a marked scarcity 
lags, especially of clears, and an advance in 
© is looked for. The usual holiday shutdown 
the camps, which may be prolonged because 
bad weather, will still further add to the short- 


Lumber carriers at the local mills this week were 
merous and heavy shipments of lumber to the 
ient, the Atlantic coast and California were 
ported. Among the vessels which loaded during 
ie week were the Springfield, at the Puget Sound 
ill; the Phyllis, Defiance mill; the West Jester, 
Paul mill; the San Diego, St. Paul and Puget 
‘und mills, and the Yoko Maru, Henry P. Scott, 
nanulani, Koshun Maru, Pomona, Jeptha, 
‘unindies and Arabia Maru at the port and 
erminal docks. 
Three mills on the Tacoma Eastern Railway 
‘ir Morton are resuming operations after a shut- 
“wn which has lasted for some time. The Lake 
‘eek Lumber & Shingle Co. started work Nov. 29, 
‘te Stinson Lumber Co. Dec. 1, and the Chesser 
taunber Co. will start Dee. 5. The Britt Chap- 


man cedar mill and the Spaulding Timber Co.’s 
shingle mill have been operating continuously. 
Wood pipe for three big irrigation projects in 
different parts of the country is being turned out 
at the plant of the American Wood Pipe Co., of 
Tacoma. Twenty-six miles of pipe are to be used. 
In addition the company is constructing two other 
pipe lines requiring more than 3,000,000 feet of 
lumber. The new creosoting department of the 
company is working to capacity, according to 
Vaughan Morrill, president of the firm, as the de- 
mand for creosoted pipe is steadily increasing. 


KALISPELL, MONT. 


Dec. 5.—Several additional Montana sawmills 
closed down last week, including those of the Som- 
ers Lumber Co. and the J. Neils Lumber Co., but 
the latter will continue operation of its planers all 
winter if the market remains the least bit en- 
couraging. 

Phil W. Pratt, of the Star Lumber Co. of Great 
Falls, and George Slack, of Kalispell, are arrang- 
ing to open a wholesale lumber office in Kalispell 
very shortly. Mr. Pratt has been handling the 
output of several Montana mills and will continue 
this line. Mr. Slack is operating the Coram Lath 
Co. at Coram and the Montana Lath Co. at Lake 
Five. Both are running one shift at present and 
will operate all winter, Mr. Slack says, if condi- 
tions warrant. Messrs. Pratt and Slack will han- 
dle the output of lath mills and general timber 
products, 


SAN FRANCISCO, CALIF. 


Dec. 3.—The demand for lumber in San Fran- 
cisco is slightly weaker after a moderate business 
during November. The usual slackening is ex 
pected during December on account of inventory 
taking, but the local yards have light stocks, as a 
rule, and will replenish their supplies after the 
first of the year. Building has slowed down a 
little with the rainy season at hand. 

San Francisco commission men and mill agents 
did a lot of fall business and are optimistic as to 
the coming year. Production has been lighter than 
usual at California mills and stocks of Douglas fir 
at the northern mills are broken. Prices are hold- 
ing pretty firm. 

The Hammond Lumber Co., this city, finds a 
continued demand for lumber in southern Cali- 
fornia. Business is quiet in San Francisco and 
the San Joaquin Valley. The redwood mill at 
Eureka is operating with one shift. The fir mill at 
Astoria, Ore., is operating as usual, but the Mill 
City plant has been closed down since the recent 
storm. 

The West Side Lumber Co.’s white and sugar 
pine mill at Tuolumne is in operation. Logging is 
being done and there is a stock of 15,000,0000 
feet of logs on hand. It will, probably, take two 
months to use up all the logs. 

A. A. Baxter, manager of J. H. Baxter & Co., 
this city, says the fir market is stronger’ Orders 
are being taken for shipments to the California 
market after Jan. 1. Water shipments to the 
Atlantic coast are being made right along. 

The Pacific Tank & Pipe Co., this city, is get- 
ting a moderate volume of tank business and is 
keeping quite a force of men employed at its manu- 
facturing plant in Alameda. The wood pipe busi- 
ness is quiet at present. 

L. D. MacDonald, manager of the Pacific Export 
Lumber Co.’s San Francisco office, says the demand 
for Japanese squares is strong and the fir mills 
in the north have been offered a great deal of 
business, Red cedar logs also are in good demand 
for Japan, while white cedar logs are easier. 

The Weed Lumber Co.’s mill has been making a 
fair cut of white pine with one shift and has had 
good drying weather this fall. There is a shortage 
of some items, and stocks of uppers have been 
diminished by eastern shipments. 

The Red River Lumber Co., this city, is still 
operating on white and sugar pine at Westwood 
with one shift and has a moderate assortment. 
There is not much unsold stock in dry upper 


grades. Nos. 1 and 2 shop are scarce. Mixed 
cars are being shipped to the eastern market. 


Prices are being well maintained on new _ busi- 
ness, 

The Union Lumber Co., this city, is keeping up 
its volume of redwood production and making fair 
shipments to the California market. Eastern busi- 
ness continues to be light. 

George O. Spurrier, who has been associated 
with M. A. Burns, this city, for the last three 
years as a wholesale box shook dealer, is leaving 
for Los Angeles, where he will be associated with 
William Wilson under the name of Spurrier-Wilson 
Co. The company will represent the M. A. Burns 





Quality is Built Into Every 
Foot of Gandy Belt 


The heavy thread used in stitch- 
ing the plies of a Gandy Belt is 
tight-twisted on special machines 


right in the Gandy factory. It is 
made extra heavy, hard and strong 
to give additional wearing quality 
to the finished product. 

Back in 1880, Gandy was the 
first and original stitched cotton 
duck belt ever made. Since that 
time many imitations have sprung 
up, but manufacturers have never 
been able to duplicate the methods 
and workmanship which are the 
basis of the longer wear, higher 
quality and better service found in 
Gandy Belt. Even such small de- 
tail as the twisting of sewing twine 
has important bearing on the ser- 
vice you receive from Gandy. 

In the thresher and tractor field 
particularly, Gandy Belting has 
proved its ability to withstand 
rough treatment. For all farm 
power uses—driving the saw or 
grinder, operating outdoors or un- 
der cover, it is the best all-purpose 
belt you can buy. Gandy 
Thresher and Tractor Belts are 
made endless in all sizes to meet 
every need. 

There is a Gandy dealer near 
you. Equip with Gandy Belting. 
Look for the green edge, the 
Gandy name and the Gandy 
trademark. 


THE GANDY BELTING CO. 


MAIN OFFICE AND FACTORY 
740 W. PRATT ST., BALTIMORE, MD. 
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Long and Shortleaf 


Yellow Pine 


Flooring, Ceiling, Siding 
and Dimension. 
We cater to the needs of the Retailer. 


Marathon Lumber Co. 
Tallahassee, Fla. 


Perkins Building, 
P.O.Box 190 














a LONGLEAF “a 
Yellow Pine 


We specialize in 


2x4 


We also make 
Gang Sawn 


4" Flooring, 


Car Decking, —and— 
Framing and 2 xX 6 
Yard Timbers S1S2E Standard 


YOUR INQUIRIES ARE INVITED 


Henderson -Waits 
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| Cummer Cypress Co. | 





Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypress Rough and Dressed 


Shingles and Lath 


| Sales Office, 280 Madison Ave., New York City I 


























Yellow Pine 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— | 
** Ask the Wholesaler ** 


The Alger-Sullivan Lumber Co. 


CENTURY, FLCRIDA ! 











Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, “PAJONES, Mobile” 
All leading Codes used 
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and other shook manufacturing interests. Stock 
will be carried in warehouse. 

E. A. Blocklinger, president of the Chiloquin 
Lumber Co., has returned from Chiloquin, where 
he is building a logging railroad to his camp. 
Heretofore the logs have been floated in the 
Sprague River. He reports the plant of the Dorris 
Lumber & Box Co., at Dorris, operating on pine 
box shook and sash and door stock. 

The Lassen Lumber & Box Co.’s Susanville 
sawmills are closed down for the winter, but the 
box factory is operating. There is a moderate 
stock of common and box lumber on hand but not 
a great surplus of dry uppers. Some good sales 
of six-quarter No. 2 shop have been made at bet- 
ter than $40 at mill, and inquiries for white and 
sugar pine are numerous. 

E. J. Grant, manager of the Algoma Lumber 
Co., reports the white pine mill at Algoma closed 
down. Prices are being maintained and there is a 
continued demand for uppers. 

The Little River Redwood Co.’s mill equipment 
at Bulwinkle is being doubled, making its total 
capacity 125,000 feet on one shift. A dry kiln and 
a lumber shed are being erected. Good sales of 
dry clear have been made recently, and stocks are 
light. The demand for redwood siding is in excess 
of the supply. W. R. Chamberlin & Co. are now 
southern California agents for the Little River 
Redwood Co.’s lumber. 

Fred S. Palmer, this city, reports many in- 
quiries for white and sugar pine, especially in the 
8/4 factory grades. He is making shipments right 
along on old orders, but new business is light, 
with mills short of the grades and sizes most 
wanted. 

Paul M. Dimmick, general manager of the Albion 
Lumber Co., has left the St. Francis Hospital 
after two months of treatment and is convalescing 
at Hotel Oakland. T. T. Lerch, sales manager, 
reports a good demand for redwood for December. 
Dry lumber is getting scarce, there being a demand 
for more clear than can be supplied. Both mills 
are running, but the Albion Lumber Co. has been 
unable to make any shipments for the last ten days 
on account of rough weather, which has prevented 
steamers from loading at the moorings at Albion. 

Thomas A. McCann, general manager, and 
Messrs, Chisholm, Cale, Day and Taylor, all con- 
nected with the lumber operations controlled by 
the Shevlin-Hixon interests, have been in the city 
for a few days and will visit the mills at McCloud, 
Calif., and Bend, Ore. 

Frank C. Ransom, whe has arrived here from 
New York accompanied by his bride, will go to 
Seattle to manage the office of the Globe Export 
Lumber Co. for three months during the absence of 
Vice President R. J. Browne in the Orient. Then 
he will take charge of a branch office in Portland. 
He spent last year in South America, representing 
the Pacific Export Lumber Co. 


SEATTLE, WASH. 


Dec. 3.—There is rather more cutting business 
than was in evidence two weeks ago, and the market 
has advanced about a dollar. Railroad silling and 
framing, and in fact all railroad material, are a 
little stronger, but common timbers are at a stand- 
still. Various railroad inquiries are in evidence; 
and millmen are beginning to sense the fact that on 
a single inquiry, say for 500,000 feet, orders have 
been placed as high as fivefold with as many con- 
cerns—the evident intention of the buyers being 
to avoid the appearance of a sudden or heavy de- 
mand. Yard stock is extremely quiet, prospective 
purchasers awaiting rate adjustments. The west 
Coast association report from 108 operations for 
the week ended Nov. 26 showed production at 59,- 
577,331 feet, or 26 percent below normal; orders, 
56,644,824 feet, or 5 percent below production ; 
shipments 52,286,897 feet, or 12 percent below pro- 
duction. Forty-four percent of the new business is 
to be shipped by water, cargo orders for the week 
having totaled 25,054,824 feet, of which 15,219,- 
861 feet was for domestic cargo delivery, and 9,- 
834,963 feet for export delivery. Rail trade orders 
were 1,053 cars. Forty-five percent of the week’s 
shipments were represented in cargo loading, with 
a total of 23,396,897 feet, of which 14,893,569 feet 
went coastwise and intercoastal, while 8,503,328 
feet went over-seas. Rail shipments were down to 
963 cars. The unshipped balance in the domestic 
cargo trade totaled 98,004,119 feet; in the export 
trade 73,634,541 feet. The unshipped balance in 
the rail trade is 3,249 cars. 

C. O. Prentiss, formerly of the C. A. Mauk 
Lumber Co., Toledo, Ohio, is spending a vacation 
of six months in the Pacific Northwest. He was in 
this city during the week. Mr. Prentiss has been 
in the lumber business for a quarter of a century. 

A. J. Sine, of Chicago, is in Seattle, after an 
interval of inactivity, during which he spent six 
months in the war zone of Europe. His impression 
is that the people of the United States are not badly 
off, comparatively speaking. Mr. Sine announces 
that on his return to Chicago, after investigating 


west Coast conditions, he will reénter his lumbe: 
offices and begin digging up business. 

J. S. MeVay, of Columbus, Ohio, president of th. 
Central West Coal & Lumber Co., was in this city 
recently, inspecting the Seattle offices of the con 
pany. He forecasts good business activity nex: 
season in the zone east of the Mississippi. 

RE. L. Cook, of the E. L. Cook Lumber Co., Chi- 
cago, is in Seattle, getting in touch with fir mil) 
and stocks. While labor troubles are still a formid:- 
ble problem, Mr. Cook looks for a healthy deman: 
for lumber during 1922. 

BE. H. Clingenpeel, who has been in the traffi 
department of the Pacific Coast Shippers’ Associa 
tion, has been promoted to the position of assistar 
traffic manager, dating from Dec. 1. Mr. Clingen 
peel succeeds to the position vacated by Earl J 
Hyett, who has gone to Chicago to enter th 
general freight department of the Chicago, Mi! 
waukee & St. Paul. 

Tom Griffiths, son of Austin E. Griffiths, 
Seattle, has built a plant at Aloha, Wash., to cu 
cedar into Japanese squares for the oriental marke! 
E. Keil and associates are planning to operate 
similar mill near Moclips. 


EVERETT, WASH. 


Dec. 3.—Flood conditions along the Snohomis 
River that have prevailed for two days began | 
subside today, and the plant of the Walton Lum- 
ber Co., at Lowell, adjoining Everett, probab! 
will resume operation tomorrow. Operation o 
the Eclipse and to a lesser degree the Canyor 
and Weyerhaeuser Mill B plants was rendered 
difficult. Colder weather, however, checked th: 
upstream melting of snows in the Cascades, Th« 
rise stopped all logging operations on the rivér 
but the booms were well filled. Small losses re 
sulted thru the breaking away of booms. 

The week’s bookings and production both showed 
a slump, and there was a tendency toward weaker 
prices both for lumber and shingles, the latter 
feeling particularly the disposition to soften. Ship 
ments held up well both by rail and by water. 


PORTLAND, ORE. 


Dec. 3.—Export and cutting business is keep- 
ing the fir mills busy and enough orders for car 
material are coming in to take the uppers, the 
result being that mills thruout western Oregon are 
not booking orders for next year’s delivery at 
present prices to any great extent. Nor will the fir 
mills shut down on an average more than a week 
during the holidays. The red cedar shingle market 
has shown some improvement the last week and it 
is expected that by the first of the year the market 
will have a much better tone. Several mills in this 
district are down for the present. The log market 
is firm with both fir and cedar logs scarce, yellow 
fir being quoted at $13, $17 and $21, red fir at $14; 
spruce at $12, $18 and $24, and red cedar at $20. 

While all of the fir mills of western Oregon wil! 
shut down for a few days during Christmas ani 
New Year’s, they are not going to remain ii! 
more than absolutely necessary, so it is learn 
from a survey just completed by Crow’s Pacii 
Coast Lumber Index, of this city. Queries wer 
sent out to every mill in the district and t! 
answers are to the effect that whereas the usua! 
suspension of cutting for the holidays covers 
nearly a month, this year it will not average « 
week. Another query that brought what will 
regarded from the manufacturing end as a healt! 
sign of the industry, is that regarding the a 
ceptance of orders for next year. The gene! 
answer is that the books are now filled with a)! 
of the business that it is deemed advisable to tak: 
on under existing conditions. In other word 
everybody seems to be looking for more satis 
factory prices. Many of the interior mills are no 
working on export orders and car material an: 
very little stock is going into the yards, Som: 
mills say that they will not accept any new busines 
at all as they are booked up far in advance. “W 
are not booking future business at present prices, 
is a common expression, and some indicate tha! 
they are booked to capacity for some time and cou! 
not take on any more, irrespective of price induc 
ments. The situation is altogether one that shoul: 
lend encouragement and confidence to the mai 
ufacturer. 

The export business that a great many of the 
interior mills are working on is chiefly Japanes‘ 
squares for which there is still a very active de- 
mand. 

It was announced here today by H. BE. Lounsbury. 
general freight agent of the Union Pacific, that 
eastern railroads have concurred in reduction i! 
trans-continental rates on lumber proposed las 
September by the western roads. Under permis- 
sion of the Interstate Commerce Commission rates 
will be published possibly within ten days. Rate 
from the Pacific coast on carload lumber shipment: 
to the Cincinnati-Detroit territory will be 85 cents 
a hundredweight, to Pittsburg-Buffalo territory 
88% cents and to the eastern seaboard 90 cents. 
The reductions range from 12 to 16% cents 
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Shiugles will take a rate of 13% cents higher than 
lumber. Shipments originating from interior 
points like Spokane will be 3 cents less than those 
from the Coast. 

jt is reported that the Buswell Lumber Co. will 
handle the entire output of the Gates Mill Co. 
(Inc.), of Gates, Ore., the sawmill of which is on 
the Corvallis & Eastern Railroad, near Albany, 
cuifing about 25,000 feet daily, 

An idea of the severity of the recent storm thru- 
out the Northwest may be gained from the fact 
that with the exception of two caretakers the 
seventy-odd men at the Lost Lake camp of the 
Orezon Lumber Co. at Dee in the upper Hood 


River Valley had to make their way out thru a 
very deep snow as it was impossible to bring in 
enough supplies. The high water also took out 
the mill dam causing a loss estimated at about 
$10,000. The mill had orders on the books for more 
than 1,250,000 feet of lumber. 


ABERDEEN—HOQUIAM, WASH. 


Dec, 3.—There has been a strong demand during 
the last ten days for spruce shop and the mills 
are booked ahead until the first of the year. Several 
mills in Montesano and west of Hoquiam have been 
closed by the storms and high water. The Dono- 
van Lumber Co.’s ships, Carlos and Wm. Donovan, 
have been bar bound on account of the storms and 
it may be necessary to close down the mill on 
account of the crowded condition of the docks. 

November cargo shipments reached a very high 
mark, 18,802,329 feet of lumber being shipped to 
foreign ports and to the Atlantic coast. The 
Shinkoku Maru cleared for Japan with a full cargo 
of 2,698,232 feet; the Pacific Maru took 2,760,000, 
and the Shingo Maru, 2,800,000 feet. The Oregon 
Maru took on a part cargo of 1,029,000 feet. Dur- 
ing December, twelve freighters of the 8,800-ton 
type are scheduled to load on the Harbor. During 
the last six months sixty-five steamers of the larger 
type have cleared from Grays Harbor. During 
1920 only eleven vessels of this class cleared. 


ST. LOUIS, MO. 


Dec. 6.—Building permits were issued last month 
for 468 new buildings of the estimated cost of $777,- 
410, and 359 alterations to cost $197,715, a total 
of $975,125, as against a total of $523,730 in No- 
vember, 1920, a gain of $451,395. The building 
permits issued in 1921, up to Nov. 30, were for 
construction costing $15,651,585, as against $17,- 
694,078 for 1920. 

Mr. and Mrs. Grant R. Gloor have been receiving 
the congratulations of their friends on the birth 
of a son, whom they have named Louis Ortmann 
Gloor, in honor of Mrs. Gloor’s father. Mr. Gloor 
member of the firm of the Gloor-Ortmann 
Lumber Co. 

Word has been received here that the hardwood 
lumber mill of the Galloway-Pease Lumber Co. at 
Poplar Bluff, Mo., has been put in operation again 
and is being operated at full capacity. 

Lumber shipments last month totaled 11,762 cars 
as against 8,021 for November, 1920, a gain of 
3,741 cars. Receipts for last month were 15,436 

as against 11,085 in November, 1920, a gain 

1,451 cars. 


NEW ORLEANS, LA. 


.. 5.—The strike on the New Orleans docks 

i last Saturday, when a settlement with the 
‘on serewmen was reached whereunder it is 
orted that cotton-handling charges here will be 
ed on a substantial parity with those of Gal- 
Dispatches from Gulfport, Miss., say that 

longshoremen’s strike at that port also was 
| Saturday, the strikers agreeing to accept 
55-cent seale already in effect at Mobile. They 
been getting 65 cents, and struck to prevent 
ion of the scale to a competitive basis with 
ile, 
ol, A, CC, Goodyear, president of the Great 
thern Lumber Co, and the New Orleans Great 
thern Lumber Co., visited Bogalusa last week 
held conference with other notable visitors. 
mg the latter were Arthur D. Little, chemical 
ineer who has done much research work for the 
silusa industries; H,. B, Utley, vice president; 
bb. Swift, purchasing agent, and W. J. Brooks, 
int superintendent of the International Harvester 
: H. B, White, president, and H. R. Rider, W. R. 
‘vider and C, E. Jones, directors of the White 

‘ood Products Co., and J. A. Callahan and 8S. W. 
. nail, representing another large manufacturing 

dustry. 

The Wilcoxon Lumber Co., Floyd Lumber Co. and 
ther lumbering interests are reported to be spend- 
'¢ about $75,000 in construction of log roads from 

Wilcoxon and Floyd stations to the Missouri Pacific 
‘ine near Monroe, La. It is added that the com- 
panies interested will develop valuable timber hold- 
‘uss in Madison, West Carroll and Richland 
parishes. The Richards Lumber Co. is reported 
planning to resume the operation of its hardwood 
plant at Big Mill on Dec. 15, giving employment 


is a 


to 600 men. The company, it is added, already 
has logging crews at work. 

Guy H. Mallam, sr., New Orleans manager for 
the Exchange Sawmill Sales Co., last Tuesday enter- 
tained a party of the company officials, including 
R. B. White, of Kansas City, C. C. Sheppard, of 
Oakdale and Glenmora, La. ; S. W. Coates, of Slagle, 
La., F. T. Horn, of Oakdale, A. T. McDonough, of 
Glenmora, and C. E. Dey, of Fisher, La. The party 
spent the day in New Orleans, following a visit to 
sawmills in territory east of the Mississippi. 

Dr. Mitsunaga Fujioka, a professor of forestry at 
Kyushu University, Japan, visited New Orleans 
last week, and while in this territory paid a visit 
of inspection to the sawmills at Bogalusa and 
Ponchatoula. He is touring the American timber 
sections with a view to the study of American 
forestry and lumbering methods. 


TUSCALOOSA, ALA. 


Dec. 5.—The lumber market is marking time. A 
few sellers have offered concessions, but in the 
main there is a firm tone among the mills and dis- 
tributers. Some mills are refusing to sell anything 
until spring. Production has been curtailed pos- 
sibly 25 percent on account of bad weather. Some 
distributers are making contracts, with a view to 
starting up mills about Feb. 1 or possibly a little 
earlier. One wholesaler stated several days ago 
that if he had normal business for thirty days he 
would move all lumber he had in sight and that his 
mills were not operating at more than 25 percent 
of normal rate. This statement would apply very 
well to all wholesalers in this district. 


WARREN, ARK. 


Dec. 5.—Prices of pine are holding on the same 
basis as last week, except in some instances. 
B&better flooring has taken the biggest slump. 
Lath are in the doldrums. There is some demand 
from all consumers. Retailers are buying a small 
amount of stock for immediate needs. Industrial 
consumers are buying some. Prices on railroad 
stocks, particularly items similar to yard require- 
ments, have gone off, altho such material is scarce. 
Items of upper grade finish are strong, doubtless 
because of their scarcity. 

The hardwood situation is in pretty good shape. 
Demand is fairly good, with prices above recent 
levels. Some common stock is moving. Uppers 
are scarce and high. Car stock is in fair demand. 
Hardwood flooring is in good demand and prices 
are high and strong. 


JACKSON, MISS. 


Dec. 5.—The southern pine market continues 
firm, mills receiving all the orders they can handle 
with their broken stocks. Car and railroad mate- 
rials are still in great demand and the mills are 
loaded down with timber cutting for nearly two 
months. Mills believe there is going to be heavy 
buying immediately after Christmas, and are mak- 
ing arrangements accordingly. If demand should 
be much stronger it would be impossible to fill 
orders. 

Local hardwood manufacturers are loath to book 
for future delivery. Orders are in excess of pro- 
duction. Local mills are shipping much hardwood 
to nearby points, where building has been booming 
all year. A good deal of stock is being shipped to 
furniture manufacturers. 


ATLANTA, GA. 


Dec. 5.—Resumption of operations at three or 
four of the large plants in the Southeast lately is 
an encouraging feature of the market, indications 
being that other mills probably will start up again 
within the next thirty or sixty days if the better- 
ment continues. There has been a steady improve- 
ment of late in the export business, which at most 
southern ports is now in greater volume than it 
has been for several months. There has been a 


steady increase in demand of late for some of 
the lower grades, while industrial demand for 
southern pine is unusually good. Orders are 


heavier than in months and stocks of pine gener- 
ally are lower than they have been in more than 


a year. 
MERIDIAN, MISS. 

Dec. 5.—From all reports obtainable, demand 
has fallen off within the last week and a good 
many mills have about caught up with their 
orders. Some mills have enough business ahead 
to carry them for fifteen or twenty days, while 
others say they intend to accept enough orders, 
at the best prices obtainable, to keep them going 
during the dull period. Concessions are being 
made by some mills on shed stocks, also on com- 
mon grades such as boards and dimension. Special 
cuttings appear to be in good demand and prices 
are holding firm on this class of business, tho it 
is not as hard to place as it was a few days ago. 
Hardwood prices appear to be holding up better 
than pine and buyers say that the higher grades 
are difficult to secure for immediate shipment. 


ALABAM 


Long and Short Leaf Yellow 
Pine Lumber and Timber 


NADAWAH SALES CO. 


Birmingham, Ala. 





Representing Nadawah Lumber 
Company, and Allied Mills. 


Stock List Issued Weekly 


Our new location enables 
us to give prompt service. 














LONG 
LEAF Dressed or Rough 
6x8 to 18x18 up to 


50 feet long 


Yellow Pine 


We also cut Car Sills 
and Bridge Material. 


Send us your specifications. 


Henderson Land 
Mill at & Lumber Co. 


Fox, Ala. 
TUSCALOOSA, ALA, 


DS Er od Se 

















—and when you need ANYTHING in 


Yellow Pine 


call upon us. We cansupply you with your 
requirements, and will be pleased to do so. 





Betty & Sons Lumber Co. 


MONTGOMERY, ALABAMA 











Mr. Wholesaler—Our Specialty Is 


V4 and 3 CEILING _ 
and BEVEL SIDING in 
SOFT YELLOW PINE 


STOVER LUMBER CO. | 
Mobile, Ala. | 


Name changed from 
Crichton Lumber Co. 























THE ACTUARY DOES A MAN’S WORK 
And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
“nventories, odd sizes. etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 5S. 
Dearborn St., Chicago, Ul. 





WARREN AXE & TOOL CO. 


WARREN, PA. 


GRAND PRIZE 


Were awarded highest 
honors Panama - Pacific 
international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
_AXES-LOGGING TOOLS tory capacity 3800Axes& Tools 
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100,000 Feet 
6-4 LOG RUN 


, Hickory 


aoume Dry 90 days and longer. 
at 

Cut from good logs and 
Once. 


no high grade stock taken 
out. Wire for quotations. 


O. L. Shull Lumber Co. 


LONOKE, ARK. 








Railroad and Structural 


Hardwood 


Lumber and Timbers 


For Prompt Shipment. 
‘orrespondence Wanted. 


Sargent Lumber Company 
ae LITTLE ROCK, ARK. J 








ROUGH AND DRESSED 


Cypress Lumber 
Shingles and Lath 


We are located 54 miles North of New Orleans 
on the Louisiana Railway and Navigation Co. 


Opdenweyer-Alcus 
Manufacturers Cypress Co. 


Sorrento, - - Louisiana 


Bauce Oak FLOORING 


THE Best Oak dooung' 

















LOUISIANA RED CYPRESS 


—~ 
NR saditoas & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Band Sawed Louisiana Red 


CYPRESS 


LUMBER, LATH AND _ SHINGLES 
sa ) 














Cc. R. BROWNELL 
President 
Cc. H. BROWNELL 
Vice-Pres. 
GUS. DREWS 
Sec’y and Treas. 


Brownell-Drews 


Lumber Co., Ltd. 


MORGAN CITY, LA. 


Dealers in and Manufacturers of 


LA. RED CYPRESS 


{ BANE SAWED LUMBER AND SHINGLES 











BEAUMONT, TEX. 


Dec. 5.—Orders for southern pine during the 
last week fell below production. In only isolated 
eases was the price cut to an appreciable extent. 
This was largely due to the facts that shipments 
still exceed production and that most mills have 
enough orders to carry them thru the holiday 


period. Another factor is that with shipments run- 
ning far ahead of production stocks were shot to 
pieces. Many big mills are not in position to sup- 


ply their customers with all their wants. This 
falling off in demand has been confined almost ex- 
clusively to vard stocks. The demand for timber 
has slackened but slightly and there has been no 
change in prices. Railroad timbers, car material 
and supplies for the oil fields are still in good de- 
mand. There is also a fair demand for export 
timbers. Two-inch stuff of all lengths is now very 
searce. No. 2 common and 1-inch stuff is also 
very searce, 

Hardwoods have felt the effect of the holiday 
season, but the falling off in the demand has not 
affected prices. Red gum is very much in demand, 
but the supply in this section has been exhausted. 
Hardwood men are placing considerable confidence 
in the increased demand for square edged sound 
oak. While the increase is not great, they see in 
it a possible chance for a resumption of operations. 
The demand for ash has spread out considerably 
during the last week and it has strengthened the 
price. tox factories are taking a little more ma- 
terial. The low grade movement, however, is still 
unsatisfactory. The production situation remains 
unchanged. 


LAKE CHARLES, LA. 


Dec, 5.—-The demand for southern pine continues 
to hold up unusually well and mills are operating 
full time, with shipments and production about 
equal. Inquiry for January delivery is increasing. 
Prices have changed but little during the last two 
weeks. The demand for oil field material is still 
strong and railroads are also buying rather freely. 
The export demand has dropped off to almost noth- 
ing, tho the prospect for a resumption of trade 
with Mexico is very encouraging. 

Stocks in retail yards are badly broken and the 
need for upper grades is keen, but the call for 
rush shipments is not so urgent as it was in 
November. ‘The retail market for building mate- 
rial has apparently settled down to something like 
normal. A decided improvement in the rice mar- 
ket last week has had a tendency to create a bet- 
ter feeling in business circles. 


ORANGE, TEX. 


Dec. 5.—-In order to avoid large stocks at inven- 
tory time, retailers are buying only necessary items, 
Railroad demand, especially for car material, con- 
tinues brisk and there is a very lively call for 
oil field timbers and lumber. The export market 
is running somewhat to parcel orders, especially as 
regards European requirements. During Novem- 
ber but three cargoes cleared from Orange, totaling 
2,256,833 feet, and all going to Tampico. The Bel- 
gian steamer Gallier, now loading here for River 
Plate, will take from the Lutcher & Moore mills 
more than the entire November shipments, as she 
is scheduled to take on 3,000,000 feet. The Stand- 
ard Export Lumber Co, expects to send out a 2,000,- 
000-foot sawn timber cargo to South Africa this 
month and the schooner Rosemary and bark 
Amazon will each carry more than a million feet 
for Lutcher & Moore. 


HOUSTON, TEX. 


Dec. 5.—The volume of business in southern 
pine was slightly off during last week, small reduc- 
tions being made in the price of some items. The 
mills are not inclined to sacrifice. their stocks, 
however, as the mill yards generally have less 
lumber than is customary at this season. Altho 
there was more lumber produced during October 
and November than for any similar period for 
some months, stocks were materially decreased. 
The prospect of good business at the first of the 
year is responsible for the forecast that there will 
be a strong reaction in prices during the first 
weeks of 1922. 

The oil field business obtainable is limited only 
by the quantity of the wanted material that is 
available. This demand is of particularly material 
benefit to the mills in southeastern Texas, There 
are approximately one thousand oil wells being 
drilled in Texas, 75 percent of the derricks being 
of southern pine, averaging around 12,500 feet to 
the derrick, besides the miscellaneous items of lum- 
ber used around the field in drilling operations, Oil 
storage also creates a heavy demand. Most steel 


storage tanks are covered with lumber, the Dill 
for roofing one 55,000-barrel tank calling for about 
32,000 feet. 

There is some demand for export for Europe, 
but the Mexican and West Indian markets are 


reported dormant. Railroad inquiries {i 1 
Mexico indicate that they will do considers je 
buying shortly, particularly of square edge ti 

The hardwood market continues firm and e 
volume continues to improve. Shipments in \ 
vember made a decided hole in stocks and ord rs 
indicate a further reduction during Decem 
leaving the mills with very little lumber at 
beginning of the year. Auto body makers are | 
ing elm in quantity and sap gum is still g& 
strong. Flooring factories are in the market ag:.:), 
and there are numerous inquiries from railro: s 
for ties and car material. 

J. Lewis Thompson, lumberman, is presiden' 
the Public National Bank, Houston's newest fir 
cial institution, which opened for business 
Dec. 1. The bank is a member of the Federal 
serve System and has a capital of $300.900. 


SHREVEPORT, LA. 


Dec. 5.—There is a slightly firmer tone to 
southern pine market. There is some buying x 
on, but apparently none of it is for stoek. At 
rate, confidence in the stability of the market sens 
to be renewed. There is continuéd complaint 1 
freight constitutes such a heavy investment t) 91 
it materially curtails purchasing. Hardwoods } 
slumped off considerably, Ash is feeling the efe«t 
of the lessened demand, Oak is still in good 
mand and first class dry stock finds a ready s 
So is sap gum in the upper grades. The box 
tories are buying a little No. 2 sap gum now, Red 





gum is extremely scarce and hard to buy at \ 
price. In general, the trade is “steady.’ Prices 
are due to advance slightly on practically all itess, 
owing to the general scarcity of stock. A geod 


many buyers are visiting the mills. A fine rein 
a few days ago helped many mills that were short 
of water. 


MOBILE, ALA. 


Dec. 5.—Further depression in the pine lumber 
market brought prices down again last week, best 
grades now being obtainable at $5 under levels at 
the peak of the activity of three or four weeks ayo. 
B&better-stocks are accumulating. Lower grades 
are in less demand than the better, the only items 
holding up under the pressure being special cut- 
tings, for which there seems to be a brisk demand, 
prices ruling firm with an upward tendency. Local 
lumber interests do not look for any change for 
the better until after the holidays. They expect 
a revival then both in the domestic and export 
trade, with higher prices. ‘The failure of the riil 
roads to buy large quantities has been a dis:p- 
pointment but, as they are buying for immediate 
needs, the belief prevails that they will be | 
takers after the first of the new year. Local bi 
ing operations continue active. 


NORFOLK, VA. 


Dee, 5.-—The total volume of business transa: {ed 
by the North Carolina pine mills during the ft 
week was slightly larger than that of the week 


‘ 


previous, both in rough and dressed lumber, alttlio 
the increase in rough was confined to certyin 
items. Most buyers are going to hold off until 


after the first of the new year. There has 
no change in actual production of kiln dried | 
the last report issued showing this to be 61 per 
of normal. No attempt will be made to inci: 
production during December and January. Ind 
tions are that prices on most rough items 
remain stationary, but the trend of the dres 
lumber market is still upward in practically 
items. ‘The mills are pretty well covered Ww 
orders for December and part of January. 

There is still a good demand for 4/4 edge N 
and better in small lots. There is a brisk dem: 
for 4/4 and thicker stock widths of No. 2 and 
ter in mixed cars for prompt shipment and pri 
remain very strong. ‘There has been an incre: 
in the buying of 4/4 edge No. 8, due in s 
measure to the inability of planing mills to 
such stock as Nos. 1 and 2 bark strips, rips, 1) 
cuts ete. to cover their needs, The price of No 
edge is stiffening under the impetus, being out 
line with No. 2 and better. Larger sales of © 
and thicker edge No. 2 and better have been ma‘ 
but prices show little change. 

Sales of 4/4 edge No. 1 box during the we 
were larger and inquiries more numerous. Ge 
prices have been obtained. Higher prices are 
being quoted by many millmen, who limit ord: 
to 100,000 feet or less. There is also better © 
mand for 4/4 edge No. 2 box, rough and dress 
Mills have been able to get recent advances. Ne. ~ 
stock box is still active, except 12-inch, which 
dull. Edge No. 1- box, in 5/4 and 6/4, is al 
active in small lots. Box bark strips continue 
move briskly, dressed, with prices showing no !' 
ther change. 

Sales of flooring, partition, thin ceiling 42 
stock boards during last week were heavier, Row! 
ers are moving freely in small lots, it now bein: 
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near!) impossible to buy large blocks of different not far distant in which full cargoes of hemlock 

widt Prices of dressed lumber have recently will be on the canal route.” 

been cn slightly higher level and show a strong J. L. English, of J. L. English & Sons, today LOUISIANA RED CYPRESS 

upwa't tendency. Building operations in the said: “Prices are not steady, but there is a steady 

Nort: and the East have been retarded somewhat volume of business. I expect business to remain 

by boi weather, but the weather in the South has good all winter. I can see good business ahead 

favor building of all kinds, until next July.” English & Sons handle cherry, e 
walnut and, in fact, all hardwoods except ma- B k W. k f Id 

HATTIESBURG, MISS. hogany. ‘The firm also deals extensively in soft- a er- a e ie 
woods, specializing in southern pine. Mr. English 
Dec. 5.—-The demand for practically all items said he had done a very satisfactory business in Cypress Co Lid 

in shed and yard stock has fallen off and prices white pine this fall thru the W. H. Eccles Lumber °9 - 

have declined, but most mills sold ahead a few Co., of Baker, Ore. Manufacturers and 

weeks ago and are not suffering. Special cutting R. S. Huddleston recently resigned the presidency ~~ Wholesalers 

is howling strong and the mills are working to bill of the Astoria Mahogany Co. which he had held 

cutting as much as possible and are also trying since 1919. Mr. Huddleston was president of the 

to bisid up stocks, as it is the consensus that soon Huddleston-Marsh Mahogany Co. prior to its 

after the first of the new year the demand will merger in the Astoria company. He is thoroly re s S 

be much stronger. When winter rains start, pro familiar with the mahogany business, having spent 

duet will be hampered. Practically all the practically all of his life in its study. He is now a we 

larger mills are operating on full time. A number president of the National Lumber Exporters’ Asso- 

of small outtits have started up and others expect ciation. 


to begin cutting within the next thirty days, 


NEW YORK, N. Y. 


Dee. 5.—-The reduction of railroad rates on west 
Coast stock to the East that is expected to go into 
effect Dec. 24, is absorbing the attention of all New 
York lumbermen, It is also expected that reduc- 
tions to the South will come very shortly. An 


authority on the subject says rails are now handling 
only 40 percent of the lumber business from the 
West, whereas formerly they handled 90 percent. 
If the railroads endeavor to take away lumber 
shipments from ships, a New York lumberman 
said today, they will have to cut rates far below 
any figure they have in sight at present. In all 
probability the hoat rates, which are now $15, will 
come down to $12. Even with the rail reduction, 
when all other charges are added the 
getting the material to the buyer is practically the 
same as by boat without contemplated lowering of 
rates, 

It is also learned that some large distributers in 
this city are not handling cargo shipments because 
they feel that prices of lumber do not justify their 


eost) of 


doing so. One lumberman explained he doesn’t 
believe lumbermen now are getting what they 
deserve or desire on a single one of the many 
varieties of west Coast products. 

On the other hand, fir is being brought into this 


market in cargo shipments in large quantities, One 
firm alone, Charles R. MeCormick & Co., states that 


cargoes have been taken as fast as the shipments 
can be brought in. The steamer West Isleta, which 
arrived Dee, 2, is banked with 4,000,000 feet of 
tir, The Munieres was loaded with several million 
feet lir, besides a million feet of Pacifie coast 
spruce, and hemlock in smaller quantities. This 
company is now making immense shipments of 
lumber into Boston and from W. R. Hewitt, the 
Wide awake manager of the New York office, it was 


leart that Douglas fir is making rapid inroads 
into New England territory. 

Charlies R. MeCormick, himself, in speaking of 
the eat volume of trade opening up in New 
Englind, said: “I look for the New England 
terr to take more fir and other Pacific coast 
Woods than ever next year. T would not be sur- 
pris to see this section outstrip all others in 
spri ind) summer demand. We have already 
star hipping in considerable volume. Our ship- 
mer ive been taken so far as fast as we can get 


the the market, and we are steadily increasing 


our lities for unloading.” 
'. Hlammond, president of the Hammond 
Lu Co., of San Francisco, will also extend his 
sta other week, 
s y Dollar, of the Robert Dollar Co., San 
Fra 0. is in this city looking over the activities 


of the eastern market. 


\eorler neweomer to the coterie of west Coast 
Tum nen now sojourning in the metropolis is 
W. Beebe, of the Burton-Beebe Lumber Co., 
Nea Wash. Mr. Beebe is a business partner of 
J. li. Burton, president of the American Whole- 
~ imber Dealers’ Association and one of the 
est 


vsted men in the world on lumber conditions. 
He \ jl leave New York for the Coast on Dee. 8. It 


is ki own that Mr. Beebe and Mr. Burton have been 
in ference not alone with eastern distributers 
but th other western representatives now here, 
With “he view to improving facilities for shipment 
anc ndling. 

W. R. Hewitt, of Charles R. McCormick & Co., 
whe s been in close touch with the visiting west- 
ern made the rather startling statement today 
that ‘he demand for lumber will increase before 
Sprit ; One excerpt from a conversation with 
hin should be sufficient to create joy in the heart 
of : west Coast lumberman: ‘The demand for 
West "ni spruce is increasing in spite of the 
satel ‘ition that it is finding with eastern spruce 
oe * being shipped in great quantities. The same 


s to hemlock, which is showing a demand of 
ad stunll proportions. Recently several surprisingly 
arse orders have been placed. I believe the day 


Fred Weyerhaeuser, of the Weyerhaeuser Sales 
Co., who has been visiting the company’s New 
York branch with a view to studying cargo ship- 
ments to the Atlantic seaboard, left last Saturday 
for the home office in Minneapolis. 

A. P. Bigelow & Co., wholesalers and retailers, 
report that prices are advancing in building ma- 
terial and in all high grades both of softwoods and 
hardwoods. This company, which has been in busi- 
ness in the Manhattan district for the last thirty- 
three years, specializes in Canadian spruce and 
Idaho white pine. The hardwoods handled by this 
firm include poplar, ash and oak. In speaking of 
the present situation, C. Grosskurth, jr., assistant- 


manager, said: ‘The demand for lumber is in- 
ereasing. Prices are-still on the rise. This is 
especially the case in the upper grades. At one 


time this company shipped in large quantities by 


boat from Philadelphia, but since the longshore- 
men demanded increased wages the water route 
has been abandoned.” 

The Charles Allen Co., of Rochester, N. Y., ex- 
clusive eastern representative of the Blackwell 
Lumber Co., of Coeur d’Alene, Idaho, announces 
that on Dee. 1 George F. Bodfish, jr., became as- 


sociated with it and assumed entire charge of the 
company in Atlantic coast territory, with head- 
quarters in New York City. 


PHILADELPHIA, PA. 


Dec. 5.—During last week there has been less life 
to the lumber business here. General business is 
not taking as much lumber as it should, and export 
business is low. There are many indications that 
there will be a big drive for business after the first 
of the year and prospects are good. Planing mills 
are all busy, and inside trim men and cabinet makers 


are busier, Box makers are still dull, but have 
2 little more business. Furniture manufacturers 
are buying more lumber, and are still behind in 


their orders, Financial conditions are still tight. 
Among the hardwoods there is an actual searcity 
of good grades, dry, in almost all species and the 
lower grades are moving in better volume than for 
a long time. Demand is good for hardwood floor- 
ings in the better grades, and for plain and quar- 
tered white and red oak. Gum in all grades is searce. 
There is also a steady demand that is reducing 
mill dry stocks of maple, birch, beech, chestnut, 


basswood, ash, poplar, cherry, walnut and ma- 
hogany, and prices on all are better. White pine 
prices are steady, and demand is fair. Hemlock 


is very scarce. Spruce demand is steady and so are 
prices. Cypress in the better grades is scarce, and 
the lower grades are moving better, with steady 
prices thruout. Southern pine is strong in demand 
and price, and some of the more popular items are 
hard to find. Timbers are especially strong here. 
The North Carolina pine market is gaining strength 
as demand has come down to taking the lower 
grades, Better flooring, box, roofers and sizes are 
all strong. Lath of all kinds and sizes are in 
strong demand, and prices are stiff. Shingles are 
strong in demand and price in the suburban market, 

The Penn Lumber Co., of which Horace and Ben 
Hazard are the moving spirits, have moved to much 
more commodious offices in the new part of the 
Otis Building. 

Maurice W. Wiley has announced that he has 
resigned from the Sterner Lumber Co. and has 
entered the wholesale business for himself, as of 
Dec. 1. He will spend most of the balance of the 
year in the South. Mr. Wiley will continue to 
handle longleaf and shortleaf pine. 

Joseph P. Comegys has taken over the Phila- 
delphia end of the wholesale lumber business of 
the Barker-Bond Co. and will enter the field as 
an individual. H. C. Vellenoweth, who has been 
associated with the Barker-Bond Co. in this city for 
a number of years, will be associated with him. 
Mr. Comegys has been with the Barker-Bond 
Lumber Co. for many years, latterly as its presi- 
dent. He has just been selected to represent the 
Philadelphia Wholesale Lumber Dealers’ Associa- 
tion at the interassociation arbitration conference 
at Chicago, Dec. 13. 
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To Cinch The 
1922 Business 


in flooring offer yourcustom- 
ers “Larite” brand. Its fine 
quality, even milling and 
long lengths win the ap- 
proval of the most critical 
builder. 

Prepare now for the big 
demand that is sure to come 
when spring arrives. We 
mix “Larite” with 


Southern Pine 
Yard and Shed Stock 


Let us send you quotations, 
Carter - Kelley 
MANNING, JT ymber Co. | 


TEXAS 
= 
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Stock -@S&= 


And fast in filling orders for 
Dealers’ Stock Long Leaf 


R. R. Timbers Yellow Pine 


and Ties in 
In Business Since 1877. 


Nona Mills Co., Ltd. 27°" 
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Ralph Lane Lumber Company 


7 Water Street, Tribune Building, 
BOSTON, MASS. NEW YORK CITY 
Oak Douglas Fir 

Yellow Pine Spruce 
N. G. Pine Red Gedar 


Arkansas Soft Pine Shingles 























Harry S. Knox, president of the John A. Gauger 
Co., is on the Pacific coast on a buying trip. 


M. O. Stuhr, of the Stuhr-Gerard Lumber Co., 
Minneapolis, Minn., spent the last week in Chi- 
cago on business, 

H. S. Stronach, engineer for the West Coast 
Forest Products Bureau, New York City, was in 
the city during the week in the interests of the 
bureau. 

Hiram F. Below, president of the H. F. Below 
Lumber Co., Marinette, Wis., was in the city this 
week, conferring with Harold F, Sill, the manager 
of the company’s Chicago office. 


R. W. Reiser, a retailer of Wayne, Mich., was 
a Chicago visitor the latter part of last week, being 
en route back to his home in Wayne after having 
spent two weeks in the north woods. 


J. P. Gray, manager of the Chicago office of 
the Sabine Lumber Co., this week left for St. 
Louis, Mo., where he expected to spend some days 
at the headquarters of the company. 


S. H. Bolinger, president of the S. H. Bolinger 
Lumber Co., Shreveport, La., was in the city 
during the week, conferring with J. H. Donner, 
who represents the company in this territory. 


Fred Ashby, of the Ashby Veneer & Lumber Co., 
Jackson, Tenn., called on the local trade during 
the week. Another Tennessee lumberman who 
spent a few recent days in the city was M. 8S. Dilts, 
of the Welsh Lumber Co., Memphis. 


Hugo Nelson, of Portland, Ore., inspector for 
the Western Pine Manufacturers’ Association, is 
in Chicago for a week, on business connected with 
the association. After finishing his work here, 
Mr. Nelson will go East for a short time. 


Mr. Glaeser, representative for the Hartzell Wal- 
nut Co., of Pickway, Ohio, who formerly made his 
headquarters at Grand Rapids, Mich., has moved 
with his family to Chicago, and henceforth will 
cover this territory, and also Michigan, from this 
city. 

H. Galloway, of the Posey Manufacturing Co., 
Hoquiam, Wash., after spending two weeks in Chi- 
cago visiting with the trade and sizing up condi- 
tions, started west this week, intending to stop 
at Minneapolis and possibly one or two other points 
on his way home. 

John F. Herd, assistant sales manager for the 
Consolidated Saw Mills Co., St. Louis, Mo., trans- 
acted business in Chicago during the week. While 
trade has slowed down somewhat of late, it never- 
theless remains of fair volume, he said, and he has 
high hopes for 1922. 


Word was received here during the week of the 
death of the mother of L. Bay, of the Bay Bros. 
Lumber Co., St. Louis, Mo. Mr. Bay, before going 
to St. Louis about a year ago, was engaged in the 
lumber business in Chicago for many years, and is 
well known thruout this territory. 


Ben Smith, traffic manager for the Industrial 
Lumber Co., Elizabeth, La., and W. T. Hancock, 
traffic manager for the Kirby Lumber Co., Hous- 
ton, Tex., were among the lumbermen in the city 
during the week, attending the hearings on south- 
ern pine freight rates held at the Congress hotel. 


R. F. Goodlett, of Leake & Goodlett, wholesalers 
at Tupelo, Miss., spent a few days of this week in 
Chicago on a business visit. Mr. Goodlett was in 
an excellent frame of mind, saying that business 
in southern pine in the South is keeping up very 
satisfactorily and that prospects were never better. 


Allen C. Hemphill, of the Simonson-Hemphill 
Lumber Co., Chicago, is buying cigars and gener- 
ally entertaining visitors in a lavish manner. The 
occasion for this is the arrival of John Harris 
Hemphill on Dec. 2. The young gentleman weighed 
eight pounds and both he and his mother are get- 
ting along excellently. 


Walter Robison, assistant general manager of 
the W. R. Pickering Lumber Co., Kansas City, Mo., 
spent the latter part of this week in Chicago, 
conferring with W: L. Godley, manager of the 
company’s Chicago office. Afterward Mr. Robison 
will go East, where he will visit the principal lum- 
ber distributing centers to investigate trade condi- 
tions and prospects. 


H. B. Hewes, of the Jeanerette Lumber & 
Shingle Co., Jeanerette, La., after attending the 
meeting of the directors of the National Lumber 
Manufacturers’ Association in Chicago last week, 
spent a few days in Saginaw (Mich.) territory. 
He returned to Chicago Thursday of this week, 
where he was joined by Mrs. Hewes and their 








daughter, who has since been placed in St. Luke's 
Hospital for an operation, Mr, and Mrs, Hewes 
are with their daughter. 


BE. G. Dawley and George Wilson, of the Dawley 
Lumber Co, and the Northern Lumber & Supply 
Co., Wausau, Wis., which latter is one of the |: ad- 
ing line-yard concerns in that section, were in the 
city during the week transacting business. ‘They 
report a good business in northern Wisconsin, 
and say that they have had a very satisfactory 
year and expect the next to be still better. 


Dan M. Haley, of Houghton, Mich., dealer in 
posts, poles and railroad ties, was in Chicago ‘ur- 
ing the week, calling on the trade. He reports ‘hat 
purchasing agents as a rule are a little slow to 
placing orders to cover the large requirements 
which they are known to have, but that conditions 
are looking brighter and that prospects for a big 
volume of business during 1922 are excellent. 


J. S. Williford, assistant treasurer of the [Pell- 
grade Lumber Co., Memphis, Tenn., spent a few 
days of this week in Chicago, and called on 
several of his friends among the local trade. He 
reported the greatest optimism regarding the hard- 
wood lumber trade in 1922 prevailing among the 
Memphis lumbermen, Short mill stocks and heavy 
requirements on the part of the consuming trades, 
he said, can mean nothing else but continued 
strength in the hardwood market, 


Charles L. Lindner, secretary-treasurer of the 
Henry D. Davis Lumber Co., Portland, Ore., stopped 
off here this week, on his return from an extensive 
business trip thru the East, to confer with W, J. 
Cook, manager of the company’s Chicago office. He 
stated that the yard and factory trade in the East 
has dropped off considerably, and is quiet, but that 
railroad business continues to come thru very satis- 
factorily. His company makes a specialty of car 
material. Having completed his business in this 
city, Mr. Lindner went to Minneapolis, accompanied 
by Mr. Cook. 


C. F. Sullivan, of the C. F. Sullivan Co., Buffalo, 
N. Y., spent a few days in this city during the 
week. He came here with the Buffalo All-American 
professional football team, which last Sunday 
played the Staley team at the Cubs baseball park, 
Both teams are battling for the national pro- 
fessional championship, but the Buffalo All- 
Americans received a setback by losing the fiercely 
fought game, with a score of 7 to 10. Mr. Sullivan 
on Monday left his sporting associates long enough 
to call on some of his friends in the local trade 
and exchange lumber market “dope” with them. 


Joseph W. Paddock, of the Houghton Lumber 
Co., Indianapolis, Ind., transacted business here 
during the week. He said that the lumber mirket 
in Indiana is rather quiet just now, but that the 
outlook is excellent. Some of the dealers, he said, 
believe that freight rates will be reduced, but the 
majority are not looking for any immediate relief 
in that direction. Stocks thruout Illinois, but 
especially in the southern part, as well as in indi- 


ana, are extremely light, but owing to the usual 
seasonal lull the dealers do not feel incline to 
make further investments until after the firs’ of 


the year, at which time, Mr. Paddock felt, al! the 
dealers must do some buying. 


Ernest Dolge, of Ernest Dolge (Inc.), Tacoma, 
Wash., attended the directors’ meeting of the Na- 


tional Lumber Manufacturers’ Association rec itly 
held in this city, following which he remained jcre 
for a short time, transacting business. He said 
that the greatest handicap under which the Ccast 
mills are at present working is the searci! of 
upper grade logs. The lumber trade with the 
Orient and California he described as very a: ‘ive, 
and as the salvation of the Coast industry du ing 
the present period of dull business conditio in 
the East and middle West. Another prom!:cnt 
west Coast lumberman who attended this (irec- 
tors’ meeting and who afterward remained in the 
city for some days was D. C. Eccles, president of 


the Oregon-American Lumber Co., Portland, O:°. 


R. G. King, president of the Pioneer Lu ber 
Co., Seattle, Wash., passed thru Chicago this eek 
on his way East, where he will spend some ‘ime 
investigating market conditions. While here Mr? 
King conferred with J. M. Wesson, who represents 
the Pioneer Lumber Co. in this territory. Mr. 
King said that stocks of all kinds of lumber 
on the Coast are running very low. Whilt the 
mills generally are operating at or very near 
capacity, practically everything cut is for siip- 
ment to the Orient or California, and no stock 18 
being accumulated. In the meanwhile he finds 
that the domestic trade has large requirements, 
but is postponing purchases, and he believes that 
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a runaway market next spring is not at all un- 
likely. With exhausted stocks at the mills and 
wiih low supplies in the retail yards and at the 
fa (ories, when the spring buying season opens up 


a situation is very apt to develop where buyer will 
outbid buyer, as was the case a year or two ago; 
an! under such conditions nothing could prevent 
what is popularly called a “runaway market.” 





THE GEESE WON’T BE SHOT AT 


Duek hunting is excellent this year, according 
to the cheery messages received during the last few 
days by “those left behind” in Chicago from a party 
of well known local lumbermen who went down the 
Mississippi River last week to spend two weeks at 
thcir favorite sport. The party, composed of Paul 
L. Schmechel, of the Paul Schmechel Lumber Co. ; 

V. Breneisen, of J. V. Breneisen & Co., and 

c, Bennett and R. H. Smith, of the Hardwood 
ills Lumber Co. These were joined in Mound City, 
Ill., by E, B. Miles, William Bestgen, G. W. Cowles 
and Harry Perkins, of Mound City and Columbus, 
Ky., and together they proceeded in the houseboat 
Wild Goose down the river, to an island on the 
Missouri side opposite Columbus, Mo., where they 
made their hunting headquarters. Besides an 
arsenal, they carried with them a supply of “eats” 
the size of which is proof that these gentlemen are 
not beyond the cardinal sin of gourmandizing, and 
also a colored cook who besides the name of Bill 
Howard has a “rep” in the culinary field. The 
party, say the messages received, is a bit disap- 
pointed because the geese do not see fit to risk their 
lives by coming to its particular island, but it has 
no complaint to make about the ducks. 


eo 





LUMBER LOST DURING LAKE STORM 


News was received in Chicago this week that 
more than 300,000 feet of lumber, consigned from 
Manistique, Mich., to the Hamilton Transportation 
Co., of Chicago, was lost in Lake Michigan during 
a severe storm on Nov. 26. The steamer W. H. 
Sawyer was towing three barges, loaded with 
1,000,000 feet, to Chicago, when it ran into the 
storm which threatened to wreck it. In order to 
save itself, the cargoes of two of the barges were 
cast off. Much of the lumber was afterward recov- 
ered, so that during an inspection the other day in 
the Milwaukee harbor it was shown that 667,000 
feet had been saved. 





BUREAU REMOVED TO NEW ORLEANS 


The Lumbermen’s Rail & Equipment Bureau, an 
agency of the Southern Pine Association which 
heretofore has been located in Chicago, has been 
transferred to New Orleans and installed on the 
seventh floor of the Inter-State Bank Building. 
Henceforth the organization will be operated as a 
department of the association instead of as a 
separate bureau. L. B. Moses, who was manager 
of the bureau during its Chicago sojourn, has re- 
Signed, and the new manager is A. J. Stallhaus, 
formerly the assistant manager. The department’s 
exchange lists will be issued quarterly, as before, 
but in altered and simplified form. 


SYRACUSE LABOR SITUATION 
V. J. Euler, of Syracuse, N. Y., eastern repre- 
sentative for the Charles W. Fish Lumber Co., of 
Nicho, Wis., was in Chicago this week for a con- 
ference with Frank Handysides, sales manager of 
the company, who also was in the city. Mr. Euler 
stated that Syracuse was confronted with a pecu- 
liar labor problem. Contractors were attempting 
fo make the carpenters accept a 10 percent cut in 
vages, from $1 an hour to 90 cents, and the latter 
indicated a willingness to accept such a cut, “if 
the other crafts do the same and costs of building 
terials are correspondingly reduced.” Lumber 
parently has been singled out by the labor lead- 
as the material which must undergo special 
lation, these men demanding, said Mr. Euler, 
it lumber prices be lowered to the level prevail- 
ing before the war. Syracuse lumbermen, both 
holesalers and retailers, express approval in gen- 
ral terms of the proposal as a basis for study, but 
declare that reductions in lumber prices com- 
mensurate with that proposed by the carpenters are 
out of the question at this time, unless manufactur- 
‘ng costs and railroad freight rates are lowered. 
Robert B. Chapman, president of the Retail Lum- 
ber Dealers’ Association of the State of New York, 
ook this position, declaring that further reduc- 
‘ions in retail lumber prices are impossible. Deal- 
‘rs generally have accepted every price reduction, 
© said, and further reductions, in the face of 
“sing markets, would force dealers to abandon 
‘very thought of profit. The three big increases 
‘n freight rates since 1914 were the chief factors 
in lumber costs, he said. 
Mr, Euler, who together with other representa- 
‘ive lumbermen met with the carpenters to dis- 
cuss the subject, told them that they either mis- 
understood the situation or else they did not take 
& number of serious matters into consideration. 





1 


For instance, he said, there had been four ad- 
vances in freight rates since 1914, with the result 
that the tariff on a shipment of a thousand feet of 
lumber ranged from $12 to $16, compared with 
$6 to $6.30 seven years ago. Manufacturers of 
lumber, he said, also were paying much higher 
wages than in 1914, and the retail lumberman 
today requires two to three times as much capital 
to do business. Mr. Euler pointed out that in 
1914 Syracuse was getting hemlock from Pennsyl- 
vania, and the short haul made a low rate. Now 
the Pennsylvania supply is low, and most of the 
stock comes from Michigan and Wisconsin. “It 
must also be remembered,” he said, “‘that the price 
of southern pine and hemlock dimension and sheath- 
ing has been reduced at the yards from about 
$75 and $85 to $38 and $40 a thousand feet. Fig- 
uring their expenses, lumbermen are getting a very 
small margin indeed over 1914 prices.” 

Mr. Euler told the AMERICAN LUMBERMAN that 
Syracuse is much underbuilt, and that prospects 
there are exceedingly bright for next year. There 
is no strike on the part of the carpenters, only dis- 
cussion of the wage scale, and Mr. Euler does not 
look for any serious trouble. If the existing prob- 
lem is adjusted satisfactorily, and the building 
workmen stay on the job next spring, he expects 
there will be a large volume of construction, and 
consequently a good lumber business. 


SEEKS NEWS OF MISSING SON 


The AMERICAN LUMBERMAN is in receipt of a 
letter from C. E. Medaris, Ewen, Mich., seeking 
information concerning the whereabouts of his son 
as follows: 

“My son, Leroy Medaris, of Ewen, Mich., age 
22, whose business is a sawmill laborer, has been 
missing since Oct. 1, 1921. Anyone knowing of 
his whereabouts please notify C. E. Medaris, Ewen, 
Mich.” 





FEDERAL AID TO EXPORTERS OUTLINED 


Axel Oxholm, chief of the lumber division, bureau 
of foreign and domestic commerce, Department of 
Commerce, Washington, D. C., on Friday of last 
week addressed a large gathering of lumbermen at 
luncheon at the Lumbermen’s Association of Chi- 
cago. His subject was what the Government, thru 
the bureau, is preparing to do to assist American 
lumber exporters in their foreign trade problems. 

Of primary importance, said Mr. Oxholm, is the 
legal service which the bureau, thru its division of 
commercial laws, is prepared to render exporters 
free of charge. Advice as to procedure in foreign 
courts will be given, and if requested, reliable at- 
torneys in the centers concerned will be recom- 
mended. Another feature is the service rendered 
by the division of foreign tariffs. 

The lumber division, said Mr. Oxholm, has 
undertaken a revision and considerable extension 
of the bureau’s lists of lumber buyers in foreign 
countries. Every name will be carefully checked, 
and besides the name will be furnished complete 
information regarding the woods handled or used. 
The bureau will also prepareadirectory of American 
lumber exporters—something that there has long 
been a great need for. This directory will show 
the trademarks of each firm using such. In this 
connection, Mr. Oxholm stated that the Govern- 
ment advocates the use of trademarks on lumber 
destined for foreign shipment. 

The division is also preparing a manual of woods 
figuring in the American export trade, among other 
things giving all the various names under which 
the woods are sold in different countries. The 
division has also undertaken to change the sta- 
tistical service into a system vastly superior to any 
heretofore used. Classification will be rearranged, 
and it is expected to make this statistical service a 
thing of utmost value to the lumber trade. 

Mr. Oxholm in conclusion urged upon the lumber- 
men to make use of the division. “The more you 
use it, the more will it grow,” he said, “and the 
more efficient service can it render. There is not 
a lumber exporter who can ignore the service 
offered by this division, and if you will all codperate 
with it, I feel certain that it is going to prove a 
wonderful thing for the lumber industry, in its 
domestic as well as in its export phases.” 

Mr. Oxholm was in Chicago for three days, and 
then proceeded to Kansas City and other southern 
centers, for the purpose of discussing with the 
lumbermen the work of the division and to secure 
suggestions that will enable him to organize it on 
a basis of the highest possible efficiency. 


START WHOLESALE BUSINESS 


PHILADELPHIA, Pa., Dec. 5.—Maurice W. Wiley, 
of this city, formerly connected with the Sterner 
Lumber Co., advises that he has sold his stock in 
that company to his rormer associates and has 
resigned as director and president in order that 
he may engage in the wholesale lumber business 
on his own account and in his own name. Mr. 
Wiley has not yet secured suitable offices and mean- 
by is doing business at 3624 Baring Street, this 
city. 


A JOYOUS WEEK-END IN NEW JERSEY 


New York, Dec. 5.—Edward W. Hamilton, of the 
Hamilton Lumber & Manufacturing Co. and presi- 
dent of the New Jersey Lumbermen’s Association, 
was the host the latter part of last month to a 
week end party at his summer home, Asphewa 
Manor, N. J. 

His guests were P. C. Wadsworth, of the Hamil- 
ton company; J. V. Smeaton, of the S. M. Birch 
Lumber Co., Passaic; A. EB. Jelleme, of the Ander- 
son Lumber Co., Passaic; L. W. Johnston, of the 
Johnston-Cueman Lumber Co., Paterson; Daniel 
Van Winkle, of the Van Winkle Bromley Lumber 
Co., Paterson; F. C. Wallace and F. A. Hopping of 
the Heidritter Lumber Co., Elizabeth ; F. S. Bailey 
of the Bailey & Alling Lumber Co., Newark; J. G. 
Whittier, secretary of the New Jersey Lumbermen’s 
Association ; Wilkes McClave, of E. W. McClave & 
Sons, Newark, and Harrison and Frank Kearney, of 
the Vreeland-Kearney Lumber Co. 

Happy hours were spent in fishing, hunting and 
games of all kinds. The best to be had to satisfy 
the inner man was provided and, there were many 
other attractive features. Nobody pulled a royal 
straight so they are all today better and happier 
friends on account of the delightful outing. 





TO RECEIVE SERVICE MEDAL 


Sr. Louris, Mo., Dec. 5.—The Distinguished 
Service Medal, recently awarded to Col. Edmond 
J. McMahon, former commander of the 138th (St. 
Louis) Infantry, will be presented to him soon at 
Fort Crook, Neb., where a military ceremony will 
be arranged by Gen. Omar Bundy, commander of 
the Seventh Army Corps. The medal is awarded 
for “exceptional and meritorious service in a posi- 
tion of great responsibility while in charge of a 
supply depot near Bordeaux.” 

Col. McMahon was the representative of the 
Lyon Cypress Co. in St. Louis when he entered 
the war, and is well known to lumbermen and 
Hoo-Hoo. He still calls on the lumber trade as 
the representative of an allied industry. 





Lumbermen's 
Building Estimas, 


A Short 
Cut to 
Figuring 
Building 
Costs 





Lumber Dealers welcome this system that 
eliminates drudgery in figuring bills. 

A. W. Holt, an experienced retail lumberman, 
developed this practical method for figuring 
building costs in actual practice and thoroly 
tested it out before it was finally printed in book 


o Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square, 
The same principle of cost per square can be applied to 
floors, upper ceilings, roofs, inside partitions, etc., and 
thus the total cost of the completed building may be 
arrived at by figuring the number of squares and the unit 
cost per square in its component members. 

The book carries this idea out at all the possible varia- 
tions in price of lumber per thousand feet. It is also 
useful in figuring barns. 


Bound in red leather, size 5% x 8% 
inches, 148 pages, $6.00 postpaid, in- 
clading one copy each of blank bids for 
Houses and Barns. After December 1, 
1921, price will be $7.00. 


ORDER NOW AND SAVE A DOLLAR. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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Lasting Prese 


The Story of Opal. One of the most 

talked of literary productions of the 
year, Opal Whiteley, how a young woman 
was reared in the fir forests and the lum- 
ber camps of the Pacific Northwest. 

The environment of forest and lumber 
camp has been symbolized in the binding 
of the book, the covers reproducing the 
texture and grain of natural wood. Print- 
ed in large, clear type on the finest of 
book paper, with wide margins, the me- 
chanical execution leaves nothing to be 
desired. Both in content and appearance 
the book is particularly suitable for pres- 
entation to either young or mature per- 
sons. Sent postpaid, $2.00. 


Glory of the Pines. By William Chal- 
mers Covert, C. D. One of Dr. Covert’s 
earlier assignments as a minister was in 
a logging community and these stories of 
the woods by such a good, graceful and 
forceful writer can be unreservedly rec- 
ommended. Cloth, prepaid, $1.25. 


Progressive Steps in Architectural Draw- 
ing. A step-by-step methcd for stu- 
dent-draughtsmen, together with details 
of construction and design. For use as 
a reference book in architectural offices. 
It will be a great help to the beginner in 
draughtsmanship in laying out his work. 
Postpaid, $1.80. 
Handbook of Building Construction. By 

Geo. A. Hool and Nathan C. Johnson. 
This great two-volume handbook describes 
thoroughly modern building design and 
construction down to the smallest detail. 

It offers architects, construction engi- 
neers, contractors and builders a body of 
information on practical construction that 
has never before been even approximated. 

Principles, methods, costs, tables and 
reference data are all spread out before 
you in these two handy books for quick 
reference and constant use. 

The work is almost without a parallel. 
It stand out as one of the greatest 
achievements of technical authorship. 

The work consists of two volumes (not 
sold separately), with flexible cover, 6”x 
9”, fully illustrated, and has 1,474 pages. 
Sent postpaid, $10.00. 

Forest Products, Their Manufacture and 

Use. By Nelson C. Brown. This book 
is devoted to forest products other than 
lumber and gathers together materials 
which the author has been accumulating 
for the last ten years. In writing it an 
effort has been made to avoid including 
data based on the abnormal conditions of 
the war period, particularly to costs and 
prices, 

It contains four hundred and_ forty- 
three pages and index; is very liberally 
illustrated, chiefly, with photographs of 
manufacturing operations and processes. 
Sent postpaid, $4.00. 


Timber—Jts Strength, Seasoning and 

Grading. By Harold 8S. Betts, M. E., 
of the U. S. Forest Service. This is a 
book which has long been needed by the 
lumber industry. It covers very thor- 
oughly the subjects indicated by the title 
and is well and thoroughly illustrated and 
contains 223 pages and an index. Sent 
postpaid, cloth binding, $3.00. 


Address, 


431 South Dearborn Street, 


v4 CHICAGO, ILL. 
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BUSINESS CHANGES 


ARKANSAS. Huntsville—Thomas G. Ander- 
son has purchased a sawmill and will operate at 
Crosses. 

CALIFORNIA. Petaluma—C. E. Frasier has 
purchased the interest of his partner. W. W. 
Cochrane in the Petaluma Box Co., Plymouth 
Lumber Co. and Trinity Pine Co. Mr. Cochrane 
takes over the Willits Lumber Co. and other 
property of the former Frasier-Cochrane co- 
partnership in the north. 

COLORADO. Crowley—Abbott Bros. suc- 
ceeded by Meyer Lumber Co., of Lamar. 

ILLINOIS. Cairo—Pioneer Pole & Shaft Co.'s 
plant has been sold to L. D. Leach & Co., of 
Chicago, manufacturers of piling, railroad ties 
and hardwood flooring, and will be operated as 
soon as new machinery is installed. 

Hopedale—D. P. Harper has sold his lumber 
business to Hunter Lumber Co., of Henry. 

INDIANA. Kingman—Ralph Darling suc- 
ceeded by Leroy Metzger. 

LOUISIANA. Cedar Grove—Adams & Owen 
Lumber Co. succeeded by Adams Lumber Co. 

Verdun—Big Four Lumber Co. sold to Fleming 
Lumber Co., of New Orleans. 

West Monroe—West Side Lumber Co. has 
ceased operations and is dismantling buildings, 
including lumber mill. Property has been sold 
to Florsheim interests and will probably be used 
for factory sites. 

MICHIGAN. Edwardsburg—Pearson & Pear- 
son removing to South Bend, Ind. 

MISSOURI. Norborne—G. N. McGee Lumber 
Co. sold to Atlas Lumber Co., of Kansas City. 

MONTANA. Coffee Creek, Dover, Hobson, 
Kolin, Lewistown, Moccasin and Winnett—Basin 
Lumber Co. sells lumber and hardware stocks 
in these places to Montana Lumber & Hardware 
Co. 

NEBRASKA. Overton—Roy Thomas has sold 
his holdings in Thomas-Paul Lumber Co, to his 
partner, J. V. Paul, and has purchased a yard at 
Sidney, Neb. 

NEW YORK. La Salle—J. B. Kappauf suc- 
ceeded by Kappauf & Albert (Inc.) 

NORTH DAKOTA. Zap—Farmers’ Codépera- 
tive Mercantile Co. succeeded by Fuchs Bros.; 
stock will be increased. 

OREGON. Imbler—Imbler Box & Lumber Co. 
removing to La Grande. 

Hood River—Hood River Box Co. sold to H. A. 
Bell and E. J. Baker, of Bridal Veil, and L. C. 
Stewart, of Palmer. Additional machinery will 
be installed. 

Joseph—W. C. Jackson Lumber Co. sold to 
Snyder Lumber Co. 

Portland—Western Forest Products Co., chang- 
ing name to Pacific Forest Products Co. 

PENNSYLVANIA.  Philadelphia—Bar ker - 
Bond Lumber Co. succeeded by Joseph C. 
Comegys. 

TEXAS. Fort Worth—Keith Lumber Co.’s re- 
tail yard sold to B. I. Sparks, G. B. Sparks and 
M. G. Worrell. 


INCORPORATIONS 


ALABAMA. Mobile—Bancroft-Vaughan Lum- 
ber Co., incorporated; capital, $18,000; wholesale 
and retail. 

CALIFORNIA. 
Co., incorporated. 

Los Angeles—Coast Lumber Co., incorporated. 

Mendocino—Little Valley Lumber Co., incorpo- 
rated. 

Redding—Red River Lumber Co., increasing 
capital to $2,000,000. 

CONNECTICUT. New Haven — Hamilton- 
Reed Manufacturing Co., incorporated; capital, 
$50,000; to manufacture furniture. 

FLORIDA. Orlando—Orange County Lumber 
Co., incorporated; capital, $2,400. 

INDIANA. Elkhart—J. & S. Box Co., in- 
corporated; capital, $5,000. 

Fort Wayne—Vail-Donaldson Co., incorpo- 
rated; capital, $300,000. 

IOWA. Des Moines—Home Service Improve- 
ment Co., incorporated; capital, $40,000; to manu- 
facture furniture. 

MASSACHUSETTS.  Brockton—Royal Reed 
Furniture Co., incorporated; capital, $25,000. 

MONTANA.  Bainville—Bainville Lumber & 
Supply Co., incorporated; capital, $25,000. 

OHIO. Akron—Horning Wholesale Lumber 
Co., incorporated; capital, $10,000. — 

Cleveland—Sighland Lumber Co., incorporated. 

Yellow Springs—Yellow Springs Lumber Co., 
incorporated; capital, $30,000. 

OREGON. Elam—Elam Lumber Co., incorpo- 
rated; capital, $50,000. 

PENNSYLVANIA. Hanover—Hanover Lum- 
ber & Improvement Co., incorporated; capital, 
$25,000. 

WASHINGTON. Seattle—Sterling Lumber 
Co., incorporated; capital, $7,500. 

WISCONSIN. Lomira — Lomira Furniture 








Glendale—Glendale Lumber 











Manufacturing Co., 
$100,000. 
Potter—Potter Lumber’ Co., — incorpor: 
capital, $25,000. 


increasing capital to 


NEW VENTURES 


ALABAMA. <Auburn—Auburn Lumber «| 
new concern. 

Mobile—May Lumber Co. will open for } . 
ness. 


ARKANSAS. Little 


tock—Garrison-W ils 


Lumber Co., recently began wholesale hard id 
business. 

Tuckerman—W. H. York Lumber Co. s 
established new sawmill here and has op a 


sales office in Memphis; J. D. L. Whitake« n 
charge. 

CALIFORNIA. Eagle Rock — Shirley-Ajion 
Lumber Co., recently began. 

COLORADO. Denver—J. B. Bramlett Lumier 
Co., recently began; retail. 

CONNECTICUT. Madison—John C. Field +«- 
cently began; retail lumber. 

GEORGIA. Abbeville—Paxon Tie & Lumivcr 
Co., recently began. 

ILLINOIS. West Paris—Lon Vick will ope: a 
planing mill and woodworking shop. 

INDIANA. Indianapolis—J. W. Hale Lumber 
Co., recently began; hardwood export business 

Mt. Vernon—Whitemore Handle Co. has coim- 
pleted erection of addition. 


Shelbyville—George Tucker, of Evansville, jias 
leased a building here and will open machine :ind 


woodworking shop the first of the year. 

MICHIGAN. Wolverine—Michael Schuh _ re- 
cently began; lath mill. 

MISSISSIPPI. Columbia—-Thompson & Collier 
Lumber Co., recently began; manufactures and 
wholesales southern pine. 

Poplarville—Gulf Pine Lumber Co. recettly 
began. 

Vicksburg—Dixie Hardwood Co., wholesale, re- 
cently began. 

MISSOURI. St. Louis—National Hardwood 
Co., recently began wholesale hardwood business 
at 2108 Railway Exchange Building. 

St. Louis—Peter C. Belleville, recently began; 
commission lumber; 212 International Life Build- 
ing. 

NEBRASKA. Omaha—Joyce Lumber & Sup- 
ply Co., recently began; wholesale. 

OHIO. Cuyahoga Falls—R. M. Wilhelm Lum- 
ber Co., recently began; wholesale. 

Mentor—Mentor Lumber & Supply Co., recently 
began. 

GCKLAHOMA,. Muskogee—Union Lumber ¢\ 
recently began. 

Pittsburg—V. S. Cook Lumber Co. will install 
lumber yard. 

Ponea City—Harry Cragin Lumber Co. will 
open soon. 

OREGON. Portland—Armstrong Cedar ‘'o., 
recently began. 

Sandy—Charles Krebs recently began; saw tuiill. 

SOUTH CAROLINA. Greenville — Sout!iern 
Sash & Door Co., manufacturing and jobhing 
plant, will be established here in Januar) or 
February; J. P. Craton will be manager. 

TENNESSEE. Memphis—W. H. York Lumber 
Co., of Tuckerman, Ark., opens office in ‘he 
Randolph Building. 

TEXAS. Mexia—Lacy Lumber Co., receitly 
began. : 

Minerva—Turner Lumber Co., of Rockd.!e. 
Texas, is opening a branch vard here to be in 
charge of Herman Wiser, as manager, tr: - 
ferred from Kirkland, Texas. 

WISCONSIN. Chippewa = Falls — Chippewa 
Wood Manufacturing Co. has been organized to 
manufacture caskets and toys and plans ey!) 
tually to manufacture high grade furnit:.:: 
O. F. Sterzik, now president and general man r 
of the National Toy & Tinsel Co., of Manito. 
is president and general manager of the w 
business. Company has purchased plant of 
Northern States Casket Co.; factory addit 
23x76 feet, two stories, will be erected; w 
machinery will be installed. 


NEW MILLS and EQUIPMEN - 


FLORIDA. Fort Lauderdale—Fort Lauder .J¢ 
Novelty Works building planing mill. 


ILLINOIS. Rockfordi—Rockford Show Cas: & 


Fixture Co. will build a $12,000 factory on m 
Street. 

INDIANA. Indiana Harbor—Indiana Har or 
Lumber Co. making improvements which ill 


ny 


cost about $150,000; new lumber sheds, sto! 56 
rooms and main building are being erected. 

Indianapolis—Indiana Sawed Veneer Co. |) '!- 
ning to construct a factory building 90x110 ' 
cost about $25,000. 

Monroe—Berne Lumber Co. enlarging coal !)\0S 
and yards. 

KANSAS. Hays City—Justus Bissing erec' "8 
planing mill and wood shop. 

Wichita—oO. Cathcart will erect one-story 0 -"e 


(Concluded on Page 76) 
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Latest Reports on Current Lumber Prices 








The market has not changed much during the week. 


WISCONSIN HARDWOODS AND HEMLOCK 





Some items of birch show a strengthening; selects and better, especially in the 4/4 thickness, 














No, 3 showing advances. Common maple also shows greater strength in 4/4 and 5/4 thicknesses especially. Current quotations f. 0. b. shipping 
| ts are: 
FAS Selects No. 1 com. No. 2 com, No. 8 com. ™ . FAS Selects No. 1 com. No. 2 com. No. 3 com. 
- ARD MAPLE— 
$ 90.00@100.00 $ 65.00@ 7 70.00 $ 40.00@ 45.00 $25.00@30.00 $15.00@17.00 10/4 90.00@100.00 75.00@ 80.00 60.00@ 65.00 36.00@41.00 «@eccce 
5, 4 95.00@105.00 70.00@ 75.00 45.00@ 50.00 30.00@32.00 16.00@18.00 12/4 95.00@105.00 80.00@ 85.00  65.00@ 70.00 41.00@46.00 coQeccee 
6.4 100.00@110.00 75.00@ 80.00 50.00@ 55.00 30.00@32.00 16.00@18.00 Sort MAPLE— 
105.00@115.00 80.00@ 85.00  55.00@ 60.00 35.00@38.00 16.00@18.00 / 65.00@ 75.00 45.00@ 50.00 30.00@ 35.00 20.00@22.00 13.00@15.00 
Bass wooD— a - - 5/4 70.00@ 80.00 50.00@ 55.00 35.00@ 40.00 22.00@24.00 14.00@16.00 
14 70.00@ 75.00 50.00@ 55.00 38.00@ 40.00 20.00@22.00 17.00@18.00 6/4 75.00@ 85.00 55.00@ 60.00 40.00@ 45.00 26.00@28.00 14.00@16.00 
5/4 75.00@ 80.00 55.00@ 60.00 40.00@ 45.00 22.00@24.00 19.00@20.00 8/4 85.00@ 95.00 65.00@ 70.00 45.00@ 50.00 30.00@32.00 14.00@16.00 
6 4 — $0.00@ 85.00 60.00@ 65.00 45.00@ 50.06 26.00@28.00 19.00@20.00 | gy, 
g € 95 4 ) oF 6 , é a 
f 90.00@ 95.00 70.00@ 75.00 55.00@ 60.00 32.00@34.00 19.00@20.00 4/4 95.00@105.00 70.00@ 75.00 45.00@ 50.00 28.00@30.00 13.00@15.00 
Birney mews ae , , 5/4 100.00@110.00 75.00@ 80.00 0.00@ 55.00 30.00@32.00 14.00@16.00 
§ = 100,00@110.00 79,.00@ 80.00  38.00@ 40.00 20.00@22.00 12.00@14.00 6/4 105.00@115.00 80.00@ 85.00 55.00@ 60.00 36.00@38.00 14.00@16.00 
£ — 100.00@110.00 — 75.00@ 80.00 — 40.00@ 45.00 22.00@24.00 13.00@15.00 8/4 110.00@120.00  85.00@ 90.00  60.00@ 65.00 40.00@45.00 14.00@16.00 
6/4 110.00@115.00 S0.00@ 85.00 45.00@ 50.00 26.00@28.00 13.00@15.00 
S + 110,00@120.00 = S5,00@ 90.00 50.00@ 55.00 32,00@ 34.00 13.00@15.00 antes “e - ener 10-1 16 18-20 22 
10 4 110.00@120.00 §5.00@ 90.00 70.00@ 75.00 41.00@46.00 .....@..... -14’ : : 
12/4 115.00@125.00 90.00@ 95.00 75.00@ 80.00 4600@51.00 .....@....! 2x 4 $25. 5027. 50 $25.50@27.00 $27.00@29.00 $29.50@31.50 $31. 5G 83. 50 
rable Sey siti — i aie @ 2x 6 —-23.50@ 25.50 24.50@26.50 26.00 28.00 28.50@30.50 30.50@32.50 
Sort ELM— P ” 6s c 8 24.50@2 2 2 28. -50@30.5 
11 $3.00@ 75.00 50.00@ 55.00 35.00@ 40.00 22.00@ 24.00 14.00@16.00 | 321) —34:000926-00 35.00@ 27.00 26.50@28.50 2850@30.50 31.00033.00 
5 70.00@ k 55.00@ 60.00 0. 5. @ @ 15 54 BNO E o 7° 97 On A20. 99 0021. FAG os 
6/4 — 75.00@ 85.00 60.00@ 65.00 45.00@ 50.00 26.00@28.00 15.00@17.00 | 2X12 24.50@26.50 — 25.50@27.50 ~—27.00@29.00  29.00@31.00  31.50@33.50 
8 4 $5.00@ 95.00 70.00@ 75.00 55.00@ 60.00 34.00@36.00 15.00@17.00 on aaeeae eet $2 less than No. 1. 
10/4 100.00@105.00 80.00@ 85.00 60.00@ 65.00 41.00@46.00 eee ee No. 2, $4 less than No. 1. 
. : agai $5.00@ 90.00 65.00@ 70.00 46.00@51.00 .....@..... No. 1 HEMLock, Boarbs, s1s— 
1AOCK —_ os ¥ ne 16 20° 8-16’ 
4/4 65.00@ 75.00 ...... acces 40.00@ 45.00 22.00@24.00 14.00@16.00 9 @ 9 36. 9 25.00 @ 27.0 
5/4 70.00@ 80.00 2.22: Bivescs 45.00@ 50.00 24.00@26.00 15.00@17.00 | 3X §  *3¢° 00035, 4 $24.00@38.0 + oboe po $28. 500, . 00@ 21. 00 
6/4 75.00@ 85.00 ...... eacinas 50.00@ 55.00 26.00@28.00 15.00@17.00 1x 8 24. 50@26. 50 25 50@27.50 27.00@29.00 29.50@31.50 26.00@ 28.00 
8/4 $5.00@ 95.00 ...... Dikeaces 60.00@ 65.00 32.00@34.00 15.00@17.00 1x10 25. 00@27 ’ 00@ 28.00 27.50@29.5 29.50@31.50 26.50@ 28.50 
AE gs cory MR @-. 20+. 70.00@ 75.00 41.00@46.00 .....@..... | x12 35:30@27.50 26.50@28.50 28100@80.00  30.0032.00 27.0029.00 
12/4 100.00@110.00 ...... Beccuxs 75.00@ 80.00 46.00@51.00 ..... a Merchantable, $2 less than No. 1. 
Harb MAPLE No. 2, $4 less than No. 1. 
1/4 65.00@ 75.00  50.00@ 55.00  37.00@ 42.00 22.00@25.00 10.00@12.00 Add for shiplap and flooring, 50 cents a thousand. 
5/4 70.00@ 80.00  55.00@ 60.00 10.00@ 45.00 22.00@25.00 11.00@13.00 2x4 and wider, 6-foot and longer, No. 3 hemlock, rough, $12 to $14. 
6/4 75.00@ 85.00 60.00@ 65.00 15.00@ 50.00 26.00@28.00 11.00@13.00 1x4 and wider, 6-foot and longer, No. 3 hemlock, rough, $13 to $15. 
8/4 85.00@ 95.00 55.00@ 70.00 50.00@ 55.00 30.00@32.00 11.00@13.00 Add for select No. 3 hemlock, $3 a thousand. 
Prices continue very firm, with further advances on high grade birch. The following list represents present prices f. 0. b. shipping point: 
FAS Selects No. 1 com. No. 2 com, No. $ com. FAS Selects No. 1 com. No. 2 com, No. $3 com. 
Bass wooD— Sorr ELmM— 
4/4 $ 75.00@ 80.00 $ 55.00@ 60.00 $ 40.00@ 45.00 $24.00@26.00 $18.00@20.00 8/4 85.00@ 90.00 65.00@ 70.00 55.00@ 60.00 34.00@36.00 webieces 
5/4 80.00@ 85.00 60.00@ 65.00 45.00@ 50.00 27.00@29.00 19.00@21.00 10/4 95.00@100.00 75.00@ 80.00 65.00@ bh 38.00@40.00 --@.. 
6/4 85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 30.00@32.00 19.00@21.00 12/4 105.00@110.00 85.00@ 90.00 75.00@ 8 43.00@45.00 ..... Queers 
8/4 90.00@ 95.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 .....@..... 16/4 115.00@120.00 95.00@100.00 85.00@ 30: 00 48.00@50.00 ..... @... 
10/4 100.00@105.00 80.00@ 85.00 65.00@ 70.00 38.00@40.00 .....@..... Harp MApLE— 
BercH— 4/4 70.00@ 75.00 50.00@ 55.00 40.00@ 45.00 25.00@27.00 12.00@14.00 
5/8 No. 2 common and better 27.00@30.00 12.00@14.00 5/4 75.00@ 80.00 55.00@ 60.00  45.00@ 50.00 28.00@30.00 13.00@15.00 
1/4 60.00@ 65.00  45.00@ 50. 00 35.00@ 40.00 53.00@ 25.00 15.00@17.00 6/4 80.00@ 85.00 60.00@ 65.00 45.00@ 50.00 31.00@33.00 13.00@15.00 
5/4 65.00@ 70.00 50.00@ 55.00 40.00@ 45.00 26.00@28.00 16.00@18.00 8/4 85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 34.00@36.00 16.00@18.00 
6 4 — 70.00@ 75.00 —55.00@ 60.00 —45.00@ 50.00 29.00@31.00 16.00@18.00 | 10/4 _95.00@100.00 75.00@ 80.00  60.00@ 65.00 38.00@40.00 18.00@20.00 
8/4 75.00@ 80.00 60.00@ 65.00 50.00@ 55.00 32.00@34.00 16.00@18.00 12/4 105.00@110.00  85.00@ 90.00 70.00@ 75.00 43.00@45.00 18. ae 00 
I H 14/4 115.00@120.00 95. pos bery po pope 85.00 byes oy i -@ haaee 
95 7») 5 
105.00@110.00 70.00@ 75.00 40.00@ 45.00 25.00@27.00 15.00@17.00 16/4 125.00@130.00 105.00@110.00 90.00@ 95.00 48.00@50.00 iN@.. 
| 110,00@115.00  75,00@ 80.00  45.00@ 50.00 28.00@30.00 16.00@18.00 | SOFT Mapte— 
1 —115.00@120.00 —80.00@ 85.00 50.00@ 55.00 31.00@33.00 16.00@18.00 4/4 65.00@ 70.00 45.00@ 50.00  35.00@ 40.00 23.00@25.00 15.00@17.00 
{ = =120.00@125.00 85.00@ 90.00 55.00@ 60.00 34.00@36.00 5 dens 5/4 70.00@ 75.00 50.00@ 9 00 40.00@ 45.00 26.00@28.00 16.00@18.00 
{ 125.00@130.00 90.00@ 95.00 60.00@ 65.00 38.00@40.00 .....@..... 6/4 75.00@ 80.00 55.00@ 60.00 45.00@ 50.00 29.00@31.00 16.00@18.00 
t 130.00@135.00 95.00@100.00 65.00@ 70.00 48.00@45.00  .....@..... 8/4 80.00@ 85.00  60.00@ és: 00 50.00@ 55.00 34.00@36.00 16.00@18.00 
{ =140.00@145.00 = 105.00@110.00 =75.00@ 80.00 48.00@50.00 .....@..... Exp Driep WHITE MAPLE- 
t ELM— 4/4 95.00@100.00...... @ 65.00@ 80.00 .....@..... eee 
' 70.00@ 75.00 50.00@ 55.00 40.00@ 45.00 25.00@27.00 16.00@18.00 »/4 100.00@105.00 ...... Poe 70.00@ 85.00 aaah sin cA 
i 75.00@ 80.00 55.00@ 60.00 45.00@ 50.00 28.00@30.00 17.00@19.00 6/4 105.00@110.00 @ 75.00@ 90.00 wes Qbasee< me Pee 
6/4 80.00@ 85.00 60.00@ 65.00 50.00@ 55.00 31.00@33.00 17.00@19.00 8/4 115.00@130.00 ...... SOOT Ee 8$5.00@ 100.00 (oe ee 
Cincinnati, Ohio, Dec. 5.—The following are average prices, Cincinnati base, quoted on hardwoods today: 
h/t 5/4€6/4 8/4 4/4 5/4€6/4 8/4 4/4 5/4€6/4 8/4 
RTERED WHITE OAK ton 7 80@ 83 $ 90@ 95 $ 95@10 “a « $110@120 $110@120 
PAS R 4 ” Pere 90@ 95 95@105 {PCT eRe a re @12¢ @12¢ 
ee eee rd ter etre tthe No. 1 com..... 47@ 50 55@ 60 60@ 65 No. 1 com..... (1@::) ~ 70@ 80° 7o@ 80 
. 1com..... 70@ 7 80@ 8 85@ 90 No. 2 com..... 32@ 34 387@ 42 40@ 45 No. 2 com..... -@... 35@ 40 35@ 40 
vo. 2 com..... 43@ 48 53@ 58 58@ 63 = -* i T— 115@120 $117@120 $120@12 WALNUT— 
sound wormy.. 40@ 45 HO@ 55 60@ 65 AS .....+--- $115@12 T7@12¢ 25 TAG so9na - ~ 
iapiaiat ‘nid zi : , iia Nov 2. @O0B cs 68@ 65 65@ 70 70@ 75 FAS sereess + $220@ shag $230@2:  $245@... 
‘TERED RED OAK > ¢ 23 92@ OX 92 on WOM access 155@... 165@... 170@... 
ays . = oe 7 ae 20@ 23@ 25 23@ 25 No. 1 co 100¢ 110@ 1154 
vee ere $110@115 ae ux Sd. wormy and No. 2 ce a @... 10@... 1h@... 
No. 1 com..... 55@ 60 ...@... ..-@... No.2 com... 32@ 34 34@ 37 35@ 38 No. 2 com..... 45@ 50@... S5@... 
NO. 2 COM... 66. 40@ 45 -@... -@... Sd. wormy and : GumM— 
\IN WHITE AND RED OAK— No. 1 com. || 7 Qtrd. red FAS.$125@130 $130@135 $135@140 
ay eee $110@115 $120@125 $125@130 and better... 37@ 40 42@ 44 42@ 44 Qtrd: No. 1com. 70@ 80 75@ 80 80@ 85 
MOMGEE odinsisc SO@ S5 85@ 90 90@ 9% MAPLE— ¥ Plain red FAS. 110@120 120@130 125@135 
No.1 com..... 65@ 70 68@ 72 T0@ 7H FAS ......... $ 75@ 80 $ 90@100 $ 90@100 Plain red No. 1 
No. 2 COM... 6. 2a@ 47 43@ 48 45@ 50 No. 2 coms... 45@ 50 55@ 65 60@ 70 ee 60@ 65 7T0@ 75 75@ 80 
No. 3 com... 20@ 22 25@ 28 28@ 32 No. 3 com..... 382@ 35 35@ 40 45@ 50 Sap boxboards, 5 
Sound wormy Bircen— 13 to 17”... 55@ 60 ...@y.. @wes 
(W.Va.stock) SS@ 42 50@ 55 55@ 60 ) eee $110@120 $115@125 $120@125 Sap FAS, 6” & i's 
1PLAR Ne 2 CGM 6+ x. 55@ 60 60@ 65 65@ 70 © bes Eros aly a - oon a7 oo) pe 
oe. ee ae $110@ 120 $118@128 $122@130 No. 2 com..... 385@ 40 40@ 45 42@ 45 Pl NO. com. ra (Do os a o¢ 3s a 20 
Sapsand selects Tha as S5@ 00° 90@ 95 | BEEcH— bs TT eo ae Se 
O: LT COM... 5T@ 62 65@ 70 68@ 72 FAS ...ceeees $ 7T5@ 80 $ 80@ 85 $ S0@ 85 CoTToNwoop— 
No. 2 com. A... 35@ 39 40@ 45 40@ 45 No. 1 com..... 40@ 45 45@ 50 45@ 50 FAS, 6” & wdr.$ 65@ 70 $ 67@ 72 — fee 
No. 2.com. B... 25@ 27 27@ 30 27@ 30 No. 2 com..... 30@ 35 35@ 40 = 35@ 40 No, 1 ‘com..... 40@ 42 44@ 46 ...@... 
Panel & wide, W HITE ASH— No. 2 com..... 30@ 33 382@ 35 Gives 
No.1, 18 to 23” 155@165 175@185 180@190 J ea 85@ 90 $ 95@105 $100@110 Boxboards, i ; 
B toxboards, No. 1 com.. 50@ 55 60@ 65 65@ 70 Be OGGRE canine T5@ 80 -@... se@s.. 
13 to 17”.... 115@120 yes -@. No. 2 com 82@ 35 40@ 42 42@ 45 9 te 39". 2 ok, 60@ 65 ...@... ee 
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Jacksonville, Fla., Nov. 28.—Following is a recapitulation of prices obtained in this territory during the two weeks ended Nov. 26: 










































Week ending— ey 26 Nov.19 | Week ending— Nov, 26 Nov.19 | Week ending— Nov, 26 Nov. 19 Week ending— Nov. 26 Nov. i> 
Floor Partition Boards ' Boards 
1x4 Babetter » nS, a oem 1x4 B&better ........ .. 47.00 Bébetter— No, 2 common— . 
ea cone arma INO: APCODT .-0 a:0. 9:5:kinie 42.00 SES ooccecin ROD : Ix 3 S48 ......--- 2. ap 15.0 
coe Sa Eee No. 2 com.... 18.00 ..... 1x10 D4S 12222: .» 47.50 ; eo ade i 
1x3 B&btr. sap rift 75.00 ..... Siding ae ag AE wen cia... ia 
No.2 com. rift..... 27.50 | Novelty— Sice Dis... een oe | ig 8 ieled .... 2... Bei 
mae flat a au ores 1x6 B&better . ace BAG) 4:80 |) SERIO BOR’... .. 0. anse5 50.25 1x10 S48 oo. eee ween 21.04 
to ereee fae No. 1 com.... 40.20 38.10 | 5/4x12 D48 °..2..: bi - 52.00 nee 1x 6 to 12 S48. 19.00... 
No. 3 row | fee | 625 No. 2 com.... 21.70 19.16 | 5/4x12 82S ........ coves GRD Other grades— 
1x6 No.1 prong 32°50 eoeee Bevel— 5/4x 6 to 12 rough. edie 45.00 1x8 or 10” No. 
No. 2 Rai : em: 18.33 17. 50 6” B&better ..... | i 6/4x 6 to 12 S2S8.. : 50.00 Genes shi * lag tee BOO 13 
Nooo 8'50 6” No. 1 com..... 18.00 3 6/4x 6 to 12 rough.. -. 47.00 ‘ 1x6 to 12” yom 3 
Ceiling Square edge— No. 1 common— 1x4 & D48S iil Cee ee Benes 10.9 
1x4 B&better..... 48.80 ..... %x6 No.2com.... 8.00 ..... — ) “eee 40.00 ; ee ee ee 15.00 
No. 1 com.... 42.00 «1... masters Ix 4 S48 vse... + ABB & chinanie aaahe 
; esee 87 esse 1x6 No. 2 com.... 19.22 18.46 x 5 S48 ....... oe 59 . - 
%x3% B&better ..... 36.00 35.00 ‘6 Me Som.......-. wae TS eae Ot 4x18 No. 1 pine..... 4.50 
MO; 2 OOM s:6:0:0. v6%0-% 31.68 Boarde Se 6 POUR 26.606 Sea aieree 32.00 Lath 
7 2 com. 15.70 = BOE a  asi'g 0 56-6108 - 41.53 40.00 4’ No. 1 std. kiln 
No. 3 and cull 5.00 8.50 | Bébetter 1x § shiplap .. 25.00 dried 5.00 
Wex3Y% B&better ane: 32.00 Ce. ae 1x10 S48 .............. 42.50 | 4° No.1 std. green..... Pee aan 
No 3 coal... 1000 ..--- ves  epersees: "merry UE nok ones canine . 45.00 | 32” No.1 std. air dried 1.25... 
The following prices are taken from sales reported during the week ended Nov. 19 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan Bir- Hat- Kan- 
Alew- ming- ties- sas Alew- ming- ties- sas Alew- ming- ties- sas 
— — — og —_— _— pnt — andria, ham, burg, City, 
a. 8. 5 a. a. 8. 0. La. Ala. Misa. Mo. 
Flooring Boards, S1S or 82S Longleaf Timbers 
1x6” BGA. 2 i..scsceres vor C780: decss (NOL? (all, 10 to 20’)— No.1 Sa. E&S S48, 20’ and under— 
B&bette eer 65.78 #85 65.50 1x6, to x 8 ibs ARTE nnn +++ 20.02 18.85 
Se An amiiaeurs ees BONS canis : We Beenie deta sehr icae ara Selena) ene 
o> Sscchwaeccse re 54.59 1x10” . CAA OR NA eis a MERE et Sikidk. Jokinen: EOS 
D are : sSciod 1x12” . BO ogo earen enemas 23.50 28.00 
oO. ° o- y a 
No. 2 ::. ie wale “hs hoa aan ee Shortleaf Timbers 
sit Nod: — ret peapauees vvsee 11,00 11.66 | No. 1 S48, 20’ and under— 
2 12.75 11.41 MO?) seas PAS OE NORRIS 
1x4” EG Bebeiter 13.06 10.83 Plaster as" i - - 
: 5.25 5.16 4.8§ 
FG B&better 6.00 . 3.75 3.54 3.98 
are. eee 9.89 
1x6” No. 1892 19.86 : 11.19 
No. 19.11 22.03 Oe Ge, 11.52 
No. Car Material 
(All 1x4 and 6”)— 
" No. 1, 1x8”, 14 & 16’. 25.84 28.34 B&better, 9 and 18’.. ..... ..... 55.00 ..... 
%x4” B&better Other lengths .... .... 27.72 10 O80 BO" cic cccis weoeas asad: Cvcecel eee 
No. 1x10”, 14 & 16’.. 28.50 eae SEE Bate tato neice ae 
— 2 No. 2 (10 to 20’)— : , oe . No. 2, Random ....<:« : 13.28 
. RO Ae ae Contes 17.31 19.25 18.85 18.92 
%ex4” — “TUN Aa atk oe eas 21:10 20.00 18.58 19.88 Car Decking 
No. No. a” (all lengths)— No. 1, 2”, 9, 10, 18 or 20’ ..... 27.25 25.00 
%x4” No Se, oe BMD || “PIERRE sci ce isle eecta cia 12.01 ..... 12.98 11.44 | No. 1, 2% to 3”, 9, 10,” 
ini" ae SuiNee een tees ~; S2OT ..... 2876 Less BS GP BO acs cicccscses Ses: peace) ME 
” G Roofi Car —_ 
E “— . No. 1, 2x10”, other lets... ices 29.00 Up to 9”, 38 to 40’ 30.00 
Up to 10”, 30.00 
4x6” Eeematter he eee Dimension, 81S1E 8 to 40° 32.00 
weer Gees ae 22.00 16.87 | No, 1, 2x 4”, 10’ ...... 24.13 23.50 25.76 | URs%2? ae 
sats 5 peng: Sissi Tepes. 23.08 ..... 21.29 24.39 | up to 14” 41.00 
Drop Siding is@20" 2 sea 043 31.33 ites 
- . Oe. wesae Y - Car Frami 
1x4 or A B&better sued 40.37 3838 88.72 41.58 _ 10; to20’ 24.01 18.50 ..... | g» @ under, 20’ & under — °2°.50 
o0eseaee . 5. 225, 5. ° gh ecccce ee TE R ” * oar see eex ie ee 
cay saeennentens 20.00 19.20 19.90 21:1 ° “eer d0°73 LIL Bode Tas | 10” & over, 20° & under ..... 24.00 
BO S nb ndesccunes een 9.20 12.00 ee ee cane a 20.18 ..... 19.14 20.04 Longleaf Sasi Block Stock 
Finish 18&20° 24.00 24.00 18.62 20.96 | xo 1 sq.Ras 
B&better rough— " os 39 to30” _ 22.43 an 18.60 3067 NO, fe) OT 4 ee ecere 16.00 
x6 a : . 40.25 47.50 ae ey AC : pa 
. 12’ ...... 21.75 28.00 20.71 21.2 
1a sree eee 20.75 9.00 16" css BRAS 52, 2075 31.88 RED CEDAR SHINGLES 
ees spree ibediace gen seats 10’ to20’ ox a. 68 — Peed oe SEATTLE, WASH., Dec. 3.—Eastern prices, f. 0 
jn r¥ peril x10”, 10° .....- af ‘coe 4 22, mill, are: 
i , SO oon aes on aoe oe ee | 
—_oe 16° (2121) apl95 L132) ai77 23.54 4 Bundles 5 Bund!:s 
= ED’ £e0sserdwons prs 51.75 50.25 ne roe A iy pe 26.50 24.00 23.98 RITE-GRADE INSPECTED 
teen SSL Seon a7gs aa'as BRST Sen eees nase ces ee SE | BO eam 2--------. $2.08@2.07 $2.5502.60 
OT ce caeranaceacs : 52.57 47.50 50.40 52.58 12 ; as ; Extra stars, 5/2......++. 7@. oe. 
1x5 and 10”.......... 57.00 ..... 52.12 58.81 : Pxtra clears ............ 256@.... 3.20a 
een 56.58 47.50 57.67 59.80 i Poerfecta, 6/2 ..ncccsscves Sees. F.80@. 
1%x4 to 12”.......... BODG. siccss acer ROO ae HIGPCEAS 60 co ssc ntvccess 2.75@2.85 ....@ 
ime lg WW ciwussuses oe red ‘anise No. 2, 2x 4”, R TOOTS ics whee ews 3.45@3.50 ....@. 
XLS scceccccscscvece eeee eeeee . 
C Surfaced— saa i ORDINARY STOCK, FIRST GRADES 
BY ch aweesspeencen : me « 52.00 ; — stars, 6/2......... $2.08@.... $2.55@. 
* ones Ixtva stare, 5/2. ... 00. 2.23@... «s 2.80@. 
Babetter— Casing and — 2x 6”, sess Wxtra clears .........00. 2.52@.... 3.15@. 
” ceeeeeeseee 62.00 ..... 56.76 58.00 ‘ See en serene eens faeces, *S: 
H son | io? oa ee co 03 62. P Durekas .......eeeseeee 5@2.75 ....@. 
“ TOSS SESS . Perfections ............. 3.35@3.40 ....@. 
No. 1, 1x4”, 16’ oo . 2x 8”, ne ORDINARY STOCK, SECOND GRADES 
eds OPP gees ae eee . Common stars, 6/2...... $0.55@0.63 $0.70@0.* 
1x6”, 16’ ..... oe STOR nun. acces BUST 2'¢g | Common stars, 5/2...... 63@_ .71 _.80@ 
Other lengths... ..:.. 84.00 40:22 25:11 i ..,, | Common clears ........- 1.20@1.28 1.50@1..0 
7”, a (all lengths) — 2x10 nae BRITISH COLUMBIA STOCK 
Teo” LILI, 2099 36066 1868 1880 ae ane re Per 
“6” 0. _£, (all lengths)— “ sg oe uv 
sige gions SEM | er . so> | YX¥XXX OOS, $88 
etree SEEN 01 614d i8'25 $2? — fee No a i Cog ae eee ana eet — 
Boards, S18 or 828 "60 | Perfections ..........ccccceceses B04 wees 
” , seer arsm Of hey BVe wee eneeneeeeeneeeee ee bE the 
No. 1, 138", 14 and 167.. 27.50 ..... 52... 2800 | No. 3, 2x4” wet 0 ee ase ie 
1x10”, 14 and 16"... aier 2 OE EY ox8" ee 5 ee Denne oes + ertenstecces Siw 
Other lengths .... ..... seeee 28.00 ta tees A “s 
1x12". 4 and 16’.... $88.20 ..... ; 30.77 ox12" ee Per _— spidhetonata Per M 
CHOP AMNENG 56. scees. sinse: scene” HODIDR 2x4 to 42 eee). IID INI ‘olso | Stars......$2.45@2.50 Clears.........--$3.10 
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ARKANSAS SOFT PINE 


The following are f. o. b. mill prices for Arkansas soft pine from actual sales made between Nov. 25 and Dec. 2: 
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$2S&CM—Shiplap 






































Flooring Ceiling and Partition Fencing and Boards ; 
E 1xé 1x4 1%" 5%” %” 4” No. 1 No, 2 No. 3 No. 1 No. 2 No. 3 
$57.00 _ is. Cie Ge, Bart be eee: $25, 50 $14.00 $460 | 126") ....05000: $26.25 $19.50 $11.50 
56.25 : BSG occncecccvee 16Ge S806 | EG 6 scccecsc. 27.50 21.25 12.25 
55.50 eenenee er 50 $40.00 $40.50 $53.25 | ixgv 177! oT 33 TGe 1868 | EMO «20650020: 27.50 22.00 13.00 
51.59 | No. 1...... 35.50 36.25 87.00 40.25 | axio" LI IIII) 2800 22.25 12.50 
We Becca 20.25 BAIS T i598" 0... cons 34.50 22.50 14.00 Lath — 
50.00 Finish—Dressed Dimension MNO EOO eras Guedes $5.25 $4.05 
3.75 No. 2 “ 
20.50 ' B&better c 12,14, 16 “0, 18,20 12, 14, 16 10, 18, 20 Moldings 
DOD iskcaunendesiecnce $49.00 $46.50 $22.00 $25.00 2x 4” $20.50 $21 
Casing and Base E26 & Bo ccwcsccosccs Ge 51.00 anon "a4 00 = 6” 1750 19. pe 15%” and smaller. -35 percent discount 
B&better BHR, 8G Bo ccccccecs 60.00 55.00 24.00 25.00 2x 9” 18/25 19.75 1%” and larger...27 percent discount 
1X4, O, Bcc e eee eeeeeeeeseeeves $62.00 | 1%, 1%, 2”x4 to 8”... 63.00 be 23.00 25.50 2x10” 19.50 20.50 | sen, 
WIT AO rdan es anne anion oss 68.00 | 114, 114, 2”x10 to 12”. 68.00 +s 2375 2650 2x12" 21:00 23:00 **None sold. 
Norfolk, Va., Dec. 3.—The following prices for North Carolina pine have been obtained f. o. b. Norfolk: 
Edge Rough— No. 2 & better No. 3 Box Cull &red heart | - i reco @el 00 
52.00@54.00  $82.00@35. 21.50@22.5 | Lath, No. 1.$ 6.50@ 7.25 Roofers, 6°. $26.00@27.00 D4S, 6”....$58.5 
ag 5:50 59.00 reed dry pS ftps = me se pa No, 2. 2.75@ 3.5 8". RA -00@ 28.00 a = aaa a4 
58.50@62.00  40.00@43.00  23.00@23.50 1...@:..; Factory, 2 26:50@30.50 16°. 33.00@28.00 190°" °* Gg:50@70.00 
61.50@65.00 45.00 @48.00 ee@edes ...@.... | Sizes, 2”... 22.50@26.50 12”. 29.00@30.00 12”.... 66.50@70.00 
R | Finished Widths— No. 2 & better No. 3 No. 4 
" 56.50@59.50 36.00@39.00 25.00@26.00  21.00@22.00 | Flooring, Hx2%6 and a eee $78.50 @ 83.50 en ee eee ere 
1O? a Siccs vincent co 5.6 ORONO Oe 38.00@41.00 26.00 @ 27.00 22.00@23.00 | GRE Bo vacccccanss 55.00@65.00  $44.00@47.50  $24.00@26.00 
») had 3 > 37. 2.5 55 ? 99 9 | 
Le” vitckoeenudnsee 64.00 @ 67.00 42 “Bagk strip partition, 22°50 @ 23.50 Ceiling, %” 33.00 @35.00 26.00@ 27.00 15.50@16.50 
7 =a = 975 5 
Bark strips, Nos. 1 & 2..$33.00@36.00 Nik, 2 OF. ccccwasans $41.50@43.50 | = ane” See eh pop 
BOR coecece. 13.50@14.50 Cull x | Least Waccaucdes 12.00@12.50 | Partition, #”..........cceececeeees 55.50@65.00 44.50@48.00  24.50@26.50 
The following are the prevailing carload lot prices on northern pine f. o. b. Duluth: 
Common Boarps, RovgH— p Fencine, Rougo— P ° , 
8° 10° 1s), eis’ 18) 80. ” 1 $62.50 148500" $68.00 7368.00 
Wk. 86 Piacaves $63.00 $65.00 $68.00 $68.00 $68.00 $71.00 $71.00 6”, No. 1.. 51,00 53.50 56.00 56.00 
esses 66.00 68.00 74.00 76.00 76.00 76.00 76.00 wo. 3. 26.00 28.00 29.00 28.00 
. eee 72.00 75.00 81.00 81.00 76.00 76.00 81.00 4 57:00 61.00 87.00 67.00 
a eee eT ee ie 22 BR BG 
soa occ BO BENS GEG AN BM, a ae mete Ha 
NOs Se So cesscne : 4 ; . . , 5 . 4, 6 foot an nger, mixed lengths, 4”, $18; 6”, 2 
OP cicens 26.00 28.00 30.50 30.50 30.50» 30.00 30.50 ae i = iy anid 
7) eee 28.00 29.00 31.50 31.00 31.00 31.00 31.00 ee 
For all white pine, Nos. 1, 2 and 8, aad $1. All white pine, Nos. 1, 2 and 3, add $1. 
No. 4, 6 ba 20’, 8” PA ae 10”, $24; : Y. oo S1 or 2S, add $1; S1S1E, add $1.50; S4S, add $2. 
For S1 or 28, add $1; S1S1E, add 1.80, for resawed, add $2. Flooring, %- or %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, ‘grooved, roofing and O. G. shiplap, 8’ & up, add $3. Dro mo % or hast add r= 
Shiplap and D&M, 8’ & up, add $2. 1 ee oe ° . 
No. 1 Piece Sturr, $181E— ; Well tubing, D&M and beveled, add $4. 
6’ 8’ 10° 2° 14’ 16’ 18° 20’ Sip1ne@ 4 anv 6”, 4 TO 20’— 
rio FEU Nk ET, RS te He | evetter an th foo sah 
i : i ’ : . Y B&better Ls gueerys $58.00 $58.¢ ie Wi dexssaeckecwises $30.00 $30.00 
26.50 29.00 27.50 28.50 29.50 32.00 i a Zz ees & - 47.0 47.0 
28.00 39.00 30.00 30.00 30.00 30.00 30.00 4 eet a ee a ye rity) ay es , 
29.00 31.00 31.00 30.00 31.00 31.00 31.00 sata . 
34.00 39.00 38.00 38.00 39.00 37.00 37.00 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
No. 2 piece stuff, $2 less than No. 1; pine rough, deduct $1; D&M or S4S, Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
add $2. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
(Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] 
_ Portland, Ore., Dec. 7.—The following are Portland, Ore., Dec. 7.—Fir prices today f. o. b. Seattle, Wash., Dec. 7.—The following prices 
f. o. b. mill prices: ees we.8 mill are as follows: — for yard items, f. o. b. mill, were reported 
iy 4, 2 LECCE. ‘ es 
10, 12, 14, 18 & 20'........8 saee Stee Vertical Grain Flooring Pre- 
ix 6”, 10, 12, 14, 18 & 20" ton 27.00 19.50 oN s 5 High Low  vailing 
epi Shae Shee | TOO” Bm 8 eieee, «~~ 0005-02002 -050++ ~~ SE Price Price Price 
1x 8”, 10 to 20’.........eeeeee 27.50 20.50 Won Gs GNEEGs ciel csciavcsccn case 33.00 Floori 
1x10? AO tO, SO +--+ ++ -cscoe see RRR SARS | aug and 2iGad” Ne. S clear and better. .... ee a po nee 
iy & Seppreppenesany 32.00 22.00 sstusnaeatnndadanntie aaeaaen — Tee aerate Bieter 
16’. ceccccccecece 29.00 21.00 Slash Grain Flooring No. 2 and better s. g. 27.00 25.00 ..... 
Selects -" — 1x4” ii. : clear Se Mak vetcdeens 20.00 Stepping 
i COREE Co (1: } . No. 2 and bet lear..... GUGGs Gees “aadus 
ix 4,6 & 8”, 10’ and longer. 38 00 $82.00 $61. 00 | 1x6” No. 2 clear and better...........-+. 30.00 oe ° 
i or SSaR Gewese NeoRReeeCES sy ro sees oy 2 rrr crT rere Ce 23.00 Finish 
1x13” and wider............102.00 97.00 75.00 Vertical Grain Stepping 1x8 and 10”.........+..- 53.00 2.02 eee 
5/4 & 6/4x4" & wider, i0° 00 Casing and base.......... ae 
jg EJODECE 2 sseseeeereees 95.00 90.00 73,00 | 1% and 1% No. 2 clear and better........ - Ceiling 
8 ree er 97.00 92.00 75.00 Finish ks No. 2 and better. . 25.00 a ee 
Y Re, ee BERG. Ck eece. “ceees 
WEST COAST SPRUCE i SE RR Do oss sess tsceesses Gm WE cxdeae aes SG. ccccn. eee 
[Special telegram to AMERICAN LUMBERMAN] Ceiling Drop Siding 
Portland, Ore, Deo. 7—The following are | %**" He § cess se meee cc ciLils tage | ae” MO 8 and Better... 2000 SAIS ----. 
prices prevailing here today: 1x4” No. 2 clear and better............. 29.00 Boards and Shiplap, No. 1 
WO: PR iisccevaescxssccetisnaancen $71.00 No. 3 clear ..+++++eeeeeeeeeeeeees medi tS eee a eee 
1x4 to 1X10..... 66. cece rere ee eee 61.00 i Rusti BME ve dicsdeceacasaqs BAM 54544, owxaas 
DUNO MA, Wicc de cccves vxexenesunss 33.00 Drop Siding and Rustic 
Lath rr ee —s 1x6” No. 2 clear and better.............. 29.00 Dimension, No. 1 S&E 
Factory stock, 17222222222. EIIEIIEIIIIT 28/00 To EL SRST PENA DTN UONS ESTES 21.00 | 2x4”, 12 and 14’......... 10.50 9.50... 
iit sdcheveessemeaweaus pod Miscellaneous Items Plank and Small Timbers 
Shes: ~ oo errr rr 8.00 | 4x 4”, 12 to 16’ S4S..... 14.50 13.50 ..... 
“ PA EE aah icncedds sanded 40.00 Boards, off Bail 5 pistes ingest: - 9.00 | 3x12”, 12 to 16’ S48... ee SREP © cece: 
ommon rough dimension............eeee. 19.00 ma mbers, 0 a. ) a , 
BOk TUMOUR GRMN ccc cece ccowewckendes 14.00 | 6x6” and larger timbers, off Rail B list..... 8.00 Timbers, 32’ and Under 
eee ee ee 16.00 Fir lath, per thousand, dry and green, $5.50. Gt a we Waecdaensducees SER .csccs seve 














AMERICAN LUMBERMAN 


DECEMBER 10, 192 








N.C. PINE 








North Carolina Pine 


—the biggest value lumber on the 
market for both dealer and builder. 
Our stocks insure prompt deliveries. 


Foreman-Blades Lumber Co. 








ELIZABETH CITY, N. C. 
Thin Ceiling— 


N.C. PINE oir secit; 


We also manufacture everything 
in yard and shed stock, box 
shooks, crating material. 


Major & Loomis Company 
HERTFORD, N. C. 











A. T. Baker, Pres. and Treas. 
The Branning Manufacturing Co. 


Manufacturers of 


N. C. PINE | CYPRESS 
LUMBER and 
Kis Geted, Meeseed GUM 


and Rough. 

Wellington & Powellsviile R. R. Co., Windsor, N.C. Edenton 
Planing Mills, Cap. 100, seg. day. Saw Mills: —Edenton, N.C., 
Columbia, N. C., Ahoski, N.C. Cap. 140,000 per day. 


General Office: NORFOLK, VA. 














North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER CO. 





PITTSBURGH, PA. 











Kiln Dried 


North Carolina Pine 


Rough and Dressed 


Our annual output of 30 Million 
feet insures complete assortments. 


Argent Lumber Co. 


315 Bank ef Commerce Building, NORFOLK, VA. 








Quick Sellers 


That is what you want and what you 


get when you stock our 
N. C. PINE 
Norfolk, 


It is band sawed and 
carefully kiln dried. 

Rowland Lumber Co., “yolk... 

Operating John L. Roper Lumber Co. 











"THE LUMBERMEN'S 
SEARCHLIGHT 
BY M. M. FERGUSON 


One of the handiest lumber calculators on the 
market today. It contains tables of ready-made 
answers to freight rates; reducing board feet to 
pieces and pieces to board feet; lineal feet to 
board measure, including moulding; unusual 
methods of rechecking extensions and other val- 
uable information on making correct estimates, 
90 pages. size 4x9 [hip pocket edition] 
Bound in Cloth. - Price $2.00 Postpaid 
ORDER YOUR COPY TODAY 


American fiunberman 


431 So. Dearborn St., CHICAGO 














FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., Dec. 3.—The following prices 
were realized on fir, western hemlock and cedar 
products for the week ended Dec. 30: 


DOUGLAS FIR— 


Vertical Grain Flooring 
No.2 No.8 
C&Btr. C&Btr. 


No.2 No.8 
CéBtr. C&Btr. 














$55.50 $45.50 11%4x3”"...$58.50 $45.50 

x 52.00 46.00 14% x4”. ee 45.50 
| 54.50 42.00 14 x6” 57.50 45.50 

Slash Grain Flooring 
1x9")... 082 27.00 $25.00 14x3”...$42.50 $32.00 
ERC "36/00 2400 1% x4"... 8 32.00 
Or 6 ae 28.00 26.00 13626"... a 00 84.00 
Vertical Grain Stepping 
1%, 1% and 2x 6 to 12”.....++++ «860,00 85000 
246, B56 OMG: SERS” ivscsy cecaeee ss 62.00 52.00 
Finish, No. 2 Clear and Better, S2S or S4S 

ee Tee EER Se 
BD 6 vie chun 49.00 43.00 
1x 5. 8 and 12” 50.00 44.00 
ere ESS TSAI eN eR Re OL wee ae 52.00 46.00 
L3G x5, SOP GUE Be 66 Koreas 51.00 45.00 
axibe PE ec eae ee ee 52.00 46.00 
2% and Gx4, & and TS"... cceccens 59.00 53.00 


Ceiling, C&EB and C&EV, and Partition 








Be x4” .$26.00 $21.00 3x6"... . $29.00 $24.50 
5ex4” 00 23.00 56x6”.... 31.50 26.50 
1x4” 26.50 21. 50 144x6”.... 30.00 25.00 
1x4” 29.50 26.50 1x6” 82.00 29°50 
Drop Siding, Rustic 
Si x6" .....82600 $28.50 1x6"... $30.00 $27.50 
1x4” 28:00 25.50 1x8”..... 37.00 34.00 
Fir Battens 
Be OS. a5. 6-5: 058% $ .60 2) Suge AE? Renee $ .80 
> ie: .70 oe 5: 85 
Lath 
CREE Oe $ 4.50 
Common Boards and Shiplap 
Be SD RE BE bn écccstncewas $13.00 $10.00 
De” Wan deswas 64.6 asks ed nes eee ees 11.00 8.00 
Ne we erie nes ore tiisoh Kia belie eaten 11.50 8.50 
Be Un I an 55 6s ahb'w.6 94 0S w-e hoe a eS 12.50 9.50 
ee A EE Or et eer 3.00 10,00 
144x8 and pee re ee 15.00 12.00 
DT cs2nce a eaae kee sak cea need 13.50 10.50 
ee OE 8 6 0.028 $48 ww erleew ae 14.50 11.50 
Common Planks and Small Timbers 
SMe VN Es 6 0k aon, swinicae waa te ele $15.00 $12.00 
er Oe I «5a aise en vio 565 00S 15.50 12.50 
8x 8 Pe eines oiaraiew ooia's'® Kia Ria 16.00 13.00 
SAA, (SRE SEER 650540 8s eans 17.00 14.00 
Common Dimension, S1S1E, 12’ 
No.1 No.2 No.1 No.2 
com. com. com. com 
2x3, 2x4”.$10.50 $ 7.50 2x14”....$14.00 $13.00 
2x6, 2x8”. 10.00 7.00 2x16” 15.00 12.00 
Sal0”"..., 2200 8090 2208” - 17.00 14.00 
2x12°..... 11.50 8.50 2x20” 19.00 16.00 
Common Dimension, 2x4”, S1iS1E 
Be 6065.8 $ 9.50 $ 6.50 18’...... $12.00 $ 9.50 
ar 10.50 7.50 BE a6. siesers 13.50 10.50 
ED’ casas 11.50 8. 50 BE Skee 15.50 12.50 
Common Timbers, Rough, 32’ and Under 
No.1 Fs No.1 Sel. 
com. om. com. com, 
6x 6”...$15.00 $18. 00 = 18x18”...$19.00 $22.00 
10x10”... 16.00 19.00 20x20”... 20.50 23.50 
14x14”... 16.00 19.00 22x22”... 22.50 25.50 
16x16”... 18.00 21.00 24x24”... 25.00 28.00 
Common Timbers, 12x12” 
34 to 40’ .$18.00 $21.00 72 to 80’ .$44.00 $47.00 
42 to 50’. 24.00 27.00 S2to 90’. 56.00 59.00 
52 to 60’. 30.00 33.00 92to 100’. 66.00 69,00 
62 to 70’. 36.00 39.00 
Railroad Material 
6x9 ties, rough.. $12.00 7x9 ties, rough.. $14.00 
7x8 ties, rough.. 12.00 
WESTERN HEMLOCK— 
Boards, S1S or Shiplap 
oo 1 poo 2 No.1 No.2 
com. com 
1x2 & 3”. $13, 9 $10.0 00 14% &1% 
TS 0 00 x 4....$13.00 $10.00 
ae i, 50 850 X6.... 1200 1706 
1x8 & vel 12.50 9.50 x 8&10 14.50 11.50 
aza2”. 13.00 10.00 x12. 15.00 12.00 
14x2 & 3 16.50 13.50 
RED CEDAR— 
Common Boards and Shiplap 
Ee? oie 12.50 $ 9.50 1x10”....$14.00 $11.00 
os 13.00 10.00 i1x12”.... 14.50 8.50 
OES 6 cass 14.00 11.00 
Flume Stock 
No.1 Sel. ros Sel. 
com. com. com. 
BEG" s.5'sae $15.00 $18.00 1x10”. ..$17. “00 $22.00 
ano" . 16.00 19.00 1x12”..:: 17:00 22.00 





OAK FLOORING 


Chicago, IIl., Dec. 5.—The following avera 
prices, Chicago basis, were received for ¢ 
flooring during the week ended Nov. 26: 





x14” F8x2” 18x24” %x1%” %x2 
Cir. qtd. wht... <.ics 140.45 104.60 105 
Clr. qtd. red 115.00 rears a - 
Bol. Qtd. Wer os. G2 
Cir. pln. Wt. . 00. 72 
Clr. pin. red 90.138 67 
Sel. pln. wht. 62.31 51.5 
Sel. pln. red 61.50 newee 51. 
No. 1 com.... 43.08 oceee 5 2 32.¢ 
The following are current prices on may 
flooring, f. o. b. Cadillac (Mich.) basis: 

Face Clear No.1 = Facto) 
Sfo Be BO i ccisaces $ 60.00 $45.00 ae 
ogo 6 rare 85.00 58.00 154 
BOPP ORe ec cese see ces 87.00 62.00 23.1 
Fg re 90.00 65.00 25. 
13/16x% Re greats Cae 85.00 65.00 27.1 
re 100.00 75.00 80.« 
17/16x3 it ee ek NOES 95.00 75.00 35.4 

Chicago, IIl., Dec. 5.—The following avera; 


prices, Chicago basis, were received for waln 


for the week ended Dec. 38: 
4/4 FAS, 6-10” wide, 8-16’ long......... $260. 
4/4 FAS, 10” & up wide, 8-16’ long..... 290.1 
4/4 FAS, 6” & up wide, all 6 & 7’ long 200.01 
EI eo Ae aaiw 0 Gore ele Ocean ew 175. 
ye ee 2 ROUEN cc 668 ee ka caewevas 1104 
i rs. Se CIR che ae Oi ake eee oes 60,0 
Cincinnati, Ohio, Dec. 5.—The following ar 


average prices today f. o. b. Cincinnati: 


RED CYPRESS- 4/4 5/4h6 8 
é. ae $115 $120 $130 
ee 90 100 1s 
BN Sina giv atccn x 55 65 7 
No. 1 com. ran. 
WEGRS. ccs 37 42 4 
No. 2 com, ran. 
WiGths ..... 26 30 2 
YELLOW CyprRESS— 
ee $ 95@105, $100@110 $125 
Selects ....... 75@ 80 85@ 90 95@100 
ee 48@ 53 60@ 65 68@ 7 
No. 1 com. ran. 
Widths ....; 35 40 4. 
No. 2 com, ran 
WIGURE. 6000: 25 28 30 
~ on ~ 





For Editorial Review of Current Market Con- 
ditions See Page 29 


Chicago Lumber Receipts and Shipments 


Reported by J. R. Mauff, Secretary of Board ot 








"rade 
RECEIPTS NOY, 1 TO DEC. 8, INCLUSIVE 

ITumber Shingles 
CO | ere er 277,009,000 30,092,000 
oe rer a 190,680,000 12,353,001 
TROVOREO 6455s 0s 86,329,000 “97, 739, O00 

TOTAL RECEIPTS JAN. 1 TO DEC. 3, INCLUSIVE 

Lumber Shingles 
RS eee 1,905,956,000 259,470,000 
DWM Ac Sarrwaeee sneer 2,277, 32¢€ 3,664,000 





Decrease ...... 
Increase ...... 


SHIPMENTS Noy, 


35,806,000 
INCLUSIVE 


1 TO DEC. 3, 





Lumber Shingles 
0 A ee 138,331,000 20,128,000 
ROOD eviiec kaw acdsee 69,561,000 7,002,000 
DRCPOERS. 20.05. 638,770, 000 13,126,000 
SHIPMENTS JAN. 1 TO DEC. 3, INCLUSIVE 
Lumber Shingles 
tes iu reer eoas eh 905,368,000 197,964,000 
EP denne ek wake ee 903,778,000 173,103,000 
ERCPOGEG. «5.05.0 1,590,000 24,861,000 


Chicago Building Permits 
Following are comparative building statistics for 
November, 1920 and 1921: 






Permits for Nov., 1920 Nov., 1921 
ee SP OOS I ee 121 47 
Offices and hotels........ 5 { 
Residences ......- ee 116 33% 
Halis and churches...... ...ec..:: 
er 12 191 
ee ee | Pee 1 
Stores and residences.... 5 s 
Stores and apartments... ......... 21 
Miscellaneous ........-. 1 ( 

RS 656.0 6 0'o'v'e ee 260 721 
ahs cru che eas ee 219 ous 
PEGMG cccccwsssecvness 41 12 
PO GRCRED wiisieve: disabe e0,05:8% 9,839 24.462 
RN Ks Wiens v8 nie ene $3,838,700 $12,389,000) 
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NORTHERN PINE 


Vinneapolis, Minn., Dec. 5.—Tho retail trade 
ibout suspended, yards are sending in a num- 
of small orders and there is considerable 
iiry. The manufacturers are going at log- 
¢ slowly, and unless business picks up mate- 
iv in the next couple of months they do not 
ect to expand their operations. 


Buffalo, N. Y., Dec. 7.—The northern pine 
de has shown a little less activity during the 

couple of weeks. The better grades are 
out holding their own but a reduction has 
iin been made in the lower grades. Demand 

the latter promises to be slow for at least 
number ot weeks, as the box trade is still 


ckward. 
EASTERN SPRUCE 


Boston, Mass., Dec. 7.—Dimension is 
d trade has even fallen off a little. 

firm: 8 inch and under, 8 to 15 
inch, $43; 10 inch, 8 foot, $43; 10 foot, $44; 12 
h, 8 foot, $45: 10 foot, $46. Random has 
ien off in demand and the market is weaker. 
rices for random: Provincial, 2x3 to 2x7, $30 
$32; 2x8, $36 to $38: 2x10, $39 to $42; Maine 
ndom, 2x3 to 2x7, $33 to $36; 2x8, $40; 2x10, 

to $45. Covering boards are not selling so 
ll, and are weaker; 5 inches and up, 8 feet 
ad up, range from $30 to $35. In matched, 
isiness is quiet at $34 to $35. 


WHITE CEDAR 


Minneapolis, Minn., Dec. 5.—There is very 
tle doing in this territory but Minnegota pro- 
ducers are getting a fair amount of post busi- 
farther east and south, also some pole 
rade. Farmers have not been buying posts, 
but retailers have not either, and the yards are 
carrying small stocks. Production is to be only 
fraction of normal and the trade expects a 


quiet, 
But prices 
feet, $42; 








$ 





scarcity to develop if a normal demand comes 
neXt year. 
HARDWOODS 

Chicago, Dec. 7.—-The seasonal dullness has 
hit the hardwood market, tho not as severely 
is could be expected. The market retains a 
very fair activity, and above all its firmness. 
\fter some weeks of big business, mill stocks 
have been further reduced, and as consumers 


ure busy and their requiremehts are known to 

be heavy, any weakening in prices is not thought 
cely. The flooring and interior trim factories 
ve the best customers, and the furniture plants 
re buying steadily. 





Minneapolis, Minn., Dec. 5.—Factory demand 

seasonable and wholesalers are reporting quite 

buying movement among furniture makers. 
sash and door factories have slowed up, and in 
ther lines things are rather quiet. The tone 
* the hardwood market, however, is fairly 
trong, and dealers report that stocks are below 
ormal in some lines 





Kansas City, Mo., Dec. 6.—While demand for 


ardwoods is not so heavy it appears to be 
voadening. Inquiry is good and for a wider 
variety of items. Oak and gum continue to 


ead in the demand, with the upper grades hard 
find as buyers want them. Furniture fac- 
yries are active seekers for high grade stock 
nd flooring and finish grades are in good de- 
and. There is an encouraging movement in 
Ww grade stock. Prices generally are quite 
firm on the upper grades. 


New Orleans, La., Dec. 5.—Buying seems to 
ive slacked up a bit. possibly because most 
vanted items have sold into very low supply. 


tecent price advances have been followed also 
y a let-up in export buying, tho considerable 
stock remains to be moved abroad on orders 
ilready booked. fesumptions by mills long 
shutdown are frequently reported but a con- 
siderable time must before stocks can 
e rebuilt to normal. 


elapse 
} 


New York, Dec. 5.—A steady volume of busi- 
hess was put thru during last week and prices 
show a tendency to fluctuate slightly. The 
turniture, store-fixtures and piano people have 
been prominent in their demands, with a slight 
falling off in the automobile inquiries. Prices 
ire advancing in hardwoods used for building 
purposes. 





Buffalo, N. Y., Dec. 7.—Hardwood business is 
« little slower than a few weeks ago. Consuming 
plants have not much lumber on hand as a rule. 
Some large concerns are asking that shippers 
suspend until next month the forwarding of 
lumber on contracts ‘placed. Mill prices show 
an advancing tendency. 


Boston, Mass., Dec. 7.—Business is rather quiet 
tho there is a very slight improvement in de- 
mand noted. The tone of the market for FAS 
is firm, tho occasionally some is sold at a slight 
concession. Business is still rather hand to 
mouth. Prices: Quartered white oak, inch 
FAS, $155 to $160; plain white oak, $125 to $135; 
poplar, $125 to $130; white ash, $110 to $115; 
basswood, $100 to $105; red birch, $145 to $155; 
birch, sap, $135 to $180; maple, $95 to $100. 


Baltimore, Md., Dec. 5.—Hardwoods have be- 
gun to feel a material letting down in the in- 
quiry as well as in the actual demand. Retailers 
are doubtless buying less. The situation with 
respect to many of the big consumers, such as 
the railroads, has improved greatly of late, and 
they are manifesting wants on a much bigger 
seale. It does not appear that any marking 
down of figures has been made. Exports hardly 
bear out expectations recently entertained. 





Columbus, Ohio, Dec. 5.—A slight slowing up 
in hardwoods has developed. Dealers are hold- 
ing off, but buying from both dealers and fac- 
tories is still going on. Concerns making boxes, 
furniture and pianos are the first customers. 
Railroads are making inquiries. The price list 
is well maintained. The lower grades are show- 


ing increased activity. Prices of oak at the 
Ohio River are: 
No.1 No.2 No.3 
FAS com. com. com, 
Gemrtered .acccccccccnccQlae $85 $50 
Pe ecukcccicsdessthass 120 65 43 $20 


Cincinnati, Ohio, Dec. 5.—Hardwood buying is 
fairly satisfactory tho the strength of the market 
is due to scarcity of stocks rather than to de- 


mand. There is some export being offered, prin- 
cipally in walnut. Prospects are for a quiet 
December. 


HEMLOCK 


New York, Dec. 5.—Larger shipments of hem- 
lock are shown in the cargoes arriving in this 
city, and handlers have no difficulty in disposing 
of all that they are placing here. This applies 
particularly to the west Coast product. Prices 
are holding firm, with a leading towards a slight 
raise. 

Boston, Mass., Dec. 7.—Business is really quiet 
and not even as good as it was in hemlock. Be- 
cause of the scant supply on offer, eastern clipped 
boards, 10 to 16 feet, sell at $31 to $32, and even 
the random generally command $30. There is 
not much business in dimension nor in heavy 
stock for mill construction. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., Dec. 3.—There is a firm under- 
tone to the fir market, stimulated by railroad 
inquiry, oriental demand, and a general belief 
that the railroad rate problem will soon be placed 
on a definite basis. Log shortage, applying to 
all classes and grades, is having a strengthening 
effect. 





San Francisco, Calif., Dec. 3.—The fir market 
is firm on clears, the recent storms in Oregon 
and Washington and the searcity of logs having 
reduced production and delayed shipments. 
Many steam schooners have been bar-bound and 
deliveries to the California market have fallen 
off. Prices here are stiffer. Most of the local 
wholesalers report the California demand slack- 
ening a little. While commons are not so strong, 
clears are holding up well on a light demand. 


Vertical grain flooring is quoted at about $14 
over list on No. 1; $10 over on No. 2, and $5 
over on No. 3. Ceiling is scarce, with good 


sales of car material in the north taking a great 
deal of the lumber in that grade. 

Chicago, Dec. 7.—Tho trade in this territory 
has been slowed down by seasonal influences, 
the market remains fairly active, and prices 
are very firm. Stocks on the Coast are so low 
and broken that much difficulty is experienced 
in placing orders. Dimension has been advanced 
$1 by some mills during the week, and distribu- 
ters say that there is no possibility of prices 
weakening; to the contrary, they say that fur- 
ther advances, even before the spring buying 
movement begins, would not surprise them at all. 


Kansas City, Mo., Dec. 6.—Wholesalers are 
showing some interest in fir and it is understood 
that they have put out a considerable line of 
inquiry. Otherwise demand has not been heavy 
and it has run largely to uppers. Prices general- 
ly are firm, whatever weak spots there are 
showing up in commons. 


New York, Dec. 5.—The change for the better 
has assumed proportions that can not be over- 


j N. C. PINE ' 











Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. 

Our mills have a daily 
on of 300,000 feet 
o 


BAND SAWN AND KILN DRIED 


N.C. Pine 


ROUGH or DRESSED LUMBER 


g 
oF 
S 
% 
G 


Inquiries and orders solicited for 
rail or water shipment. 


You'll find our prices 
right and our quality 
unexcelled in 


Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


Surry Lumber Company 











Manufacturers Incorporated 1885 
9th Floor Uni . 
Trust Building, Baltimore, Maryland 
Mills at Suffolk, Va., Spring Hope, N.C., Middlesex, N.C. 


Capacity 250,000 Feet Daily 


Montgomery Lumber Co. 


Manufacturers of 


Kiln Dried N.C. Pine 
and Cypress 





SHIPMENT BY CAR OR 
CARGO, ROUGH OR DRESSED 





Sales Representatives: 


L. C. LITCHFIELD, - - - ~- 52 Vanderbilt Ave.,N.Y. 
GEO. C. FAIRCHILD, . - - - -  Plattsburg, N.Y. 
SHORT & WALLS LUMBER CO., - Middletown, Del. 
PICKETT, HYDE & LANGGANSCO., - Johnstown, Pa. 


Main Sales Office, SUFFOLK, VA. 


Get All the Facts 


and then you’ll see where it 
will pay you to sell our 


.C, Pine giz 
Leos and Yellow Pine *sxsb:5" 
Car and Cargo Shipments. 


Ellington & Guy, Inc.,""Suiis. Richmond, Va. 


THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any, price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Il. 
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Goldsboro N.C. Pine 


is manufactured to meet our long established standing of quality 
and is a big trade builder for retail yards. Every foot runs uniform 
to quality, millwork and grading year in and year out. Try a 
mixed car today. 


Johnson & Wimsatt, Washington, D.C. 


Perfectly Milled and Correctly Graded Stock. Telecode Ussd 

















Try Camp on e 
Rush liens for e C. P Ine 


Daily Capacity: Saw Mills, 600,000; Planing Mills, 400,000 








Mills: Franklin, Va.; = Arringdale, Va; Wallace, N. C. 


Camp Manufacturing Co., Franklin, Va. 


Eastern Sales Offices: 
NEW YORK: 1214 Flat Iron Building PHILADELPHIA: Real Estate Trust Bldg. 
GEO. W. JONES, Mer., Phone 982 Gramercy E. D. WOOD, Manager 
PITTSBURGH: Oliver Building, GEORGE L. CAMP, Manager 


















looked. The spring will open up a startling busi. 
ness that will open the eyes of the lumber world, 
Already cargo shipments are being taken as 
fast as they can be unloaded, and more is de. 
sired than is supplied. Fir is now competing 
steadily with southern pine. An _ enormous 
amount of building is still going on in the out. 
lying sections. Prices are steady and firm. 
demand for west Coast spruce is increasing 
spite of the competition with eastern spruc: 


WESTERN PINES 


Chicago, Dec. 7.—No reportable change 
occurred in the western pine market during 
week, it still being dull in this territory, 
as regards factory and retail trade. Prices 
not shown any pronounced change, tho the 
dency on most items that are in fair su) 
seems to be slightly downward.  Distribu 
say that this tendency is only strictly ten 
rary, however, due to the customary holiday 


San Francisco, Calif., Dec. 3.—While Nov 
ber was not as lively as October, sales of wii 
and sugar pine were fairly active and stock 
all grades except box kept moving. Shop 
in demand altho the advanced prices dete: 
some buyers from closing contracts. M 
generally are holding for better than $40 for 
No. 2 shop at mill. Stocks are light everywh: 
Most mills are closed down in the California a 
Klamath Falls region. December has open ed 
with quite a demand for uppers, but dry stocks 
are so short that mills generally are not accept- 
ing orders for straight cars. With rain in the 
mountains, there will be no increase in dry stocks 
until next summer. 


Kansas City, Mo., Dec. 6.—Only occasional 
transit cars of commons are being offered and 
demand for uppers has fallen off to some extent, 
chiefly from the sash and door plants. Thick 
stock continues very scarce. 


Buffalo, N. Y., Dec. 7.—Wholesalers report that 
business in the California pines has dropped off, 
altho in the two months previous a very fair 
business was done. Yard prices here are re- 
ported to be lower than those of the mills, 
which are said to be asking wartime figures on 
some lumber, owing to its scarcity. 


REDWOOD 


Chicago, Dec. 7.—Trade in redwoods continues 
very satisfactory to local distributers, who ar‘ 
looking forward to 1922 with a great deal of 
optimism. Prices have shown no change during 
the week. 


San Francisco, Calif., Dec. 2.—The redwood 
market is firm. December opened with a fair 
demand here and light eastern sales. The mills 
generally have broken assortments and renewed 
buying early in the coming year will hardly find 
stocks balanced up. One-inch clears, saps and 
selects are short. Siding has been moving at 
a satisfactory rate. Water shipments have been 
delayed by stormy weather. 


Kansas City, Mo., Dec. 6.—Interest in redwood 
has waned somewhat and recent purchases hav: 
been mostly of molding and siding. 


NORTH CAROLINA PINE 


Baltimore, Md., Dec. 5.—The let-down tha 
has occurred of late in the North Carolina pin: 
trade continues. Cessation of buying by th: 
yards appears to be general and considerabl 
accumulations of stocks on the wharves hav: 
resulted as a consequence. Buyers insist upon 
concessions, 


Boston, Mass., Dec. 7.—While demand fo 
North Carolina pine is no more active than i‘ 
was, it is much firmer. Rough edge 4/4 under 1 
inches still continues to sell at $60 to $65. But 
roofers are considerably weaker, and are sellin: 
poorly. The 6-inch sell at $28.50, tho severa: 
ask as much as $32. 


Buffalo, N. Y., Dec. 7.—The North Carolina 
pine market is showing less activity and prices 
are now somewhat lower. Six-inch roofers are 
again obtainable at $28. Some mills are offeriny 
to accept business for some weeks ahead at th 
prices now ruling. 


SOUTHERN PINE 


Chicago, Dec. 7.—Seasonal influences have 
operated to decrease the volume of business 
transacted in southern pine, and prices this 
week are lower on practically everything but 
timbers and long joists. Local distributers say 
that the present situation has been brought 
about in part by transit cars, which seem to be 
coming thru in increasing number. 











alia neta ahead aia 

















PuceMBER 10, 1921 AMERICAN LUMBERMAN 75 





St. Louis, Mo., Dec. 5.—A better demand is re- 

rted for southern pine altho there has been 

improvement in prices. Wholesalers have re- 

ced their transit car lists considerably. 
“traight cars of 1x6 to 1x12 No. 2 common boards 
S to 13/16-inch, loaded about one-fourth each 
dth, have been in very good demand. 


Kansas City, Mo., Dec. 6.—Demand for south- 
vn pine has shown no appreciable change in the 
ist week, and it is believed here now that any 
nange will be upward. Opinion is that prices 
ill move up higher than they have been at any 
me this year. A good many of the large mills 
ill have considerable number of unfilled orders 
nd stocks that are small or poorly assorted. 
Prices on uppers are firm here, but there is 
»yme weakness in common items where smaller 
mills are showing eagerness for orders. Whole- 
uers are showing considerable interest in the 
market. 


New Orleans, La., Dec. 5.—Reports indicate 
another slight recession of bookings for the 
week, with a slight increase of production and 
of shipments. Inquiry for car and railroad ma- 
terial is still rated brisk. Many mills report good 
volume of bookings and so are devoting attention 
principally to shipping and to the building up 
of their assortments in preparation for 1922 
business. Prices are firm over the greater part 
of the list. 


Boston, Mass., Dec. 7.—Trade is dull because 
of high and fluctuating prices and the season. 
Very little partition is being sold. Prices: 
Flooring, A rift, $75 to $81; B rift, $73 to $77; 
C rift, $58 to $62; B&better flat, $60 to $65, parti- 
tion, B&better, $60 to $65. No. 2 common con- 
tinues to fall off in sales. The 6-inch is offered 
quite freely at $28.50, tho some ask $30 and $32. 


Buffalo, N. Y., Dec. 7.—A decline in southern 
pine sales has taken place lately. The market 
has shown some easing off also, with mills 
more willing to make concessions. It is said 
the rapid advance in business caused some shut- 
ting off in the demand, but the stormy weather 
has also had its effect. 


Cincinnati, Ohio, Dec. 5.—Business has slowed 
down to a considerable extent in the pine market, 
and prices show some weakness. There is little 
active buying. The trade does not expect much 
improvement until the new year. 


CYPRESS 


New Orleans, La., Dec. 5.—In point of book- 
ings, November proved the best month of the 
year, and the first few days of December have 
witnessed no let-up either in demand or inquiry. 
One large concern has bulletined advances 
averaging around $3 on 5/4 shop. Some mills 
are booking orders from regular customers for 
January delivery, but the volume of this busi- 
ness will be carefully restricted. Prices all 
around are reported firm. 


St. Louis, Mo., Dec. 5.—The demand for Gulf 
coast stock was better during November than 
for some time. There was considerably more 
of shop grades than usual, altho quite a bit 
of finish was sold. The market is firm at un- 
hanged prices. 


Kansas City, Mo., Dec. 6.—Industrial business 
ontinues to be a small factor in the market 
here, tho the inquiry would indicate there may 
be more buying after the holidays. The country 
trade remains at about the same volume that has 
seen moving for several months in well mixed 
car orders. Prices generally are firm. 


New York, Dec. 5.—The retail yards report 
1 heavy business. The business is well dis- 
tributed and bids fair to continue. Price changes 
ire not pronounced but quotations have a slight- 
ly upward tendency. 

Buffalo, N. Y., Dec. 7.—The cypress trade has 
shown some falling off and the usual somewhat 
backward trade of December is expected. The 
price situation remains satisfactory and better 
trade is looked for in a few weeks. 


Boston, Mass., Dec. 7.—The tone of the cypress 
market continues firm, tho there is a slight fall- 
ing off in business. There is a rather healthy 
business passing with the manufacturing con- 
sumers, tank makers and the like, and with the 
retailers. Prices current are: FAS, 4/4, $100 to 
$106; 8/4, $112 to $120; selects, 4/4, $80 to $86; 
po $97 to $102; shop, 4/4, $55 to $60; 8/4, $73 to 

is. 





Baltimore, Md., Dec. 5.—Cypress demand shows 
a slowing down, but prices are virtually un- 
changed and the mills are not disposed to con- 





California Redwood 


for Building Bungalows 


The California bungalow is not really true 
to type unless built of Redwood. It is the 
warm, rich coloring of Redwood that gives a 
bungalow that indefinable charm which dis- 
tinguishes a home from a house. But beauty 
alone is not Redwood’s only quality. Red- 
wood endures beyond other woods. A natural 
preservative in the wood makes it unusually 
resistant to all forms of rot and decay. Fire- 
resistant too, because of the absence of resin 
or pitch, and when properly seasoned Red- 
wood will not crack, shrink or warp. 


Write for free booklets: “California Red- 
wood Homes,” ‘How to Finish Redwood,” 
“California Redwood for the Engineer” and 
“Specialty Uses of Redwood.” 


REDWOOD SALES COMPANY 


216 PINE STREET 
SAN FRANCISCO 


Exclusive Eastern representative of the 
following mills: 


Albion Lumber Company Holmes Eureka Lumber Co, 
Bayside Redwood Co. 


? Little River Redwood Co, 
E, J. Dodge Company 4 

Dolbeer & Carson Lumber Co. Northwestern Redwood Co, 
Hobbs Wall & Company San Vincente Lumber Co. 
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sider concessions. Stocks evidently attain no 
such proportions as to expert pressure upon the 
quotations. 


Cincinnati, Ohio, Dec. 5.—The cypress trade 
is quieter. Prices show little change. Demand 
is light and prospects are for a quiet month. 


SHINGLES AND LATH 


Seattle, Wash., Dec. 3.—Red cedar shingles 
are steady, with few orders in sight and very 
little stock in evidence. Evidently expecting 
more favorable conditions in the immediate 
future, the mills are showing a tendency to hold. 
It is estimated that 75 to 80 percent of them 
are down. Quite a large number of these mills 
have no logs in pond, and have little prospect 
of obtaining supplies to meet any sudden de- 
mand. 


San Francisco, Calif., Dec. 3.—Fir lath are 
strong, stocks being scarce. Prices are 
about $8.50, San Francisco. Red cedars are 
firmer, with production light. San Francisco 
prices are about $3.65 for green and $3.45 for 
dry. The California demand is small. Redwood 
shingles are about $4, San Francisco, with a 
light demand. 


Chicago, Dec. 7.—Few red cedar shingles are 
offered, demand is poor and prices a little lower. 
Clears this week were selling at $4.51, Chicago 
base; XXXXX B. C.’s at $5.16, and stars at 
$3.83. Lath are almost impossible to get on 
the Coast, almost the whole production going 
to California. Distributers say that the trade 
this winter will have to look to the north for its 
lath supplies. 


Kansas City, Mo., Dec. 6.—The shingle market 
developed weakness again last week and extra 
stars were offered here as low as $2.40, later 
raised to $2.50. Some cars on demurrage were 
sold at a low figure, but the transit stock has 
been cleaned up. Demand here is very light tho 
stocks are known to be low all thru the middle 
West. The demand for lath is good, but ap- 
parently not quite so heavy. There is also some 
falling off in demand for siding. 


New Orleans, ied Dec. 5.—Cypress shingles 
continue in about the same demand as last week, 
with prices reported unchanged. No. 1 and No. 2 
cypress lath, 48-inch, have advanced $1 and are 


being sold as a rule in mixed orders only. The 
32-inch cypress lath are selling in straight cars 
when requested. Pine lath are reported sub- 
stantially as they were in respect both of demand 
and price. 


Minneapolis, Minn., Dec. 5.—Prices here vary 
according to how sellers are placed as to sup- 
plies from the Coast. The market is strengthen- 
ing, however, on reports of a log shortage and 
decreased production at the mills. Trade is fair 
to the east and south, but west and north of here 
there is little doing. 


New York, Dec. 5.—Inquiries are still coming 
in fast. There has been no falling off in de- 
mand. Small price advances are _ indicated. 
Red cedar shingles are enjoying the same brisk 
activity as in former weeks and boatloads are 
still being taken as fast as they come in. South- 
ern pine roofers are a little easy in price and 
are much more plentiful. Spruce lath are off 
slightly. 


Buffalo, N. Y., Dec. 7.—A further decline in 
red cedar shingles has taken place, the drop 
being only 5 or 10 cents, but the trend has been 
downward for several weeks past. Extra clears 
are quoted at $4.89 and stars at $4.17. Buying 
has been generally suspended for the remainder 
of the year. Building is fairly active, tho checked 
to some extent by stormy weather. 


Boston, Mass., Dec. 7.—-Lath are lower in price 
and very difficult to sell. The 15,-inch now sell 
at $8 to $8.50, and the 14-inch sell at $7 to $7.50. 
Furring is dull and sells at $32 to $33 for 2-inch, 
tho some do ask $35; and the 38-inch sells at $30 
and even slightly under. Shingles have also 
fallen off in demand but the whites are no 
weaker. Retailers are well supplied. Whites 
sell, extras, $5.25 to $6; clears, $4.50 to $5.25 
The fluctuations and uncertainties of the red 
prices have rather driven them off the market 
here. 


Columbus, Ohio, Dec. 5.—Quietude character- 
izes the shingle market in central Ohio. Buying 
by retailers is limited by immediate wants. 
Prices are fairly steady at former levels, red 
cedar clears selling in the neighborhood of $4.60; 
stars at $4.15 and XXXX British Columbias at 
$5.85, Columbus. Lath trade is quiet and prices 
are unchanged. 











Timber 


Loans 


New York 








For Lumbermen 


An organization with more 
than 40 years experience 
in handling 


TIMBER PROPERTIES 


James D. Lacey 
Timber Company 


Chicago 
332 S. Michigan Ave. 














WEST COAST LOGS 


SEATTLE, WASH., Dec. 5.—The market is bare . 
logs, with quotations strong at substantially 1 
same figures as announced a week ago. 

Fir: No. 1, $22; No. 2, $15; No. 3, $10. Tw 
sets of quotations received from Grays Harbor a 
$10, $16, $22, and $10, $17, $24—showing 1} 
firming-up tendency of clears, 

CEDAR: 10 percent base, $22. Weather co 
ditions are making it extremely difficult for mi)! 
men to place additional supplies. Operations «a 
customed to buying logs in British Columbia ti: 
that towage has been curtailed. The market 
strong and tending higher. 

HEMLOCK: No. 2, $12: No. 5, $10. The goi 
price is $10.50 to $11: on grade, $10 to $12 
There is no accumulation. 

Spruce: No. 1, $24; No. 2, $16; No. 3. $12 
Stocks are at the vanishing point. The market 
uniformly about a dollar higher than fir. 


Portland, Ore., Dec. 5.—The log situation 
the Columbia River district is one that shoul 
suggest caution in accepting future business 
because the heavy rains of the last two week: 
did serious damage to railroads and logging op 
erations in general. The amount of logs now 
finding their way into the market is perhaps not 
more than 60 percent of normal. That prices 
will advance, especially in the Willamette Rive) 
and Columbia River districts, is said by man) 
well posted to be a certainty. 


BUSINESS CHANGES, INCORPORATIONS, ETC. 


(Continued from Page 68) 


building and lumber sheds to cost $3,500; sheds, 
34x1,000 ft. 


MARYLAND. Baltimore—Atlantic Mill & 
Lumber Co. reported to have purchased old 
wharf formerly used by T. J. Shryock & Co 
and will construct shed, bridge the slip and add 
other improvements, thus making the dock avail- 
able for lumber trade. 

PENNSYLVANIA. Johnstown — Johnstown 
Millwork & Lumber Co. hag leased site and will 
build a storage yard for heavy timber. 

Monaca—Mecklem Bros., contractors anid 
builders, have purchased a site and will build a 
lumber plant. 

TEXAS. yroesbeck—Robertson Lumber Co 
erecting lumber sheds. 

Minerva—William Cameron Co. will erect lum- 


CASUALTIES 


ARKANSAS. Magnolia—Five kilns of lumber 
burned at Kammack’s mill. 

CALIFORNIA. Los Banos—Miller & Lux, loss 
by fire. 

FLORIDA. Osceola—Osceola Cypress Co., loss 
by fire. 

ILLINOIS. Monmouth—Warfield Lumber Co., 
loss by fire between $2,000 and $3,000. 

INDIANA. Evansville—McFerson & Foster, 
box manufacturers, loss by fire, $2,000. 

MINNESOTA. Minneapolis—Northland Pine 
Lumber Co., loss by fire, $15,000. 

MISSOURI. St. Louis—Planing mill of John 
P. McInerney damaged by fire; $5,000. 

NEW JERSEY. Bayonne—Prospect Planing 
Mill Co., loss by fire, $25,000. 

OREGON. Eugene—Monroe Shingle Co., loss 
by fire. 

Salem—Spaulding Logging Co., 100.000 feet of 
logs lost in flood. 

TEXAS. Ozona—Ozona Lumber Co.’s yard 
destroyed with loss of $3,500. 

Tulia—A. J. Harris Lumber Co., loss by fire, 
$20,000. 

WASHINGTON. Everson—Chochecho Lumber 
Co., loss by fire. 

WISCONSIN. Antigo—Planing mill of the 
Charles W. Fish Lumber Co. destroyed by fire 
of unknown origin; will be rebuilt at once. 

Markesan—Runnels-Cummings-Emery Corpo- 
ration, washing machine manufacturers, loss b) 
fire, $10,000. 

Stevens Point—Sawmill of R. K. McDonald 
and Barney Pearshki, of this city, located in 
town of Dewey, damaged by fire. 


TIMBER LAND SALES: 


NEw ORLEANS, LA., Dec. 7.—It is announced that 
Fleming Bros. who * operate the Fleming Lumber 
Co., in New Orleans, and a sawmill at Frost, La., 
have purchased the timber and plant of the Big 
Four Lumber Co., at Verdun, La., and will operate 
with their other enterprises. 


WHITESBURG, Ky., D 7.—H. H. Harris and 
others pure hased additional hardwood timber lands 
in the “Flats” of the Cumberlands east of here 
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alug the Kentucky-Virginia border. They will 
develop within the year, it is announced. In the 
Re-khouse Creek section Kelley Jones and others 
clesed a deal on 1,000 acres of hardwood which 
they will begin developing next spring. Mills will 
be installed soon. J. W. Morgan also closed a deal 
on O00 aeres of hardwood lying along the Cumber- 
lived River headwaters south of here. This also 
W be developed during the next year. 





HYMENEAL 


RAVEN-DONOVAN. Miss Helen 
I. novan, daughter of Mr. and Mrs. J. J. Dono- 
van, of Bellingham, Wash., was married on 
Noy. 26, at the home of her parents to Leslie 
Craven, of Chicago, son of Mr. and Mrs. A. J. 
Craven, of Bellingham. The ceremony united 
two of the most prominent families of Belling- 
ham. The bride’s father is the president of the 
I 
( 


Elizabeth 


vedel Donovan Lumber Mills. She is a graduate 
Dana Hall, Wellesley, Mass., and of Smith 
where she became a member of Phi 
Beta Kappa. At the outbreak of the European 
War she was studying music in Berlin, and 
subsequently took the graduate course of the 
yY. W. C. A. national training school in New 
York. Mr. Craven is chief counsel for valuation 
of all roads west of the Mississippi, with offices 
in Chicago. Immediately after the ceremony the 
young couple left for Chicago and will make 
their home here. 


LEEPER-ERWIN. Mr. and Mrs. W. M. Erwin, 

Dallas, Texas, announce the marriage of their 
daughter Genevieve to Harry Leeper, of Fort 
\Worth, Texas, on Tuesday, Nov. 28, at the home 
f the bride’s parents in Dallas. Mr. Leeper is 
the Texas represe - itive of the Tremont Lum- 
ber Co., of New Rochelle, La. Mr. and Mrs. 
Leeper will be at home at 1423 Fairmount Ave- 

e, Fort Worth. 


llege, 
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MINNEAPOLIS, MINN. 
(Concluded from page 65) 


Dee, 7.—Thomas A. MeCann, Robert G. Chisholm 
ind FE. H. Dea, officers of the Shevlin-Carpenter- 
Clarke Co., have left for an extended business 
trip to the Pacifie coast. It will include visits to 
the — of the McCloud River Lumber Co. at Me- 
Cloud, Calif., and of the Shevlin-Hixon Co. at 
end, Ore.. which are under the general manage- 
ment of the Shevlin-Carpenter-Clarke organization. 


J. A. Mathieu, managing director of the Shevlin- 
Clarke Co. (Ltd.), Fort Frances, Ont., was a 
visitor last week, conferring with other officials 
of the Shevlin-Carpenter-Clarke Co.. which con- 
trols the Fort Frances property. He said that 


logging operations for the winter will be less than 
half of normal, 

W. W. Vawter, who wholesales the stocks of 
several western mills, is back from a business trip 
to the Coast, during which he traveled by auto- 
mobile extensively and visited a number of mills. 

R. FE. Slaughter, of Yakima, Wash., sales man- 

er of the Cascade Lumber Co., was here last 

eek on his way to the Coast, and reported the 
unpany’s mill shut down temporarily because of 
eavy snows. 

Harry J. Stone, who has been wholesaling hard- 
vood lumber at Marshfield, Wis., has joined the 

iff of the Payson Smith Lumber Co, as a buyer of 

rthern hardwoods, 


DULUTH, MINN. 


Dec, 6.—Planing mills and interior finish plants 
i this city are still fully occupied in filling orders 

cover new construction. Operators are feeling 

suine regarding the outlook for next spring. 
‘uilding permits issued during November were the 
‘rgest for the month in several years. They num- 
red 126 for improvements estimated to cost $488,- 

‘4. Plans for houses reaching a large aggregate 
© now in architects’ hands. 

Quotations in northern pine lumber and piece 
uff are firm at the advance put into effect on 

v. 15. In view of the light stock being carried 

retail yards, and the promise of a heavy building 
rogram over the country next year, the trade 
ere is disposed to look for substantially higher 
notations. 

Henry Turrish, of this city, who operates on the 
Pacific coast, returned from a recent trip there 
‘eatly encouraged. He looks for higher prices on 
he Coast next year, owing to the state of yard 
ocks and the demand that has set in from Japan 
nd California. 

William O’Brien, formerly of Duluth, who is now 
berating in Florida and Texas, was a visitor here 
ist week. He claimed that Florida will use the 
reat bulk of the damber made in that State next 
ear, 

The sawmill of the Bemidji box factory has 
cen destroyed by fire. The estimated loss was 
0,000, fully covered by insurance. 

The heading mill of the Itasca Cooperage Co. 
ill resume on Dec. 12 after being idle for a year. 
‘he company has sufficient timber cut to carry it 

‘hru for the season, it is estimated. 


KANSAS CITY, MO. 


6.—The lumber market here is now in its 
dull season, tho for early December the volume 
of trade is very satisfactory. The southern pine 
and shingle markets have borne the brunt of the 
slump, demand for other material having kept up 
very well. 

October and November were the two biggest 
months of the year in Kansas City in the way of 
building. The number of permits issued in Novem- 
ber was 371 for a total of $1,193,650, an increase 
of 40 percent over November last year. In Kan- 
sas City, Kan., pérmits issued in November were 
double those for the same month last year. 

Axel H. Oxholm, chief of the lumber division 
of the Department of Commerce, was here yester- 
day investigating trade conditions with especial 
reference to the export situation. 


TORONTO, ONT. 


Dec. 5.—Wholesale Iumber dealers in Ontario 
report that stocks carried in retail yards today 
are much below normal. The consequence is that 
almost every order placed with a wholesaler is 
ticketed “rush.’’ The sizes mostly desired in hem- 
lock are almost off the market and should there 
be any great expansion of business early in the 
spring it will be difficult to fill the requirements. 
The cut of spruce at northern Ontario mills this 
year has been small. There is also a shortage in 
the red pine output and a slight increase in jack 
pine. White pine lath are practically all sold and 
shipped and there are very few at Ontario mill 
points. 

The hardwood trade shows no important change, 
but there is considerable inquiry for birch and 
maple from the consuming trade. Unfortunately, 
the inquiries do not lead to much new business. 
The improvement in the southern hardwood situa- 
tion is reflected in the Canadian market. Many 
consuming firms which had switched to red gum 
are coming back, as gum has gone higher in price, 
and they are now asking for quotations on birch. 
Most of the inquiries for hardwoods of late have 
come from the furniture trade, the piano trade, and 
the trim trade. The implement trade is still very 
quiet. There is a fair inquiry for maple for ex- 
port. 

The recent decrease in freight rates ordered by 
the board of railroad commissioners for Canada 
amounts to a cut of about 7.4 per cent on all east- 
ern shipments. In reality the decrease, so far as 
lumber is concerned, is so slight as to be of very 
little importance. 


LOS ANGELES, CALIF. 


Dec. 


Dec. 3.—Market conditions locally are somewhat 
quiet and mill representatives wonder why. Prices, 
however, hold well with little change from last 


week. Common is quoted at about $23 and rough 
green clears at about $55, ship’s tackle. Lath are 
absorbed as fast as they arrive at a little better 
than $10 for spot and $9.50 thirty days. Shingles, 
while possibly a little firmer, are still away out 
of line, with cedar logs reported held at $16 and 
$18; $3.75, either rail or water, is about the 
shingle market. 

Stormy weather during the last week of Novem- 
ber delayed lumber vessels, but the movement for 
the month stands well. For the thirty days 112 
cargoes were reported, 71 with fir and 41 with 
redwood; the fir boats’ capacity was 84,285,000 
feet and that of the redwood carriers 22,180,000 
feet. Advance figures from the harbor commis- 
sion show the receipt at Los Angeles Harbor dur- 
ing September of 68,822,814 feet of lumber, 13,- 
970,260 lath, 14,123,025 shingles, 68.862 ties and 
225,437 lineal feet of poles and piles, a_ total 
equivalent to 76,758,206 board feet. 

The extraordinary retail movement of the last 
several months seems destined to become the nor- 
mal condition here, Banks are flooded with appli- 
cations for building loans and are said to be very 
conservative in making them. During November 
4,242 building permits were issued, with valuation 
$8,685,775 ; these included 1,763 dwellings. 





Callers at the offices of the Southern California 
Retail Lumber ye Association during the 


week included 8S. E. Tingley, of the Tustin Lumber 
Co., Tustin; W. T. Brown, of Brown & Dauser, 
Fullerton, and Will E. Davies, of the Patten & 
Davies Lumber Co., Pasadena. Secretary F. L. 
Morgan made a short trip to San Bernandino this 
week. 

The Pacific States Lumber Co., L. R. Heath 
manager, has opened a yard at Hermosa Beach. 

The Gazelle Lumber Co. has been incorporated 
by S. V. Halstead, C. H. Scott, H. H. Everett, J. ¢ 
Sheber and Paul C. Hill with capital stock of 
$200,000. 

Involuntary bankruptcy proceedings have been 
filed against J. R. Hufbauer, of Bishop. Three pe- 
titioners claim indebtedness of $9,136.23 and charge 
various acts of bankruptcy against Mr. Hufbauer. 





Advertisements will be inserted in this de- 
Partment at the following rates: 
25 cents a line for one week. 
for two consecutive weeks. 
© weeks. 





Heading coun 
No » Sowe except the heading can be ad- 


ma to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday fey in arder an 
secure insertion in regular department. 
advertisements Bn oe tater will be easel 
under heading Too Late to Classify. 





SALES ENGINEER 


established dry kiln 


By old 
rience preferred, 
eration. Splendid opportunity. 
scription, experience, age, et 
absolutely confidential. 
Address “F. 146,’’ care 


company Expe- 
but salesmanship first consid- 
Give full de- 
Correspondence 


American Lumberman. 





WANTED—MAN TO MANAGE 
Wholesale department. Growing concern now doing 
large volume business Western Pennsylvania and East- 
ern Ohio, selling the mines, industrials and consuming 
trade direct. Must be man with wide experience in yel- 
low pine, hardwoods, and preferably some experience 
with mine material. Must be capable executive to be 
in position to take entire charge of wholesale depart- 
ment. State age, references, experience and salary in 
first letter. Excellent opportunity for real producer. 

Address “F. 106,’’ care American Lumberman. 


WANTED—LUMBER BUYER, 
Well established and progressive wholesale concern lo- 
eated in heart of southeast, with eastern offices, desires 
services of first-class lumber buyer. Man with some per- 
sonality, well acquainted with mills in Georgia, Florida 
and Alabama, and who knows both hardwood and pine 
requirements. Good opening for right party, but only 
man with experienc e and who can make good need apply. 
Address “F. 102,’ care American Lumberman. 


WANTED—A MAN 
About forty years of age to take position of assistant 
manager, having charge of a sawmill operation cutting 
a hundred thousand feet per day. Must be experienced 
and a man capable of handling an operation of this 
kind to best advantage. In reply state experience, age, 
whether married or single, and salary wanted. 
Address “F. 104," care American Lumberman. 


WANTED 
A live connection in Australia. some thoroughly expe- 
rienced lumberman who can get orders for Oregon and 
Washington fir, spruce, cedar in Australia and the 
Orient. In answering please give references and par- 
ticulars regarding self. 
Address “PF, 101,’’ care American Lumberman. 


WANTED—DRAUGHTSMAN AND BILLER 
Who understands billing millwork from plans into fac 
tory to take charge of our billing department. <A good 
permanent position for the right party. 

Address “FP. 133,’ care American Lumberman. 
WANTED—COMPETENT SUPERINTENDENT 
For planing mill, sash and door factory. One who has 

had experience in high-class millwork. 

Address “F. 132,’’ care American Lumberman 




















WANTED MANAGER FOR RETAIL YARD 
In city of 3500. Must be an experienced and competent 
salesman with plenty of ability. Location southern Wis- 
consin. Reply in own handwriting stating salary wanted. 

Address “F, 127,’ care American Lumberman. 


WANTED—SUPERINTENDENT 
For electric driven oak flooring plant to be located in 
large Arkansas city. Must be competent to install and 
operate plant. Must take financial interest. Fine prop- 
osition for man of ability. Correspondence strictly con- 
fidential. 
Address “RF, 124,.”" care American Lumberman. 


WANTED—CYPRESS YARD FOREMAN 
For 100 M capacity cypress mill: must be good handler 
of men and able to get out big shipments from stock on 
hand; location healthy. 
Address “F. 100," care American Lumberman. 
WANTED 
A-1 Finish Factory Superintendent for retail mill located 
in Detroit, Michigan. One who understands the retail 
trade and is familiar with the manufacture of frames, 
doors, sash, interior finish, and cabinet work. 
Address bie ** care American Lumberman. 
WANTED—A SHIPPING CLERK AND 
General office'man, also a salesman for a retail yard 
just north of Chicago. State age and experience. 
Address “BE. 104,”’ care American Lumberman. 


LET US BE YOUR SALESMAN 


Your advertisement in the Wanted and For Sale De- 
partment will reac’ the people. 
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WANTED—MANAGER FOR RETAIL YARD 
In town of 8,000. Must be competent of estimating from 
blue prints. Competition very keen. Prefer a man that 
can take a small amount of stock. Location South 


lo " 
Address “B. 5,"° care American Lumberman. 


WANTED—FOREMAN 
Who understands the manufacture of sash and doors 
both in special or odd work and stock work in quantity 
production. We have a good position for a high-class 
man. Do not reply unless you have had practical ex- 
perience in handling men and along the lines mentioned. 
Address THE McCLELLAND COMPANY, Davenport, Ia. 


A MANUFACTURER OF SPECIAL MILLWORK 
In the northwest has a position open for estimator the 
first of the year. Only a man of experience and accuracy 
who can estimate millwork on all buildings is desired. 

Address “F. 145,” care American Lumberman. 


WANTED—BOX ESTIMATOR 
Who can figure rapidly and accurately cut-to-size lumber 
and box shooks. State age, experience and salary 
wanted. Address 
“CHICAGO WHOLESALER,’ care American Lumberman. 


WANTED—ESTIMATOR AND BILLER 
Must be competent to list material, take measurements 
at oe billing into mill and detailing. Steady 
— tate age and experience. High-grade mill. 
dress “A. 35,’ care American Lumberman. 


WANTED ENERGETIC AND CAPABLE 
Young man assistant to manager large Yellow Pine 
operation. Must know grades and manufacture and have 
some executive ability. Good opportunity. State age 
and give references first letter. 

Address “B®. 103,’’ care American Lumberman. 


WANTED, MANAGER FOR LUMBER YARD 

Small Illinois town. Reply in own handwriting; state 
experience, age, salary desired, and give reference first 
letter. Address ‘‘E. 125,’’ care American Lumberman, 


WANTED 
Experienced stock glaziers. 
Address “F, 144,’’ care American Lumberman. 


WIS. LBR. MFR., WANTS ASST. SALES MGR. 
Also Mgr. Jobbing Dept., also Mgr. Mill Operation, also 
expert accountant, also traffic Mgr. 

Address “g, 30,’’ care American Lumberman. 





























WANTED—AN EXPERIENCED 
Sash and door office man 
ddress “F, 143, > care American Lumberman. 





WANTED—A COMPETENT 
SASH AND DOOR SALESMAN 


For Indiana territory to make headquarters in Muncie, 
Marion or Peru. Address communication direct to 


GOSHEN SASH AND DOOR COMPANY 
Goshen, Ind. 





WANTED—SALESMAN. 
Seasoned man only, with experience in yellow pine and 
hardwoods, to cover Pittsburgh, Cleveland, Youngstown, 
Erie, Buffalo districts, selling direct to industrial and 
consuming trade. State age, salary and experience in 
first letter. — nt opportunity for real salesman. 
Address “F,. 105,’’ care American Lumberman. 


SANTEDCSY OLD, LONG ESTABLISHED 
Wholesale yellow pine company, a strictly high-class 
salesman, capable of buying and selling yellow pine, 
N. C. pine, ete. Would sell small interest or working 
interest to proper party. Address POST OFFICE BOX 
683, Richmond, Va. 


WANTED—HIGH CLASS HARDWOOD SALESMAN 
Territory Ontario and portions Ohio, Pennsylvania and 
New York. Apply by letter, giving detailed experience 
and qualifications. Correspondence strictly confidential. 
HYDE LUMBER COMPANY, South Bend, Ind. 


WANTED—HARDWOOD SALESMAN 
for Chicago and vicinity. Good position for right man. 
State salary expec ted and age 
; Address “PF. 149,’? care American Lumberman. 


AGENTS WANTED 
To handle the well known Bartley Direct Connected and 
Belt Driven Portable Saw Mills in all sizes. RICH- 
eed SCALE COMPANY, Manufacturers, Passaic, 

















SALESMAN 
Willing worker with thorough knowledge and expe- 
rience in lumber and hardwood flooring. Will be of- 
fered opportunity to make good. 
ddress “O. 36,’ care American Lumberman. 





WANTED—FIRST CLASS MOULDER MAN 
For planing mill, sash and door factory. 
ress “FE! 129,’’ care American Lumberman. 


SAW FILER WANTED 
Must be first-class and capable of handling grinding room 
equipment, brazing and rolling for tension. 
GALLAUDET AIRCRAFT CORPN., 
East Greenwich, R. I. 


WANTED—EXPERIENCED MAN 
To run moulder. One who has had experience with a 3” 
band resaw preferred. 
Address “F, 130,’’ care American Lumberman. 


WANTED—FIRST CLASS EDGERMAN 
For 35,000 ft. capacity hardwood band mill in good 
son ae pond of 12,000 population. Only first-class men 
nee 
hateone ThE SUMTER HARDWOOD CO., Sumter, 8. C. 


WANTED—EXPERIENCED MAN 
To lay out and machine sash, doors and panel work. 
Address “F, 131,’’ care American Lumberman. 

















WANTED—OPERATOR 
On high speed hardwood flooring machine. Steady work. 
G. ELIAS & BRO., INC., Buffalo, N. Y. 


WANT A POSITION 


Or better your present employment? Advertise in the 
American Lumberman. We carry your message to the 
man who is looking for employees. If you don’t want it 
known you are advertising, we could give the ad a key 
number, have the answers come in care of the American 
Lumberman, oi will mail all answers the day they are 
received by u Now is the time; send your ad to the 
AMERICAN “LUMBERMAN, 431 South Dearborn St.. 
Chicago, Ill. 











ATTENTION—CALIFORNIA INLAND EMPIRE 


West Coast manufacturers and wholesalers; young mar- 
ried man, now manager of sales one of the largest manu- 
facturers and wholesalers of California white and sugar 
pine, Idaho and western pine, fir, spruce nd red cedar, de- 
sires to make change Jan. Ist, 1922. Have five years’ 
mill experience in Idaho, Oregon, Washington and 


California; have done buying from mills in states 
mentioned as well as spent seven years calling on 
sash and door trade, wholesalers, large industrial plants 
in all states east Mississippi river. Have large volume 
of trade worked up as well as mill connections in west. 
Those answering this ad must be high-grade firms. Best 
of references given and expected. Will consider salary 
or profit sharing plan. 
Address “F. 103,’ care American Lumberman, 


EXPERIENCED SALESMAN. 
I am 35 years of age, married; know Coast Fir and 
Western White Pine intimately. Some experience in 
Yellow Pine. Have practical knowledge of mill opera- 
tions and can handle men. Can handle sales correspond- 
ence having six years’ experience selling on the road 
and assistant salesmanager with big mill. Now _em- 
ployed as manager wholesale office in Middlewest. Wish 
connection with high class concern as salesmanager, 
assistant salesmanager, or will consider position with 
operating department of good mill. 
Address “F, 114,’’ care American Lumberman. 


POSITION WANTED 
As superintendent or general foreman of woodworking 
plant. Wide experience in all branches, with good 
judgment and executive ability. Know how to discipline 
factory in order to get best results: My references are 
A-1. Would like to make change from present location 


February 1, 1922, 
LOCK BOX 81, Springboro, Pa. 


Address 
YOUNG MAN, AGE 25 

With six years’ business experience, three years of 
which time was in Wholesale Yellow Pine Lumber of- 
fice, now employed in Birmingham, Ala., as Bookkeeper 
and ‘Treasurer at I will be open for a prop- 
osition about Jan. 1. Am familiar with the grades of 
Pine Lumber and would like to get into the Sales De- 
partment of a reliable Wholesaler or would consider 
representing a good company in one of the large cities. 
Have a clean record and can furnish good references as 
to ability. 

Address “E. 117,”’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Of lumber yard. 16 years’ experience.’ Age 45. Strictly 
temperate. Best references. 
Address “F, 151,’’ care American Lumberman. 


SEASONED LUMBERMAN—BUSINESS 
ASSISTANT 


Experienced, high-class Auditor-Accountant will invest 
$1,000 in business where heavy accounting is required, 
paying good salary. Present employers closing down. 
Address BOX 702, Orange, Tex. 


YELLOW PINE BUYER 
An experienced lumberman wants permanent position as 
southern representative and buyer yellow pine for re- 
sponsible wholesale concern. ‘Ten years’ successful ex- 
perience in South as sales manager and seven years in 
North as buyer and manager retail yards. Unquestion- 
able references as to character and ability. Can report 
on short notice. 
Address 




















“E. 127,’’ cre American Lumberman. 
WANTED—POSITION 
As bookkeeper; four years’ experience; can furnish best 
of references. 

Address “F, 141,’’ care American Lumberman. 








LUMBER MANUFACTURER AND 
Wholesaler would like to get in touch with commission 
salesman in Yellow Pine and Hardwood. 

Address “F. 117,’ care American Lumberman. 


POSITION WANTED—AS MANAGER 
Of small yard or bookkeeper of large yard; 13 years’ 
experience. 


Address “F, 150,”’ care Nae: Lumberman. 





WANTED—A SASH AND DOOR SALESMAN 
For fo ~ aa territory. 
Addre “©. 9,”” care American Lumberman. 





GET WHAT YOU WAN 
By eee in the Wanted and For Sale Department, 
10 














FOREST ENGINEER 
With ten years’ practical experience in lumbering, lo:- 
ging, timber reports and estimates, desires responsi! \e 
position with good future with timber, lumber or p: 
company. Technical education, practical experience « | 
executive ability. 
dress “EB. 120,”’ care American Lumberman. 





EXECUTIVE OR SALES MANAGER 
Or will consider position Asst. Mgr., Asst, Sales M 
or Branch Mgr., large institution; twenty years’ w':\ 
experience all phases Southern Pine and Hardwoo:' 
also Pacific Coast Products. Now employed as Sa 
Manager but desire change. Best references. 
ddress “F, 116,’’ care American Lumberman 


MANAGER, SALESMAN & BUYER 
Aggressive, young, high grade combination man w 
eight years’ successful experience in yellow pine ani 
hemlock desires connection with progressive wholesa|: 
or manufacturer. Now employed. Capable of filling ar, 
responsible position. Established trade in Eastern Penn, 


and West Virginia. 
. O. BOX 215, Pittsburgh, Pa. 


POSITION WANTED 
A successful southern hardwood band mill operator wi!! 
be open for a position after January Ist. My supply of 
timber will be exhausted at that time. Am capable of 
taking charge of complete operation from stump t 
market, having had twelve years’ successful experience 
Will consider connection only with high-class band mi!! 
operation. 
Address “H. 26,"" care American Lumberman. 


ESTABLISHED IOWA SALESMAN WANTS 
Joint traveling position with one live Coast and one 
Inland or California manufacturer on salary and bonus 
arrangement, 

dress “BE. 107,’ care American Lumberman. 


GENERAL OFFICE MAN. 
Young. Good education. Desires position in small lum- 
ber office in or near Chicago. Capable of handling al! 
correspondence and can issue peppy stock and price lists. 
Can operate typewriter. Moderate salary. Excelleut 
references, 
ddress “EB. 110,’’ care American Lumberman. 


STORE MANAGER 
With fifteen years’ experience, eight years as manager 
and buyer for mill stores doing $150,000.00 to $500,000.00 
annually, wants position with Lumber or Mining Com- 
pany; 34 years old, married and can refer to all former 
employers. 
Address “KB. 112,’’ care American Lumberman. 


EXPERIENCED RETAIL YARD MANAGER 
Wants position as manager or assistant purchasing agent 
with early opportunity of advancing to purchasing agent 
Thoroughly understands how to handle the trade and 
meet competition. A-1 references furnished. 

dress “F, 110,"’ care American Lumberman. 


YOUNG MAN 23 YEARS OF AGE EXPERIENCED 
In general office work and drafting in sash, door and 
millwork business, wishes steady position with reliable 


m. 
Address “Ff, 112,’ care American Lumberman. 


WANTED—POSITION AS MANAGER 
Retail yard, 15 years’ experience; hustler, thoroug! 
lumberman and speak German. Can report at once. 

dress “FR, 115,”’ care American Lumberman 


EXPERIENCED LUMBERMAN 
Desires traveling position. Would consider sales agency 
at Omaha, Neb. Salary, commission or both. 
Address BOX 118, South Omaha, Neb. 


WANTED—CONTRACT WORK : 
With some lumber company to build railroad, main lines 
or spurs. In answering this ad, write to C. R. DONATO, 
227 Blaine Ave., Johnsonburg, Pa. 


WANTED—POSITION BOOKKEEPER 
Experienced in bookkeeping and accounting. Best of ref 
erences. Address ‘‘E. 122,’’ care American Lumberman 


WANTED—POSITION AS MANAGER 
Retail lumber yard in good sized town or city. 
Address “RF, 136,” care American Lumberman 


WANTED—POSITION AS SECOND MAN 
In retail lumber yard. Any place in Towa or Minnesoft« 
Have had two years’ experience. Ready to go to wor 
with new year. Best of references. Address J. W 
CLARK, Box 53, Milledgeville, Il. 


WANT—A POSITION AS MANAGER 
Of retail lumber yard, by an experienced lumberm:ai 
good references; twenty-five years of experience. 
Address “FR, 125,’’ care American Lumberman 


EXPERT ACCOUNTANT—BOOKKEEPER 
Systematizer and auditor; thorough experience, age 5 
possesses initiative and ability. Opportunity main esse: 
tial. AAAA-1 references, 

Address “FR, 121,’’ care American Lumberman. 


ACCOUNTANT AND OFFICE MANAGER 
Desires position January 1st on account of company se 
ing out to going concern. Pxperienced in income tas 
land and timber, cost accounting, etc. Eighteen years 
lumber manufacturing experience. Five years at presen 


position; best eee 
Address . O. BOX 794, Malvern, Ark. 


WANTED _FOSITION AS MANAGER 
Desire connection with Line Yard concern. Married 
Wide experience in retailing. Can give best of referen 
from past employer. Open January 1. 
dress “RB, 22,” care American Lumberman. 




























































READ THE CLASSIFIED ADS EACH WEEK 


When you want anything or have something to sell or 
exchange. When you want employment, employees, or 
anything used in the Lumber World write us—we can 
help you. 

Advertise in the GREATEST LUMBER JOURNAL ON 


BARTH. 
AMERICAN LUMBERMAN, 


481 8. Dearborn St., Chicago. 
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